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a ” AM sure every retailer who reads 
Mirroring the Trend | oiccers 
wonderful report you gave of our 

thirty-seventh annual. I voice the 

sentiments of our officers and mem- 

O um er ra e bers that you covered the meeting in 


a splendid way. The AmMericaN LuM- 
BERMAN was also very helpful in ad- 


The consensus of well-informed observers is that there has been much more vertising the convention. You gave 
worth-while discussion, of subjects that directly affect the lumberman’s profits, your readers full information from 
at the conventions held during the last two months than has ever before marked ene to time, “Coseted” te convey 
a similar peried of association meetings. Perhaps the AMERICAN LUMBERMAN iin, ant conrinated mach to our 

= - : : ; ‘ publicity work.—J. F. Bryan, secretary 
may, without seeming to boast, lay claim to having contributed somewhat to this Siineien Eenthen @ Bisel Boule 


result, through its pre-convention questionnaire as to what subjects the dealers 
most desired to have discussed, many of which subjects found place on the con- 
vention programs. These conventions have all been covered by this newspaper 
—with what degree of thorough- 
ness and efficiency let the unso- 
licited, but appreciated, expres- 


Association, Chicago. 

















business-building ideas, as devel- 
oped in the convention programs 


sions from association executives LTHOUGH you perform a lot of tasks : . . 

printed on this page bear evi- in the course of regular routine and impromptu discussions, and 
dence. ‘‘Utilization’’ has become which are a part of your business, we in personal interviews secured 
a watch-word of the lumber in- know you do many things which require by the representatives of this 
dustry, but while preaching util- particular effort for which little gratitude paper. The issues of the AmErI- 


is ever expressed. One of these is the 
extraordinary effort you make to report 
convention programs. At this time I wish 

~~ a to express to you our appreciation of the 

the Pr onescon LUMBERMAN pS good job you did in reporting our thirty- 
our convention was most comprehen- third annual couventen recently held at 
sive and very well done. We appreci- Syracuse. Following is the formal resolu- 
ate the space and attention you have tion adopted by our association which con-. 
given ear thirty-ffth enuual, end as- veys in a measure our appreciation of 
sure you of our future codperation— the —— which ge apes staff rep- the industry in the United States or 
J. F. Martin, Secretary Pennsylvania resentative cooperated with us: Canada—R. L. Sargant, secretary 


Lumbermen’s Association. Resolved, that we extend to the Canadian Lumbermen’s Association. 
AMERICAN LUMBERMAN our cordial 
thanks for the publicity given to this 
convention which has contributed 
largely to its effectiveness and suc- 














HE writer wishes to express our 
thanks for the very generous re- 
port which the AMERICAN LUMBER- 
MAN gave of our annual meeting. We 
shall be very glad to co-operate with 
you at any time in matters concerning 
































ization of material shall we fail cess. CAN LuMBERMAN for the conven- 
to utilize information and ideas You have our very best wishes for your tion period contain—not prosy 
of immense potential value in our continued success.—Paul S. Collier, sec- and tedious ‘‘reports of proceed- 
several businesses as manufac- retary-manager Northeastern Retail Lum- ings,’’ but live, human-interest 
turers, wholesalers or retailers of bermen’s Association, Rochester, N. Y. stories of the meetings, wherein 
lumber ? Even a gold mine yields the really essential and worth- 
no returns unless worked. The while things are told by expert 
stories of the sixty-four conven- observers who are trained to sift 
tions covered by the AMERICAN LUMBERMAN during the the wheat from the chaff. Do you want to know in what 
last two months constitute a veritable mine of informa- areas of the country the demand for lumber is going to 


tion as to the volume and character of future business be active, and where the ‘‘dry spots’’ are? Read the 
in the various interviews gathered by American LuMBERMAN represen- 
areas, new meth- tatives at conventions in every part of the country. Are 
ods, plans and you looking for the latest and best [Turn to page 87] 








a aoe of Feb. 19 just —— 
wry “im our conoetion. You ar 6 4 Conventions Covered by AMERICAN LUMBER- 
there!—D. 5S. ontgomery, secretar e 

smbermen’s Asso. MAN During January and February, 1927 


Wisconsin Retail Lumbermen’s Asso- 
ciation, Milwaukee, Wis. 
See pages 72-76 for report annual convention Western Retailers 
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Have You 
Adequate Working 
Capital? 


A recent study of a large number of 
prominent lumber companies disclosed, 
in the majority of cases, a serious lack of 
working capital. The logical result is 
forced sales and the sacrifice of a meas- 
ure of profit which might legitimately be 
expected. 


If your working capital is inadequate, 
this experienced organization is prepared 
to assist you to reshape your financial 
structure so that your sales can be conduct- 
ed in an orderly and profitable manner. 


LACEY 


Securities Corporation 
231 South La Salle Street, Chicago 


350 Madison Ave. 626 Henry Bidg. 
New York Seattle, = 


Maple, Birch Flooring 
in Mixed Cars 


Look over the list of items below and see 
how easily you can save yourself money by 
ordering these items all in one car. This 
mixed car proposition is proving popular with 
other dealers. 


Maple Flooring, Birch Flooring, 


In one 
car we 
can ship 
you => 


Cedar Posts, Shingles, 

White Pine Lath, 

K. D. Maple and Birch Lumber, 
Hemlock and Pine yard and 
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’ This List of ~<a 
Flooring and Hardwoods 


Below are a few representative items 
in “Korrect Make” Maple and Birch 
Flooring and Northern Hardwoods which 
we are confident will appeal to shrewd 
buyers. Let us give you the figures on 
some of them. 

50,000 ft. 13/16x2%4” Clear Maple Flooring 

75,000 ft. 13/16x2%4”" No. | Maple Flooring 

. 13/16x2%4” Factory Map. Flooring 

13/16x2%4" Clear Birch Flooring 
” 13/16x2V4”" Neo. 1 Birch Flooring 
. 13/16x2%4”" Factory Birch Floor’g 
. 13/16x1Y2” Clear Maple Flooring 
. 13/16x1Y2"” No. | Maple Flooring 

1” No. | Com. & Btr. Kiln Dried 
Birch 
1x4 and 5” No. f and Sel. K. D. 

Birch 


20,000 ft. x4 No. 2 Common Kiln Dried 
Birch 


3 ears 4’ No. | Hemlock Lath 
2 cars 4’ No. | Basswood Lath 


Write for delivered prices 


YW 


Yj 


ZZ 





shed items. 


We also welcome inquiries for Maple 


and Birch Flooring L.C. L. 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 











Our Sales Service Brings 
Closer Co-operation 


Look Over _ FLOORING 





— 


and a better understanding between 
buyers and ourselves. Our method 
of invoicing direct from the mill 
affords a positive check on all ship- 
ments of 


Northern Hardwood 
and Hemlock Lumber 


This “square deal” policy and the excellent 
quality of our lumber retains our customers’ 
business year after year. 


We offer you a reliable source of supply, for 
we handle the entire outputs of the Weidman 
Lumber Co., Trout Creek, Mich., and the Berg- 
land Lumber Co., Bergland, Mich. Give our 
service a trial on your next order. 


Weidman -Vogelsang_ || 
903 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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Has the Tide Turned Toward the Country ? 


ROM AN OHIO retail lumberman comes the report that the 
houses along a local rural route have so filled up during the 
last winter that the school buses are carrying twice as many 

children as they carried at the beginning of the fall term of school. 
It appears that houses formerly vacant have been occupied by fami- 
lies from the larger towns of the section. Just what has been the 
cause of this hegira is not apparent; but it evidently indicates a 
substantial increase in rural population and a corresponding ex- 
pansion of trade in local retail channels. 
referred to may be purely local and due to fundamental causes that 
are not generally operating, but there can be little doubt that im- 
proved transportation is exerting a powerful influence toward 


decentralization of population. 


During several decades the smaller rural towns have received 


The movement here 


smaller towns. 


some pretty serious blows in the course of readjustments or as a 
result of developments and shifts in population. 
the automobile often have been cited as agencies working against 
the smaller communities, and they doubtless have enlarged the trade 
territory of some of the largest centers at the expense of the 
To some extent, no doubt, these larger trading 
points have drawn population also from the smaller communities. 
There appears, however, to be a stage of growth in population at 
which city living conditions cease to be satisfactory and people 
begin to seek relief in the outskirts and in suburbs. 

It may be that owing to the increase in both income and leisure 
of the average family the country home as an all-the-year residence 


Good roads and 


will come into vogue. Certainly, it is practicable to have in such a 


home all the comforts and conveniences of city life, and in addition 
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sunshine, light, air and freedom for the children that are impossible 
on the narrow city lot-or in the prison-like apartment. In some 
small manufacturing communities already a considerable percentage 
of the factory employees live beyond the city limits, owning small 
farms from which they are able during their leisure hours to extract 
a large part of their living. Flivers and good roads cut the distance 
between factory and home until, measured in time, it is no greater 
than that traveled by the city resident. 

Every development affecting living conditions is of the utmost 
interest to the lumberman, and if there is a definite trend toward 
suburban residence the dealer may expect an enlarged demand for 
materials, chiefly for lumber, to be used in building dwellings of 
moderate size. This spreading out of the country’s population 
would unquestinoably be better from the viewpoint of health, and 
while it might entail many substantial readjustments it could hardly 
fail ultimately to be better for the country as a whole. 





Problems in Dimension Manufacture 


Dimension is a product in itself. It is not lumber, nor are 
lumber grading rules applicable to it. Dimension must be 
merchandized as dimension—100 per cent usable according to 
the consumer’s own specifications as to size and quality. Di- 
mension production is manufacturing ; it is a fabrication opera- 
tion. Part of the consumer’s factory is transplanted close to 
the growing timber. 


N THE FOREGOING statements are given the principal reasons 
why ventures in the manufacture of dimension have so often 
been disappointing. In them also are set down the basic prin- 

ciples to be observed if success and profit are to be realized in di- 
mension manufacture. These statements are extracted from a brief 
article by J. M. Wiley, vice president of the Pekin Wood Products 
Co., published elsewhere in this issue. Mr. Wiley calls himself “an in- 
dustrial engineer who is not a lumberman,” and as an engineer 
he has studied the problems involved in turning out, at a distance 
from the consumer’s plant, a fabricated hardwood product, ready 
for his use. 

There can be no permanent gain from minimizing the diffi- 
culties to be met in providing at the lumber mill or the dimension 
factory the special sizes of wood that are needed by the consumer. 
The difficulties to be overcome, while they are great, are not insur- 
mountable. They need first to be understood in order to be met. 
It has been rather hard for the lumber manufacturer to get the 
consumer’s viewpoint with respect to dimension. In the first place 
accuracy in cutting lumber does not mean quite the same thing as 
accuracy in the cutting of dimension, and kiln drying of dimension 
means, as it is coming to mean in lumber generally, a definite and 
it may be a guaranteed moisture content. 

At the recent meeting of the Dimension Lumber Manufac- 
turers’ Association the main topic for discussion was standardiza- 
tion. Mr. Wiley says that “when sizes and grades are standardized 
lower costs will result from uniform production and mill stocks 
will be carried by the producer.” Unquestionably, that is looking a 
long way ahead. In the meantime, as Mr. Wiley so well states, “the 
hardwood dimension producer must study each consumer’s require- 
ments in detail and handle each order as a special job.” That he is 
right in this is indicated by the fact that producers of both hard- 
wood and softwood dimension who have been successful have made 
repeated visits to consumers’ factories to see for themselves exactly 
how the stock was used. Consumers have shown a willingness if 
not an eagerness to co-operate with producers in laying sound 
foundations for the profitable production and use of dimension. It 


remains for producers to avail themselves of the opportunities open 
to them in this field. 





Beginning an Era of Better Home Building 


UMBERMEN AT LAST have begun to be concerned about the 
manner in which their product is used. Hitherto the sole 
aim has been to sell, and let the contractor, carpenter or owner 

use the lumber as his whim or his interest seemed to dictate. Lum- 
ber has suffered seriously from that kind of salesmanship, because 
it is a material that can be misused in more ways than almost any 
other and because it is so easily used that nearly everybody who can 
wield saw and hammer thinks he knows how to use it. But let 
anybody who expects to live in a house and who has ordinary fac- 
ulties of observation, watch every detail as it is being built and he 
— astounded at the opportunities for skimping and slipshod 
work. ; 

Perhaps it is putting the matter too strong to say that lumber is 
on defence; it is no doubt sufficient to say that to hold its 
place as a structural material lumber must be sold on its merits, 


—— 


which include not only its intrinsic qualities but its fitness when 
properly used. In other words, hereafter more will be said about 
methods of building wood houses, with no slighting of the merits 
of wood as a building material. 

It certainly is of great significance to the lumber industry that 
the Southern Pine Association is building a number of demonstra- 
tion homes in important trade centers. It is of significance also 
that a trade representative of that association, in advocating the 
use of end-matched flooring, sheathing and siding, stresses not only 
the economy of using short lengths in this way but the improvement 
in the structure that results. A great many of the annoyances con- 
nected with home ownership can be eliminated by the exercise of 
intelligence and care in building. Shaky floors, cracked ceilings 
and walls, sticking doors and windows, cold rooms and similar 
defects, all of them, are due to ignorance or neglect of those who 
do the building. 

Throughout the lumber industry there is a very definite purpose 
to know more about wood and then to use that knowledge in the 
better merchandising of wood. The first problem, of course, is to 
get the facts, and the next is to make these facts known where they 
must be known in order to make them effective. Beautiful houses, 
houses that will be warm in winter and cool in summer, can be built 
of wood. Frames can be constructed of wood that will not rack, win- 
dows and doors can be built in that will not stick or creak and that 
will not leak air or water. Floors can be laid that will insure the 
warmth of the rooms. In fact ideal houses can be built of wood 
at lower prices than of any other materials. It is the task of lum- 
bermen, both manufacturers and dealers, to demonstrate these facts 
to buyers of lumber and builders of houses. 





Furthering Inter-Association Problems 


NDIVIDUAL MEMBERS of a trade organize themselves into 
an association with the purpose of providing an agency for 
securing benefits that they can not otherwise secure. At times 

there have been indications of a purpose among some groups to 
unite to defend themselves from the alleged encroachments or im- 
positions of others, but in general nowadays associated effort is 
more likely to take the form of codperation than of coercion. The 
sales code and arbitration are two of the best examples of methods 
of promoting codperation and both have been adopted or have re- 
ceived the approval of a number of lumber associations. 

Probably the most systematic and persistent efforts in the lum- 
ber industry to devise an acceptable sales code have been made by 
the hardwood branch. At its latest meeting the Hardwood Manu- 
facturers’ Institute adopted a revised code, the full text of which 
was published in the AMERICAN LUMBERMAN of Jan. 29, 1927, pages 
58 and 59. The purpose of this code, as stated in its second para- 
graph, is to protect the interests of both buyers and sellers, a pur- 
pose that is plainly manifest throughout the code, an outstanding 
provision of which is that pertaining to arbitration. In furtherance 
also of the codperative arrangement effected between the institute 
and the National Hardwood Lumber Association the code makes 
the inspection of the latter association the basis of settlement. 

In his address before the directors of the institute, published in 
full in the AMERICAN LUMBERMAN of Feb. 19, 1927, pages 
58 and 59, W. M. Ritter, newly elected president of that or- 
ganization, stressed the significance of its adoption of the 
code and of the principle of arbitration. He urged that the 
sales code committee be requested to initiate conferences 
with other associations with a view to securing their assent 
to a single sales code and to an understanding with respect to arbi- 
tration. Mr. Ritter emphasized the need of securing the widest 
possible acceptance and observance of the code and of arbitration 
in order that the lumber industry as a whole may reap the fullest 
benefits. Work to this end can be done by the association, of course, 
but to become fully effective individual buyers and sellers must 
make them a part of each sale contract. Adoption by the institute 
gives them official sanction; they must be put into practical use by 
the individual members. 

Throughout his address Mr. Ritter voiced the spirit of concilia- 
tion, a willingness to make concessions and compromises to achieve 
important results. He took occasion to say that the institute recog- 
nizes the important function of the wholesaler, declaring it to be 
the purpose of the organization to cultivate and improve relations 
with that group of lumbermen. Ways should be found, he said, to 
make the efforts of each group in the industry effective for the bet- 
terment of the whole, and he thought that if that end was but 
pursued with mutual confidence the outcome could not fail to be 
happy. The institute is thus definitely committed to the most pro- 
gressive policies ever proposed to the lumber industry and it is to 
be hoped that all members of the industry will respond loyally to 
Mr. Ritter’s plea to make these policies effective. 
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Lumber Movement Below Year Ago 


[Special telegram to AMERICAN LUMBERMAN] 

WasHineTon, D. C., March 3.—Reports re- 
ceived today by the National Lumber Manu- 
facturers’ Association here from 328 of the 
chief softwood lumber mills of the nation indi- 
eate that production, for the week ended Feb. 
26, was about the same as for the preceding 
week, with shipments a little larger and new 
business considerablly larger—although on 
account of the fewer number of reporting mills 
the recorded figures show slight decreases in 
production and shipments. Compared with 
corresponding week last year, the lumber 
movement was less in all three factors, even 
after allowing for the fact that 27 fewer mills 
reported this year than last. Reports from 105 
hardwood mills indicate little, if any, change 
in production, shipments and new business. 
For the first eight weeks of the year, softwood 
production, as reported, has been about 200,- 
000,000 feet less than for the same period of 
1926, while hardwood production by reporting 
mills is about 20,000,000 feet more. But on 
account of decrease in the number of mills 
reporting weekly, softwood production has not 
fallen off so much as the figures indicate. 

The unfilled orders of 191 southern pine and 
West Coast mills at the end of last week 
amounted to 504,929,477 feet, as against 495,- 
566,461 feet for 191 mills the previous week. 
The 119 identical southern pine mills in the 
group showed unfilled orders of 232,111,031 
feet last week, as against 226,531,539 feet for 
the week before. For the 72 West Coast mills, 
the unfilled orders were 272,818,442 feet, as 
against 269,034,922 feet for 72 mills a week 
earlier. 

Altogether the 312 comparable reporting 
softwood mills had shipments 103 percent, and 
orders 109 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 91 and 99; and for the West Coast 
mills, 103 and 106. Of the reporting mills, the 
288 with an established normal production for 
the week of 190,575,349 feet, gave actual pro- 
duction 90 percent, shipments 92 percent, and 
orders 97 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—179,767,000 feet, against 183,680,- 
000 feet the week before, and 212,810,000 feet 
last year. Shipments—184,729,000 feet, against 
186,291,000 feet the week before, and 225,688,- 
000 feet last year. Orders—195,303,000 feet, 
against 182,644,000 feet the week before, and 
235,546,000 feet last year. 

The hardwood figures for last week, the 
week before and the sathe week last year fol- 
low: Production—17,211,000 feet, against 21,- 
192,000 feet the week before, and 22,099,000 
feet last year. Shipments—17,903,000 feet, 
against 19,701,000 feet the week before, and 
22,739,000 feet last year. Orders—19,909,000 
feet, against 21,532,000 feet the week before, 
and 18,448,000 feet last year. 

The following revised figures compare the 
softwood lumber movement of the regional 
associations for the first eight weeks of 1926 
with the same period last year: Production— 
1,470,960,000 feet, against 1,650,265,000 feet 
last year. Shipments—1,461,498,000 feet, 
against 1,725,312,000 feet. Orders—1,577,656,- 
000 feet, against 1,807,877,000 feet. 

A similar comparison of the hardwood move- 
ment follows: Production—214,559,000 feet, 
against 196,320,000 feet last year. Shipments— 
203,561,000 feet, against 194,559,000 feet. 
aan eae feet, against 207,193,000 

eet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are 
not now, represented in any of the foregoing 
figures nor in the regional tabulations below. 


Sixteen of these mills, representing 50 percent 
of the cut of the California pine region, gave 
their production for the week as 5,631,000 feet; 
shipments, 15,451,000 feet, and new business, 
15,402,000 feet. Five mills are closed down. 
Last week’s report from nine mills, represent- 
ing 19 percent of the cut, was: Production, 
1,366,000 feet; shipments, 5,392,000 feet, and 
new business, 10,743,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills re- 
porting for the week ended Feb. 26 was 6 per- 
cent above production, and shipments were 3 
percent above production. Of all new business 
taken during the week, 45 percent was for fu- 
ture water delivery, amounting to 35,809,815 
feet, of which 24,422,907 feet was for domestic 
cargo delivery, and 11,386,908 feet export. New 





Peterpiperism Prize 
Winners 


As a result of the February contest 
for the best Peterpiperisms submitted 
in that month, in which all words began 
with the letter “P,”” 276 Peterpiperisms 
were submitted by 100 contestants from 
34 States of the United States, 4 Prov- 
inces in Canada, and one entry from 
England. After careful consideration 
of all Peterpiperisms submitted in this 
February contest, the judges have 
awarded the prizes as follows: 


First prize—$5: John P. Irvin, 
Curwensville, Pa. 

Second prize—$3: S. Mears, Chad- 
bourn, N.C. 

Third prize—S2: Ronald N. Arm- 
strong, Hartland, N. B. 

Fourth prize—$1: E. H. Luett, 
Davenport, Iowa. 


Checks for these amounts have been 
forwarded to the prize winners. 

The contest for March is now on and 
in all Peterpiperisms submitted in the 
contest during this month, the words 
must begin with the letter “F.” 


Peterpiperisms that have been sub- 
mitted in the contest will be printed 
from time to time in the Classified Ad- 
vertising pages of the AMERICAN 
LUMBERMAN. Turn to the Classified 
Department, read the Peterpiperisms 
that are printed there, then send in your 
entry for the new contest. See page 67 
for detailed announcement of the con- 
test. 











business by rail amounted to 40,952,746 feet, 
or 51 percent of the week’s new business. 
Forty-two percent of the week’s shipments 
moved by water, amounting to 32,489,606 feet, 
of which 23,991,061 feet moved coastwise and 
intercoastal, and 8,498,545 feet export. Rail 
shipments totaled 42,234,174 feet, or 54 per- 
cent of the week’s shipments, and local de- 
liveries, 3,173,481 feet. Unshipped domestic 
cargo orders totaled 94,868,621 feet; foreign, 
53,558,542 feet, and rail trade, 124,391,283 feet. 

With the resumption of logging at several 
more operations, employment in most of the 
fir districts in Oregon and Washington con- 
tinues to slowly increase, according to the Four 
L employment service. Logging has now 
reached normal spring activity. In the Grays 
Harbor district the shingle industry remains 
virtually at a standstill, except for two large 


plants that have not been affected by the 
shingle weavers’ strike. Several logging 
camps remain closed. Employment conditions 
in the Inland Empire and other eastern Oregon, 
Washington and Idaho districts are gradually 
improving. Several more pine sawmills re- 
sumed cutting about March 1. Logging cam 

are active and are operating with a very light 


- labor turnover. 


The Western Pine Manufacturers’ Associa- 
tion reports production and shipments about 
the same, and a marked increase in new busi- 
ness. 

The California Redwood Association, with 
two fewer mills reporting, shows a slight de- 
crease in production, a heavy decrease in ship- 
ments, and new business considerably less than 
that reported for the previous week. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows pro- 
duction about the same, and substantial in- 
creases in shipments and new business, ; 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with one more mill reporting, shows 
marked increases in all three iteins. 

Fifteen hardwood mills of Northern Hemlock 
& Hardwood Manufacturers’ Association (one 
less mill than for the preceding week) reported 
some decrease in production and shipments 
and new business about the same. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 64.—EpITor. } ' 





[Special telegram to AMmuRICAN LUMBERMAN) 

NorFoLk, Va., March 3.—For the week ended 
Feb. 26, forty-two mills reporting to the North 
Carolina Pine Association, and having a norma) 
production figure of 9,606,000 feet, manufac- 
tured 6,565,335 feet, shipped 6,937,792 feet, and 
booked orders for 5,013,598 feet. 





[Special telegram to AMERICAN LUMBEBMAN) 

MEMPHIS, TENN., March 3.—For the week 
ended Feb. 26, ninety units reporting to the 
Hardwood Manufacturers’ Institute, and having 
a@ normal production figure of 15,120,000 feét, 
manufactured 12,157,000 feet, shipped 14,895,- 
000 feet, and booked orders for 16,277,000 feet. 
Orders on hand amounted to 98,787,000 feet. 


Planing Mill Sustains Fire Loss 

[Special telegram to AMuRICAN LUMBERMAN) 

Sr. Louis, Mo., March 3.—Fire of an unde- 
termined origin yesterday afternoon caused a 
loss estimated at $100,000 to the plant and 
——- of the Charles Thuener Planing Mill’ 
Co., Lucky Street and Prairie Avenue. The fire 
burned for two hours before it was brought un- 
der control. The mill occupied a 1-story build-, 
ing 400x175 feet. ' 


New Retail Corporation 

[Special telegram to AMBRICAN LUMBERMAN) 

New Yorxk City, March 2.—The most impor- 
tant announcement in Long Island retail lumber 
circles in years has just been made. It is the 
chartering of the Nassau-Suffolk Lumber & 
Supply Corporation by Stanley M. Cox, Benja- 
min W. Downing, Labertson W. Hicks, Walter 
R. Pettit, Herbert H. Tinkham, and Carl K. 
Watson, all leaders in the lumber business on. 
the island for many years. Officers of the cor-, 
poration are: Herbert H. Tinkham, president; 
Stanley M. Cox, vice president; Benjamin W.° 
Downing, treasurer, and Walter R. Pettit, sec- 
retary. 





Imports OF lumber at Hull, Eng., were lower 
in 1926 than in 1925, comparative totals being 
493,298,000 feet against 515,504,000 feet the 
preceding year, according to figures made public 
recently 7. the Department of Commerce. Buy- 

for 1927 started rather early in December 
and a better demand is hoped for in view of 
anticipated trade improvement. 
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Average Lath Prices for a Decade 

Can you give me the approximate or average 
prices of lath for the last ten years? Your co- 
operation in this respect will be greatly appre- 
clated.—Inquiry No. 1,907. 

{This inquiry comes from one of the large 
manufacturers of fibre board. Ordinarily, dis- 
regarding quantities sold, the average price of 
lath or any other commodity would be deter- 
mined by taking the sum of all of the prices 
quoted during the period covered and dividing 
that total by the number of prices making it 
be This would mean, of course, if the average 
of prices quoted in the AMERICAN LUMBERMAN 
were to be considered, that it would be neces- 
sary to add all of the prices quoted for a given 
wood, for example, in each of the fifty-two 
issues in each of the ten years, or 530 quotations 
in all for each wood. While that would be the 
only accurate way of arriving at an average 
(not weighted), it would be adequate to this 
inquirer’s needs, perhaps, to take the prices 
quoted in the first issue of the American Lum- 
BERMAN for January and the first issue of July 
of each year, total them, and divide by the num- 
ber of quotations. As there were a few issues 
in which prices were not quoted, the total num- 
ber of quotations of No. 1 southern pine lath 
was 18, and the average price a thousand was 
$4.53. The total number of quotations for 
southern pine lath No. 2 was 14, and the average 
price a thousand was $3.71. 

Prices on California pime lath were quoted 
during only the last three years. The total num- 
ber of quotations was 7, and the average price 
a thousand for No. 1 was $6.40. For No. 2, 
the average was $4.91. 

The period covered by this inquiry included 
p number of months during 1920 when the prices 
of lath were near the peak and during 1921 
when they were still high. However, some of 
the recent prices of lath have closely approached 
those of 1921, though far below those of the 
year preceding.—EbITor. ] 


Insulating Properties of Sawdust 
.. The writer has noted an inquiry in your Feb. 
12 issue as to efficiency of sawdust and shavings 
for house insulation. Doubtless your correspon- 
dent, since he has written the bureau of standards, 
has received by now the bureau’s assurance that 
sawdust and shavings used for this purpose have 
a thermal conductivity in B.t.u. per hours per 
equare foot per inch thickness per degree tempera- 
ture difference, of approximately .4. The material 
used in this way is about 2.5 as effective per inch 
of thickness as the commercial softwoods, but not 
quite so effective as corkboard, Masonite, Celotex ; 
and only about -two-thirds as good as Insulite. 
‘Since it is most feasible, however, to fill the spaces 
between studs or rafters with the material slightly 
‘packed, its greater thickness makes it rather more 
‘effective than any other commercial insulations. 
Following is a brief tabulation of its effectiveness 
as compared te various commercial materials used 
in the structure with both surfaces in contact with 
other materials: 
Computed heat 
transmittance 
in wall, both 
surfaces in con- 
tact, B.t.u. per 
hour, per 
square foot, per 
Thickness, degree temper- 


Material inches ature difference 
Celotex i w0secrenus - «154 
Beaver board Geerest conned 16 
Balsam wool (%%”) | er rere 46 
Masonite Mee. svetee cooee oe 
Planer shavings, various 3.625 .......... o ot 
Sawdust, various De enesece eee Al 
Cypress, across grain  kaeoresanae 85 
Fir, across grain wn senedes eoesmene 
Yellow pine, across grain .782 ........... 1.34 


Insulex filled between etuds in the same way 
as shavings is .156. 

Zhe writer has attempted several times to se- 
cure instances where this form of insulation has 
been tried out, and would be much interested to 
learn of any experiments which may be reported 


as a result of the editor’s comment.—Inqurry No. 
1,891-A. 


[The foregoing letter comes from the techni- 


eal engineer of a lumber manufacturers’ asso- 
ciation. The letter is published for the infor- 
mation of readers and also to give them an 
opportunity to report any case where insulation 
of this form has been tried out.—EbITor. | 


Wood Viaduct Gives Good Service 


Please allow. me to give wood as a structural 
material another boost. Recently I inspected a 
viaduct that was built in 1911 in a midwestern 
State. This structure passes over a railroad yard 
and ends outside of the city limits. It was built 
jointly by the city, the railroad company and the 
township. The city built the approach of eon- 
crete with steel reinforcements and filled in with 
rip-rap, with a cement surface. The railroad com- 
pany built the span over the tracks of steel set 
on concrete foundations. The township built the 
other approach of 12-inch by 12-inch West Vir- 
ginia white oak on concrete bottoms with caps of 
each bent of the same material. The overlays 
are of 8-inch by 16-inch North Carolina pine with 
4-inch by 12-inch covering boards. 

On inspection I found the concrete end settled 
16 inches in the center of roadway, retaining walls 
badly cracked, with 6-inch bulge in same. The 
steel span rivets were sheared by working under 
heavy load strain, and all understructure was 
badly corroded and weakened by rust, although 
painted every year. This span has been cut to 
a 5-ton load limit. The wooden structure has not 
yet received its first coat of paint nor had any 
frame bolts tightened, but is as good today as it 
was sixteen years ago. It has been re-covered the 
same as the rest of the bridge. The framing was 
well done, with outer posts of each bent given a 
4-foot batter and all mortises and tenons painted 
when put together. This, Mr. Editor, certainly 
makes a good showing for wood as a building 
material.—Inquiry No. 1,906. 


[This letter comes from an Illinois reader. 


The facts given show in striking fashion the 
excellence of wood structures when properly 
put together. It is believed that there are many 
situations in which wood bridges are the most 
economical from the viewpoint of first cost as 
well as from that of durability.—EpirTor. | 


(Pa aaeeeee: 


Determining Grade Values 


Referring to Inquiry No. 1,902 in Feb. 19 edition 
and your reply thereto, if I understand the in- 
quiry correctly the party is buying log-run hard- 
woods at a flat price which he desires to translate 
into or rather separate into grade prices which 
under the percentages as outlined will total the 
price paid. 

Permit me to suggest that the question raised in 
the inquiry is impossible of solution by any set 
rule. To the contrary one must make his own rule 
to fit the case and that is something that is fre- 
quently necessary. For example, if one were to 
assign a value of $100 a thousand on the FAS, 
$55 on the No. 1 common and $40 on the No. 2 
common, he would arrive at an average value of 
$55 for the percentages as given. On the other 
hand raising the price of FAS to $115, and re- 
ducing the price of No. 2 common to $35, the 
same result would be obtained. 

The proper rule to apply and the only one which 
will produce the result desired is first to arrive 
at an arbitrary scale of prices which will reflect 
the ratio of values between grades which one 
wants to maintain. Then it is a question of per- 
centages. For instance if those arbitrary prices 
produce an average of $50 and $55 was paid it 
would be a simple matter to add 10 percent to 
each of the grade prices.—INQuIRY No. 1,902-A. 

[The foregoing comment comes from a West 
Virginia lumber and manufacturing concern and 
has reference to Inquiry No. 1,902, regarding 
the distribution of values among various grades 
when lumber is bought log run.—EpiTor. } 
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Lyons, lowa, shipped 101 
carloads of lumber during the 
month of January, 1877. 

* 8 * 


Some lumber was sold at 
Pine City, Wis., recently at 
forced sale for $3.75 per 
thousand feet. 

* 8 & 


At a sheriff's sale near North 
Point, Pa., recently, A. Far- 
well bought 4,300 acres of 
timber land for $4,700. 


s* # * 


The Guelph Lumber Co., 
Sarnia, Ont., sold 4,500,000 
feet of lumber during 1876. 
The mills of the company are 
on Parry Sound, Lake Supe- 
rior. 

s 8 & 

A St. Louis firm has re- 
cently sold fifty cars of yellow 
pine lumber to be used in the 
construction of the State 
House at Des Moines, Iowa. 

s 8 & 

Prices for cedar posts at 

ston, Mass., rule at about 
20@25 cents for 8 feet, good 
size and straight; 25@35 
cents for 10 feet and 35@45 
cents for 12 feet. 

oe ® 

Last year there were manu- 
factured at Black River, Wis., 
70,852,747 feet of lumber. 





There are thirteen mills in the 
city with a total yearly 
capacity of 101,000,000 feet. 

ere was on hand at the 
close of the year 23,200,000 
feet of lumber and 70,000,000 
feet of logs. 

. 2@-s 


The Blume Dale sawmill was 
the first steam sawmill oper- 
ated in Sonoma County, Calif. 

* 8 & 


It is estimated that there 
are 250 rafts of logs in the 
Big Sandy River, W. Va., 
awaiting the spring freshets. 

* 8 & 

The dam at the head of the 
flume supplying the Standard 
Mills, Walla Walla, Washing- 
ton Territory, was recently 
carried away by a flood. This 
is the second time in less than 
a year that McCaulley & Sons 
have been washed out. 

* 8 @ 

The Wisconsin Lumber Co.'s 
mill at Stevens Point, Wis., has 
been leased by Wadleigh & 
Co., who will start it up as 
soon as the season opens. 

eo oe @ 


A cork pine tree was cut 
recently on one of Sands & 
Maxwell's camps near Crystal 
Valley, Mich., which made five 
logs scaling in all 5,500 feet. 





It would not take many such 
trees to make a pretty fair 
yield per acre. 


A fleet of vessels at Grand 
Haven, Mich., are reported 
loaded with lumber and ready 
to leaye for the Chicago mar- 
ket as soon as the harbor is 


open. 
s 8 ® 


The pine timber lands at the 
head of Pine Creek in Haines 
Township, Pennsylvania, sold 
recently for 5,000—about $29 


per acre. 
* * 


White pine is sold at Rio 
Janeiro, Brazil, at from 4 to 
5 cents per foot. 


It is expected that a large 
amount of lumber will be 
shipped from Williamsport, 
Pa., by canal during the com- 
ing season. 

eo 2 


Thomas Delaney, of Angel- 
ica, Wis., has invented a two- 
block shingle machine and ap- 
plied for a patent on it, which 
is said to be good for 20,000 
shingles a day more than the 
Valentine machine, with the 
same force. 
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Southern Pine Bookings Have Made Considerable Gain 


Southern pine bookings have been showing a steady gain in 
the last month or so, and those for the week ended Feb. 25 
practically equaled production. Average mill bookings are 


‘running rather steadily at well over half a million feet a week, 


so that spring buying has begun. The average is now well 
ahead of that for the year 1926, and the showing for proportion 
of output sold for the first seven weeks of this year is better 
than last year’s for the corresponding period. 

Bad weather and low prices have served to hold down the 
output of small mills, but country sales are suffering from the 
handicap of muddy roads. The yard items most in demand 
are dimension and boards, and orders have favored the lower 
grades. Timbers are in rather heavy request, and there is a 
good oil field business in wider dimension. The mills are fully 
stocked with such items as flooring, but it is doubtful whether 
holdings are too heavy, for as soon as the weather improves 
the yards will order larger quantities of such workings. 

Prices show little change, but are possibly firmer, and there 
are prospects for advances as trade expands. 


Inland Empire Mill Stocks Are Low; Prices Firmer 


Inland Empire mills are not operating as actively this winter 
as they did last, and current sales take a much larger percent- 
age of the output. Mill stocks of seasoned lumber are being 
greatly reduced, and assortments are becoming broken, while 
it is said that not for a couple of months will there be any new 
lumber in shipping condition. Some items are now hard to 
find, and mills are limiting the quantities they will include in 
a car. Retailers are generally buying for immediate needs 
only, although there is more interest in stocking up. In the 
Northwest there should be good spring trade, as yard stocks 
are low, and farmers have much construction to do that they 
were prevented from starting by the early closing in of this 
winter. Sellers are holding close to the new card, prices hav- 
ing a much stronger tone. 


Curtailment Program Firms California Pine Market 


This is the season of low production in the California pines 
region, and while the mills plan heavy curtailment of output 
during the year, the full effect of it will not be evident until 
later. One report asserts that this year’s production will be 
only half as large as last year’s. Mill stocks are still too heavy, 
identical mills having started out the year with holdings 21 
percent larger than on the corresponding date of last year. 
But the prospect of curtailment is already having a strengthen- 
ing influence on the market, though prices have recently made 
only small and unimportant gains. There appears to be a good 
deal of inquiry from the middle West and East, and prospects 
are that building throughout California will be much more 
active this year. 


Northern Pine and Hemlock Active; Spruce Slow 


Demand for northern pine has been much more active in the 
last couple of weeks. Retailers throughout the middle West 
sales territory have been sorting up their stocks, and their 
orders cover wide assortments and are for prompt shipment. 
Box makers in the same territory have also been sending in 
more business, and low grades are in short supply at the mills. 
While production is active, stocks of lumber in shipping condi- 
tion are small and are becoming badly broken. Prices of some 
popular items have already advanced 50 cents to $1, and there 
is talk of further mark-ups, as unfavorable woods conditions 
last winter have resulted in a high cost of log supplies. 

Business in northern hemlock has exceeded the production 
by about twenty percent during the last month, bookings being 
well ahead of last year’s average for the corresponding period. 
There appears to be good prospect of sales results from the 


manufacturers’ advertising campaign, and yards are evidently 
sorting up stocks. There is also some industrial demand. 
Stocks of No. 3 held by thirty-four identical mills Feb. 1 were 
45 percent less than on the same date last year, and merchant- 
able stocks were about twenty-five percent. less. 

Eastern spruce quotations have shown further weakness, 
dimension being now at $38 base, and Canadian random is 
also weaker. Retailers find that severe weather makes stock. 
replenishments unnecessary, but it is believed that with the 
advent of spring there should be a stiffening of lists, as pro- 
duction this winter has been low and stoéks are light. ; 


Fir Orders Exceed Output; Market Strengthening 


Demand for West Coast fir is apparently gaining, wire re- 
ports for the week ended Feb. 26 showing that it was six per- 
cent above production, although the output of the same number 
of mills was about a million and a half feet more than that for 
the preceding week. Producers recéntly have been holding out 
for a little more money than many of the buyers were prepare: 
to pay, and there is reason to believe that current business i is 
being accepted only at advances. 

The week’s largest gain was in domestic eargo business. 
Atlantic coast retail stocks are generally reported low, and @ 
further increase in the intercoastal movement is therefore ex- 
pected. Foreign business also showed a marked pick-up. Rail 
trade is still rather slow, though it is taking a fair volume for 
so early in the year, as country retailers have not been quite 
prepared to stock up. California demand is improving. 

New business for the first seven weeks of this year has been) 
only one percent under mill output. 


Northern Hardwood Mills Report Increased Business | 


Sales of northern hardwoods so far this year have ie 
about sixty percent of the production, which is a rather goo 
record for the season of most active operations, though it d 
not measure up to the exceptionally high mark of last year. 
The Feb. 1 stocks of identical mills were fourteen percent} 
larger than on the same date last year, but this comparison: 
is favorable in view of differences in the run of trading. 
Present demand is largely from the automobile industry,’ 
which is active though it keeps car output in line with consumer} 
sales. It is believed that millwork business will soon attain 
larger volume. Maple flooring production has continued low 
and naturally the factories will shortly be increasing outpu 
and have to come into the market for raw material. Furniture 
buying is somewhat inactive, but other industrials are begin- 
ning to take more. Most of them feel that dry stocks are none| 
too plentiful and that now is the time to buy for spring needs.: 


Southern Hardwood Output Low; Demand Is Gaining 


Buyers of southern hardwoods appear to have been proceed- 
ing very cautiously in the matter of placing orders for future 
needs, though the price level probably averages a few dollars 
below what it was last fall. And it is believed that they have 
succeeded recently in finding some weak sellers, despite the 
strong statistical position of the mills. Since the beginning 
of the year, orders have exceeded production by twenty-one. 
percent, and not much additional volume of orders would be 
needed to outrun the slight accumulation of stock that oe- 
curred over the year-end. Bookings of about thirty-five per- 
cent above production during the week ended Feb. 26, accord-. 
ing to wire reports, give the market a decidedly stronger as- 
pect. Most business has been coming from automobile plants, ' 
but export trade is making improvement. Furniture and 
building trades demand is still quiet. 

Production during the week was held down by further rains 
in the southern part of the hardwood belt, and was about; 
twenty percent below normal. 


Lumber Statistics Appear on Pages 64 and 65; Market Prices and Reports on Pages 104 to 110 
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Curtailing Western Pine Production 


In line with announcements that have come 
to the AmericAN LUMBERMAN within recent 
weeks from California pine manufacturers, con- 
eerning their plans more nearly to balance pro- 
duction with demand, letters have been received 
this week from some dutstanding concerns -in 
Qregon and Montana to the same effect. Among 
these are the following: 


East Orzcon Lumper Co., Enterprise, Ore.— 
We expect to run one 8-hour shift and if business 
does not justify this production, we shall shut 
down the sawmill for a period of thirty days or 
more. 

Mount EMILY LuMBER Co., La Grande, Ore.— 
You will be interested to know that at the recent 
meeting of our board of directors it was definitely 
decided to operate our mill one single shift only 
for 1927, at least, and-possibly for a longer time 
until our product can be better merchandised and 
a more active demand developed. 


ALcoMA LuMBsr Co., Algoma, Ore—We are 
much dissatisfied with present market prices, 
which average below our cost of production, and 
under normal circumstances would not resume 
operations until we could see some chance of com- 
ing out even. However, this season we are forced 
to make a fair sized cut because we had over 
60,000,000 feet of timber killed by fires last sum- 
mer and our policy is being subordinated, with 
the idea of salvaging as much of this burned tim- 
ber as possible. However, we plan to postpone 
starting our mill until April 10, or a month later 
than last season. 


Brooks-ScaNLOn LuMsper Co., Bend, Ore.—Our 
Production here is just slightly over 50 percent of 
mormal capacity. The gang has not been in opera- 
tion since the middle of last October, and since 
early in January the mills have averaged only 


five days a week. It is our intention to continue 
on this basis for an indefinite period. 


Srate LuMsBer Co., Columbia Falls, Mont.—Our 
operation has always run on one 9-hour shift. We 
realized that we could decrease our overhead by 
running two shifts, but felt that the condition of 
the lumber market would not warrant it. We 
closed down our sawmill entirely on Dec. 31 and 
it is not our intention to resume operations until 
March 15, at which time we will start again on 
one 9-hour shift and will run the remainder of the 
year in that way. 


Fruit Growers Suppty Co., Susanville, Calif.— 
This company expects to defer the resumption of 
active lumbering operations this spring and will 
correlate its 1927 production to balance more 
nearly the current demands for lumber at more 
adequate. values than obtained during the last sea- 
son. We estimate at this time this will represent 
approximately 60 percent of the productive capac- 
ity of our mills. 


a ee won 


ALBuQuERQUE, N. M., Feb. 26.—Because of 
its size and its distinctive architectural features, 
the residence of Frank Bond, under co 
in this city, is attracting a great deal of atten- 
tion. All of the dimension material being used 
in the construction of this beautiful home is of 
Douglas fir from the Pacific Northwest. In the 
spacious living room, 22 foot trusses are being 
used, these being 10 inches square of solid gum, 
while the massive front door latch and other 
hardware is being made on special order. The 
Moorish and Spanish design of the architecture 
is shown at its best throughout, and this resi- 
dence will be one of the show places in this city 
of attractive homes. 
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GENERAL 


in the like week of last year. 


PRICES 


this Industry is bright. 


STEEL 
those in the East. 


at the expense of prices. 


FUEL 


preceding week. 





Business in Brief 

Trade and industry Is proceeding with deliberation and considerable caution. 
The outstanding features of the week were the increased production of steel, auto- 
mobiles and crude oil and the decrease of unemployment. 
trade in wholesale lines is slow in opening up, such buying as is 
being done being of a decided hand-to-mouth character. Mail 
order sales in February were below those of the same month last year. Collections 
are reported as only fair. On the whole industrial activity for January and Febru- 
ary was somewhat greater than the closing months of 1926. During these months 
there was a smal! but steady decline in general commodity prices. Business failures 
for the week ended Feb. 24 were 424 compared with 479 the previous week and 390 


Bradstreet’s food index number for the week ended Feb. 24 was $3.45 compared 
with $3.47 the previous week. This was a loss of six-tenths of 1 percent from the 
previous week and of 1.9 percent from the like week of last year. 
The Harvard wholesale commodity price index declined to 140.4 for 
the week ended Feb. 23 from 141 for the week ended Feb. 16. 


Revenue freight loaded during the week ended Feb. 19 totaled 960,873 cars com- 
pared with 968,317 cars loaded the previous week. This was a gain of 28,592 cars 
compared with the like week of last year but a loss of 7,444 cars 

RAILROADS compared with the preceding week of this year. All districts 
reported increases in loadings as compared with the like week 

of 1926. Loadings of forest products during the week of Feb. 19 totaled 68,887 cars. 


Steel production continues to gain and the outlock for the next few months in 
Production is now around 90 percent, it is said, compared 
with about 80 percent a month ago. Steel prices in practically all lines 
are firmer. Activity of mills in the Chicago district is greater than of 
Pig iron buying in the East has been heavy but 
Coke Is a little more active. 


The strength of cotton prices has been a feature of the agricultural situation dur- 

ing the last week, they having climbed to the highest point since last October. 

Grain prices on the whole averaged lower and egg prices are 

AGRICULTURE (owest for this season for many years. 

lower although live stock prices continue high. 

been an Improvement in the export movement of grain and flour. 
good condition with a liberal supply of moisture in the ground. 


Estimated bituminous coal production for tht week ended Feb. 26 was the lowest 
of the year, 12,925,000 tons being mined, compared with 13,463,000 tons the previous 
week. Crude oi! production for the same week broke all records with 
2,486,000 barrels, an increase of 14,350 barrels as compared with the 


Crude and gasoline prices have been cut in some 
sections, and the market appears to be weak. 


Spring 


Pork products are 
There has 
Crops are in 








Hardwood Dimension ‘Mensfactat 


West HELENA, ARK., Feb. 28.—Among those 
who are taking an especial interest in thé pro 
development ‘pf dimension stock ceanufactaitils 
J. M. Wiley; vice-president of the Pekin Wood 
Products Co., of this place. Mr, Wiley recently 
was asked by a representative of the AMERICAN 
LUMBERMAN for his views on the practical de- 
velopment of dimension stock manufacture in 
the hardwood industry, and in response he hag 
prepared a brief synopsis of the present status 
of the dimension industry, which he remarks ig 
by an ‘‘industrial engineer who is not a lum- 
berman.’’ Mr. Wiley believes that the true per- 
spective of hardwood dimension can be obtained 
only through the appreciation of the fact that 
it is a semifinished product which the consumer 
introduces into his woodworking plant to replace 
an identical product which the consumer hag 
been fabricating from lumber according to his 
own specifications. In this connection, he said: 


Almost 90 percent of all hardwood lumber ig 
fabricated, generally kiln-dried, cut to size, milled 
and assembled at a plant so far distant from the 
sawmill that the freight on lumber is an appreci- 
able item of expense to the fabricator. 

Dimension replaces lumber as raw material, 
eliminating the kiln-drying and cutting-up opera- 
tions. The fundamental economy of dimension ig 
sound since there is a saving in freight because 
waste and moisture in lumber remain at the di- 
mension plant, generally close to the sawmill, 
The resultant saving in freight alone would war- 
rant the immediate adoption of dimension as raw 
material by all woodworking industries. Other 
economies are present, however, due to the use of 
lower grades of lumber and cheaper labor by tke 
dimension plants, also the release of part of the 
consumer’s plant for expansion. 

Dimension is a product in itself. It is not 
lumber,—nor are lumber grading rules applicable 
to it. Lumber is cut so that each log realizes a 
maximum yield. The resultant lumber is sold to 
the consuming trade which estimates the cutting 
value thereof. Lumber is merchandized at the 
price of a mythical market rather than at a fair 
profit above the cost of production and sales forced 
in a manner which has brought severe criticism 
from within the lumber producing industry. Di- 
mension must be merchandized as dimension—100 
percent usable according to the consumer’s own 
specifications as to size and quality. 

Until hardwood dimension sizes and grades are 
standardized like pine dimension, the hardwood 
dimension producer must study each consumer's 
requirements in detail and handle each order as 
a special job. When sizes and grades are standard- 
ized, lower costs will result from uniform pro- 
duction and mill stocks will be carried by the 
producer. Dimension at present has no market 
price. Each order must be sold at a price suf- 
ficiently below the consumer’s cost to make profit- 
able the change from lumber. The dimension 
producer must accurately estimate his costs to 
ensure selling at a profit. These estimated costs 
must be realized in actual production through 
simple, inexpensive accurate cost and production 


~ control methods. 


The dimension producer must inspect each in- 
dividual piece of dimension to ensure that each 
is the correct size and quality, thus guaranteeing 
100 percent usability. Dimension production is 
manufacturing ; it is a fabrication operation. Part 
of the consumer’s factory is transplanted close to 
the growing timber. Capable management is essen- 
tial since labor charges are small compared to 
raw material charges and a percentage of waste 
greater than anticipated will quickly absorb all 
profit. Enormous and quick profits are seldom 
made in dimepsion production. It has been stated 
on the contrary, that, to date, less profit has been 
made in dimension by successful operators than 
has been lost by hasty ill-advised plants which died 
aborning. 

The woodworking industry as a whole will turn 
to dimension as raw material in order to meet 
the competition from wood substitutes. The transi- 
tion must be made slowly, however, and only after 
careful study by both consumer and producer of 
dimension. A permanent and satisfactory dimen- 
sion industry can be organized only when each 
transaction between consumer and producer is 
mutually profitable. 


(SRSA RAEERAEAEES 


F. W. Bes.ey, Maryland State forester, warns 
against waste and neglect of the timber re- 
sources of the State. He predicts that unless 
conservation, reforestation and intelligent de- 
velopment of timber lands are resorted to, the 
people of the State may expect to face higher 
prices for lumber. 
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Maple Flooring Association Organizes for. 
Trade Promotion 


Announcement of the resignation of George 
W. Keehn, secretary of the Maple Flooring 
Manufacturers’ Association, which he tendered 
to take effect May 1, is interesting, because Mr. 
Keehn is interesting and because his work has 
been interesting. Mr. Keehn has other respon- 
sibilities and activities depending upon him, and 
it was because of them that he asked to be re- 
lieved from his duties with the Maple Flooring 
association. George Keehn added the secretarial 
duties of the Maple Flooring Manufacturers’ 
Association to his other activities in 1905, so 
when he hands the records back to the members 
he will have concluded twenty-two years’ service 
for them. 

Kind and considerate of those about him and 
careful to the last detail in all of his duties, 
these attributes have marked the dealings of 
George Keehn in Chicago since the early 
eighties. Starting in Indiana as a retail lum- 
berman, he has moved up through all phases of 
the business. No man has a personal recollec- 
tion of more men and happenings in the Chicago 
lumber trade during the last forty years. Hav- 
ing used good judgment in investing his income, 
and with other impor- 
tant connections to 
serve, Mr. Keehn did 
not feel like undertak- 
ing the amount of travel | 
and time necessary in 





B. C. SINGLER, 
Chicago ; 
New Secretary 
Maple Flooring 
Association 





the present plans of the 
association. 

But he was prepared 
to help meet the situ- 
ation. He recommended 
his chief assistant, Ed- 
ward C. Singler, for the 
position. So Mr. Sing- 
ler becomes secretary of 
the association on May 
1. Ed. isn’t new in the maple flooring business. 
He became identified with it in 1907, having 
started with Mr. Keehn in the cargo lumber 
market in 1901. So the maple flooring folks 
are fortunate in their necessary change of 
executives. Mr. Singler has handled a large 
portion of the work for the flooring association 
during the last twenty years. 

In one form or another the manufacturers 
of maple flooring have had an organization since 
1895, and the association has led the lumber 
industry in many constructive movements. 
Standardization of grades was taken up by the 
maple flooring mills in 1906, and the matching 
of maple flooring was standardized in 1919. 
The products of its members are trade marked 
with its initials ‘‘M. F. M. A.’’ through a bind- 
ing license issued by the association to each 
member. It was first to take this step but was 
closely followed by the cypress manufacturets. 
In order to retain this license the member must 
keep his stock up to the high standards of grade 
and manufacture set by the association. Fre- 
quent inspections are made at the member mills 
in order to maintain their standards. The Ma- 
ple Flooring association was first to make a cost 
survey of manufacturing. This was done in 1910 
and soon after was followed by the pig iron 
industry. 

Mr, Singler, the new secretary, has looked 
after the inspections at the mills and reinspec- 
tions in the field for the last three years, which 
makes him thoroughly familiar with every de- 
tail of the industry. He is at present making 
a four weeks’ tour of the mills. Reinspections 
are made in the field when required, whether 
in Maine or Mexico, Wisconsin or Florida. 





The members of the Maple Flooring associa- 
tion are old in the business, but their equipment 
is kept up to date and their operations are well 
financed. When once the association determines 
on a policy the members put it through. This 
trait was shown in their case with the Govern- 
ment and known throughout organized business 
as the ‘‘Maple Flooring Case.’’ This case was 
finally made the test case for all association ac- 
tivities in the United States. The association 
members wanted to kaow where they stood so 
they carried their claims clear through the Su- 
preme Court of the United States and were 
given a clean bill of health. Theirs was con- 
sidered the most thorough investigation ever 
made in any industry. : 

Now the Maple Flooring association has de- 
cided to take up modern research, trade promo- 
tion and increased advertising. A careful sur- 


vey will be made of its ory its superior 
qualities and most likely field of consumption. 
Merchandising counsel will be brought in to 
assist Mr..Singler and the-different comrhittees 
and a plan and organization built up to meet 
the requirements. m 

A. C. Wells, president of the J. W. Wells 
Lumber Co., Menominee, Mich., was reélected 
president of the Maple Flooring Manufactur- 
ers’ Association at the annual meeting in Chi- 
cago, Feb. 23,. J. E. Dewey, of the Kneeland- 
Bigelow Co., Bay City, Mich., is vice president, 
and M. E. Thomas, of the Mitchell Bros. Oo., 
and Cobbs & Mitchell (Inc.), both of Cadillac, 
Mich., is treasurer. 

The dues of the association have been .in- 
creased to take care of the new organization and 
activities and it is felt that with the standing 
maple flooring has throughout the country, much 
success can reasonably be expected. 





Im Is GENERALLY understood that the excep- 
tionally mild weather this season, charac’ 
by very little snow fall, has handicapped con- 
siderably the logging phase of the lumber indus- 
try in the Province of Nova Scotia, according 
to advices from Consul Don 8. Haven. 


A Wood House That Wouldn’t Burn 


On Yale Lane in Highland Park, Ill., a sub- 
urb of Chicago, stands an attractive home 
built of wood with shingle siding that has the 
distinction of probably being the only house 
of its kind that has withstood the effects of a 
devastating interior fire without having its 
exterior damaged or even marred ta the slight- 
est extent. This house was built by Walter 
Wilcox, a Highland Park builder, and is of 
frame construction throughout. A feature of 
this construction was the use of insulation 
between the studs and above the upper ceiling. 
The type of insulation used was Insulex, which 
is poured between the studs, forming a solid 
mass. The house has just recently been com- 
pleted and was unoccupied. Neighbors a few 
nights ago discovered that the interior of the 
house was in flames, and evidently the fire had 
gained considerable headway before being 
seen. The fire department was summoned and 
before the flames could be quenched the in- 
terior of the entire upper floor had practically 
been destroyed, the partitions being burned 
down and the plaster and wallboard that had 
been used for plaster base had burned; but 
the fire stopped there, having been cheecked 
by the insulation between the studs. In some 
eases the studs were charred, but none of them 


were badly damaged. The insulation above 
the ceiling also prevented the fire from break- 
ing through, so that the exterior sustained no 














Exterior of home scourged by fire 


damage whatever except some windows being 
broken by the firemen in their work of ex- 
tinguishing the flameg. 














The accompanyin 
photographs, taken o 
the day following the 
fire, give undisputefl 
evidence that a wood 
house properly con- 
structed can be made 
fire safe. One of the 
accompanying pictures 
shows the damage that 
was done on the inte- 
rior where the ordinary 
partition walls had 
been used. This will 
give an idea of the ex- 
cessive heat that the 
exterior walls so suc- 
eessfully withstood. 
The fire, which was 
confined to the second 
floor, is supposed to 
have originated from 
edals from an open fire- 








Despite this damage inside, exterior stood wnscathed by flames, showing 
advantage of good wood construction 


place in which a fire 
had been left by work- 
men. 
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_ Tax Saving Decisions in the Lumber Industry 


Workings of the United States Bureau of Tax Appeals 


A dollars-and-cents significance to the lum- 
ber dealer, wholesaler and manufacturer, is 
contained in a recent decision of the United 
States board of tax appeals. This ruling was 
made in connection with a deduction for 
depreciation. 

Before telling much about the deécision, 
however, let me explain what it means when 
the board makes a ruling. A number of 
' people in-the lumber industry seem to think 
that the United States board of tax appeals 
is just a part of the regular tax bureau, which 
collects income taxes for Uncle Sam. This 
is not true. The board is an independent 
body, a sort of supreme tax court, passing on 
the disputes of Government 
and governed, alike. Many of 


By M. P. Snow 


you may build a mill tomorrow, putting up 
your buildings, transporting and installing 
your machinery and equipment. You estab- 
lish these properties in an isolated spot, and 
you realize that when you have done all the 
cutting you are going to do, you will simply 
have to ‘‘pull up stakes.’’ You will take 
with you such machinery as is practicable. 
But, you have to leave, of course, your build- 
ings and much of what might be called your 
‘fequipment.’’ Buildings which you erect 
would probably be usable for as long as 
twenty years. But, you are through with this 
particular piece of timber in five years. So, 
instead of a rate of 5 percent depreciation 


*‘*Whether the cost or value, as the case 
may be * * * ghall be recovered at a 
rate established by current exhaustion of 
stumpage, or: 

‘‘Whether the cost or value, as the case 
may be, shall be recovered by appropriate 
charges for depreciation calculated by the 
usual rules for depreciation, or according to 
the peculiar conditions of the taxpayer’s 
case, by a method satisfactory to the 
commissioner. ’’ 

So, it may be seen that lumber mill owners 
have considerable leeway in handling their 
depreciation deduction. 

Planing mills, with their buildings, engines, 

trucks, trailers and the many 





items of equipment incident to 





the decisions of the board are 
concurred in by the tax bureau. 

This board is given the pow- 
ers and jurisdiction of an 
ordinary Federal court. But, 
it is especially designed to con- 
sider tax cases. Many of you 
may get the impression from 
this that all tax cases may be 
appealed from the tax bureau 
to this board. But, Congress 
has provided that only ‘‘ defi- 
eiency’’ cases—where you owe 
money to Uncle Sam—may be 
ruled on by the board. Your 
élaimis for refund may not be 


the lumber business. 


} Table of Depreciation Rates 


The following is a table of depreciation rates allowed by 
the United States board of tax appeals. 
not allowed in the case of lumber companies in all in- 
stances, but a number of the concerns ruled on were in 
It should be understood that the 
rates allowed by the board were based on the individual 
conditions of the companies on whose cases the board de- 
cided. These rates may not be taken as hard and fast 
rules, but should be accépted simply as guides. 


These rates were 


the retailing of lumber have 
their own peculiar problems 
with respect to depreciation, 


The thing to remember in 
taking depreciation is that 
your deduction must be ‘‘rea- 
sonable.’’ If you can show 
that your rates are fair and 
reasonable, you can in almost 
every case obtain the dedue- 
tion you ask for. 


‘‘Re-Lifing’’ 


Uncle Sam’s incqme tax 
bureau recognizes the. fact 


taken to the board. 

When your case is ruled on 
favorably by the board, the 
ruling stands unless the Gov- 
éernment—that is, the tax unit 
—appeals. In other words, if 
the tax unit says you owe 
Uncle .Sam money and the 
board, after considering the 
ease, says that you do not, you 
are not required to pay this 
money uniess some court 
higher than the board over- 
rules the board. 

Members of the board of tax 
appeals are very carefully 
chosen by the President of the 
United States and they are ap- 
ores or ‘‘confirmed’’ by the 

nited States Senate. 

It is this same board of tax 
appeals that has ruled in the 
case which I mentioned at 
the start. In this instance 





ITEMS % ITEMS % 
Advertisement, sign .......... 15 Office furniture ............. 10 
PEND ico cccsicocesede 25 Heating plant .............. sa 
0 are rr 25 Interior decorations ......... 3 
Pn sssdbeseebous srenenel 20 sf Saar 10 
DD “i ccwcikdndexaeawaeeeae 33%, Machinery ............. sce 
eer 33% Mill machinery ............. 7 
Belting equipment .......... 15 Restaurant machinery ....... 10 
Branch equipment ........... 7 «ae seein tend -71Y% 
SE ED oc ccceccovces DRE MEE sccrecescesennwas 10 
PRT 3 Machinery, mill ............. 7 
Brick and concrete buildings. 2 Office furniture and fixtures. ..10 
SE GON cas cécaacdeseteve 3 Railroad tracks ............. 5 
Frame building ............. 4 EE. bn dde wie cnseewes 20 
rere ce 5 Restaurant equipment ........ 10 
Concrete warehouse ......... 5 Shipping equipment ......... 334 
Electric equipment .......... 15 Stable equipment ............ 33% 
DD 1 ie Reulnauibs senbanlaaiil 33% Steam boilers ...........200 1624 
Fire protection system....... 10 DE cttssnndvneneceratas 25 
SN «5 Jaga Ied Suaa pale nie Wanda 10 Warehouses, concrete ........ 5 
are ote 10 Warehouses, new ............ 4 
Furniture and fixtures........ 20 Warehouses, old ............ 10 








that a person can seldom say 
exactly at the outset just how 
long a certain property will 
last. For this reason the tax 
bureau has been quite lenient 
in permitting concerns to re- 
life; that is, to change their 
depreciation rates to accord 
with what seems to be the true 
life of a certain asset. For ex- 
ample, if you have a property 
which you think will last ten 
years, and it is worth $10,000, 
you take a deduction of $1,000 
a year. However, at the end 
ef five years it seems plain to 
you that this asset will last not 
longer than two years more. 
You have already taken de- 
preciation to the extent of 
$5,000, so there is a remaining 
cost of $5,000. You then split 
this up into two years and take 
50 percent of the $5,000 in 








the concern—a lumber firm 








—built in 1917 a lumber mill. 

It was of wood construction except for the 
boiler room, which was of brick. The mill, 
together with the boiler, engine shafting, pul- 
leys and other machinery, cost $18,000. The 
lumber concern deducted depreciation at the 
rate of 10 percent. The tax bureau—that is, 
the tax administration—eut down the de- 
preciation on the brick portion of the boiler 
room to 3 percent, but the board of tax ap- 
peals held that the average useful life of the 
property was ten years, and depreciation was 
allowed for the lumber mill at the rate of 
10 percent. 


Lumberman Has Problems 


The lumberman has had his own problems 
in connection with income taxes. In looking 
over the decisions made by the United States 
board of tax appeals, I find that a large num- 
ber of the rulings were made in the case of 
lumber concerns. This is a good indication of 
the complexity of the lumberman’s income 
tax problem. 

As a lumber manufacturer, for example, 


on the basis of a 20-year life, you take a 20 
pereent rate on the basis of a 5-year life, 
providing, of course, that this seems at the 
start to be the correct life. 

Such equipment as you anticipate you will 
have to leave should be depreciated in a simi- 
lar manner, based on what you estimate to be 
the actual useful life. Those of you who have 
experienced this situation know what a loss 
there is in assets which are abandoned. Be 
sure to take advantage in such instances of 
your right to take depreciation on the basis 
of actual life. 

Covering each tax law, the tax bureau is- 
sues what it calls ‘‘regulations.’’ These are 
the Government’s interpretations of the tax 
statutes. In these regulations, the Govern- 
ment states that: ‘‘*The cost or value as of 
the basic date, as the case may be, of devel- 
opment not represented by physical property 
having an inventory value, shall be recover- 
able through depreciation. It shall be op- 
tional with the taxpayer subject to the 
approval of the commissioner. 


each of the two years of re- 
maining life. 

You must be careful not to give the Gov- 
ernment the impression that you are depre- 
ciating on any basis other than the actual 
life of an asset. You are not permitted to 
take depreciation in accordance with the 
financial condition of your company. 


Inventories 


A concern in Illinois obtained a large de- 
duction for damaged lumber in a recent de- 
cision of the United States board of tax ap- 
peals. In this case the officers of the concern 
made a survey and examination of the lumber 
in the yard in December, 1919. They found 
that a certain amount was unsalable because 
it was cracked, imperfect, warped, dry rotted 
and otherwise damaged. So, for the year 1919 
they charged off the cost of that lumber, 
which was something over $15,000. 

Then, in December, 1921, the officers again 
made an examination of lumber in the yard 
and charged off the cost of that which was 
unsalable because of its imperfect and dam- 
aged condition. In this case the cost of the 
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lumber charged off was slightly over $11,000. 

When the commissioner of internal rev- 
enue, who is at the head of Uncle Sam’s tax 
bureau, presented his side of the case to the 
poard of tax appeals, he admitted that any 
goods in an inventory which are unsalable at 
normal price, or unsalable in the normal way 
because of damage, imperfections etc., should 
be valued at bona fide selling price less cost 
of selling. The lumber concern in this case 
submitted to the board evidence to the effeet 
that during the years in question, when lum- 
ber was loaded out of the concern’s yard, 
during the process of unstacking a pile, rot- 
ten and damaged pieces would be discovered 
which the customer would not accept. They 
were unsalable because of their condition. 
In*such cases the cost of the lumber was 
charged off. 

The board stated it to be its opinion in this 
ease, from the evidence submitted, that the 
lumber concern was entitled to deduction 
from its inventory in 1919 to the amount of 
about $15,000; and in 1921, some $11,000, the 
cost of this unsalable lumber. 


Bad Debts 


’ People in the lumber industry have had 
their share of worthless obligations. The 
United States board of tax appeals has been 
very fair in its rulings on the deduction of 
bad debts. In a case which it ruled on only 
a short while ago, it allowed a lumber con- 
cern deduction for a loss which the commis- 
sioner had refused to allow. 

Another lumber concern, whose case was 
ruled on favorably by the board, deducted 
some very large amounts for bad debts. In 
fact, they amounted to some $38,000. The 
accounts deducted in this case were all mer- 
chandising accounts, and were more than 250 
in number. These obligations were charged 
off only after exhaustive efforts had been 
made in each instance to collect, and because, 
under the circumstances a judgment would 
either be entirely worthless or too expensive 
to justify suit for the amount involved. 

The lumber concern in this case had a col- 
lector who called personally on the debtors 
wherever possible, and also sent letters in a 
great many instances. The letters, however, 
were never answered.- And, when the col- 
lector was unable to collect, he would report 
to the bookkeeper and the head of the credit 
department. These individuals would con- 
sider the matter, and after reaching the con- 
clusion that all methods of collection had 
been exhausted, would list the accounts and 
submit them to the general manager. Each 
account was individually considered and writ- 
ten off only after careful effort to collect had 
been made and the value of judgment had 
been considered and determined worthless. 

The taxpayer in this case submitted con- 
siderable information and testimony to prove 
that its debts were worthless. 

That is what you should do in any case 
where you have bad debts. You should 
give to the Government, in a schedule at- 
tached to your return, every bit of pertinent 
information which you can obtain showing 
that the obligations for which you are deduct- 
ing are partly, or entirely worthless. 


Penalties 


You can not be too careful about the way 
you handle your income tax matters. There 
are heavy penalties for careless or fraudulent 
dealing in these matters. 

One lumber company had to pay a 50 per- 
cent penalty because the board was convinced 
that the president of the concern had falsely 
and fraudulently under-stated the income of 
this concern with intent to evade the tax. 
The concern, in my opinion, is very fortunate 
that it was not penalized in a more severe 
way. It is not worth while to go at great 
length into this decision. I will simply quote 
that part of the board’s opinion which is a 
most valuable guide for other taxpayers: 

‘*The signature and oath upon the return 
is not an empty form. Its purpose is to fix 
responsibility, and a sham oath is just as 


reprehensible as a complete personal mis- 
statement,’’ 


Salaries 


A lumber company in Wisconsin won its 
ease before the United States board of tax 
appeals by convincing the board that a salary 
paid to the wife of the president of the con- 
cern was justified. 

During the last year of the life of the presi- 
dent his wife was present at a number of 
business conferences and joined in the discus- 
sions between the other officers and her hus- 
band. Then, on the death of her husband she 
sueceeded to the office of president and had 
daily consultation with the other officers, at 
which time matters of policy were discussed 


Converts Waste 


SoperTON, WIs., Feb. 28.—A new type of 
machine, designed and built for the special pur- 
pose of converting sawmill waste—edgings, slabs 
and trimmings—into small dimension, has been 
in operation in the sawmill of..the “Menominee 
Bay Shore Lumber Co. here for’the last two 
weeks with results that. are highly gratifying 
to those in charge. 

The distinctive feature of the new machine 
is a table divided into four separate sections, 














Front view of the McHale multiple guide dimen- 
sion mill 


three of which are fitted with stationary guides 
and the fourth with a movable guide operating 
in conjunction with a stationary saw. By this 
arrangement three fixed setups are provided, and 
the movable guide is available for working up 
into dimension of variable widths that portion 
of the stock which it is desired to put into crat- 
ing, chair stock ete. 

The design of the machine was based on many 
years of sawmill experience in connection with 
the small dimension problem, and no effort has 
been spared to embody in it every feature sug- 
gested by experience for the easy, rapid and 
effective handling of the class of stock that de- 
velops in the waste conveyor of the average 
hardwood mill. 





McHale multiple guide dimension mill installed 
in sawmill of Menominee Bay Shore Lumber Co., 
Soperton, Wis. 


and determined by her as president of the 
corporation. She visited the offices of the 
company several times each week, although 
she did not stay for any long period at any 
of the visits. However, the other officers of 
the corporation went to her house each day 
to discuss the affairs of the concern. She 
was also required personally to guarantee the 
payment of all monies borrowed by the com- 
pany for the purpose of its business, and fre- 
quently she was guarantor for large sums. 
Also she passed on all large extensions of 
credit. 

The board of tax appeals decided that the 
salary paid to this woman was a reasonable 
and proper salary for services actually 
rendered. 


Into Dimension 


A piece tally of exactly one hour’s operation 
of the new machine, with one man feeding and 
one clearing, gives the following interesting re- 
sults: 


No. of Pieces Dimension Scale in Board Feet 
422 1-inch squares .. 84.09 
78 1%-inch squares 22.39 
131 1%-inch squares 58.60 
7 2-inch squares 5.28 
53 Variable widths 30.06 
689 200.42 


Average content per piece, .29 board, feet. 


This is not given out as a high production 
record. By selecting the slabs and edgings, and 
feeding the stock into the machine more 
rapidly—it will take 150 lineal feet per 
minute—the total footage of the hour’s 
run could easily have been greatly in- 
creased. Rather the record is set down as one 
the machine should make as a regular day-by- 
day performance. In considering the foregoing 
figures, those who designed the machine wish 
that the following considerations might be kept 
in mind: : 

The stock used in the hour’s run was picked 
just as it came from the waste conveyor. Every- 
thing that would make a 3-inch board, 14 inches 
long, or a 1-inch turning square 17 inches long, 
was taken. The closeness of the picking is indi- 
cated by the fact that the average board content 
per piece was only .29 feet. The stock was piled, 
slabs, edgings and trimmings, all together on 
the machine’s stock table. The operator took 
each piece as it came to hand and fed it in at 
that setup which would give the best results 
according to the instructions by which he was 
working up the material. 

It will be observed that much of the stock had 
to go through the machine twice. A slab, for ex- 
ample, sent through the 114-inch setup would be 
cut into 114-inch edgings in the first operation. 
These had to be sent back by the machine clearer 
to be run again through the same setup to make 
114-inch squares. Only two men were employed 
in the machine work. 

The multiple guide arrangement makes for 
simplicity in the handling and working up of 
sawmill waste. It eliminates the labor of as- 
sorting, obviates the loss of time due to chang- 
ing setups and reduces the space necessary for 
such an installation to a minimum. In addi- 
tion to all this, it insures the maximum return 
out of each piece, as it is as easy for the opera- 
tor to feed the stock in at the setup which will 
give the maximum yield as to feed it in at a 
setup where there will be waste. Edgings from 
the larger pieces of dimension, which will pro- 
duce a piece of smaller size, may be sent back 
to be re-fed immediately, thus eliminating un- 
desirable clutter on the operating floor. 

The machine was built by the Prescott Co., 
Menominee, Mich., and is of very rugged design. 
It is fitted with driven feed rolls, of the saw- 
tooth type, front and rear. Each section is 
provided with independent press rolls front and 
rear, which are also driven. The space over 
the arbor between the saws is filled in by brass 
covers, which makes the running of very short 
stock a safe and easy process. Altogether the 
machine is rated by those for whom it was built 
as a high class mechanical job. 
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The New Spirit in Lumber Merchandising 


Central Display Room, Constructive Advertising and Close 
Follow-up Build Sales for New York Retailer 


Orville H. Greene, president of Wilson & 
Greene Lumber Co., Syracuse, N. Y., de- 
livered an address at the convention of the 
Northeastern Retail Lumbermen’s Associa- 
tion, and to this address he gave a double 
subject. The title appearing on the pro- 
gram was “Essentials of a Complete Mer- 
chandising Plan.” But in the course of his 
talk, Mr. Greene added a secondary subject: 
“Arriving at the Cross Roads in the Build- 
ing Material Business.” If you will place 
these two titles side by side and will think 
of the implications contained in them, as 
the Realm tried to do, you’ll be able to guess 
in a general way the sort of problem Mr. 
Greene set out to discuss. You'll also guess 
that back of the address and serving as a 
foundation for it is a fund of Mr. Greene’s 
own experience with these newer aspects of 
merchandising. But unless your guessing 
powers are extraordinarily accurate your 
estimate will fall short of the actual facts. 
The Realm spent a day with Mr. Greene in 
his office and yards and in looking over the 
building operations that are being supplied 
with materials from his warehouses; and 
we despair of being able to give an adequate 
description of the size and speed and exact- 


ness of this big corporation’s building 
service. 


Conditions Have Changed 


A person does not need to be very observ- 
ing to see the changes that the sweep of our 
times has brought to our business. In a 
single generation it has multiplied the in- 
vestment in the average yard ten or twenty 
times over. The late Met L. Saley made a 
statement in this department not a quarter 
of a century ago to the effect that invest- 
ments in lumber yards were becoming ex- 
cessively heavy and sometimes amounted to 
as much as four or five thousand 
dollars! Changed conditions 
have added new sources of lum- 
ber supplies and have made even 
lumber stocks complex. They 
have added specialties and side- 
lines that were unknown a gen- 
eration ago. They have revo- 
lutionized ideas of lumber stor- 
age as stocks have become more 
valuable. They have shifted de- 
livery motive power from horses 
to motors. They have made 
necessary a new type of corpor- 
ation financing and accounting. 
These things are caused by 
equally vast changes in our re- 
tail markets, and it was with this 
general field of markets that 
Mr. Greene dealt in his speech. 

And what a complex field it 








competition no longer fit. Our competi- 
tion is not so much with our fellow lum- 
bermen, scrambling for the building trade 
that rises of itself, as it is a competition 
with dealers in all commodities which are 
seeking a share of the consumer’s dollar. 
And if it is competi- 
tion, it is also in a 
certain sense a co- 
operation with all 
these other commodi- 
ties. This last named 
idea is a hard one to 
grasp and equally 
hard to put into effect 
in a practical way. It 
means in a rough way 
that the customer’s 
purchases must be 
useful to him, worth 
what they cost, and 
that all of them to- 
gether must make up 
a schedule of buying 
that will set him for- 
ward and not back in 
the business of living. 

Of course no one 
dealer has direct con- 
trol of his customer’s 
total purchases, and 
probably that is a fine 
thing both for dealer and for customer. All 
of us, in whatever line we operate, find it 
easy to persuade ourselves that a larger 
use of our commodities will always be of 
benefit to the public. If we had arbitrary 
control we might choke our customers with 
lumber. So it is just as well for us as lum- 
bermen that democratic principles are in 
operation and that the customer has the 
final say in the matter. For one thing, it 


JOHN W. BEYNON, 


Syracuse, N. Y.; 
Secretary-treasurer 








makes us better dealers. We have to depend 
upon and appeal to that customer’s intelli- 
gence; and this compels us to discover what 
really are the customer’s best interests and 
fit our services to them. The weak spot in 
“high-power selling,” as that term is com- 
monly understood, is the fact that it tries 
to overwhelm a customer and virtually to 
force him into making purchases, with 
small attention given to the lasting effect 
upon his prosperity and well-being. High- 
power selling is the natural refuge of the 
salesman on a quota basis, who must show 
a pre-determined volume or turn in his 
samples. It becomes a matter of business 
life or death with him; and if he must use 
methods to fill this month’s quota that will 
destroy future sales, he takes a chance and 
uses the methods. High-power selling sac- 
rifices the customer and the future re-order 
business every time if that is necessary to 
fill present quotas. It is a short sighted and 
destructive process. 


Selling Must Be Constructive 


But selling can be intensive without be- 
ing destructive. It can understand the buy- 
er’s needs and possibilities, it can take out 
part of the difficulties and costs from his 
buying and it can explain these things to 
him by appealing to his intelligent self in- 
terest. If we understand Mr. Greene cor- 
rectly, he is of the opinion that the lumber 
dealer is at the cross roads where he must 
turn either to the right or to the left. He 
may continue to offer raw or semi-finished 
materials at a price per thousand or per 
sack and let the customer take it or leave 
it. Or he may enter this new field as fast 
and as far as local conditions will permit 
and offer a service compounded: of mate- 
rials, architectural and engineering know]l- 
edge, financial service, reason- 
able analysis of needs, guaranty 
of finished quality and the like. 
The object of the merchant who 
turns toward this newer service 
is at once self interest and cus- 
tomer interest. He hopes to sell 
more goods at a fair profit; but 
he hopes to do it by discovering 
to his customer the latter’s 
needs and by helping him to 
satisfy these needs in a com- 
paratively easy and comfortable 
way. The same thing is going 
on in most of the fields in which 
the public is interested. Rail- 
roads are offering faster trains, 
more comfortable equipment 
and intelligent travel services; 
and as a result more people find 
it possible to travel, and the 





is! Its complexity has brought 
us all to realize at least in a 
sketchy way that old ideas of 


A general view in the downtown display room of the Wilson §& Greene 
Lumber Co., Syracuse, N. ¥Y. ‘The displays are changed frequently 


railroads benefit by the _in- 
creased patronage. Grocers are 
offering a more attractive and 
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The window sticker used by the Wilson §& Greene 

Lumber Co. This is red with the exception of 

the inner circle which is blue. The letters are 
white 


diversified line of foods, and the public is 
glad to spend a larger sum on its dining 
table. Nothing need be said about the 
offerings of the automobile industry, for 
the motor world is the admiration and 
despair of most other lines of business. It 
is interesting, when we think of the new 
principles of service, to notice that some 
motor manufacturers are giving thought 
to longer life for their cars. Several are 
advising their customers not to trade their 
machines in so soon and are telling them 
how to get satisfactory service out of these 
machines for a year or two longer than 
they have heretofore been run. This is fly- 
ing in the face of the practices of short 
sighted high-power salesmanship and is 
dictated by the real interests of the buying 
public. A prominent business man said 
this year that if we would show him a mer- 
cantile line that was not giving this double 
barreled attention to its policies, that of 
offering as nearly a finished service as con- 
ditions would permit and making the pur- 
chase as easy and certain as possible, and 
that of fitting publicity and goods as accu- 
rately as possible to the public’s continuing 
welfare, he would show us a line that was 
slipping back in the commercial race. 

Mr. Greene seems to believe thoroughly in 
the new merchandising. Whether this de- 
partment will be able to describe accurately 
the service Wilson & Greene Lumber Co. is 
offering is another matter. We believe it is 
fair to say that Mr. Greene’s primary in- 
terest lies in the spirit of the new merchan- 
dising and that he has developed his own 
methods to fit his own particular locality. 
If he were transplanted to another city and 
placed in charge of a yard he might mod- 
ify or extend his present methods. He 
would make them fit local conditions and 
local customers. But we believe readers of 
the AMERICAN LUMBERMAN will be inter- 
ested in a necessarily sketchy description 
of this big corporation. It is difficult to 
know where to begin, for the plant and the 
service are compact and interlaced; but 
perhaps we may well begin at the display 
room, since that is the starting point of 
many new customers. 


Display Room Featured 


Wilson & Greene Lumber Co. opened this 
display room in a corner sales room of Ho- 
tel Syracuse on Nov. 27, 1926. This is down 
town, at the intersection of two prominent 
streets. There are several things which 
the company expects of this display. In 
the first place it serves as a sales room in 
a minor way. Customers can make certain 
purchases there, but these are usually such 


purchases as could be made over the ’phone. 
The policy of the company is that sales shall 
be made at the main office, which is a short 
walk from the center of the city. The big 
object of the display room is to act as a’ 
silent salesman; and silent salesmanship is 
much employed by the company. A capable 
young man is in charge, ready to explain 
and answer questions and show the care- 
fully selected line. He urges no customer 
to buy, for the rooms are intended as places 
for the customer to learn and to think, un- 
disturbed by actual sales effort. A man 
or a woman can come as often as he wishes, 
stay as long as he likes, ask as many ques- 
tions as occur to him and generally find 
himself in an atmosphere suggesting attrac- 
tive domestic settings. Names and ad- 
dresses are secured, and the visitor receives 








ELLING can be inten- 
sive without being de- 
structive. It can under- 

stand the buyer’s needs and 
possibilities; it can take out 
part of the difficulties and costs 
from his buying and it can ex- 
plain these things to him by 
appealing to his intelligent 
self interest. The lumber deal- 
er is at the cross roads where 
he must turn either to the right 
or to the left. He can continue 
to offer raw or semi-finished 
material at a price per thous- 
and or per sack and let the cus- 
tomer take it or leave it, or he 
may enter the new field of sell- 
ing as fast and as far as local 
conditions will permit and of- 
fer a service compounded of 
materials, architectural and 
engineering knowledge, finan- 
cial service, reasonable 
analysis of needs, guaranty of 
finished quality and the like. 
The object of the merchant 
who turns to this newer serv- 
ice is one of self interest and 
customer interest. 




















the following or a similar letter from’ Mr. 
Greene: 

“It is a pleasure to note your name as a 
visitor at our display. 

“This display was arranged as an edu- 
cational feature for those interested in 
building or modernizing homes, thus giving 
everybody an opportunity to see what con- 
veniences can be installed and how little 
they cost in comparison to the value they 
add to the property. 

“We hope you enjoyed your visit at 
our store because, from time to time, we 
are going to change the items and want 
you to come in again.” 

This letter is directed to the visitor per- 
sonally and is signed by Mr. Greene. A 
daily report is made by those in charge, 
showing the weather conditions, principal 
product on display, salesmen on duty on 
each shift, the number of: visitors carded 
for follow-ups and the time of day they 


called, the articles or the items of sales 
service they are interested in, the items sold 
and the like. This tabulation gives the 
office a line on the comparative pulling 
power of the different factors employed, the 
tactics most useful under certain weather 
conditions, the time of day that is most 
fruitful. in gathering prospects and the 
like. This information is of value in indi- 
cating what things should be emphasized 
in changing the display from time to time. 
It also aids in determining the usefulness 
of the rooms in gathering prospects and 
preparing the way for actual closing of 
deals. 


Display Room Is Advertised 


From a letter sent this department by J. 
L. Debes, the advertising manager, we take 
the following extracts which will describe 
the rooms more accurately than we could 
do: 

“Prior to the opening of this display 
room, we prepared a series of advertise- 
ments. There also was prepared and 
launched, so as to reach addresses at a time 
which we figured would give best results, a 
broadside of direct mail advertising. This 
advertising went to contractors and build- 
ers, owners of undeveloped property, and 
owners of developed property; the letter to 
each class being written in a manner to be 
of interest to them, all letters extending an 
invitation to visit the show room, and all 
letters being personally signed by President 
O. H. Greene. 

“The volume and intensity of the adver- 
tising was carefully planned in advance and 
its nature and character was along the lines 
of department store advertising; that is, 
certain articles on display were featured 
and described, together with their price. 
This advertising also carried its proper load 
of our Check Seal Home plan, and described 
the assistance both financial and otherwise 
that our institution was in a position to 
offer to the prospect.” 

It should perhaps be stated at this point 
that Mr. Greene received his early mercan- 
tile experience in the department-store field 
and that he has brought into the lumber and 
building material field much proved knowl- 
edge from his earlier experiences. The 
“Check Seal Home” is a big story in itself; 
and we must let it go over to next week. 
Continuing the quotation from Mr. Debes’ 
letter: 

“The front of the store has two show 














An entrance, complete even to the curtains at 
the window, in the display room of the Wilson 
& Greene Lumber Co. 
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windows with an entrance flanked on both 
sides by wide lights of glass. All around 
one side, the entire length of the store, are 
full sized windows. We were careful before 
placing any material in the store to have 
it clean, painted with a pleasing flat paint, 
and substituted for the plain light fixtures 
a variety of home lighting fixments. The 
bottoms of the display windows were 
equipped with hardwood floors of various 
kinds and grades, all laid in panels, scraped, 
sanded and finished so that those who 
looked could see just exactly how certain 
kinds and grades of flooring would look in 
the home. The windows themselves were 
lettered with our firm name in characteris- 
tic type; that is, the same style of type 
which is used wherever our name appears, 
either in advertising or on our stationery; 
the purpose of which of course is to impress 
the name upon the public of our community 


by constant repetition of the same style of 
type, thereby making it more readily recog- 
nized at a quick glance. Every effort was 
made at all times to keep the tone of the 
display very high, and on at least the same 
level as the prestige of this company. 


Character of the Display 


“The interior of the store was arranged 
for the first period with built-in furniture 
and millwork. As the visitor enters the 
store, he sees first a full sized Colonial type 
Curtis entrance, 100 percent complete, in- 
cluding hardware and paint; in other words, 
finished as it would be in actual use, even 
to a hall light suspended inside the en- 
trance, a lantern outside the entrance it- 
self and curtains on the side lights. To the 
right appeared a combination storm and 
screen door set fitted into a door frame so 
that it could be opened and closed. Fol- 


News and Business Ideas 


Annual Convention of Yard Managers 

OsHKOSH, WIs., Feb. 28.—The annual meet- 
ing of the Fuller-Goodman Co. was held here 
Feb. 24 and 25 with practically all the line yard 
managers of the company present. The meeting 
opened Thursday afternoon and on that evening 
the annual banquet was held. More than 100 
attended the banquet representing thirty cities, 


and C. A. Goodman and R. B. Goodman were 
present from Marinette. 


R. E. Saberson, of the Weyerhaeuser Sales 
Co., Minneapolis, and E. J. Dempsey, a local 


To our way of thinking there 
is no factor in life that offers 
greater interest to Ameri- 
cans than the topic of home 
building. 


Since the days of the Pil- 
grims home builders have 
been developing styles in 
architecture. Our old homes 
from New England to the 
Pacific mark the generations. 
However, the plans we are 
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Everything in building needs from a shingle to a timber, 
including builders’ hardware and paints. 


{ Dealer’s Name Here } 


attorney, were the principal speakers. H. 8. 
Morton, of the Consolidated Coal Co., Chicago, 
and Victor Lowe of the Northwestern Coal Co., 
Oshkosh, showed motion pictures of coal mining. 
Frank A. Fuller, head of the Oshkosh branch 
of the Fuller-Goodman company, presided. 


Mr. Saberson told the executives that lumber 
must make new fields for itself today and that 
the salesmen should use intelligent intensive 
salesmanship to sell their products. He said that 
there is nothing wrong with the lumber business, 
but that it must be brought up to the modern 
standards of business. 


We Never Tire of Talking 


BUILDING 
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now showing go further to 
accentuate beauty and com- 
fort than any we have ever 
shown—and the marvelous 
thing about them is the price 
at which these homes can be 
built. , 


If you are thinking of build- 
ing a home or anything else, 
we want you to put your 
problem up to us. Let’s talk 
it over with you. 


ease es GO G6 666525 eSPSc 


-“_————— = 
ea ee 


“_-—————“c8<8 = ee 


A specimen advertisement prepared by the AMERICAN LUMBERMAN for dealers 
who use space in their local newspapers. 


lowing this, and built into a ninety degree 
angle recess was a dining room corner 
cabinet or china closet. Following this a 
little further along was a breakfast nook 
set, over which was suspended a small hang- 
ing cabinet suitable for a dining room or 
breakfast set. Following this was a kitchen 
dresser.” 

Other articles mentioned by Mr. Debes 
were stairways, a fully equipped fireplace, 
door frames with two doors hung in each 
frame, lattice work, garden furniture and 
the like. It is an extraordinary display, 
both in the amount of goods it shows with- 
out crowding and the attractive quality of 
the entire layout. It indicates the practiced 
hand of a merchant trained in the best de- 
partment store tradition. 

There is more to tell about the carefully 
designed service of the company, and we'll 
go on with the story next week. 


for Retailers 


Annual Banquet and “Get-Together” 


Hacxensatk, N. J., March 1.—The annual 
get-together and banquet of the Comfort Coal- 
Lumber Co., held recently, was voted the big- 
gest and best of these annual affairs yet held. 
The executives, office managers and office em- 
ployees of all the company’s yards joined in 
observing the occasion. 

Two long tables were laid in the West room 
of the Swiss Chalet, and everyone sat down to 
a delightful repast. Music was furnished by an 
orchestra, and community singing was led by 
Frederick Stillwell, secretary and treasurer of 
the company. The Misses Carolina Delucia and 
Lottie Zimmerman danced, and R. J. Bamber, 
of the Hackensack sales force, rendered two 
songs in a most pleasing manner. 

Following the dinner, President Elmer Blau- 
velt spoke briefly, expressing the appreciation 
of the company of the loyalty and codperation 
shown during the last year by those present, 
and then called upon each of the yard managers 
for a few words. At the conclusion of these 
brief talks dancing was enjoyed for the re- 
mainder of the evening. 


Dealer Adds Ready-Cut House Plant 


New OrueEans, La., March 1—The Hortman- 
Salmen Co. (Inc.), local lumber and building 
materials dealer, announces the establishment 
of the first ‘‘sectional house industry’’ in New 
Orleans. Its new factory has been established 
at the company’s ‘‘Carre’’ yard and is now 
functioning in the manufacture of sectional 
homes, farm buildings and other types of small 
construction under the design of G. W. Rapple- 
year, graduate engineer, who established a small 
experimental plant in Mobile last year, and, 
seeking a larger field, interested the Hortman- 
Salmen company in the project. In demonstrat- 
ing the system at Mobile last November Mr. 
Rappleyear turned out a five-room unit house 
which was ‘‘erected from the bare ground,’’ 
complete with lighting and plumbing fixtures, 
in a single working day. The ‘‘unit material’ 
was delivered on the lot the night before and 
the family for which it was constructed moved 
in the following day in time to cook supper. 
Under the system as practically worked out, 
additional units may be added or inter¢hanged. 
The buildings are easily movable from site to 
site and can be put together with ordinary labor. 

“They are well-finished,” the company’s pros- 
pectus reads, “and are put together with bolt 
construction, the strongest construction ever de 
vised. One of the features of the buildings is 
that. every forty-eight inches in all the walls 
there ‘are two 2x4 braces, equal to a 4x4 in 
strength value. The new method effects a saving 
of 40 percent in the cost as compared with the 
ordinary house; and a house can be erected in 
a few days instead of a few weeks. * * * The 
company will keep sufficient units in stock to in- 
sure twenty-four-hour shipments, so that any pur- 
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chaser can have his new building erected within 
a few days. * * * This new industry will serve 
not only the United States but all the Central 
American and South American countries, where 
such buildings are in immense demand.” 


Elected Secretary of Company 


St. Louis, Mo., Feb. 28.—Julius Anthony 
Seidel, son of Julius Seidel, has been elected sec- 
retary of the Julius Seidel Lumber Co., of which 
his father is president and founder. Young 
Seidel was 21 years old on Dec. 28 last. He was 
graduated from Washington University in ar- 
chitecture and engineering last June, and after 
a vacation began his business career last Sep- 
tember with the concern so successfully built up 
by his father. 

Julius A. Seidel is at 
present employed in the 
planing mill and will 
spend the next two or 
three years learning 
thoroughly the practical 
side of every branch of 





J. A. SEIDEL, 
St. Louis, Mo.; 


Elected Secretary Julius 
Seidel Lumber Co. 





the business. He will 
spend some time in the 
grading, shipping, buy- 
ing and selling depart- 
ments. 

Young Seidel is the 
fourth generation of 
Seidels to engage in the 
lumber and woodwork- 
ing business. His great-grandfather, Frank 
Seidel, was a cabinet maker in Germany in the 
days when such workers began with the log. His 
grandfather, Ernst Louis Seidel, who came to 
St. Louis in 1852, was a maker of fine cabinet 
work, while his father, Julius Seidel, worked 
during his spare time between the ages of 10 to 
15 in his (Julius’) father’s shop before he en- 
gaged in the lumber business. 

After graduation from Soldan High School, 
Julius A. Seidel went to Washington University 
for four years. The elder Seidel believes that 
the lumber business needs research work, and 
that the head of any retail lumber concern 
should have engineering knowledge. ‘‘ What we 
lack is scientific men,’’ said the latter. ‘‘ We 
need to merchandise lumber more, to create a 
demand for our product. With architects and 
engineers on our staffs we can talk the language 
of these professional men, and better serve them 
and their customers.’’ 


Two Retail Yards Are Consolidated 


Nites, On10, March 1.—One of the most im- 
portant business changes recorded in this city 
in some time occurred recently when the Niles 
Lumber Co., of this city, recently took over by 
purchase the site, stock and business of the local 
yard of the East Ohio Lumber Co., which was 
established here eight years ago. The East 
Ohio company plans to concentrate its business 
interests in Warren, where the main office is 
situated. Paul W. Welsh, local manager of the 
East Ohio yard, will becomes sales manager in 
the Warren offices, retaining his residence in 
Niles, however. Mr. Welsh is active in civic 
affairs, and is identified with a number of or- 
ganizations which have been active in promoting 
local improvements. 

This transaction is in the nature of a consoli- 
dation, it having been felt for a long time by the 
local lumber dealers that four retail yards op- 
erating in a city with a population of from 
16,000 to 17,000 people were too many. It is 
hoped that through this consolidation the re- 
maining yards will be able to handle sufficient 
volume of business to take care of operating 
expenses and at least pay interest on the capital 
invested. There is no thought of increasing the 
price of lumber to the consumer, in fact, it is 
hoped that because of decreased overhead it 
may be possible even to reduce the cost of lum- 
ber to the home builder or other consumer, and 





still come out on the right side of the ledger. 


The Niles Lumber Co. was organized in 1917 


by Fred H. and George W. Alexander, W. F. 
Thomas, and Charles E. Newhard. The offices 
and yards were established at 46 Church Street, 
where Mr. Thomas had maintained a lumber 
yard for many years. 
by Fred H. Alexander as president and treas- 
urer. Mr. Alexander has followed the lumber 
business since his graduation from college in 


The company is headed 


1900. He is a member of the board of directors 
of the Ohio Association of Retail Lumber Deal- 


ers, and has served for some years as chairman 


of District 17 of that organization. He also is 
prominently associated with a number of civic 
organizations, having been active in the work 
of the community corporation, as well as serving 
for a number of years as secretary of the Niles 
city planning commission. 





Retail Yards Change Ownership 

MINNEAPOLIS, MINN., March 1.—The five re- 
maining yards of the S. H. Bowman Lumber 
Co., of Minneapolis, recently were purchased by 
the Jake Lampert Yards (Inc.), of St. Paul. 
The yards affected are at Wells, Winnebago and 
Huntley, Minn., and Hinton and Merrill, Iowa. 

Announcement also is made that the Jake 
Lampert Yards (Inc.) has purchased the plant 
and business of the Farmers Codperative Ele- 
vator Co., LeMars, Iowa. 


Dierks Interests Acquire Two Yards 

Hor Springs, Ark., Feb. 28.—The Green- 
Thornton Lumber Co. and the T. J. Reynolds 
Lumber Co., of Hot Springs, have been merged 
into a new corporation to be known as the Val- 
ley Lumber & Supply Co., the capital stock of 
which is $100,000. Officers of the new concern 
are: W. O. Green, president; John Heinz, vice 
president; T. J. Reynolds, secretary-treasurer. 
Herman Dierks, head of the Dierks Lumber & 
Coal Co., chairman of the board of directors, 
which besides the foregoing officials includes 
Charles Payne and Laverne Yankee. The Val- 
ley Lumber & Supply Co. will be the retail head- 
quarters of the Dierks interests. 


Missed Chance to Boost Wood 


Kansas City, Mo., March 1.—In his bulletin, 


to members of the Southwestern Lumbermen’s 
Association sent out last week, E. E. Woods, 
secretary-manager, comments on the lack of en- 
terprise of lumbermen generally in putting their 
wares before the public, citing as an example the 
recent motor show in Kansas City. There were 
sample sheet iron and hollow tile garages at the 
show, which was visited by 220,000 persons, but 
the nearest that wood came to being advertised 
there, was a door illustrating the use of a patent 
hanger. Thus, Mr. Wood says, ‘‘a fine oppor- 
tunity of keeping the public sold on wood con- 
struction was overlooked.’’ 
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in front of its office. 

In order to illustrate the 
system, the accompanying pho- 
tograph shows four flags— 
indicating various weather con- 
ditions—all flying at once, 
although in actual practice only 
one signal appears at a time, 

. indicating the particular 
weather change then pending. 
The color and significance of 
each flag, as shown in the photo, 
from top to bottom, are as fol- 
lows: Solid blue means “rain 
.or snow”; white with black cen- 
ter means “storm or cold 
wave”; half blue and half white 
means “local rain”; solid white 
means “fair.” The regulation 
flags used were purchased from 
a local tent and awning com- 
pany. 


This Week’s 


Lumber Dealer Is Community “Weather Man” 
Publicity value and community service are united in the novel 


scheme of the Omaha Lumber & Coal Co., situated at 40th and 
'Lake streets, Omaha, Neb., herewith illustrated. This company 
“relays” the daily government weather reports, by means of reg- 
ulation weather signal flags, which are flown from a pole erected 


This yard is situated in an outlying section of the city, and the 
“weather service” rendered by the lumber company is appreciated 
by gardeners, farmers, truck and delivery men of all sorts, and 
in fact all out-of-door workers whose business or comfort hinges 
more or less upon weather conditions. 


Watch for Next Week’s “Tip” 


Timely Tip 
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Dealer Stages Exhibit to Put “Wood First” 


Hozsts Banner “Wood For Permanence and Beauty’ While 
Crowds Flock to View Unique Display 


WILLIAMsporRT, Pa., March 1.—A _ genuine 
‘*Big Bertha’’ in behalf of the use of forest 
products for the building and remodeling of 
homes was fired when the Lundy Lumber Co. 
recently opened its magnificent display illustrat- 
ing and demonstrating the uses of wood. Noth- 
ing like it has ever before been seen in this city. 


7 “HOME '~fver the 6 pmix 
' —<—= ! | 





of those ordinarily seen at the big conventions 
of retail lumbermen. Even ‘‘from the outside 
looking in,’’ the visitor or casual passerby gets 
a vivid picture of the premier place of the home 
in the social and industrial fabric of the nation, 
and of the overshadowing part which wood plays 
in the construction of homes, as behind the big 


{ Progress of Chilizat on 





Visitors and passersby received their first impressions from this unusual window display, depicting 
the evolution of the home from the cave to the modern residence of wood 


The display has created a real sensation, and 
has focussed public attention upon the twin 
ideas represented by the slogans: ‘‘Wood For 
Beauty and Permanence,’’ and ‘‘ Build a Home 
First.’’ 

The display, which occupies attractive quar- 
ters at a strategic downtown location where 
great numbers of people are constantly passing, 
was opened to the public Feb. 10. Crowds of 
people responded, and the interest shown was 
of a very genuine character. It was the first 
opportunity that hundreds of city residents, 
among them many prospective home builders, 
had ever had presented to them to observe and 
study the uses of wood products for the build- 
ing, remodeling and equipping of homes. In 
short, it was a real ‘‘eye opener,’’ as more than 
one Visitor was heard to observe. On the open- 
ing day an orchestra was in attendance, which 
delighted the guests with excellent classical 
music, and flowers were presented to all the 
ladies. 

‘*Our purpose in installing this display,’’ said 
Frank B. Lundy, president of the Lundy Lum- 
ber Co., in a statement to the American Lum- 
BERMAN, ‘‘was to provide an effective method 
for educating the public to the use and value of 
forest products, emphasizing the slogan ‘ Wood 
For Beauty and Permanence,’ and also tying 
the whole proposition up with the nation-wide 
slogan ‘Build A Home First.’ The interested 
crowds in attendance, and the favorable remarks 
of visitors, give us ample asurance that the dis- 
play is well worth the effort.’’ 

As evidenced by the accompanying photo- 
graphs, this display is of an outstanding char- 
acter, the exhibits rivaling if not excelling most 


plate glass show windows was installed the edu- 
cational exhibit shown in one of the accompany- 
ing photographs, illustrating the evolution of 
the human habitation from cave to tent, to 
cabin, to cottage, and finally, to a beautifully 


designed modern home. Original in its concep- 
tion and artistically carried out, this window 
display has attracted a great deal of attention, 
and served as a fitting introduction or prelude 
to the closer study of the home building mate- 
rials and accessories of wood found on the in- 
side. At left of the cabin door was displayed a 
sign reading: ‘‘Temporary display of uses of 
wood for beauty and permanence.—Come in.’’ 

An important section of the display was 
marked ‘‘Remodel Department,’’ a large pla- 
eard on the wall reading, ‘‘See how you can im- 
prove your present home.’’ At one end of the 
room was a section representing the exterior of 
a home, showing the drop siding, which afforded 
an appropriate setting for exhibiting exterior 
doors of different types. This exhibit also 
showed numerous pieces of Curtis woodwork, 
while mounted on panels were arranged booklets 
and folders describing and illustrating these 
and many other products. The woodwork dis- 
play was planned and worked out in accordance 
with a scheme, fitting in with the educational 
idea, showing how a home may be equipped with 
all conveniences such as ironing boards, break- 
fast nooks, beautiful china closets, mantels, stair 
parts, kitchen dressers, hanging closets, break- 
fast nook set ete., each installed in its appropri- 
ate setting. 

Through the codperation of the Pacific Coast 
Lumber Bureau there was installed an exhibit 
illustrating the various phases of logging and 
lumber manufacture as carried on in that sec- 
tion, also a photograph exhibit showing cross- 
section of a fir tree and indicating how the log 
is cut for different uses in building construction. 
But undoubtedly the big ‘‘hit’’ of this depart- 
ment of the show, at least from the standpoint 
of public interest, was a cross-section of a huge 
fir log, cut from.a tree 363 years old, with 
markings indicating its various stages of growth 
coinciding with important periods in American 
history. 

Another feature that created a lot of interest 
was a moving picture film loaned by the Long- 
Bell Lumber Co., Kansas City, Mo., showing the 
operations of a modern logging camp, sawmill 
and planing mill as carried on at the company’s 
extensive operations at Longview, Wash. This 
picture aroused wonder and admiration, as the 
majority of people in the East have little idea 





This department of the display emphasized remodeling, and showed how old homes may be renewed 
and improved in appearance, comfort and convenience 
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This view shows some of the exhibits of woodwork, such as corner china closet, breakfast nook in 
its proper setting, doors etc., while at left is seen part of the educational display loaned by the 
West Coast Lumber Bureau 


of the magnitude of the lumber operations car- 
ried on in the Pacific northwest, nor of the won- 
derful timber growth there and the engineering 
skill and powerful mechanical equipment re- 
quired to convert the huge logs into merchant- 
able lumber and wood products. 

Other interesting features of the show in- 
eluded a display of samples of forty-eight na- 
tive woods, with prizes offered to those who 
could correctly identify each. There also were 


displays of oak and maple flooring, in plain, 
mosaic and parquet style, Celotex insulation, 
cedar closet linings, weatherstrips, and other 
building materials and accessories, the whole 
constituting a very comprehensive display, which 
has given thousands of people a new conception 
of the indispensability of wood as a home-build- 
ing material, as well as distinctively promoting 
and boosting the ‘‘ Build a Home’’ proposition. 
The Lundy company has done its job well. 


Panel Demand Expanding 


MINNEAPOLIS, MINN., March 1.—The veneer 
and panel department of the Westwood (Calif.) 
plant of the Red River Lumber Co. is being 
enlarged to meet the nationwide demand for its 
product, according to Archie D. Walker, sec- 
retary of the company, who has returned from 
a three weeks’ business trip in California. Much 
of his time was spent at Westwood, where the 
large mills of the company are located. 

Mr. Walker brought back information that 
white and sugar pine mills are curtailing pro- 
duction. One shift has been substituted for the 
two which have been in effect for months, he 
said. The Red River plant has gone to a one 
shift basis. He said he believed that the white 
and sugar pine mills have decided on reduction 
of 1927 output. Some mills had been on a two- 
shift basis for several years, but now are on 
shorter time. 





A REPORT just issued by the Ontario depart- 
ment of lands and forests states that as a re- 
sult of the use of airplanes for forest fire patrol 
in northern Ontario, the reduction in forest fire 
losses during the last year has been remarkable. 
There were 1,105 forest fires reported during 
1926 and the total loss was only 82,611 acres. 
These statistics indicate a record year of fire 
prevention work and make a striking contrast 
with the year 1922, when 102 of the fires re- 
ported caused a total loss of 346,193 acres. The 
loss in 1926 was less than 1925 by some 105,000 
acres, although the number of fires was reduced 
only by 54. 


Beautiful Woodwork Features Firm’s New Offices 


SHREVEPORT, La., Feb. 28.—The handsome 
new office building of the Robinson-Slagle Lum- 
ber Co., replacing the structure damaged by fire 
last summer, was formally opened to the public 
Tuesday, Feb. 15. Engraved invitations had 
been issued for the opening, and the response 
was very general, a large number of visitors 
looking over the company’s splendid business 
facilities and equipment. 

‘*In planning our new home,’’ said W. A. 
Robinson, president of the company, ‘‘ we pur- 


posed to display to the best advantage the uses , 


and possibilities of the building materials which 
we handle. Aside from the wiring and electrical 
features, practically every item entering into 
the structure is manufactured or handled by 
us.’? 

The company’s handsome two-story office 
building, 54 by 32 feet, constructed of brick, 
tile and ornamental terra cotta, is said to be 
the finest office building in Shreveport, occupied 
exclusively by one company. 

The combined directors’ room and president’s 
office, 20x30 feet, and a similar room for the 
sales manager and his staff, together with the 
office of the president’s secretary, make up the 
second floor. 

The millwork throughout, with the exception 
of the stair treads, which are quarter-sawed 
white oak and the mantel in the president’s 
office, which is genuine black walnut, is clear 
quarter-sawed red gum. The floors on the main 
offices are of clear edge-grained hard yellow 
pine flooring, end-matched, while the second 
story is floored with various grades of oak 
flooring handled by the company. 

The walls are plastered in different designs 
and painted in varied hues, with the thought 
of showing what can be accomplished by artistic 
application of plaster and paint. 

Beauty as well as utility was considered in the 
construction, and the woodwork and walls would 
grace the finest mansion. The stairway is par- 
ticularly pleasing. The fan-shaped swirls of 
plaster, painted to simulate Spanish leather on 
the lower walls and blending into a deep varia- 
gated cream in the beamed ceiling, the rich sim- 
plicity of the mantelpiece, enhanced by the 
handsome furnishings make the president’s 
room in particular extremely effective, and sug- 
gestive for those seeking inspiration and infor- 
mation for construction of a building of their 


own, whether residence or business office. 


The company’s warehouses and yard incor- 
porate all the latest methods for the most eco- 
nomical and scientific handling of lumber, 
gained by many years’ experience. All of the 
bundle stock and finish is stacked on end in the 
immense finish shed, which covers a space of 
80 by 250 feet. This method of stacking is 
comparatively new in this section, but has been 
demonstrated to have considerable advantage 
over the old method, both in economy of space 
and in cleanliness. 


The timbers, dimension and other stock is 
housed in umbrella sheds, being stacked parallel 
with the driveways, which not only protects the 
lumber but costs only about half as much to 
load and unload as by the old system. These 
umbrella sheds were the first of this type erected 
in this section, and have since served as models 
for other concern’ throughout the South. 

A large plant for the manufacture of sash, 
doors and millwork of every sort, as well as 
warehouses for the manufactured products, are 
included in the layout. 
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Impressive use of fine woodwork in the new office building of the Robinson-Slagle Lumber Co. 
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rade-Marking’ and ~ Complete Homes 
Continuing the discussion of subjects of special interest to lumber retailers, resulting from the AMERICAN Lum- 
BERMAN ’S pre-convention questionnaire, there is presented herewith a number of letters from representative dealers 
on the subjects of ‘‘Grade Marking,’’ and ‘‘Selling Complete Homes’’: Gt 
RADE-MARKING is of importance to the retail lumberman boundary on one slope may be all high-grade timber, and a boun- entir 
G and also to his customers. It is a guaranty to the customer dary on another slope may be really all low-grade timber; so, as the 1 
that he is getting the grade which he has bought as well as far as we are individually concerned, or as far as reputable dealers coast 
assurance that the material has been graded according to standard are concerned, we do not see very much advantage in grade-mark- the | 
specifications, and that the grade has not been changed since the ing. We do not object to it, and we realize that the theory is cor- and 
material left the mill.—ALLEN K. Gipson, Leeds Lumber Co., rect, but unless it can be made unanimous, so to speak, we are not inau 
Kansas City, Mo. of the opinion that it can be very practical. We see no reason mer¢ 
why any individual mill should not grade-mark its stock. The gues 
T THE present time we believe that grade-marking is of no grade-mark is more or less of a trade-mark for them. We positively Stat 
benefit to the retail lumberman and his customers, inas- refuse to have our stock trade-marked, but the principle of grade- T! 
much as quite a number of mills have started doing their marking is so good that we do not object to that—W. H. Pick.E- oper 
own grade-marking, which really means nothing, as the grade of SIMER, Riverside Lumber Co., Knoxville, Tenn. of t 
the lumber is certainly lower than the grade it is offered at. Until Gulf 
some central agency is able definitely to standardize on a grade and BELIEVE that the grade-marking is so necessarily im- Rail 
carry it all through with all lumber manufacturers, we don’t be- oJ portant to the lumber business that it hardly admits argu- D’L 
lieve the grade-mark is going to be of a great deal of benefit. As ment, and the only reason that anyone could oppose the T 
we understand it, the grade-mark is supposed to be a protection to mills grade-marking their material would be the desire to regrade pris 
the lumberman as well as to the consumer, and with the reputable afterwards—CHARLES PRoEBSTEL, president Santa Fe Builders Doc 
association mills we believe that even now this idea obtains. How- Supply Co., Santa Fe, N. Mex. of t 
ever, there is nothing to prevent any little ‘‘ jerk-water’’ mill from fact 
grade-marking its lumber. Why isn’t it possible also for the re- RADE-MARKING in my opinion, is a step in the right di- sail 
tail lumberman to do his own grade-marking, and then where G rection. I believe that the mills that we purchase from stes 
would be the protection to the consumer? Personally, the writer grade at the top rather than at the bottom; therefore in ear; 
has always been for grade-marking, as it is a form of standardiza- dealing with these mills we feel perfectly safe. However, we Fin 
tion which we are certainly due to have; but im practice we are pejieve that grade-marking is a decided protection all along the fon 
afraid the unscrupulous dealer, as well as the unscrupulous mill, in line, and that a manufacturer, where his number shows on the sehi 
a great many instances is able to get around the protection which grade, will feel in duty bound to make the grade high, 4s an ad- wh 
the grade-marking should throw around the consumer, in which  ertising proposition if for no other reason. Also, it prevents pre 
ease it does more harm than good. We believe that all lumber those between the manufacturer and the consumer from raising sip 
should be grade-marked, and while there are going to be difficulties tn grade, as no doubt has been done many times in the past. As in | 
in getting this to work properly, none have yet been brought up anidly as the customer becomes familiar with the grade-marking yea 
that could not be surmounted, and we believe the advantages of i+ will save controversy, and we believe will be of advantage to the loa 
grade-marking will be seen more and more, and that this will give +i] lumber dealer who carries only grade-marked stock. We be- , 
protection to all parties and stop a great deal of argument which jieve that our own brand, on the goods we sell, would be sufficient ant 
is now an everyday occurrence—WaLteR Steves, Ed. Steves & evidence of its quality; then why should not the brand of the lum- ma 
Sons, San Antonio, Tex. ber manufacturer, with the grade, be just as advantageous all along tio 
the line?—B. F. Howe, Acushnet Saw Mills Co., New Bedford, f 
HEORETICALLY the principle of grade-marking is splen- Mags. the 
© did, and there is no question but what it would be good thi 
practice for the protection of those who do not know BELIEVE the complete erection of the home should be eal 
grades. On the other hand, if they do not know grades, how do J handled by the lumber dealer, instead of only that part of thi 
they know what they want? Our idea is that if the public would the work which entails delivery of certain materials. Under at 
deal with only reputable architects and high-grade lumber con- existing conditions, the lumber dealer digs up a prospective home om 
cerns, and get their advice as to what to use, {hey would have owner, and perhaps succeeds in finding in his plan service a design 
positively the best protection available. We say this with the which is acceptable. The dealer then sends the prospect to his best 
knowledge that it is utterly impossible to get all materials grade- .ontractor customer to find out what price he will charge to build | 
marked, and that if we can’t get it all grade-marked, it does not the home. Wouldn’t it be much better for the lumber dealer to of 
mean very much to the trade. The lumber producers as a whole, pjace himself in position to give the prospect all this information, m 
members of the yellow pine association, have not kept faith instead of depending upon the contractor’s salesmanship to close At 
with their agreement to the committee and the people. We know ho geal? Some assistance in financing is usually necessary, and 
of numerous cases where ihis practice has been and is being the average contractor is not well versed in this department of the 7 
abused. We have known of customers asking salesmen that they business. The dealer should be able to show a prospective home 
do not grade-mark their No. 3 boards, and their request being owner a wide selection of designs to choose from, and should also 
complied with. We know of others that make two grades of No.2 bo able to tell him how much of a down payment, and what monthly 
flooring, one that they call ‘‘ No. 2 common,’’ and another ‘‘No. 2 payments, would be required for each design. The dealer might 
droppings.’’ The No. 2 common will be grade-marked, and their .von assume some of the responsibilities ordinarily taken care of by 
high-grade No. 2 common, or droppings, is not grade-marked. Then architect, and point out certain home designs which were espe- 
there is the other 50 percent of producers who do not make any at- cially suitable for the prospect’s plot of ground, and also tell him , 
tempt at grade-marking. We consider that in grade-marking we why certain other designs would not be so well adapted. This idea | 
have some of the same conditions to contend with that we have ¢ selling a complete home is exactly the same in theory as the way 
always had, and that the protection anticipated does not exist. 5, which automobiles are sold. In other words, the auto is sold as 
The trouble is not, and has not been, so much the matter of chang- a complete working unit by the dealer, and the customer is not 
ing grades on the consumer as it has been low grades. Grades vary, asked to buy the body in one store, the motor in another, and the 
and it is impossible to make them entirely uniform. We may get wheels in another. Automobile sales would be considerably cur- | 
from the same mill a car that is high-grade and in the very next tailed if such a procedure were followed.—T. B. HoRNBECK, presi- 
order get one that is really low-grade, yet according to the rules dent Cameron Lumber Co. (Inc.), Newburgh, N. Y. 
that govern, they are both the same grade. This can never be 
entirely controlled, regardless of how carefully grading is done. I THINK the question of lumber dealers selling the complete 
It develops that this is more or less controlled by the quality of homes is a matter of locality; in some places it will work and in 
timber that is being manufactured, even by the same mill. A other places it will not.—L. I. SHrapEr, New Albany, Ind. I 
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Inaugurates California- Mississippi Line 


Redwood Timbers to Be Carried to Southern Mull 
and There Sawn Into Lumber 


Gou.tFporT, Miss., Feb. 28.—An event of greatest importance to this 
entire section and of unique interest to the southern lumber industry was 
the inauguration on Wednesday, Feb. 23, of the ‘‘Redwood Line,’’ a 
eoastwise shipping service between this port and the California coast by 
the Finkbine-Guild Transportation Co., with general headquarters here, 
and a subsidiary of the Finkbine-Guild Lumber Co., Jackson, Miss. The 
inauguration, which was sponsored by the Gulfport Chamber of Com- 
merce, was accompanied by enthusiastic festivities participated in by 200 
guests from various points in Louisiana, Mississippi and other southern 
States, and by not a few from distant parts of the country. 

The ‘‘Redwood Line’’ was thus auspiciously put into 
operation by the Finkbine interests primarily for the purpose 
of bringing redwood timber from the California forests to 
Gulfport, here to be transshipped over the Illinois Central 
Railroad to the company’s large sawmills at Wiggins and 
D’Lo, Miss., for manufacture into lumber. 

The line will operate via the Panama Canal, and will com- 
prise a fleet of five sister ships. The first of these, the 
Dochet, arrived at Gulfport Wednesday forenoon in the midst 
of the festivities, was loaded with a mixed cargo of manu- 
factured articles for Los Angeles and San Francisco, and 
sailed California-bound with the break of the next day. The 
steamer is due to return to this port April 16 with the first 
eargo of redwood squares and unfinished lumber from the 
Finkbine-Guild Lumber Co.’s large storage docks at Cali- 
fornia City. The squares and lumber are brought there by 
schooners from Rockport, Calif., about 150. miles northward, 
where the company has a modern plant now in operation 
preparing the large redwood trees for shipment to Missis- 
sippi. This method of transportation is to be pursued only 
in bad weather seasons, and during the greater part of the 
year it is expected that the Dochet and its sister ships will 
load directly from Rockport. 

The sailing time between Gulfport and California is seventeen days, 
and allowing for loading and discharging cargo, a round trip will be 
made in fifty days. Thus, when the ‘‘Redwood Line’’ is in full opera- 
tion, there will be an arrival and departure from Gulfport every ten days. 

The operators say there is sufficient redwood timber in sight to keep 
the Mississippi mills in operation for the next quarter century, and when 
this supply is exhausted it is estimated that the growth of timber on the 
eutover lands of the State will have attained commercial proportions, 
thus perpetuating the lumber industry in Mississippi. The Finkbine mills 
at Wiggins and D’Lo have a combined eapacits of 100,000,000 feet an- 
nually, with a 10-hour daily run. 


Inauguration Ceremonies 


The inauguration exercises last Wednesday began with a morning tour 
of inspection of Gulfport by a party of prominent shippers and railroad 
men escorted by George Poole, president of the Mississippi Coast Club. 
At 11:45 a. m. the flag-bedecked Dochet, commanded by Capt. Frank 














W. EB. GUILD, 
Jackson, Miss. ; 


Tells of Company’s 
Motives 





Patterson, dropped anchor at the docks. It, like its four sister ships, is 
a steel, oil burning vessel of 7,700 tons dead weight capacity, 400 feet 
long and 53 feet wide. It is designed especially as a lumber carrier with 
a capacity of over 4,000,000 feet. 

A luncheon was held at noon at the Great Southern Hotel under the 
auspices of the Chamber of Commerce, attended by the guests and many 
notables. Following the sumptuous repast, the reading of many con- 
gratulatory telegrams and a musical program, A. L. Jagoe, president 
of the Chamber of Commerce, reviewed the history of Gulfport and then 
introduced J. W. Miller, mayor of Gulfport. The mayor said that whereas 
the public formerly deplored the day when the sawmill indus- 
try in Mississippi would cease because of lack of raw mate- 
rial, it is now congratulating itself on possessing such far- 
sighted’ and courageous interests as the Finkbine which 
through adaptation to circumstances have assured a perpetu- 
ation of the industry. He also promised a deepening of the 
Gulfport channel, making it navigable for the largest ocean 
liners. 

President Jagoe thereupon introduced W. E. Guild, presi- 
dent of the Finkbine-Guild Lumber Co. and of the ‘‘ Red- 
wood Line,’’ who explained in an interesting speech the 
company’s motives in starting the shipping enterprise, say- 
ing in part: 

As a result of our operations at Wiggins and D’Lo, which 
date back to 1903 and engage over 1,000 men with a payroll 
of considerably over $1,000,000 a year, good sized towns have 
been built up there. Many of our men have, while in our 
employ, built or bought homes, investing their all in these 
properties. Good schools have been erected and maintained, 
also churches of the different denominations. In fact, all 
facilities for the convenience and happiness of the’ people 
have been established. A few years ago we could measure 
the end of our operation at both of these towns unless more 
timber could be purchased. It was impossible to buy more 
standing timber tributary to the mills. What were we to 
do—what was to become of these men, their families, their 
homes, these mills and towns? If for no other reason than their welfare, 
should we not try to continue the operation. of these mills? As far as 
the mills and equipment were concerned they were far from worn out; 
they were good for twenty years or more of service. The mill at D’Lo 
is electrically driven throughout and could be operated indefinitely, while 
the Wiggins mill was built only about four years ago, after the old mill 
burned. 

ideal Wood for General Purposes 

Consequently we began investigating possibilities. We looked at a 
great deal of timber in different parts of the country, but found nothing 
to fit our case until about two years ago when we inspected the redwood 
belt in California. Redwood trees not only grow in immense size but 
have many other qualities. They resist rot; they are fire resisting; there 
is more clear lumber in the redwood tree than in any other species known; 
it does not sap stain; it is immune from insects; it can be tra’ 
green in ship holds and will in no way deteriorate like other woods; it is 
light in weight when dry; it has fair tensile strength; it is in fact an 
ideal wood for general purposes. After a thorough investigation we con- 
cluded redwood was the best species for our purposes. Then the trans- 
portation problems had to be considered, as it was necessary to have a 
steady supply of timber to insure continuous mill operations. Skilled 

(Concluded on page 87) 





























Left—The lumber carrier ‘‘Dochet,’’ one of the five sister ships of the ‘‘Redwood Line,’’ established by the Finkbine-Guild interests be- 


tween Gulfport, Miss., and California ports for primary purpose of bringing redwood timber to their Mississippi mills. 


Right—Steamer 


unloading redwood from Finkbine-Guild mills at Rockport, Calif., at California City docks, where it will be reloaded on the ““Dechet" for 
transportation to Mississippi via the Panama Canal 
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End-Matched Lumber Real Conservation 


Conservation is a word often 
used, the practice of which is 
not carried out as promptly or 
as effectively as protagonists 
desire. The conservation of our 
forests has been a _ subject 
much written upon, on which 
many impassioned speeches 
have been made, and reams 


markable. 


Perhaps no subject is attracting greater attention in the lumber in- 
dustry than that of end-matching of softwood lumber, and the develop- 
ment along this line within the last two or three years has been re- 
The AMERICAN LUMBERMAN has published numerous 
articles on this subject, but perhaps none have been read with greater 
interest than will be this discussion prepared by J. F. Carter, field 


Within the last few weeks, 
on the platforms at conventions 
of retail lumbermen, the idea 
of placing sheathing on houses 
diagonally has been questioned 
by certain interests because of 
the additional cost of such 
work. The answer lies in the 


upon reams of very excellent representative of the Southern Pine Association, a practical engineer, le eo Ph 
paper made from the forests who has given much thought to the question from the angle not alone laid up rapidly, and the use of 
have been employed in spread- of the manufacturer, but of the retail dealer, the home owner, con- the saw will be much legs 


ing the propaganda of such 
conservation. Slowly, thread- 
ing its path through the many 
obstacles of custom which are 
thrown in its way, conservation 
sontinues steadily, persistently to gain ground. 

It is one thing to reforest and quite another 
to conserve the forests we have. Both are 
necessary, not because of the tremendously, 
alarmingly, rapid depletion of the forests by 
the lumber interests, as our steel, cement and 
other friends might have it, but because our 
forests are actually being cut down. There 
is no need for alarm—no necessity to crowd 
all over on one side of the boat because there 
appears to be a small leak in the other side. 

It is possible for a very large group of 
people in this country to aid in the conserva- 
tion of forests. The subject of this article 
is ‘‘end-matched lumber,’’ and in this sub- 
ject lies the opportunity for manufacturers 
of lumber, retailers, salesmen, contractors, 
builders, carpenters, building and loan com- 
panies, banks, and the great group of Ameri- 
cans who are buying and building their own 
homes to join in an effort at conservation. 

End-matched flooring of hardwood has 
been a recognized item for a considerable 
period. There is nothing astounding about 
the sight of a piece of end-matched hardwood 
flooring. There should be ho great excite- 
ment about seeing softwood flooring end- 
matched. It is a time-saver to the contractor 
and builder, and that means the saving of 
money. The same reason which gives to the 
world the end-match on a piece of hardwood 
flooring also exists for the end-match of soft- 
wood flooring. Southern pine flooring has 
been end-matched by one southern manufac- 
turer for about twelve years, while there have 
been several manufacturers of this item dur- 
ing the last few years. 

Latterly we see the southern manufacturers 
putting out short lengths, end-matched, in 
Wooring. That is real conservation. It is 
eonservation of wood at the mill and cer- 
tainly it is conservation of money by the pur- 
chaser and the retailer. 

Now, to make the situation more exciting, 
we see the manufacture of end-matched short 
lengths in ceiling, drop siding, center-matched 
stock and even boards up to 10-inch widths 
in the offing. One mill is now producing these 
items; that is to say, there is coming into the 
market that kind of lumber which does the 
same work as standard lengths, when properly 
used, at a saving to the retailer and to the 
house-builder. 

Short-length flooring, end-matched, has 
been written about and discussed for some 
time. The figures of saving have beén pub- 
lished. The retail lumber yard enjoys a dis- 
tinet saving by its use, while the contractor 
and house builder enjoy another large sav- 
ing of money. To the contractor and house 
builder the saving is largely one of time as 
well as a lower purchase price for the short 
lengths. To the retail lumber yard the prin- 
cipal saving is probably that his investment 
need not be so great, for, coming in odd 
lengths, and not being needed in particular 
lengths, he does not need carry such a large 
stock as is needed when given lengths are 
being called for and sold. 


tractor and the carpenter. 
will be welcomed.—Ebirtor. 


From the practical point of view in laying 
such end-matched yellow pine floors it might 
be said that short lengths are productive of 
a greater saving than the standard lengths 
end-matched. One man can lay the floor when 
short lengths are used, and can work very 
rapidly. Several contractors have made the 
statement that the end-matched flooring when 
of short lengths made a saving of 25 percent. 
But, there is another saving to the home 
builder which must not be overlooked—since 
there is no waste in cutting and laying end- 
matched southern pine flooring, the extra 10 
percent of flooring which is usually purchased 
to take care of cut-off waste need not be 
bought. That same saving (in investment 
and storage space) is also made by the 
retailer. 


Many will agree with this statement: 
That the time has come when we should de- 
vote our energies to the better building of 
homes. May we hope that the day of the 
‘*jerry-built’’ house is past. Since we are 
all agreed that the better building of houses 
has come back, that we are reverting to the 
practice of our fathers when a really good job 
was done, let us see where a few of the bet- 
ter building factors are. One of them is in 
the laying of sub-floors, more especially on 
the first or ground floor. The laying of a 
sub-floor makes the house warmer, gives a 
better finished floor and aids materially in 
bracing and strengthening the house. This 
sub-floor should be laid diagonally, and 
should be, preferably, of center-matched 
6-inch stock. 

But, more important, the house should be 
sheathed with wood, and it should be sheathed 
diagonally. The very strongest bracing as a 
sheathing which can be used in a house, ad- 
mitting any and all claims which are based 
on truth alone, is lumber laid up diagonally. 
Every engineer and architect knowsehat the 
strongest shape which can be placed is a 
triangle, and that the more triangles formed 
in a structure the stronger is that structure. 
Diagonal sheathing over the studding of a 
house forms innumerable triangles, and the 
brace against outside influences is the best 
that can be built. Moreover, it is preferable 
to use center-matched stock for sheathing. 


End-Matched Short Lengths for Sheathing 


Having stated two of the better building 
factors, we now move along to the end- 
matching of lumber. If end-matched short 
lengths of such sheathing are used, there is 
not the necessity of cutting as often as is 
even the case with horizontal sheathing, and 
there need not be a foot of waste when the 
job shall have been completed, the only piece 
of waste being that cut off when the last piece 
of sheathing is nailed on. If such sheathing 
is laid up diagonally, at an angle of 45 de- 
grees, the only cuts made are at openings 
and when the run to the side of the house has 
been made; the piece cut off is used to start 
the next run. 


Comments from readers on this subject 


than when horizontal sheath. 
ing is placed. That is to say, it 
is apparent that a carpenter 
can lay up a greater footage of 
end-matched sheathing diag. 
onally than he can lay horizontal boards as at 
present being done. Besides the saving in 
time, he also has a saving of lumber, since 
there is no waste. 

There is one question arising in the reader’s 
mind which needs reply. It is this: Sup 
pose the end of the piece of sheathing is be- 
tween two studs—will not the strength be 
lost when the next piece in the run, the one 
being matched at the end of the first, is 
placed in position, as it can not be nailed 
until we reach the stud? 


Very Little Strength Lost 


In far the greater number of cases the 
match will not be on the studs. And even 
if it were, the carpenter would not drive a 
nail in the end of a piece of end-matched 
lumber. So, replying directly to the ques- 
tion: Yes, there is a very slight amount of 
strength lost, but so little that it will be 
difficult to locate in the finished building. It 
is so small that it may as well be forgotten. 
It must be remembered that southern pine 
when end-matched is not brittle or easily 
broken in the end tongue or groove. And, if 
center-matched stock is being used, these 
matches are aiding the end-match to take 
care of any strain brought against the build- 
ing. The sheathing is nailed twice at every 
stud, and when the two pieces are matched, 
the hammer being used to drive home the 
match, the carpenter himself will not be able 
to tap the match with his hammer and find 
any vibration greater than is the case where 
no match exists. 

Proof of the pudding lies in its being eaten. 
One large lumber manufacturing company has 
built scores of houses, of all shapes and sizes, 
and, if the information is not being misquoted, 
every piece of one-inch stock in the houses 
was end-matched and not a piece was longer 
than 6 feet. Many of the pieces were 12 
inches long. Kindling wood? Sure, kindling 
wood—made with matches at the end, used 
in the proper fashion, with sub-floors and 
sheathing laid up diagonally, making houses 
that will stand against any of the storms 
that blow in that section of the country, 
houses that will outlast the generations now 
living in them. 


End-Matched Drop Siding 


Drop siding, end-matched, and, of all things, 
in short lengths? Unheard of! But the 
American public is facing the use of just 
that item, facing the use of it at a profit to 
every one who comes in contact with it, 
gaining a house, finally, when constructed 
which is even stronger than houses built dur- 
ing the last five years, and having an appear- 
ance as good as any frame house anywhere. 
There is nothing against the use of drop- 
siding in short-lengths end-matched except 
that it strikes the mind as being new. So is 
radio, so was the telephone a few years ago 
and the telegraph; we were not delivering 
the mails by air a few years ago; we did not 
have the serve-yourself restaurants and gro- 
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cery stores a few years ago. Many things 
are new. Why should not the lumber indus- 
try come out with a new model now and then? 


This end-matching of the softwoods is com- 
ing in rapidly. It is a money-saving device 
for the sawmills, the retail lumber yard, the 
contractor and the owner of the new home. 
Contractors are willing to accept it. The 
writer has seen them use it once and then 
say they would use nothing else if they can 
get it. Your hard-fisted contractor knows 
when he is saving money. When he comes to 
demanding these items from his retail lumber 
yard the retailer will not have to do any 


merchandising—the contractor already will 
have been sold. 

Among the retailers, it may as well be 
pointed out, there is fear that when the end- 
matched items get to moving well, and a 
large demand has been created, the sawmills 
will raise prices in line with the old law of 
supply and demand. But fears on this score 
might be allayed by remarking that when 
such a time shall have come, when the saw- 
mills shall have unduly raised prices on end- 
matched short lengths because of the demand, 
the retailers may very easily change over to 
the standard lengths of butt-end items, thus 


leaving the short lengths once again in the 
hands of the manufacturers. It is one thing 
to ask a price and quite another to get it. If 
the reasons for a higher price are sound, it 
will be paid. If the reasons are unsound, the 
buyer in this country just doesn’t buy. 
Abraham Lincoln was quite right about fool- 
ing all the people all the time. 

On Fesrvuary 1, American shipyards were 
building or under contract to build for private 
shipowners 55 wood vessels of 25,393 gross tons, 
compared with 57 vessels aggregating 26,794 
gross tons on Jan. 1. 


Portable Sawmill Interests Wisconsin Farmers 


Learn About Timber as a Farm Crop 
and See Demonstration at College / 


Mapison, Wis., March 1.—Hundreds of Wis- 
consin farmers gained their first clear concep- 
tion of ‘‘lumber as a farm crop’’ during the 
demonstrations staged at the Wisconsin College 
of Agriculture, Madison, Feb. 1-5 and Feb. 16- 
18, 1927. Mill operators, professors of engi- 
neering, and saw experts were kept busy answer- 
ing the questions of numerous owners of farm 
woodlots. 

The idea of holding a ‘‘short course’’ for 
sawyers during Farmers’ Week, Feb. 1-5, origi- 


gine mounted on skids from its northwest branch 
at Minneapolis, and to supply C. H. Perkins, 
northwest manager, as sawyer during Farmers’ 
Week. The expense of this company’s codpera- 
tion ultimately exceeded $1000. 

The Forest Products Laboratory, situated 
only a hundred yards from the Agricultural 
Engineering Building, furnished advisory help 
through Carroll Sweet and other experts. The 
saw manufacturing firms of the E. C. Atkins & 
Co., Indianapolis, and the Simonds Co., Fitch- 








(Left) Track and carriage of the Enterprise Co. portable sawmill in place. 








men brought 200 threshermen and sawyers to 
Madison. These men met daily downtown for 
their convention program, and in the afternoon 
were transported in busses to the college 
grounds. 

Owners of portable mills from practically 
every county in Wisconsin were thus enabled 
to see both the college and the latest type of 
portable sawmill at work. A. J. Watzek, of the 
Atkins Co., brought a large circular saw to the 
threshermen’s convention and gave a practical 











(Right) Man at lever is C. H. Berkins, Minneapolis, Minn., North- 


west manager for the Enterprise Co., Columbiana, Ohio, which furnished the mill, motor and sawyer 


nated with the department of agricultural en- 
gineering at the University of Wisconsin. Prof. 
E. R. Jones, chairman, authorized Prof. F. W. 
Duffee, head of the tractor and gas engine sec- 
tion, to codperate with Prof. F. C. Wilson, ex- 
tension forester, in arranging for work daily at 
the sawmill and in the engineering classrooms. 

‘‘Farmers’ Week’’ is the period following 
mid-year examinations at the University. Farm- 
ers gather at this time because the one-week 
vacation for the students permits the professors 
to devote their full time and energies to showing 
visiting farmers what is being done in dairying, 
soil improvement, grain-growing, engineering, 
marketing ete. The agricultural engineers de- 
cided in 1927 to concentrate on portable saw- 
mill work. 


Machinery and Experts on Hand 


The college is in permanent possession of a 
number of tractors of approximately 15-30 size; 
McCormick-Deering, Advance-Rumely, Lauson 
and others. As these are sizes and makes often 
found on Wisconsin farms, it was thought de- 
sirable to secure a portable sawmill capable 
of working with these power units. 

After negotiations with the Enterprise Co., 
Columbiana,’ Ohio, had proceeded for some 
weeks, that firm agreed to ship a No. 21 mill, 
saws, belts, and a 75-horse stationary gas en- 


burg, Mass., indicated they would have skilled 
saw filers on hand. Thus a ‘‘faculty’’ was 
provided. 

_ Actual Sawing Won Most Interest 


Logs were secured by announcements made 
through two Madison dailies, the State Journal 
and Capital Times, that all logs would be sawed 
into lumber as desired by those farmers who 
would haul them to the mill. Many men who 
live within hauling distance of the college took 
advantage of this offer. 

Ideal weather (for Wisconsin in February) 
prevailed during Farmers’ Week, and the mill 
had to be shut down during lecture hours and 
general addresses, so as to disperse the crowd, 
which seemed to prefer watching the sawmill to 
listening about projects to secure lower taxes 
or better marketing conditions. Cutting opera- 
tions started at 8 a. m. daily, to be followed 
by talks on thinning or planting timber lots, 
aligning mills, sharpening saws and so on, in 
the Agricultural Engineering Building a few 
yards away. 


Threshermen Attend Demonstrations 


The success of the sawmill work during Feb. 
1-5 encouraged the college men and the Enter- 
prise manager to leave all the equipment on 
hand until Feb. 16-18, when the annual conven- 
tion of the Wisconsin Brotherhood of Thresher- 


demonstration of filing and replacing teeth. 

The largest group of black walnut logs gath- 
ered in Wisconsin in recent years was collected 
for sawing at this second ‘‘course.’’ Otto 
Toepfer, a local town road overseer, bought logs 
as far as thirty miles away and had them hauled 
to Madison. C. H. Perkins sawed steadily and 
without charge until Saturday night, Feb. 19, 
to make lumber of all these walnut logs for Mr. 
Toepfer. This is merely one of many incidents 
which might illustrate the good feeling exhibited 
between all who participated in these demon- 
strations. 


Learning About Tree Growing 


A growing interest in finished lumber and 
standing timber was easily noticed during the 
two weeks. Some of the logs had been dragged 
along graveled roads, and thus the saw teeth 
became quickly dulled. Several men admitted 
they had followed this practice once but would 
not do so again. Others confessed they had 
‘“saved’’ mature trees too’ long. Nearly all 
were accustomed to pasturing livestock on young 
woodlots, and learned with surprise why such a 
course is unwise. Every discussion of farm 
timber-growing seemed to be a novelty to these 
men, scores of whom possess valuable assets 
along this line. Thus the final results of this 
‘first western short course in sawing’’ will be 
many years in finally unfolding. 
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WASHINGTON, D. C., 


National Production, Shipments and Orders 


Feb. 28.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: Production Shipments Orders 
Week ended: 1927, Feb. 19; 1926, Feb. 20— 192 1926 1927 1926 
Southern Pine Association........+..-«. weecesbtseeee beens deneees 63,233,028 71,264,813 54,649,875 71,782,320 61,353,593 77,729,280 
West Coast Lumbermen’s Association..... Sieblcunnhes émedraebes 78,189,050 97,741,865 74,287,037 107,693,666 72,730,373 92,520,575 
Western Pine Manufacturers’ Association............seeeceeess 17,651 COO 21,546,000 25,160,000 27,991,000 22,976,000 29,369,000 
en Se JC, chcadecccevectéceesceetigeeeseeece 6,440,000 8,429,000 10,398,000 6,226,000 8,611,000 8,329,000 
De GG, WD AOUROONOINS scccccccccccesesocceseeséeeecece 9,738,859 10,402,363 12,962,498 9,196,162 8,759,563 9,436,300 
Northern Pine Manufacturers’ Association.............0ceeeeeeus 6,717,800 5,987,300 6,415,600 8,131,600 6,042,000 7,057,000 
Northern Hemlock & Hardwood Manufacturers’ Association..... 1,464,000 991,000 »833,000 1,835,000 1,668,000 1,201,000 
en CRE, CG CURE, in dud ockeettesebntoedesiceteres ° 183,433,737 216,362,341 185,706,010 232, rey 748 182,140,529 225,642,155 
California White & Sugar Pine Manufacturers’ Association..... Serra a .- seeweedon's De  askeecess 
Seven weeks ended above dates— 
i et i (obs a ceadheeereesenseseeseeetseeeess 489,427,882 489,636,632 436,832,827 484,149,648 479,160,200 . aa, 804 
West Coast Lumbermen’s Association. .........ccccecscccccscecs 525,316,174 628,242,737 497,333,772 638,275,604 554,344,834 * 680,097,742 
Western Pine Manufacturers’ Association.............ceseeeee% 07,965,000 131,562,000 169,277,000 176,547,000 181,029,000 183° 229,000 
SD TOON = MUNURIOEIE, cco cccccccccpeessscesteceseccese 5,704,000 54,903,000 52,929,000 48,614,000 59,810,000 59,896,000 
North Carolina Pine Association............seeee0: bnsesl otxieadl 57,414,004 51,400,516 59,016,617 54,926,528 44,043,290 43,429,701 
Northern Pine Manufacturers’ Association.........++.sce.eseee08 46,254,500 44,474,400 43,039,500 53,929,600 45,988,000 56,272,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 18,670,000 16,121,000 17,569,000 15,602,000 17,251,000 11,996,000 
Total softwoods, seven weekS.........sseee- eececcececesess  1,290,751,560  1,416,340,285  1,275,997,716 1,472,044,380  1,381,626,324 1,557,078,247 
California White & Sugar Pine Manufacturers’ Assvucialiui. ae 6 eetercones 134,429,000 «sn cceeveee eee 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
EE - Vcc capeadua nea horned sence biker erierasnvesaen acess 5,955,000 4,814,000 3,323,000 3,070,000 3,564,000 3,117,000 
a a le phe aeehenerhoesenwn 45,017,000 39,957,000 . 27,249,000 27,866,000 27,561,000 31,243,000 
Hardwood Manufacturers’ Institute— 
Se EE, -cncdecdécececséscos bese ciscnecceesedenes seecesnoece e 15,237,000 15,892,519 16,378,000 17,843,719 17,968,000 17,746,734 
ees WRG. ce dsninéeeé-dec eereseecee eee eet eee eee eeeseereee 143,420,000 131,458,196 150,014,000 140,798,772 165,691,000 154,251,926 





Hemlock and Hardwood 


OsHKOsH, WiIs., Feb. 28.—The following sum- 
mary is of figures supplied to the Northern Hem- 
lock & Hardwood Manufacturers’ Association by 
twenty to twenty-five firms that ordinarily make 
about one-third the total monthly shipments, and 
shows averages for all 1926, for January, and 
1927 to date, and weekly figures for February: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
1926 to Dec. 
POR 3,252,000 3,173,000 2,804,000 


January ..... .«- 3,359,000 2,802,000 2,654,000 

1927 to date.. .. 2,730,000 2,620,000 2,568,000 

© caccecees 21 1,984,000 2,088,000 2,341,000 

a Mceexeews 21 1,787,000 2,282,000 2,581,000 

WO Barcecscece 20 1,711,000 2,418,000 2,172,000 
Hardwood 


Weekly average— 
to Dec. 


cocccesce 00 4,165,000 4,224,000 3,922,000 
January ..... .«. 6,008,000 3,901,000 3,582,000 
1927 to date.. .. 6,702,000 4,100,000 4,114,000 

Feb. 6 .....++. 7,331,000 3,724,000 4,108, 
WOR 38.2.0. c000 21 7,699,000 4,517,000 5,504,000 
WOR. We cccsscee 20 7,348,000 4,382,000 4,501,0 





Western Pine Summary 


PorTLAND, OrRE., Feb. 26.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Feb. 19, from 
thirty-eight member mills: 


Percent 

Percent Ship- 

Production— Carst Feet of cut ments 

” chvenra wees 33,350,000 stk “ewes 
ea we new eee 17,651,000 


Shipments (car)... 957 24,882,000 
Local deliveries. .... 278,000 


Total shipments... 25,160,000 142.54 


Orders— 
Canceled ...... 36 936,000 
Booked (car)... 873 22,698,000 
ne ivebs een senes 278,000 “7 ‘eine 
Total orders ...... 22,976,000 130.17 91.32 
On hand end 
week .......3,428 89,128,000 


tCar basis is 26,000 feet. 


Bookings for the week by thirty-seven identical 
mills were 92.48 percent of those for the previous 
week, showing a decrease of 1,846,000 feet. 

*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 


During the week, production was 54 percent of 
normal; shipments, 76 percent of normal, and 
orders, 69 percent of normal. Average for the 
corresponding weeks of the last four years was as 


follows: Production, 60 percent; shipments, 86 
percent, and orders, 78 percent of normal. 
Production is so seasonable that, during two 
winter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 


mer months the production increased to 114 per- 
cent of normal. 





Oak Flooring Statistics 


The following are statistics of the Oak Floor- 
ing Manufacturers’ Association for the weeks 
ended as shown: 


Feb. 26 Feb. 27 Decrease 
1927 1926 percent 

Number of mills. . 51 46 
Production ....... 8,544,000 10,096,000 23.0 
Shipments ....... 9,372,000 10,626,000 11.8 
Ge” weesweawes 10,402,000 7,216,000 *44.2 


*Increase. 





California Redwood Data 


San Francisco, Cauir., Feb. 26.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Feb. 1y: 


————_Redwood——_—_,_ White- 
No. of Percent of wood 
mills Feet production Feet 





Production ... 16 6,440,000 100 §=2,089,000 
Shipments . 16 10,398,000 161 997,000 
Orders received 16 8,611,000 133 ,000 
Orders on hand 15 43,560,000 5,663,000 
Detailed Distribution of Redwood for Week 
Shipments Orders 
Northern California* ... 2,303,000 2,983,000 
Southern California* ... 3,014,000 1,952,000 
DT Seetaree keene 19,000 22, 
PE ¢nerceess ne ines 1,805,000 ,609,000 
DE. “Weeeeeseeeeeees 3,257,000 ,045,000 
DE -stsatveavocdue 10,398,000 8,611,000 


*North and south of the line peaning through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





National Analysis 


WASHINGTON, D. C., Feb. 28.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended Feb. 
19, orders and shipments being shown as per- 
centages of production: 


During During 7 
Won Bases wen Aw ys 


No. of Ship- Or- shin, 


ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ....... 117 86 97 89 98 
, 3. 72 95 93 95 106 
Western Pine ....... 88 143 130 157 168 


California Pines* ... 9 395 786 180 188 
California Redwood 


o tka --- 108¢ 130t 
North Carolina Pine... 46 133 90 103 77 
Northern Pine ...... 8 96 90 93 99 
N. Hem. & Hdwd.... 14 125 114 94 92 

All softwoods .... 304 101 103 103 111 
N. Hem. & Hdwd. 56 60 61 61 
Hdwd. Mfrs. Institute 106¢ 107 118 105 116 

All hardwoods ... ... 93 102 94 103 


Softwoods and 
hardwoods ..... 


+Units of production. 
*19 percent of cut in region. tSix weeks. 


The report for the week ended Feb. 12 in this 
department showed 315 mills and 122 units. 


«-- 100 103 102 110 





Hardwood Barometer 


MEMPHIS, TENN., Feb. 28.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Feb. 19, 153 units reporting, is as 
follows: 





Percent of. 
Normal Actual Ship- 





Production*— Feet output output ments 
Normal (iden- 
tical units) 25,704,000 .... ..... 
rh epeere 22,250,000 86.6 ..... 
Shipmentst - 23,321,000 90.7 104.8 
Orders— 
eee 25,188,000 102 113.2 108 
On hand end 
ee aeaes 163,353,000 .... 


*Based on mill log scale. 


+Lumber fabricated at the mills and used in 


construction work included in total orders and 
shipments. 





Southern Pine Barometer 


New Organs, La., March 1.—For the week 
ended Feb. 25, Friday, 119 mills report as fol- 
lows to the Southern Pine Association: 


Percent of 
production 
Production— Carst Feet Normal Actual 
sas. n0s6. Se) 3«<iaek thaws 
a eee 


86.79 
Shipments* .. 2,853 59,396, 607 79.17 91.21 
Orders— 


Received* . 3,121 64,976,099 8460 99.78 

On hand = 
weekt ...11,149 232,111,031 — cena 

+Basis of. car loadings is January average, 
20,819 feet. 

tOrders on hand showed an increase of 2.46 pe 
cent, or 5,579,492 feet, during the week; 117 mills 
contributed to previous week’s report. 

*Orders were 109.39 percent of shipments. 

Of 115 mills reporting running time, 4 were shut 
down; 2 operated three days; 2, four days; 8, 


five days, 15, five and one-half days; 70 worked 
full time, and 14, overtime. 





Carolina Pine Costs 


NorFOLK, VA., Feb. 28.—The North Carolina 
Pine Association reports that in December the 
total cost of rough lumber, exclusive of stump- 
age, was $23.89 for mills doing their own log- 
ging, the range for these being from $17.52 to 
$39.56; $33.38 for mills purchasing logs, and 
that the average for all mills was $24.11—the 
statement being based on 17 reports from 15 
members representing 20 mills. Average cost of 
logs for mills doing their own logging, exclusive 
of stumpage, was $10.03, made up of $6.82 for 
logging expense and $3.21 for log transporta- 
tion; total cost of manufacturing for these mills 
was $7.51, made up of $4.84 for sawmill, 69 
cents for dry kilns and $1.98 for yarding and 
shipping; total overhead average $5.25, made 
up of $1.33 for insurance and taxes, $1.34 for 
depreciation and $2.85 for general overhead, and 
selling expense amounted to $1.10 cents. 











{2 


tS st ed et Ed 


— 





MarcH 5, 1927 


AMERICAN 


LUMBERMAN 





Northern Hemlock and Hardwood Monthly Report 


OsHKOSH, WIs., 


March 1.—The Northern Hemlock & Hardwood Manufacturers’ Association has 


prepared the following data on January production and shipments, and stocks Feb. 1: 


January, 1927, Statistics 


Unsold 

Production Shipments Feb. 1 
SR abhi Facies 443,000 436,000 2,893,000 
Basswood 3,925,000 3,764,000 14,739,000 
Er SE <ceeceatd! «malkianeld 
OS eee 9,916,000 6,409,000 58,287,000 
De. + cileewat 2,451,000 2,143,000 14,349,000 
OO eee 13, 915, '000 9,957,000 62,595,000 
RRR 114,000 61,000 605,000 
Mixed hdwds. 7,179000 FO! eee 





Total hdwds. 38,053,000 
Hemlock, 1&2” 19,811 ,000 


Total 57,864,000 


25,178,000 153,468,000 
14,474,000 133,285,000 


39,652,000 286,753,000 





Stock Summary, Feb. 1, 1927 


HARDWOoOoDsS— 
Unsold— Dry. 99,711,000 
Green 53,757,000 
Total unsold ....... 153,468,000 
Sold, dry and green.... 30,159,000 
Tes, BEGGS «00+ 065 6a eben. 183,627,000 
HEMLOCK— 
Unsold, 1&2”— Dry... 78,268,000 
Green. 55,017,000 
Total unsold ....... 188. 285,000 
Sold, ELE SE 943,000 
Other thicknesses ..... = 180,000 
Se HI. 6 skin ohn edeew ests 148,408,000 


Total hdwds and hemlock.......... 332,035,000 


The figures for twelve months, Feb. 1, 1926, to Jan. 30, 1927, make the following percentages of 


those for the corresponding period of 1926- 1927 : 















































New Business— 
Water delivery: 


NEED ac ttn os ces ate wih 19,157,876 
BE. 50.0 con ae dee Sythe 4,875,587 
SE TLD o'r 0-0.s0n0sasecslvbaatenb ate 24,033,463 
ok Sh ee ret ee ee 45,330,345 
BAO: Ge P5106: 5 atte 0 ar0'o ¥044 6 0'ea'e » ses 3,366,565 
OGG MAW DUNIREOOS . cc evden cwecvesé 72,730,373 
Unfilled orders— 
Water delivery: 
Domestic Cargo ......-+++. 84,311,679 
WEE EVidinenrasscesbates 52,602,767 
en TE <viccsscctscesocatepeadeda 136,914,446 
Sp PB SOE ee ea es Sey tet 132,120,476 
Total unfilled orders..... cubeeaws -- -269,034,922 


Kiwanians Praise Lumber Concern 
ArcaDIA, FLA., March 1.—The Kiwanis Club, 
at a recent meeting, paid the Russ Lumber Co., 











All hardwoods Hemlock  Totalall woods Of this young city, a high compliment, making 

Fvetustion be ere Ke Ry +s Cee eee eens 9 bse hited <unenensoney 85 87 it the subject of a regular luncheon session. 

ET “05 0 5 Or 000) 90 esncg Dae rw ele 6s ints & so «'de-dmiek ose 52 107 102 F, E, Eigle, secretary of the Chamber of Com- 
Hardwood Stocks by Grades, Feb. 1, 1927 merce, reported that the plant employs 200 men, 

— we Unsold pena Unsold has a pay roll of $200,000 a year and brings to 

Dry & green Dry Green Dry & green Green Areadia half a million dollars a year for one 

AsH— Sort ELM— purpose or another. ‘‘The people of Arcadia 
a 8,000 re a, Ne aie 57,000 100,000 5,000 ‘Should realize what a big thing for Arcadia this 
FAS & select.. 60,000  caatehss « Select & better. ..... yen EE uses sa5's enterprise is,’’ said Mr. EHigle. 
af oe ee TS Se ee oo Ee aa Bsedertee oa 

MUGS. secscce hii ktetaa - pevedions No. 1 A appar 296,000 624,000 224,000 

No. 1 & better. 199,000 67,000 19,000 No. 1 com..... 2,000 88,000 11,000 . . 

Ro 4 gom..22. 30099 2gtngd RON) No. 2 better: aago.00n a.z81.000 1.83800 Three Generations in Stange Concern 
io. ; : , 000 No. 2 com..... 148,000 836,000 81,000 MerrILL, Wis., Feb. 28.—Having finished his 

No. 2 com..... 140,00 ‘ ‘ = , 9 = ae, nd e =a 

No. 8 & better. ....... . ery ae: _— me. F GO... eat ,008 venous Svt,008 senior year at Notre Dame University and 

No. 3 com.... 108,000 690,000 197,000 2,540,000 5,716,000 3,036,000 graduated with the degree of L.L.D., A. H. 

Harp MAaPLe— Stange, jr., son of C. H. Stange, is now a mem- 

Bass woop— —— lee cones i RE 91,000 576,000 86.000 ber of the sales department of the Stange Lum- 
| Sree ee 297,000 237,000 105,000 Select & better. ........ O2000 =. es ereee ber Co., with headquarters here. Three genera- 
FAS & select... ........ 16,000 54,000 Select otis’ 1000 eye 25,000 tions are thus associated in the business. The 
cathe i... dame otctees No. 1 & better. 1,504,000  7,062'000 2,143,000 Young man’s grandfather, A. H. Stange, sr., is 
No. 1 & better. 1,393,000 1,409,000 1,016,000 No. 1.com - _ 507,00 2,802,000 869,000 president, and his father, C. H. Stange, is vice 
No. 1 com..... 88,000 1,507,000 73,000 Nos. 1 & 2. 1,782,000 6,210,000 3,310,000 president and general manager of the Stange 
ee See ee 200.000 293,000 No. 4 3 better. 2,262,000 10,810,000 7,501,000 Lumber C. h t of th St d 
No. 2 & better. 108,000 1,514, ‘ No 481,000 2,407,000 1,078,000 umber Co., the parent of the many Stange in 
No. 2 com . 1,216,000 i7Be' ooo arty No. 5 & Detter. 1,627,000 250,000 50,000 stitutions in various parts of northern Wis- 
No. 3 com.... 352,000 1,173,000 2 618,000 No. 3 vom.... 8, 345, "000 5,770,000 5, 937, 000 eonsin. 

Mr. Stange, jr., entered Notre Dame Univer- 
11,603,000 36,245,000 20,999,000 ’ 

ae ae 3,974,000 8,040,000 6,699,000 Sort ete, a8,0 sity in 1921, taking a course in law. Simul- 

he univer- 

OS 283,000 3,467,000 644,000 FAS ......00. eeeeeees 28,000 verve taneously he beeame a member of t 

FAS & select.. 29,000 268,000 391000 Select’ & betier. 1.22212. 73000 len _ Sity’s famous football team in which he played 

eae & better. one 1,778,000 GO6000 Galecte....c.ee sereccce 89,000 v.44... as right tackle. He was one of its star drop 

tseeese ’ ’ 191,000 No. 1 & better. ........ 56,000 211,000 i 
Select & No, i. ........ 482/000 3,000 No. 1 com..... | 10,000 75,000 ..... 0+. Kishore, puntens qua Serwacd passe. 
Ne. 1 acon 1,194000 5301000 T'sal'000 Nel a comet, 3s'000 "$42.00 “Bo c000 BR 
’ ’ . ,000 0. com..... 18, t 7 ° ° 

Nos. 1 & "114,000 2,620,000 726,000 No. 3 & better. ........ 5,00 14000 Contracts for Woodworking Machinery 

No. 2 better. 1, 341, 000 3,949,000 3,811,000 No. 3 com.... 57,000 306,000 203,000 

No. 2 com. 1,407,000 6,655,000 2'566.000 BELOIT, WIs., Feb. 28.—A notable contract re- 

No. 3 com. 4,971,000 71,000 6,154,000 - 183,000 3,974,000 1,377,000 cently placed with the Yates-American Machine 

—_ Co., of this city, was an order for the entire 
10,337,000 39,804,00 ,488, ” y) 

Rock ELmM— ° ere _ oo teh ae 5,000 = pe ener installation of woodworking machinery in the 
| Pore isi C0008. + ceiuries Nowd & better. .3.2..2: 1000 °° 4,000 factory of the Choctaw Lumber Co., Pine Valley, 
ue 1 & better 105,000 saaeee 3,000 Ne. *} mesons. e260 g2'oo wt teeeee Okla. This concern is an auxiliary ‘of the Dierks 
No. 2 & better. "611,000 2,166,000 1,736, 600 Nore & better. 1221.11. 136000 152,000 Lumber & Coal Co., of Kansas City, and the 
No. 2 com..... 65,000 559,00 9. Now® & better. ........ 23,000 11,000 contract, which runs into the thousands of dol- 
No. 3 com..... 11,000 519,000 346, 000 Noe’ cOMm...+. 70,000 116,000 96,000 lars, was eagerly sought by every woodworking 

a machinery manufacturer in the country. The 

a ee Seer h samuel ees 263,000 contract calls for the furnishing of three 0-55 
Hemlock Stocks on Hand’ Feb. 1 by Grades electric molders; three A-66 planer and match- 

1- and 2-inch Other thicknesses TS; one V-54 vertical resaw; three 433 ball- 

Uneeid, all lengths, dry and green Bold, a: dry and, green bearing endless bed sanders ; four 312 band rip 

ware har 2x4 & wider inch neh saws; four 311 band rip saws, and several 

No. 1 poe, pera 9 stile 7 page’ 186,000 1,544,000 pes iii ans rage ree. crpegete yer pea 
e Db ccccccene 56, ,588, ; ‘ 86, , ’ : , * * 

Merch... ...... 4,183,000 3,494,000 22'138;000 16,598,000 501,000 31000 695,000 429,000 204 filing oy ag — tt 3 = aie 
BI sesevne. 1,168,000 1,195,000 16,255,000 8,275,000 467,000 3,586,000 45,000 ...... than ordinary significance because it includes 
©. B ..cseceee 6,218,000 2,397,000 10,258,000 11,986,000 803,000 5,003,000 58,000 16,000 every machine that will be used at the Pine 

wee. 46 6... 5. pe 220; 000 BET IICO GEIR GOO FOGG COD nic BGG cee ctversen coccvece Valley branch of the.Dierks Lumber & Coal Co. 

Totals ....13,410,000 8,209, 000, 64,858,000 46,808,000 1,957,000 10,986,000 1,409,000 | 771,000 Another large order of particular significance 
Totals, unsold and sold, 1” and 2”........ 183,285,000 ......6. 12,943,000 ........ 2,180,000 was placed a short time ago with the Yates- 





North Carolina Pine 


NorFouk, VA., Feb. 28.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-eight mills for the week 
ended Feb. 19: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* .. .12,246,000 cea ste + 
ME <6 40 a0 9,901,089 81 0s vee 

Shipments . -13,3842,641 108 135 Sigs 

ee Ae 10,273,036 84 104 77 


*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 
tAs compared with the preceding week, there 
is an increase of 107 percent in orders; but that 
week there were reports from only forty-one mills. 





The West Coast Review 


SEATTLE, WasH., Feb. 26.—For the week 
ended Feb. 19, 72 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ... 78,189,050 
Shipments ... 74,287,037 5% below production 
Oraere: oececes 72,730,378 7% below production 


Shipments— 


Water delivery: Feet Feet 
errr tte . 22,460,476 
| Leaner - 5,145,658 
Ut, fr er rer ere 
Rail (58%) ....... NG Se ey eet : 48,314,838 
EGR CO) ssssovdives Vocksneebeccnees? Ce 
TONE MIs ooo nes ceccvececccess 74,287,037 


Ameriean Machine Co. by the Great Southern 


_ Lumber Co.,of Bogalusa, La. This order included 
’ seven A-66 planer and matchers, together with 


other type machines, among which were the 
No. 283 band resaw, the V-54 band resaw and 
the C-88 electric molder. Recognition of the 
necessity of delivering to the trade a product 
of as nearly perfect manufacture as possible 
is inducing many of the lumber and woodwork- 
ing concerns to add the latest type machinery 
to their equipment, and for this purpose manu- 
facturers in all sections of the country are look- 
ing to the Yates-American Machine Co., which, 
from its three plants at Beloit, Wis. ; Rochester, 
N. Y., and Hamilton, Ont., Canada, is in posi- 
tion to supply the trade with a complete line of 
woodworking machinery for practically every 
known purpose. 
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Lumber News From the West Coast 


Sees Need for Better Trained Salesmen 


WINCHESTER, IDAHO, Feb. 26.—That there is 
great need in the lumber industry for better 
trained and better informed salesmen is the 
belief of W. C. Geddes, vice president, Craig 
Mountain Lumber Co., of this place. Discussing 
this matter with a representative of the AMERI- 
CAN LUMBERMAN, Mr. Geddes said: 


The thing that manufacturers need to do as 
much as anything else is to train their salesmen 
to sell their product and not become order takers. 
They must know and appreciate the wood. My 
contention has always been that no man is quali- 
fied to sell lumber who has not had the actual ex- 
perience of manufacturing it, or at least having 
worked in the woods and mills in order fully to 
understand the worries and hazards connected 
with this industry. A knowledge of the work 
connected with the lumber will inspire a greater 
appreeiation of its value, and if this can be im- 
pressed upon the salesman who is selling it he 
will learn that high class salesmanship is neces- 
sary and will get out of the rut of the order taker. 


(See eaeaeaeaeaas 


Inspection Bureau in Annual 


SEATTLE, WASH., Feb. 26—At the annual 
meeting held here Thursday C. W. Stimson, of 
the Stimson Timber Co., Seattle, was chosen 
president of the Pacific Lumber Inspection Bu- 
reau, Inc. He is the second president the or- 
ganization has had, for although the bureau has 
been functioning for the last twenty-four years, 
its one president and co-founder has been 
Edwin G. Ames. Other officers elected are: 

Vice presidents—O. M. Clark, William Donovan, 


A. J. Hendry, W. H. Turner, a Scott, J. H. 
Jeffrey. 


Treasurer—C. BP. Hill. 

Secretary-manager—F. W. Alexander. 

Board of Trustees—P. J. Brix, L. L. Chipman, 
O. M. Clark, R. W. Condon, Neil Cooney, R. L. 
Dickman, Wm. Donovan, sr., C. M. Fridlender, 
A. J. Hendry, Yale Henry, J. A. Humbird, EB. E. 
Johnson, T. D. Lewis, H. J. Mackin, J. E. Manley, 
A. W. Middleton, F. H. Ransom, J. A. Ryan, A, A. 
Scott, C. W. Stimson, J. W. Thompson, W. H: 
Turner, J. H. Prentice, J. H. Jeffrey and D. L. 
Cameron. 

Pred W. Alexander, secretary-manager, in his 
annual report brought out the following facts 
relative to the operations of the bureau: 


In the twenty-four years of its life it has in- 
spected 39,000,000,000 feet of lumber, logs and 
bolts. 

In 1926 104,000 certificates of inspection were 
issued covering 4,751,000,000 feet. This is an 





Cc. W. STIMSON, 
Seattle, Wash. : 
Elected President 


EDWIN G. AMES, 
Seattle, Wash.; 
Retiring President 


increase of 13% percent over the amount inspected 
during 2925, and is an. average of 15,800,000 feet 
daily handled by the bureau’s inspectors. 

The West Coast mills cut and shipped by water 
during 1926 5,560,000,000 feet. Of this total 


4,310,000,000 or 77% percent was covered by 
P.L.LB. certificates. 


On offshore domestic business, other than Cali- 
fornia and Atlantic coast, 90,000,000 feet was 
shipped under inspection and no complaints were 
made by consignees. 

Out of 1,539,000,000 feet shipped under inspec- 
tion to the Atlantic coast only six complaints were 
received covering a total of 654,000 feet. 

Shipments to California of 1,048,000,000 feet 
under inspection brought complaints on 5,931,000 
feet only, and reinspection showed but 324,000 feet 
under grade. 

Rail shipments under inspection totalling 127.- 
000,000 feet brought forth but eight complaints on 
297,000 feet of lumber. 

Fifteen foreign countries took 1,952,000,000 feet 
under inspection certificates, and complaints were 
received on but 8,442,000 feet. 

Two hundred and sixty-five mills are now mem- 
bers of the bureau and a force of 748 inspectors 
furnishes the service required by these mills. 


Retiring Executive Eulogized 

SEATTLE, WASH., Feb. 26.—Edwin G. Ames, 
retiring president of the Pacific Lumber Inspec- 
tion Bureau, was tendered a dinner at the 
Rainier Club here last night by forty-six trustees 
and former trustees of the bureau. Mr. Ames, 
until the election on yesterday of C. W. Stimson, 
of Seattle, has been the only president the Pa- 
cific Lumber Inspection Bureau has had during 
the twenty-four years of its existence. Under 
his able guidance it has progressed from the 
stage of a theory to a highly efficient inspection 
service demanded by both buyer and seller alike, 
which during the last twelve months has issued 
104,000 certificates of inspection, covering 
4,751,000,000 feet of manufactured lumber, logs 
and bolts. 


Maj. E. G. Griggs, the only survivor other 
than Mr. Ames of the original committee which 
brought about the organization of the bureau, 
in an impressive and impassioned speech, on 
behalf of the trustees, presented to Mr. Ames 
a beautiful watch inscribed as follows: 


AN APPRECIATION 


From the Pacific Lumber Inspection Bureau to 
Edwin Gardner Ames as a token of respect and 
esteem and recognition of his loyal services as 
president for twenty-four years. February, 1903, 
to February, 1927. 

The following resolution suitably engrossed 
and illumined on sheepskin, and signed by the 
directors was also presented to Mr. Ames: 


The opportunity seldom comes to a body of 
men, associated as we have been throughout the 
greater part of a quarter of a century, to offer a 
testimonial for services of such a profound char- 
acter, of such far-reaching effect, and of such in 
estimable value to the lumber fraternity, as have 
been rendered by Edwin Gardner Ames, who, much 
against our wishes, is now retiring from the office 
of president of the Pacific Lumber Inspection 
Bureau. 


With an appreciation of the high position he 
has filled for the last twenty-four years, with a 
record of having been absent on only three occa- 
sions from the monthly meetings held during that 
time, with the thought uppermost in his mind 
always of rendering an efficient, honest and capable 
service, he has striven to protect the integrity of 
the work and make its record something of value. 
How well he succeeded the entire lumber world 
knows, as the certificate issued by the Pacific Lum- 
ber Inspection Bureau is today accepted as a bond 
that the work of inspection has been fairly and 
impartially performed. 


It has been mainly to his unselfish efforts, his 
scrupulous care, and the instilling in his co-work- 
ers that high sense of honor so prominent in his 
own character, and the strict attention to detail 
so greatly exemplified in his own life, that a large 
share of the success the bureau now enjoys is due. 


Now be it Resolved, That the trustees, officers, 
and members of the Pacific Lumber Inspection 
Bureau profoundly regret the retirement of Edwin 
Gardner Ames from the position of president and 
his decision not to stand for re#lection, and con- 
sider they are suffering an irreparable loss there- 
by; and that they will always treasure his high 
ideals and respect his aims. 


Be it further Resolved—That this resolution be 
spread on the minutes of this meeting and a suit- 
ablé copy be presented to Mr. Ames. 


Export Company in Annual 

SEATTLE, WasH., Feb. 26.—Maj. Everett G. 
Griggs was again chosen president of the Doug- 
las Fir Exploitation & Export Co. at the annual 
meeting held in Seattle last Thursday. The 
major is well known throughout the United 
States as president of the St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., and his reélection 
places the stamp of approval on progress made 





RALPH H. BURNSIDE, 
Portland, Ore. ; 
Reélected Vice President 


Tacoma, Wash. : 
Reélected President 


by the export company while Maj. Griggs has 
headed its affairs. A. A. Baxter, of Seattle, 
was reélected vice president and general man- 
ager. Lee E. Force continues manager of the 
Seattle office. George C. Thompson is manager 
San Francisco office; W. J. Kuhl, Portland 
(Ore.) office; H. I. Zimet, Tokyo (Japan) of- 
fice; and R. D. Horning, Osaka (Japan) office. 
W. H. Talbot, of San Francisco, was again 
named honorary board chairman. For several 
years he served as president of the organization. 


Ralph H. Burnside and M. C. Woodward, of 
Portland, Ore.; J. H. Bloedel, Seattle, Wash., 
and William Donovan, Aberdeen, Wash., were 
reélected vice presidents. W. P. Morgan, of 
Seattle, was reélected secretary, while W. A. 
Whitman, of Seattle, was named treasurer. 


The trustees elected were as follows: 


San Francisco—H. F. Vincent, E. K. Wood Lum 
ber Co.; W. C. Ribenack, Stout Lumber Co. ; James 
Tyson; S. M. Hauptman, Charles R. McCormick 
Lumber Co.; A. B. Cahill, Sudden & Christensen. 

Puget Soun . H. Bloedel, Bloedeb Donovan 
Lumber Mills, Seattle; W. . Peabody, Weyer- 
haeuser Timber Co.,° Everett; Lee L. Doud, De 
fiance Lumber Co., Tacoma; B. G. Griggs, St. Paul 
& Tacoma Lumber Co., Tacoma; E. W. Demarest, 
Pacific National Lumber Co., Tacoma; W. B. Net- 
tleton, Nettleton Lumber Co., Seattle; R. Ham- 
bidge, Canyon Lumber Co., Everett. 


Grays Harbor—William Donovan, sr., Donovan 
Lumber Co., Aberdeen; Thorpe Babcock, North- 
western Lumber Co., Hoquiam ; Neil Cooney, Grays 
Harbor Commercial Co., Cosmopolis. 


Willapa Harbor—R. H. Burnside, Willapa Lum- 
ber Co., Portland; W. 8S. Cram, Siler Mill Co., 
Raymond. 


Columbia River—P. J, Brix, Knappton Mills & 
Lumber Co., Portland; J. A. Ryan, Beaver Lum- 
ber Co., Portland; F. C. Knapp, Peninsula Lumber 
Co., Portland; W. B. DuBois, DuBois Lumber Co., 
Vancouver; M. C. Woodard, Westport Lumber Co., 
Portland; George T. reg A Willamette Valley 
Lumber Co., Portland; L. L. Chipman, Long-Bell 
Lumber Co., Longview. 

At large—aA. A. Baxter, Seattle; R. W. Condon, 
Seattle. 


The only new members of the board are Mr. 
Peabody, Mr. Hambridge, Mr. Cooney and Mr. 
Condon. 





The meeting was well attended, lambermen 
from all parts of the Pacifie Coast being in the 
gathering. Much interest was manifested in the 
reports of activities of the company represen- 
tatives in foreign fields. 


EVERETT G. GRIGGS, 
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Southern Developments of Importance 


Increased Shipments of Mahogany 


MoNTEREY, Mexico, Feb. 28.—An increase in 
the demand for mahogany and other hardwoods 
jn England and other European countries is 
causing large shipments of these woods to be 
made from Mexico and British Honduras, ac- 
cording to information received here. The 
English steamship Intombi recently touched at 
Tampico en route from Belize, British Honduras, 
with a cargo of 3,000 tons of mahogany logs, 
consigned to London. In the States of Cam- 
peche and Tabasco the industry of cutting ma- 
hogany logs has been more or less interfered 
with during the last several years by disturbed 
political conditions, but it is stated that the 
situation is now much improved and that the 
export movement of logs is on a very satisfac- 
tory basis. Steps have been taken to exploit the 
forests of zapote, chijol, ebony, moral and other 
hardwood trees which grow along the Panuco 


and Tamesi rivers in the State of Vera Cruz. - 


Moving Headquarters to Jacksonville 


SAVANNAH, GA., Feb. 28.—-Following official 
action taken by the directors at the annual meet- 
ing of the Gulf Red Cypress Co., held in this 
city recently, William Petrie, vice president and 
manager, now is completing arrangements to 
move the headquarters of the company from 
this city to Jacksonville, Fla. While a lease for 
office space in Jacksonville has not yet been 
definitely signed, suitable space has been re- 
served in the Barnett Bank Building, and it is 
quite likely that the company will be located in 
that structure. Mr. Petrie announces that the 
move will be made about April 1. His present 
intention is to close the office in Savannah on 
Saturday, April 2, and open the office in Jack- 
sonville, on Monday, April 4, without any inter- 
ruption of routine business. 

In the discussion as to the desirability of 
making this change, the directors took into con- 
sideration the fact that the greater part of 
the cypress marketed by the Gulf Red Cypress 
Co. is manufactured in Florida and that the 
removal to Jacksonville will place the general 
sales office within a few hours’ automobile drive 
from the most remote mill represented by that 
organization. The Gulf Red Cypress Co., of 
which E. C. Glenn is president; William Petrie, 
vice president and manager; F. L. Dakin, sec- 
retary and treasurer, and W. C. Glidden, assis- 
tant secretary and treasurer, is selling agent for 
the following concerns: The Hebard Cypress 
Co., Waycross, Ga.; Savannah River Lumber 
Co., Savannah, Ga.; Black River Cypress Co., 
Gable, 8. C.; Everglade Cypress Co., Loughman, 
Fla.; Burton-Swartz Cypress Co. of Florida, 
Perry, Fla.; Big Salkehatchie Cypress Co., Varn- 
ville, S. C.; Lyon Pine Co., Odessa, Fla., and 
the Pineora Manufacturing Co., Pineora, Ga. 


Manufacturing Central American Pine 


FERNWOOD, Miss., Feb. 28.—The mills of the 
Fernwood Lumber Co., at this place, are en- 
gaged in an experiment that is being watched 
with considerable interest not only by officials 
of that concern but by many southern lumber 
manufacturers because of the influence it may 
have upon the future of lumbering operations 
in this territory. This experiment is in manu- 
facturing lumber from pine logs cut in Central 
America. The Fernwood mill has received two 
shipments of yellow pine logs from foreign coun- 
tries within the last two months, one shipment 
having come from Spanish Honduras and the 
second, of thirty-one carloads, from Nicaragua. 
Officials of the company say this timber com- 
pares favorably in grade and texture with 
native longleaf yellow pine. Representatives 
of the Fernwood Lumber Co. now are in Nica- 
ragua cruising various pine sectors and investi- 
gating local surroundings, looking toward future 
development of the timber resources of that 


country. A previous expedition had made a 
similar investigation in Spanish Honduras. 
While officials of the Fernwood Lumber Co. 
have given out no information as to their plans, 
it is believed that if these experiments demon- 
strate the feasibility of shipping logs from Cen- 
tral America to the mills at this place for manu- 





Peterpiperisms 


Prize Contest 


FOR MARCH 


Open to any lumberman, or the 
employees of lumbermen. No em- 
ployee of the AMERICAN LUM- 
BERMAN may enter this contest. 


Each contestant may submit as 
many Peterpiperisms for each con- 
test as he desires. 


Each Peterpiperism must be a 
complete sentence and must say 
something about wood, lumber, 
home building, or the lumber in- 
dustry. Prizes will be awarded on 
the basis of originality and clever- 
ness, and winners will be announced 
in the issue of the AMERICAN 
LUMBERMAN next after the date 


each contest closes. 


Peterpiperism Contest for March 
ends March 31, 1927. 


First Prize .......$5.00 
Second Prize ..... 3.00 
Third Prize ...... .- 2.00 
Fourth Prize ...... 1.00 


The letter for the month of March 
will be “F.”” The words must all 
begin with the letter “F.”’ The ex- 
amples given below are just sam- 
ples showing how the letter “P”’ is 
used instead of the letter “F,”’ desig- 


nated for March. 


Pondosa Pine,  providentially pro- 
vided, perfectly prepared, pleasingly 
produced, positively provides provident 
people pleasant, permanent, practical 
palaces. 

Popular priced pickets properly 
placed prevent pilferers purloining 
pears, peaches, plums. 

All entries must be addressed to 
Contest Editor, AMERICAN LUM- 
BERMAN, 431 South Dearborn 
Street, Chicago, Ill., must be 
plainly marked with the month of 
the contest and must be in Con- 
test Editor’s hands by the day con- 
test ends. 


See Wanted and For Sale 
Department for examples of 
Piperisms. 











facture, this business will be undertaken on a 
large scale. Such a development will be of tre- 
mendous interest to people in this section. Fern- 
wood is a city of 1,500 population, all directly 
or indirectly connected with the lumber enter- 
prise. Some of these people have lived here for 
more than a quarter of a century. There are 
no other industries, and all the property belongs 
to the owners of the Fernwood Lumber Co., who, 
of course, are desirous of perpetuating the lum- 
ber industry here if at all possible. 

The fact that redwood logs are being brought 
from the Pacific coast for manufacture in the 
mills at Wiggins and D’Lo, Miss., has en- 
couraged the belief that it is entirely practicable 
to bring logs from Central America for manu- 
facture in mills.that heretofore have been en- 
gaged in the production of southern pine. 


Sales Representatives Inspect Mills 


ROCHELLE, La., Feb. 28.—Sales representa- 
tives of the Tremont Lumber Co., headquartered 
here, and of the Trinity County Lumber Co., of 
Groveton, Tex., spent all last week at the plants 
and woods operations of these two concerns, 
making a thorough survey of manufacturing and 
stock conditions. Meetings were also held, both 
at Groveton and Rochelle, at which general busi- 
ness conditions in the respective territories were 
analyzed and the companies’ plans carefully 
gone over. 

Those participating in these meetings and in- 
spection _ were J. W. C. Buckley, of Hous- 
ton, Tex.; J. M. Fisher, of San Antonio, Tex.; 
E. B. Baldinger, of New Orleans, La.; R. C. 
Clark and R. L. Learmont, of Chicago; E. H. 
Moulton, of Marion, Ohio; Harry Leeper, of 
Fort Worth, Tex., and Charles L. Schwartz, 
prominent retailer of Naperville, Ill. The hosts 
were Eugene Ford, and Herbert Moss, general 
manager and sales manager respectively of the 
Trinity County Lumber Co., and W. T. Murray, 
general manager; L. G. Negrotto, general sales 
agent, and H. E. Reynolds, assistant sales agent 
of the Tremont Lumber Co. 

The consensus at the meetings was that gen- 
eral business conditions are favorable for a good 
spring trade, and inspection showed stocks at 
both operations to sufficiently complete 
promptly to meet any ordinary requirements 
of the trade. 


To Increase Dry Kiln Capacity 


Etrop, ALA., Feb. 28.—Following the exten- 
sive studies of lumber seasoning and lumber 
storage made by the National Committee on 
Wood Utilization of the Department of Com- 
merce, the Pioneer Lumber Co., in line with the 
findings of that committee, is arranging to in- 
crease the dry kiln capacity at its Elrod plant 
by adding two modernly equipped dry kilns. 
W. M. Nichols, resident manager, discussing this 
improvement, said: ‘‘The erection of these 
kilns will give us sufficient capacity to save 
more shorts from the mill, principally for our 
erating business. Heretofore it hag been im- 
possible to save these shorts because of the 
heavy expense of carrying them to the yard and 
trying to stack them so as to secure complete 
air drying. However, they can be saved, manu- 
factured and shipped at a profit by handling 
through the dry kilns.’’ Each of the new kilns 
will be 20x104 feet in dimension, crosspile type, 
and equipped with automatic controls and Moore 
fireproof metal doors. The equipment will be 
supplied by and the kilns built under the super- 
vision of the Moore Dry Kiln Co., Jacksonville, 
Fla. 


Guests at Banquet 


LAKE CHARLES, La., Feb. 28.—The officials 
and sales force of the Krause & Managan Lum- 
ber Co. were guests at a banquet at the Majestic 
Hotel this week, tendered them by officials of the 
Johns-Manville (Inc.). A. P. Frith, local rep- 
resentative of the Johns-Manville company acted 
as toastmaster and talks were made by John 
M. Taylor, Chicago, sales manager; J: R. 
Stevens, Chicago, general manager of the roof- 
ing department, and John F. Geis, of New Or- 
leans, district manager of the company. 

Short talks were also made by members of 
the Krause-Managan force, including R. Krause, 
W. H. Managan, C. M. Managan, E. E. Me- 
Millan, W. F. Deax of Vinton, E. E. Hoag of 
Crowley, C. M. Carroll, of De Quincy, E. T. 
Griffith, of De Ridder, and V. E. Reaud, of 
Jennings. 

Others present at the banquet were: W. H. 
Managan, jr., L. C. Managan, J. L. Rollins, C. 
V. Deax, R. H. Smith, Paul W. Ayres, Ellis 
Istre, of Crowley, George W. Johnson, of Jen- 
nings, and W. L. Donald, of De Ridder. 
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Would Open Up Large Areas 


Maenouia, Ark., Feb. 28.—In view of the 
rapid development of the towns of Magnolia 
and Waldo into centers of commercial impor- 
tance, and of Columbia County as a heavy pro- 
ducer of timber products, cotton and farm crops, 
energetic efforts are being made to induce the 

oposed Hope-El Dorado railroad to route its 
ine through these two towns. A largely at- 
tended meeting of the business interests of this 
section was held a few nights ago to discuss the 
situation. One of the principal speakers was 
A. 8. Johnson, president of the Mansfield Hard- 
wood Lumber Co., Shreveport, La., and of the 
Reader Railroad, who is intensely interested in 
the project. He pointed out the necessity of 
this section placing complete data regarding its 
heavy tonnage before the Arkansas railroad 
commission and the Interstate Commerce Com- 
mission at their joint meeting in Little Rock. 

It was emphasized that huge hardwood forests 
between Magnolia and El Dorado would be 
opened up for exploitation by routing the pro- 
posed railroad through this locality; also that 
there is enough wood pulp along the route to 
keep three paper mills in constant operation. 

The meeting was attended by several officials 
of the Mansfield Hardwood Lumber Co., and by 
representatives of the Reader and Louisiana & 
North West railroads, town and county officials, 
bankers and others, all of whom were enthused 
over the plan. 


Takes Charge of Hardwood Operations 

CoLumBus, Miss., Feb. 28.—Mayo Ellis, of 
this city, has been appointed manager of the 
local hardwood operations of L. D. Leach & 
Co., Chicago, succeeding Jesse L. Corn, who 
died Feb. 7. Mr. Ellis has been associated with 
the company for several years as assistant to 
Mr. Corn. He was previously connected with 
the Tombigbee Lumber Co., of Columbus, and 


is rated as one of the best versed hardwood 
men in this section. 


Buy Only Needs; Volume Gains 

Burrato, N. Y., Mareh 2.—The hardwood 
_— report trade as on a somewhat better 

sis than it was a few weeks ago, and a num- 
ber of them state that February business showed 
a distinct improvement over that of January. 
This does not imply any brisk trade, for the 
consuming plants are not disposed to stock up 
in any large quantity. They order just as the 
stock is needed. As one wholesaler expresses it, 
they order ten sorts of lumber in one ear, rather 
than order ten cars, as they used to do in days 
gone by. The outlook for big business this 
spring does not appear very bright, but the 
dealers believe that improvement will be steady 
and that some inereased firmness will be shown 
in prices, particularly in hardwoods, supply of 
which has been curtailed by severe and long- 
continued floods. 

Arthur E. McLean was elected president of 
the Hugh McLean Lumber Co. at a meeting of 
the directors, to succeed his father, the late 
Hugh McLean. The son has been vice president 
of the MeLean Arkansas Lumber Co., and gen- 
eral manager of the company’s mill at Little 
Rock, Ark. 

A new wholesale lumber concern has begun 
business at Utica, N. Y., the R. W. Walker 
Lumber Co. 

Eliot Cobb, of the Eliot Cobb Lumber Co., 
Meridian, Miss., was a visitor here last week. 

Charles N. Perrin left late last week for a 
ten days’ trip to the plant of the Perrin-Curtin 
Lumber Co., Kosciusko, Miss. 

C. F. Dewitt, of the Holt Hardwood Co., 
Oconto, Wis., called last week at the office of 
the National Lumber Co., his company’s repre- 
sentative in this section. 

C. R, Kelleran and Charles F. Johnson leaye 


this week for a ten days’ business trip to the 
mills of Kentucky and Tennessee. 

A countrywide search is being made for 
Charles B. Hill, former councilman and long 

rominent in civic affairs, who has been miss- 
ing from his home since Feb. 26. He is a direc- 
tor of the Buffalo Builders’ Supply Co. and of 
the Blanchard Lumber & Mill Co. It is feared 
that he suffered an attack of amnesia. 

Arthur J. Yeager, viee president Yeager Lum- 
ber Co., was laid up at home by illness last week, 
but is now out again. 

Walter W. Forbush, representative of C. W. 
Bodge & Co. in eastern New York, was badly 
bruised in an automobile accident last week, but 
expects to be out in a few days. 


Improved Inquiry Firms Prices 

CINCINNATI, OHIO, March 1.—Business in 
hardwoods still is below expectations. There 
has been a better inquiry in the last week or 
ten days and some firming up in prices of items 
most in demand, but the buying has not been 
sufficient to put prices up with any degree of 
assurance. Buyers still have the market pretty 
much in hand, but the mills are disposed to hold 
for their quotations on orders of any size. 

R. W. Lucius, who has been engaged in the 
lumber commission business, has become Cincin- 
nati representative for the Marathon Lumber 
Co., of Laurel, Miss. 

A. M. Bonham, of the Bonham Lumber Co., 
Florence, Ala., was here for a conference with 
officers of the Tennessee Lumber & Coal Co. 

The March dinner-meeting of the Cincinnati 
Lumbermen’s Club will be held at the Hotel 
Alms next Monday evening. 


Prices Are Stiffening 

ELEIns, W. Va., March 1.—There is a decid- 
erly better tone to the hardwood market. Some 
surplus items are gradually being absorbed. 
Some of the big furniture manufacturers are 
gradually getting back to the use of oak. All 
oak items are firm in price, and some thicknesses 
of dry stock are getting scarce. The price tend- 
ency of oak and of poplar and sound wormy 
chestnut is upward, producers in general con- 
sider the outlook excellent. Plain white oak, 
4/4 FAS, brings around $90, and the 4/4 No. 1 
common about $65. The 4/4 No. 2 common and 
sound wormy chestnut is between $43 and $45. 

The Sharpnack Lumber Co. will resume opera- 
tions at Gratton at once. It closed down its 
plant about the first of the year, following the 
completion of a 3-year contract, but has entered 
into an agreement with a Bluefield lumber com- 
pany to cut an additional timber tract. 


Trade Volume Increasing 

LOUISVILLE, Ky., Feb. 28.—It is reported that 
with the exception of weakness in oak, the gen- 
eral hardwood market is in very fair shape, and 
it is believed that oak will come back when the 
hardwood flooring interests again start buying. 
Orders continue for small lots, for not more 
than five cars, and not much business is booked 
very far ahead. Production has been just a 
trifle better as a result of fair weather. Gum, 
poplar, ash, elm and maple have been in fair 
movement, at fairly steady prices, and there 
has been a scattering of walnut orders. Busi- 
ness over the last ten days has been somewhat 
better than it had been the previous ten days. 
Prices on inch stocks at Louisville are about as 
follows: Poplar, FAS, $95@105; saps and 
selects, $70; No. 1 common, $50; 2 A, $37; 2 B, 
$26. Walnut, FAS, $215; selects, $150; No. 1 
common, $90; No. 2, $40. Ash, FAS, $85; com- 
mon, $50. Sap gum, $58 and $45; quartered 
sap, $65 and $50; plain red, $100 and $55; quar- 
tered red, $105 and $57. Plain red oak, $80@ 
$85 for FAS; and $55 for common; plain white, 
$85@90; and $57@60. 


— 


Curtailed Hardwood Production an¢ 


Trade Slow; Logging Stopped 


EvANSVILLE, IND., Feb. 28.—Some hardwood 
orders are coming in, though trade in south- 
western Indiana is rather slow. Prices on most 
items are holding firm, but in some cases whole- 
salers have been known to cut prices. Clear 
weather prevailed during the week, but the Ohio 
River has started rising again, so that farmers 
in the lowlands will be delayed in starting their 
spring work, and logging along tributaries will 
be impossible for several weeks. Many wood 
consuming factories here are being operated full 
time, although furniture plants are running part 
time only. Retail lumber trade has been rather 
sluggish, largely due to bad weather, though 
considerable building is in progress in Evans- 
ville. Stave trade has been rather slow. Tight 
barrel manufacturers say there is little doing in 
their line. 

Charles Wolflin, of the Wolflin West Side 
Lumber Co., as representative of the West Side 
Nut Club, has been elected one of nine directors 
of a new division of the Chamber of Commerce, 
Frank L. Donnell is the representative of the 
Evansville Lumbermen’s Club in the new divi- 
sion. 


Output Close to Consumer Sales 


Detroit, Micu., March 1.—While a number 
of automobile manufacturers are planning to 
bring out new models and additions to present 
lines this month, there is a general inclination 
on the part of the majority of makers to keep 
output very close to consumer sales. This trend 
also is reflected to a considerable extent in pur- 
chases of lumber and other materials, although 
the larger body plants are adhering to full 
schedules for the most part on advance orders 
from automobile makers for early spring selling. 
Hudson-Essex is outstanding in consistent in- 
crease in production, which now totals 1,250 cars 
daily. Dodge Bros. are operating on a daily 
schedule of 600 cars, which is a temporary re- 
duction from the 900-car schedule inaugurated 
earlier in the year. Chevrolet and practically 
all other General Motors units are adhering to 
good schedules. Complete denial of negotia- 
tions for a merger of the Briggs Manufacturing 
Co. with the Murray Corporation is made by 
officials of the former organization. 


Winding Up Season’s Cutting 

MaRINETTE, Wis., Feb. 28.—Logging opera- 
tions in the vicinity of Foster City, Mich., are 
drawing to a close. The I. Stephenson Co., of 
Wells, is just about through at Camp 9, and 
the James Andrews Co. is also winding up the 
season ’s work. Labre has cut the last of his 
timber near Foster City. 


Industrial Demand Improved 


CoLumBus, OnI0, Feb. 28.—While returned 
winter weather has interfered with hardwood 
business, there has been a steady demand for 
all grades and sizes during the last week. The 
bulk of the demand comes from industrial plants 
and railroads. Box factories are absorbing low 
grade stocks readily. Retailers are still with- 
holding orders, as their stocks are generally fair. 
Prices remain steady at former levels. Dry 
stocks are low, owing to curtailment in output 
at many of the mills. 

An improvement in the tone of the southern 
pine trade has developed, although there is still 
a wide spread in prices. The number of transit 
ears has been reduced, owing to difficulty in dis- 
posing of them. Retailers’ sales are still small, 
and they are reluctant to increase. stocks. Indi- 
cations are good for a brisk building season, at 
least for the first part of the year. Some orders 
for delivery in April are being booked. Mill 
prices are showing a stronger tendeney. 


For Current Market Prices on Hardwoods See Pages 106 and 107 
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F. B. Pryor, sales manager W. M. Ritter Lum- 
ber Co., returned from a trip to the operation 
at Barrett, W. Va. He reported production 
handicapped by a heavy snowstorm, and that 
drying had been held ‘up for the last ninety 
days. 

Shenae Reese, head of the Linden Lumber 
Co., confined to his home by a nervous break- 
down which occurred six weeks ago, is slowly 
recovering. 

Logging Still Restricted 

MEMPHIS, TENN., Feb. 28.—Bright weather 
during the last week or ten days has resulted 
in more logs being made available for manufac- 
turers in the northern half of the belt. The con- 
dition in the southern half of the belt, however, 
is not so favorable. Prices on logs remain firm, 
with a slight tendency to advance. 

The Valley Log Loading Co. 
reports more logs on the right- 
of-ways now than for several 
weeks. Rain is now falling, and 
if it continues will again stop log- 
ging in all sections. The Missis- 
sippi River is still out of its banks, 
and timber can not yet be brought 
from the lowlands near the river. 
Reports issued by the Hardwood 
Manufacturers Institute for the 
week ending Feb. 19 showed orders 
98 percent of normal production, 
and production 87 percent of nor- 
mal, there having been a decline 
in orders and an increase in pro- 
duction. 

The demand is coming princi- 
pally from the automobile and the 
building trades groups. The auto- 
mobile demand has been entirely 
satisfactory, and is holding up the 
market on sap gum, elm and maple. 
The demand from the building 
trades continues good. It is ap- 
parent that furniture buyers are 
waiting. They are buying from 
hand to mouth, and are looking for 
bargains, and in some instances 
have run across some of them. The 
flooring and interior trim plants 
are still out of the market. The 
export demand is better and very 
promising. Prices are still $3 to $5 
under levels of last October and 
November. Sap gum is off only 
a dollar or so from the prices of 
late fall. Many operators who have 
held out for better prices are now 
taking a limited amount of busi- 
ness at prices under those of last 
fall. Prices are now so low that 
there is little chance for lower 
prices. The market is just about 
holding its own, however. 

R. W. Ricketts, vice president 
Turner-Farber-Love Co., who has 
been in charge of its plant at 
Charleston, Miss., will sail next 
Saturday on the Caronia for Liver- 
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Perfect Sales Agency Organization 


MARINETTE, Wis., March 1.—The wholesale 
concern organized by about thirty leading north- 
ern mills for the concentration and merchandis- 
ing of surplus and distress stocks, as reported 
by the AmERICAN LUMBERMAN in its issue of 
Feb. 19, will be known as the Northern Hard- 
woods Sales Co., according to announcement 
made today by Charles A. Goodman, president 
of the new organization. The company is now 
incorporated under the laws of Delaware with 
an authorized capital of $150,000, of which 
$100,000 is paid in cash. 

Officers elected temporarily at a recent meet- 
ing in Milwaukee are: 

President—C. A. Goodman, of Marinette, Wis. 

Secretary—W. B. Heinemann, of Wausau, Wis. 

Treasurer—William A. Holt, of Oconto, Wis. 


Fouch Wood! 


for Forestry Week 


MERICAN FOREST WEEK, to be cele- 
brated in April, offers to the lumberman 
a splendid opportunity for creating a wood 
favorable atmosphere. Profitable publicity and 
valuable educative work may be accomplished 
then which will show big results later on. What 
are you planning for that week? 


“Touch Wood!” the new American Lumber- 
man book on lumber and its uses will make an 
ideal gift for distribution to adults as well as 
It will teach them something of the 
value of wood and the 
place of the lumber- 
man in the industrial 
world. Ordernowasuf- 
ficient quantity for use 
during Forest Week. 








a 





pool, England. He will be met by 
G. L. Farber, vice president, «in 
Liverpool, and will make a tour of the British 
Isles and the Continent. 

C. M. Sheppard, London representative of E. 
L. Bruce Co., sailed last Saturday on the 
Alaunia for London, after spending several 
weeks in Memphis and surrounding territory. 


Mississippi Concern Builds Mill 


COLUMBUS, Miss., Feb. 28.—A new single 
band hardwood mill is being built here by 
Goolsby & Robison, of New Albany, Miss. It is 
understood that this concern has cut out its tim- 
ber holdings near New Albany and is dismantl- 
ing its mill there, shipping the machinery to the 
plant now under construction here. The mill 
will be ready for operation this summer. 


A board of eleven directors was also eleeted, 
composed of the above officers and William D. 
Connor, Marshfield, Wis.; Chartres J. Kinzel, 
Merrill, Wis.; Edward Hines, Chicago; M. J. 
Fox, Iron Mountain, Mich.; Frank J. Sisley, 
Rib Lake, Wis.; John D. Mylrea, Rhinelander, 
Wis.; Walter N. Wrape, Bay City, Mich., and 
William J. Saunders, Cadillac, Mich. 

A manager of the corporation has not yet 
been selected; neither has a headquarters office, 
though it will be in Chicago. These details 
will probably be settled at the next meeting of 
the directors, which will be held in Chicago on 
Monday, March 7, for the purpose of formally 
signing the incorporation papers. 









Increased Demand Stiffens Market 


Commenting on the plans for the new organi- 
zation, President Goodman said: 

While no definite plans of operation have been 
decided upon, it is expected that they will en- 
courage a wider distribution and an increased 
consumption of northern hardwoods in every legiti- 
mate way and that the organization should be in 
a position to take on larger contracts for hard- 
wood than could be successfully undertaken by 
the individual manufacturers. It is not expected 
that this company will in any sense be the ex- 
clusive sales agency of any of the mills repre- 
sented by the membership. All of the mills in 
this combination will continue their present sales 
organizations. 


Floods Curtail Georgia Output 

Macon, Ga., March 2.—Floods in the lowlands 
of southern Georgia are likely to curtail pro- 
duction of hardwood during the next sixty days. 
In many sections logging crews 
have been driven out of the swamps, 
especially in the Poomsboro section 
and at points farther south. The 
mills of this city have a pretty good 
supply of logs, but further supplies 
have been partly cut off by wet 
weather. 

Hardwood lumber continues in 
good demand. There were no no- 
ticeable changes in prices in any of 
the woods during the week. 

Twenty carloads of hardwood 
have been shipped from Hahira, 
Ga., to the Case-Fowler Lumber 
Co., at Macon. The cutting of 
hardwood, of which there is a good 
supply, has just started at Hahira. 


Demand Is Increasing 

Bay Ciry, Micu., March 1.—The 
demand for northern hardwoods 
continues to improve, and is becom- 
ing more general among the wood- 
consuming industries. Buyers now 
appreciate the fact that a great 
many items are short in supply, and 
therefore are buying more freely in 
order to protect their future re- 
quirements. The automobile body 
interests are placing large orders 
for both prompt and future ship- 
ment. Prices are holding firm on 


and shippers are expecting ad- 
vances in the more desirable stocks. 

The maple flooring industry re- 
ports demand unsatisfactory, but 
such a condition is not unusual at 
this period of year. There has been 
a large curtailment in production 
of hardwood flooring during the 
last two or three months, and as 
a consequence stock conditions are 
more favorable than they were 
Jan. 1. 

The box factory of the Halver- 
son Lumber & Salt Co., this city, 
was totally destroyed by fire Sat- 
urday, Feb. 26. The planing mill 
and salt plant were saved and will 
continue to operate. Mr. Halver- 

son said the estimated loss was about $25,000, 
and it has not been decided whether the plant 
will be rebuilt. 


Northern Woods More Active 


RHINELANDER, WiIs., Feb. 28.—Business in 
hardwoods has been very good of late. Select 
and better birch for interior trim has been mov- 
ing out rapidly, and dry stocks in the Rhine- 
lander yards are now much reduced. There is 
not as much call for No. 1 common, but a cer- 
tain percentage of this is moving all the time. 
There is little dry birch here. One mill is load- 
ing out with three crews, and the other with 
four, and of course assortments are now much 


(Continued on page 86) 
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MEMPHIS, TENN., 
Feb. 28.—The unquali- 
fied success of the 
second annual conven- 
tion of the Tennessee 
Retail Lumber & Mill- 
work Dealers’ Associa- 
tion, held at the Pea- 
body Hotel here last 
Thursday and Friday, 
pushed this, the baby 

———————— among retailers’ or- 

anizations, into the 

™ a. a Front ranks shoulder 
RCE, SUE. 3 to shoulder with many 
peace of its older brothers. 

The growth in membership heretofore has 
been slow, logically so in view of the short time 
the association has been pioneering in a pre- 
viously unorganized territory; and at the open- 
ing of the convention only 22 percent of the re- 
tail lumber concerns were inscribed on the rolls. 
Many of the outsiders, however, had remained 
behind the lines intently watching, ready to step 
in when convinced that the new organization 
was measuring up to its responsibilities. The 
annual just closed having definitely proved that 
it is measuring up, Secretary J. A. Minnich, of 
Chattanooga, was able to announce on Friday 
that several new members had signed up and 
that a number of others had signified their in- 
tention of doing so. 

Furthermore, the message of progress will be 
brought to the stay-at-homes by the participants 
who are returning to their respective communi- 
ties full of confidence and enthusiasm for the 
work. Each member, realizing the necessity of 
greater understanding and cooperation between 
competitors, left Memphis pledged to win a new 
member during the coming year. The alertness 
of these men, and the seriousness with which 
they applied themselves to the association’s af- 
fairs, is a guaranty that they will fulfill their 
pledge. 








THURSDAY AFTERNOON 


Discussions on the floor of vital problems af- 
fecting the retail lumber business have been 
recognized as the salt of a convention and these 
have been a feature of the many excellent pro- 
grams recently offered. One of the best of these 
discussions heard: this season was that held dur- 
ing the second session of the Tennessee associa- 
tion, on Thursday afternoon. [A telegraphic 
report on the opening session of this convention 
was published in last week’s issue of the AMERI- 
CAN LUMBERMAN, page 68.—EDITOR. } 

The first subject up for discussion was the 
question ‘‘ What Is the Lumber Retailer to Do 
About the Sales of Substitutes for Wood Now 
on the Market?’’ The leader was W. O. 
Whitaker, of the Lookout Planing Mills, Chatta- 
nooga, who thought that so-called substitutes 
had a place in the business. However, he de- 
clared that the retailer must do his customer 
justice by not selling a substitute for lumber 
until he knows what the material is to be used 
for and can conscientiously recommend it for 
that purpose. ‘‘Tell the customer what you 
think is right,’’ he urged. His idea was that a 
lumber yard should handle everything that goes 
into a building, from the foundation to the 
roof; that these materials should be the best 
obtainable, and that no substitutions should be 
made that would result in inferiority. 


Pro and Con on Handling Substitutes 


Herman L. Thompson, of the Central Lumber 
Co., Memphis, did not approve of retailers han- 
dling substitutes for lumber. Lumber, he said, 
is the backbone of their business and if dealers 
continue to take on substitutes and to push them 
the way many have done, there will pretty soon 
not be any demand for the material on which 
they actually depend for a living. 


Fred R. Stair, of the Farragut Lumber Co., 
Knoxville, believed retailers should handle 
everything in the building line. He said there 
is profit in handling substitutes, and very little 
sales resistance on account of the national ad- 
vertising and technical services of their manu- 
facturers. Lumber manufacturers, on the other 
hand, have done little national advertising and 
have no experts available to help the retailer 
solve technical problems. Without that assist- 
ance, he maintained, dealers could not afford to 
fight substitutes. 

Ira A. Ramsey, of Nashville, said his concern 
is always on a still hunt for fast sellers bringing 
a profit. There is insufficient profit in lumber 
which, not being nationally advertised to nearly 
the same extent as substitutes, is a good deal 
harder to sell than the latter. 

W. J. Sanders, jr., 
of Tullahoma, held the 
same viewpoint. Cer- 
tain classes of substi- 
tutes, he said, consti- 
tute spokes in the 





wheel of progress; and 
the retailer should not 
attempt to stop the 





c. L. MARSHALL, 
Johnson City ; 
Vice President 


wheel of progress. 
However, he reiterated 
Mr. Whitaker’s warn- 
ing to see to it that 
they are used properly 
and not permitted to 
substitute for lumber 
where lumber is best. 

Declaring that this 
question has different application in different 
communities, depending on their size and other 
conditions, President Richard Norvell, of Nor- 
vell & Wallace, Nashville, thought it could best 
be considered in group meetings and any recom- 
mendations made should be issued by the groups 
for local application only. 

The next question was, ‘‘How Can Dealers 
Secure Better Selection of Lengths of Flooring, 
Ceiling, Shiplap ete., From the Mills?’’ The 
leader of this discussion, J. N. Fite, of Jackson, 
Tenn., stated that the way to get it is to ‘‘ask 
for what you want, and if you don’t get it, ask 
again. Ultimately you will get it.’’ Mr. Fite 
said he gets just about what he wants by work- 
ing on the salesmen, treating them courteously 
and explaining to them what he does and doesn’t 
want, and why. He thought a more important 
question was how to get rid of short lengths 
after the retailer once got them into his yard. 
‘This is easier than is generally thought,’’ he 
said, ‘‘and depends mainly on your office help. 
Not one out of three employees knows how to 
take an order right, especially over the tele- 
phone. Smith calls up and orders some 12-foot 
flooring. The average employee takes the order 
without question except as to delivery or some- 
thing of that sort. An educated employee will 
ask what the flooring is for and finds out that 


A. J. (CEDAR) SMITH, 
Nashville: 
Vice President 





Tennessee Association Completes 


Highly Successful Convention Demonstrates Value 


Smith is flooring his 6-foot porch and thought 
12-foot material was the stuff to order because 
it would saw exactly in two. Smith is told that 
there is in the yard some short lengths that will 
require no sawing at all, and he is delighted. 

‘*Tt all depends on the intelligence of your 
merchandising methods and of your employees,’’ 
said Mr. Fite. ‘‘ With every order we urge the 
mills to load a little heavy on the desirable 
lengths and a little light on the undesirable 
ones. Then we use our ‘inquisitive’ powers to 
get rid of the undesirables.’’ 


Hundred Percent Dealer Distribution 


One hundred percent dealer distribution was 
next taken up, and it was the consensus that 
better merchandising by the retailer is the only 
method of eliminating this problem; for the 
manufacturer will in the great majority of sales 
be glad to distribute his products through deal- 
ers exclusively when he knows that the latter will 
represent them in a business-like way. Secre- 
tary Minnich told the association not directly 
to oppose direct selling. ‘‘That,’’ he said, 
‘*would look like we are looking for a fight, 
which we are not. We can best reach a satis- 
factory solution of this question by showing our- 
selves effective representatives and then nego- 
tiating amicable agreements.’’ 

Another question which was thoroughly dis- 
cussed was ‘‘Does Exclusive Agency in Han- 
dling Side Lines Help the Retail Lumber 
Dealer?’’ M. H. Scott, of Dyersburg, declared 
that in a small town side lines can be handled 
only on the exclusive agency plan. C. L. Mar- 
shall, of Johnson City, 
said the exclusive 
agency was his hobby. 
However, much de- 
pends on the size of 
the city. One dealer 
ean effectively cover a 
smaller city, but not a 
large one. He has 
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J. A. MINNICH, 
Chattanooga ; 
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found that certain 
lar ge manufacturers 
are drifting away 
from the exclusive 
agency plan, resulting 
in smaller turn-over 
and smaller profits for 
the dealer. This is 
mainly due, he 
thought, to the dealer himself and his lack of 
codperation. If he will only codperate with the 
manufacturers to the fullest extent possible he 
will strengthen his position so that he can dic- 
tate to the latter to some extent and demand an 
exclusive agency. 


Fred Scheidegger, of the Chattanooga Sash 
& Millwork Co., Chattanooga, strongly favored 
the exclusive agency, as did W. H. Picklesimer, 
of the Riverside Lumber Co., Knoxville. Mr. 
Picklesimer stated that he certainly did not 
feel justified in taking on a new line, advertise 


W. O. WHITAKER, 
Chattanooga ; 
Director 
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it and develop a market for it, if he had no 
assurance that his competitor would not take 
on the same line later and reap the benefits of 
his trade-building efforts. , 


President Norvell closed the discussion by 
pointing out that the dealer can not be selfish 
in this matter but must consider the manufac- 
turer, who can not give exclusive agency in a 
town too big for one man to cover thoroughly 
and in such a way as to combat competition. 


FRIDAY SESSIONS 


The Friday morning session was occupied by 
a debate on lumber vs. substitutes, staged by 
L. R. Putman, Chicago, merchandising coun- 
selor of the Southern Pine Association, and 
O’Neill Ryan, of the Celotex Co., Chicago. Both 
were in their best form and their remarks were 
illuminating and entertaining at the same time, 
and were much appreciated by their hearers. 
H. 8. Stronach, field representative of the West 
Coast Lumber Bureau, also spoke briefly on the 
structure and characteristics of wood and ex- 
plained reasons for its unsurpassed insulating 
quality. 

A vaudeville entertainment opened the Friday 
afternoon program, following which Harry Col- 
man, of Chicago, delivered one of his rapid fire, 
convincing addresses on costs. He dwelt on the 
importance of organizing the association into 
groups, which should meet regularly for the 
discussion of mutual problems. He urged that 
these groups be turned into a sort of cost study 
clubs, such as had been instituted in some of 
the leading trade cen- 
ters with huge benefits 
to all concerned. 

After the close of 
the convention, the 
board of directors held 
a meeting at which 
officers for the ensu- 
ing year were elected, 








FRED SCHEIDEGGER, 
Chattanooga ; 
Director 


resolutions adopted 
and by-laws amended. 


Officers and Directors 
Elected 


The nominating 
committee, through its 
chairman, Fred R. 
Stair, of Knoxville, 
brought in the follow- 
ing slate which was adopted and announced at 
the banquet later in the day: 

President—W. H. 
ber Co., Knoxville. 

Vice president for eastern Tennessee—C. L. 
Marshall, Marshall Bros. Lumber Co., Johnson 
City. 

Vice president for middle Tennessee—A. J. 
(Cedar) Smith, Nashville. 

Vice president for western Tennessee—R. E. 
Montgomery, Lee Lumber Co., Memphis. 








FRED R. STAIR, 
Knoxville ; 
Director 


Picklesimer, Riverside Lum- 





Second Year of Achievements 


of Co-operation in Developing True Merchandising 


Secretary—J. A. 
elected). 


Treasurer—Fred Scheidegger, Chattanooga Sash 
& Millwork Co., Chattanooga. 


Directors—J. Fred Hathcock, Nashville; H. L. 
Thompson, Central Lumber Co., Memphis; W. J. 
Sanders, jr., Builders’ Supply Co., Tullahoma; 
Cc. F. Bell, Maugans-Bell Lumber Co., Murfrees- 
boro; W. A. Sheddan, Five Points Lumber Co., 
Jackson; C. E. Brooks, Citizens Supply Corpora- 
tion, Kingsport; M. H. Scott, Scott Lumber Co., 
Dyersburg, and W. O. Whitaker, Lookout Planing 
Mills, Chattanooga. 


Minnich, Chattanooga (re- 


On the recommendation of the by-laws com- 
mittee, headed by C. L. Marshall, of Johnson 
City, the by-laws were changed to make each 
retiring president ex officio member of the board 
of directors for three 
years; also the chair- 
man of the nominating 
committee at 
each convention for 
a like period. This 
means that Retiring 
President Norvell and 
Fred R. Stair auto- 





M. H. SCOTT, 
Dyersburg ; 
Director 


matically became 
members of the direc- 
torate in addition to 
those duly elected. The 
by-laws were further 
changed so as to pro- 
vide for twelve direc- 
tors, four from each 
of the grand (eastern, 
middle and western) divisions of the State, to 
he elected for a term of three years, one third 
to retire each year. 


Report of Resolutions Committee 


A. L. Goldberg, jr., of A. L. Goldberg & Son, 
Nashville, chairman of the legislative committee, 
presented a report on the activities of that body, 
and W. J. Sanders, jr., of Tullahoma, brought 
in that of the resolutions committee, of which 
he was the chairman. This report was adopted 
as follows: Affirming the belief of the associa- 
tion that a clearly defined policy in the matter 
of distribution of lumber is essential, as fol- 
lows: 1—Manufacturers and wholesalers to 
local distributing yards; 2—Local distributers 
to consumers; requesting better protection for 
the retailer in the marketing of so-called ‘‘side 
lines,’’ and exptessing the conviction that ex- 
elusive agencies are desirable; thanking the Pea- 
body Hotel, the Memphis Chamber of Com- 
merce; the press; manufacturers maintaining 
exhibits at the convention, and the local mem- 
bers for codperation given. 


THE BANQUET 


The second annual convention came to a close 
Friday evening with a sumptuous banquet and 





Cc. E. BROOKS, 
Kingsport ; 
Director 


entertainment pr 0- 
gram in the Louis XIV 
room of the Peabody 
Hotel. The success of 
this crowning event is 
due to the painstaking 
endeavors of the en- 
tertainment committee 
consisting of R. E. 
Montgomery, jr., of 





Memphis, chairman; 

W. J. Sanders, jr., 

Tullahoma; | John picHaRD NORVELL 
Pilkington, Memphis; ~ ene | 
Louis Carruthers, : 


p ; oti 
Memphis, and Richard Sones: Seay 


Norvell, Nashville. After the banquet there was 
dancing. 

Chattanooga was selected as the 1928 con- 
vention city. 


Memphis Gets Demonstration House 


MEMPHIS, TENN., Feb. 28.—A wood frame 
demonstration house is to be built in Memphis, 
incorporating the fifteen points of construction 
recommended by the Southern Pine Association 
and already having received national publicity 
through their use in similar storm proof houses 
erected by that organization at Miami, Fla., and 
New Orleans, La. This announcement was made 
by officials of the Southern Pine Association at 
a luncheon given last Friday at the Peabody 
Hotel, here, to architects, engineers, contractors 
and the press of this city, at which the retailers 
attending the annual convention of the Tennes- 
see Retail Lumber & Millwork Dealers’ Asso- 
ciation also were guests. 

Another house of the same character will 
shortly be built in Nashville, Tenn., it was 
decided at the same meeting, after dealers from 
that city had enthusiastically assured the South- 
ern Pine Association of their codperation in the 
undertaking. 

The construction of these houses is part of 
the campaign inaugurated by the association 
immediately following the catastrophic Florida 
storm as a means of discouraging the erection 
of ‘‘jerry built’’ houses and of vizualizing the 
substantiality of correctly constructed wood 
frame buildings. It is the association’s plan to 
duplicate these houses in all the leading cities 
so as to give the public an opportunity to fa- 
miliarize itself with the elements of sound con- 
struction, and incidentally with the superiority 
of wood as a building material. 


The Memphis meeting was largely attended 
and resulted in genuine enthusiasm for the 
idea, accompanied with pledges of codperation 
on every hand. Among the speakers who ex- 
pressed in behalf of their respective professions 
their willingness to join in the undertaking, for 
the advancement of the principles of sound 
building, were Hubert T. McGee, president of 
the Memphis chapter of the American Institute 
of Architects, George Auscumb, another promi- 
nent Memphis architect, and Cleveland Hilson, 
secretary of the Memphis Chapter of the Asso- 
ciated General Contractors of America. 


Mr. McGee, who proudly acclaimed that he 
himself lives in an all-wood house, declared that 
lumber is the fundamental material in civiliza- 
tion—has been ever sitice our ancestors escaped 
from their caves. He dwelt on the beauty of 
wood, saying that the most beautiful buildings 
in the world are finished not in stone and marble, 
but in wood. The prettiest thing he could con- 
ceive is a wooden house shingled all over. ‘‘The 
wood house,’’ he said, ‘‘will always be the 
popular house. Aside from its beauty, there is 
its economy which makes it within the reach 
of everyone.’’ 


(Continued on page 87) 
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Western Retailers, Gathered in “Lum 


Recognizing Broadening Scope of Business in This Era of 
Necessity of Making Lumber Yard 


Tacoma, WasH., Feb. 26.—Tacoma as ‘‘ The 
Lumber Capital of America,’’ has been a 
worthy host for three days this week to lum- 
bermen from ten western and West Coast 
States as the membership of the 
Western Retail Lumbermen’s Association. 
That well known and progressive organization 
assembled here Thursday, Friday and Satur- 
day for its twenty-fourth annual convention. 
The sessions were conducted under the guiding 
hand of C. J. Baldwin, of Bridger, Mont., 
who as president displayed rare qualities as 
an executive, and conducted the meetings 
deliberately, but with real snap and finish. 
A point made emphatic by the speakers 
touched on the changing and broadening scope 
of the business of the retailer who now makes 
plain that he is not only a lumberman, but a 
dealer in all the materials that go into build- 
ing construction. 

A notable guest was Arthur A. Hood, for- 
merly of the Thompson Lumber Co., Minne- 
apolis, now Snark of the Universe of Hoo-Hoo, 


to affiliate with the National Retail Lumber 
Dealers’ Association, and through an advisory 
committee so adjusted the affairs of the West- 
ern Lumbermen’s Interinsurance Exchange as 
to make every outstanding policy valid. 

The registration was 397, as compared with 
300 a year ago. The attendance at all ses- 
sions was gratifying, and the interest in the 
proceedings was unflagging from the call to 
order Thursday morning until adjournment 
Saturday afternoon. 


Largest Attendance Ever Recorded 


The twenty-fourth annual institute of the 
Western Retail Lumbermen’s Association was 
especially notable in that it had the largest 
registered attendance of any meeting since the 
association was formed and by far the largest 
actual attendance at all of the sessions. It 
would be no reflection on the program to state 
that the close attention to all business ses- 
sions was partly influenced by the many and 
valuable attendance prizes awarded. Thirty- 


has been acting secretary since the retirement 
of A. L. Porter last summer, was elected secre- 
tary-freasurer of the association. Mr. Brown 
is well qualified to handle the association’s 
affairs, having for many years as a department 
head in the organization been quite familiar 
with its operation. He is capable and well 
thought of throughout the territory embraced 
in the association. 


THURSDAY MORNING 


After invocation by Rev. C. W. Weyer, 
pastor First Presbyterian Church of Tacoma, 
the association was welcomed to the city in 
an address by Mayor Melvin G. Tennant. A 
brief and fitting response was made by J. M. 
Brown, of the Long Lake Lumber Co., Spo- 
kane. C. J. Baldwin, president, reviewed 
rapidly the affairs of the association, and 
then called on Roy S. Brown, secretary-treas- 
urer and also manager traffic department, for 
his reports. 

Mr. Brown’s report as secretary-treasurer 
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who is making a six-months’ tour of the coun- 
try, in the course of which he has attended 
up to the present no less than twenty conven- 
tions. Mr. Hood strongly outlined the neces- 
sity for an organization that would bring 
about closer relations among the various units 
of the lumber industry. He stated plainly 
that the manufacturer participation in the 
affairs of Hoo-Hoo, with the result that the 
ratio of membership in the order is about as 
4 to 1, when the retailer is compared with the 
manufacturer. The upbuilding of the order, 
he observed, is being brought about during 
an interval when the retail lumber business 
is in a state of advancing changes and re- 
tailers are becoming more and more material 
men; and the warning Mr. Hood suggested was 
that the manufacturers, through this indiffer- 
ence to the order, were overlooking a real 
opportunity for the codperation that would 
arise from closer relationship. 

The convention elected Robert M. Graham, 
of Great Falls, Mont., president; chose Salt 
Lake City as the convention city for 1928, 
approved the recommendation of the board 
to decrease the dues to $15 a year; decided 


four in all were awarded to as many lucky 
winners, and consisted of cash, books, mer- 
chandise and eredits on cars of lumber. 


Women’s Auxiliary Formed 


A new feature in association work inaug- 
urated at this year’s institute is the Women’s 
Auxiliary. Wives of lumbermen throughout 
the ten western States embraced in the asso- 
ciation have always been interested attendants 
at the annual conventions, but with the excep- 
tion of the entertainment have taken no active 
part. For several years there has been a grow- 
ing sentiment in favor of organizing the 
women of the Western association. It cul- 
minated in this year’s organization which 
will be a permanent body but functioning only 
at conventions. Mrs. C. J. Baldwin, wife of 
the retiring president, was elected first presi- 
dent of the auxiliary, Mrs. Robert Anderson, 
Logan, Utah, vice president, and Mrs. I. G. 
Kjosness is secretary. 


Secretary Reélected 


Roy 8. Brown, for many years head of the 
tiaffie department of the association and who 


took up conditions from July 20, 1926, at 
which time A. L. Porter had resigned. It set 
forth that the administrative end of the asso- 
ciation is now under the guidance of an execu- 
tive committee, that it had been decided, sub- 
ject to approval of the association, to reduce 
dues to a flat basis of $15 a year per yard, re- 
gardless of volume, effective as of Jan. 1, 
1927, that the members Feb. 1 numbered 907, 
a net loss of 16 during 1926; that many econ- 
omies in administration had been effected, 
without impairing the efficiency of the organi- 
zation; that affairs were in a sound condition, 
with all obligations paid and a delinquency 
reduced to a negligible amount. 

The traffic manager’s report showed since 
July, 1913, the department had collected $159,- 
372; total claims filed in 1926, $8,081, average 
of $5.60; total collections, $6,439, average of 
$4.72. On account of increased carrier effi- 
ciency there had been a continuous decrease 
in number of claims for loss and damage. 
Members who formerly sent in large packages 
of claims each month, now have only a small 
number. Average amount of each claim is 
only half what it was a few years ago. Ap- 
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proximately 65 percent of association member- 
ship is using the traffic department to finan- 
cial advantage. 

The report of the auditing committee, as of 
date Feb. 10, showed a total income of $18,253, 
with all obligations and bills paid, leaving 
the association free of debt and a small cash 
balance on hand. 


Committee Appointments 


President Baldwin made these committee 
appointments: 
Nominations—John Kendall (chairman), C. W. 


Gamble, R. M. Graham, A. P. Stevenson, W. C. 
Deering. 


Resolutions—B. J. Boorman (chairman), W. H. 
Boles, B. J. Ostrander. 

1928 Institute—Robert Anderson (chairman), 
I. G. Kjosness, J. W. Burt, W. C. Miller. 


THURSDAY AFTERNOON 


At the outset of the session John Dower, 
president John Dower Lumber Co., Tacoma, 
analyzed the topic, ‘‘ What Is Wrong with the 
Retail Lumber Business,’’ observing that 
from one viewpoint there was nothing wrong 
with it, for it. was the best business on earth. 
He spoke of instalment buying, saying that the 
man who buys luxuries before a home seldom 
gets the home. In the retail lumber business 
there was a tendency to overplay the term 
‘‘service.’’ There ought to be a better under- 
standing of the word, said Mr. Dower; there 
was a disposition to beeome a slave to the 
word, to give too much. Real service was 
not philanthrophy; in short, it was rendering 
to the customer something he needs without 
sacrifice of profits. Getting down to the 
question ‘*What Is Wrong,’’ Mr. Dower con- 
tended that the retailer had educated his cus- 
tomers to a belief that if one dealer makes 
a price on a bill they could go to another 
dealer for a cut price, and then return to the 
retailer who had figured the bill for a reduc- 
tion. 


I think the retail lumber business should be 
put on a higher level, said Mr. Dower. I believe 
dealers should have more confidence in them- 
selves, so that when a price is made on a bill it 
should be adhered to. This practice of cutting 
the price of another is not only bad for the in- 
dividual dealer, but it is bad for the lumber busi- 
ness as a whole, and for the community in which 
the lumber yards are located. No community can 
build any faster than the merchants in that com- 
munity can build; and when merchants are de- 
prived of a fair profit then the town is going 
backward. It is my belief that we as lumbermen 
ought to form a resolution, and form it now, that 
from now on we are going on the policy of live 
and let live, and do what we can to put the retail 
lumber business on a higher plane. In fact, let 
us decide to adopt the Golden Rule as our guide 
in conducting our business in the future—and I 
am sure that in a remarkably short time our 
business will be all we can ask it to be. 


Wrong Sign On Their Doors 


In a further discussion of the topic, Elmore 
King, of the King Lumber Co., Bakersfield, 
Calif., observed that the retailers, all of them, 
have the wrong sign on their doors. ‘‘We’re 
in the building material business,’’ he said. 
Another thing was wrong, for there was too 
little codperation among retailers. ‘‘We must 
get together,’’ he declared, ‘‘if we are going 
to ae mide pil 

. G. Kjosness, of Lewiston, Idaho, spoke 
of stabilization, and the need for maintain- 
ing prices. 

B. J. Boorman, of the Boorman Lumber Co., 
Oakland, Oalif., said the retailers ought to 
set aside a certain percentage of sales or 
profits for advertising, with the purpose of 


creating a desire for what lumbermen had to 
sell. If they were better organized, and ad- 
vertised more intelligently, like automobile 
manufacturers, they would perhaps eliminate 
some of their troubles. 


Robert Anderson, of Logan, Utah, thought 
the fault was chargeable to the reailers them- 
selves. The business, he believed, was no 
bigger nor better than the men who handle 
it. Advertising, he said, was very close to 
him, remarking a splendid all-weod home in 
Logan Canyon, for which his firm had sup- 
plied the materials. He had outlined its ad- 
vertising possibilities to the West Coast Lum- 
ber Bureau, without result. 

President Baldwin said there was a feeling 
among retailers that the publicity now being 
carried on by the manufacturers was not hit- 
ting the spot. 


Cut Price Competition 


‘*The Problem of Cut-Price Competition’’ 
was the subject of a spirited talk by Arthur 
A. Hood, of Minneapolis, formerly of the 
Thompson Lumber Co., and now Hoo-Hoo Snark 
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of the Universe. Organized retailers the 
country over showed an average net profit 
on sales of 3.7 percent, he said, and the aver- 
age profit from non-association retailers would 
not exceed 1.2 percent on their sales. Since 
the ratio of organized retailer to individual 
operators is about as 7 to 3, the average net 
profit among all retailers is less than 3 percent. 
‘*These facts are startling,’’ he said, ‘‘in 
view of the fact that the United States De- 
partment of Commereé and the Chamber of 
Commerce of the U. 8. A. have agreed that a 
retailer of any commodity is entitled to 10 
percent net profit on sales. We have been pay- 
ing a severe fine for our errors.’’ 


Lumbermen must stop talking about there 
being too many in the business, and realize 
that unless they create business there is never 
enough to go around. There are three proved 
profit makers: Non-competitive sales of large 
units; small sales or jag lots; specialties on 
which the manufacturers have fixed (and 
helped maintain) the price. ‘‘Place your 
high-speed salesmen, your volume hounds, on 
these three types of business,’’ he advised. 
‘*Their speed may slow up, but their profits 
may jump and the competitive situation will 


ber Capital,” Analyze Their Problems 


Progressive Merchandising and Service, They Emphasize 
Depot for All Building Materials 


greatly improve. The salesman needed to be 
shown that to have a nose for profit is much 
better than to be a hound for volume, and 
that it doesn’t pay to be on one’s toes unless 
one is reaching for something. 


Direct Selling by Manufacturers 


Direct selling by manufacturers had caused 
retailers to lose many a dollar of profit, 
despite the fact that retailers were insistent 
on 100 percent retail distribution and protec- 
tion. When merchandising codperation is 
given and received producers and distributers 
alike will quickly find that protection is an 
inseparable part of merchandising codpera- 
tion. 


Mr. Hood suggested that all retailers, all 
trade papers, all convention speakers should 
stop talking about substitutes because ‘‘ there 
is no substitute for lumber rightfully used.’’ 

If in the first place the retailers make the 
right price they will find it easier to stick to 
it. There are price-slackers, price-smashers 
and price-knifers, Price-smashers, he said, do 
about 5 percent of price-cutting; price-knifers 
about 10 percent, and the other 85 percent is 
done by price-slackers—‘which means us.’’ 


The first truth for the retailer to learn is 
simple—the right price is never too high. ‘‘ All 
we have to do is to adopt the policy never to 
cut a price, once it is made.’’ 

Mr. Hood concluded: 


When you get home select from among. your 
competitors the one that you have the hardest 
time getting along with, and proceed to build a 
profitable sale for him. The first floater bill that 
comes along mark down as his bill, and pull every 
wire you know how to make him sell it. Make 
sure of two things: First, that he sells it at a 
profit ; second, that he knows you made it possi- 
ble for him to sell it and get the profit. If he 
doesn’t drop dead from surprise, he will probably 
reciprocate. 


West Coast Lumber Bureau 


C. J. Hogue, of the West Coast Lumber 
Bureau, Seattle, reviewed the history of that 
organization and outlined the program of trade 
extension. The misunderstanding on the part 
of the retailers, like all misunderstandings, 
was largely the result of lack of contact. As 
to perpetuity, he declared that in the West 
Coast country the lumbermen could make good 
the claim that this is the land of America’s 
permanent lumber supply. He declared that 
under proper reforestation the annual cut need 
never be a foot less than it is today. The 
present yield, he pointed out, is a very old 
crop and should be cut as promptly as pos- 
sible, but he did not mean that it should be 
sacrificed. The manufacturers had advanced 
their mills to a wonderful state of mechan- 
ical efficiency, and the present need was to de- 
velop merchandising efficiency to an equal ex- 
tent. There was need for a knowledge of fir 
and other West Coast woods, and all lumber- 
men ought to know why this wood is as good, 
or better than any other material. 


FRIDAY MORNING 


B. J. Boorman, of Oakland, Calif., opened 
the session with an able and exhaustive paper 
on ‘*Terms of Sale and Written Contracts.’’ 
In the year just closed building and construc- 
tion. had reached $6,000,000,000, a sum so vast 
and incomprehensible that to equal it would 
require $6.19 for every minute of time from 
the instant the Master hung on the cross to 
the present. Yet the major percentage of that 
stupendous business had been done on eredit, 
or paper—hence the necessity of doing things 
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right. Incompetency, lack of capital and un- 
wise credits, he said, were responsible for 
71.2 percent of the failures in the United 
States. 


The retailer should know and the customer 
should know just what he is to get in the way 
of material as to grades and price, which 
should be set out in an itemized estimate, as 
most lumber business is competitive and re- 
quires that estimates be made. In this con- 
nection Mr. Boorman submitted a standard 
credit form, for memorandum of terms of sale 
agreement, also form of application for credit, 
with no statement indefinite and on the re- 
verse side a personal record. A sale, he de- 
clared, should be considered a loss until col- 
lection is made; open, unsecured, non-interest- 
bearing accounts have a relationship to per- 
centage of frozen resources. Mr. Boorman 
concluded: 


With great blessings to the United States have 
come added responsibilities and new problems; and 
among those great problems have come industrial 
competition, merchandising and terms of sale, to- 
gether with the necessity of safe and sane _busi- 
ness custom, embracing proper securities and 
written contracts. I beseech you not to neglect 
your credits and securities—for there is no today 
without tomorrow, no present without a future. 

Adolph Pfund, of Chicago, who on his first 
visit to the West Coast, was enabled to become 
a guest of the Western Retailers and one of the 
principal speakers at their meeting, gave a 
quick but complete review of association activ- 
ity since its inception shortly after the Civil 
War. 

Referring to the fact that the National Re- 
tail Lumber Dealers’ Association will hold its 





in the membership might make the work of 
the committee difficult. One of the points em- 
phasized by the speaker was annoyance and 
loss in returning cloth bags to manufacturers. 


**Ideals of Western Business’’ 


A ringing talk on ‘‘Ideals of Western Busi- 
ness’’ was given by Sylvester L. Weaver, of 
Los Angeles, Calif., president of the Weaver- 
Henry Manufacturing Co., and past president 
of the Los Angeles Chamber of Commerce. 
He complimented the association as being one 
of the vehicles through which ideals are ex- 
pressed. He reminded his auditors that Col. 
Willey and Mr. Locock, who were sent to the 
United States in the interest of the Federa- 
tion of British Industries for the purpose of 
learning why the country had progressed so 
rapidly, reported that ‘‘one cause of Amer- 
ican industrial success is the trade associa- 
tion’’—adding, ‘‘the habit of meeting to- 
gether frequently and exchanging experiences 
has proved to be the great fact in American 
industry.’’ Most impressively Mr. Weaver 
concluded: 


If you serve the association as officers or on 
committees, remember “It is easy to be solved; 
but to serve others takes patience, tact, diligence 
and industry,’ and when you do this, giving of 
your time, of your life, of your resources perhaps 
for others in the same business, remember the say- 
ing of one of our most famous Americans: “The 
dead carry with them in their clenched hands 
only that which they have given away.” 


The Retailers’ Clinic 


The retailers’ clinic, one of the features of 
the afternoon program, brought forth views 
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Don Farmer, of the Chicago Paint Works, 
Chicago, Ill., in giving a talk on ‘‘Paint,’’ 
said the old, slap-dash methods of the retail 
lumberman were being supplanted by a system 
of buying on the basis of statistical facts on 
consumer needs. ‘At least 90 percent of the 
articles sold in the retail yards require paint. 
The proper way was to carry a small stock; 
twenty-two items, he said, would fulfill 90 
percent of the paint call. He urged the re- 
tailers to stock up. 


Lumber Yard-Building Materials Store 

In a talk on ‘‘Roofing,’’ G. E. Churchill, 
Columbia Valley Lumber Co., Wenatchee, 
Wash., remarked that his organization would 
sell anything that goes into the construction 
of a building. 

We no longer consider ourselves just a lumber 
yard, he said, but rather a lumber yard and build- 





DELEGATES AND LADIES IN ATTENDANCE AT ANNUAL CONVENTION WESTERN RETAIL LUMBERMEN’S ASSOCIATION, 


national convention in Tacoma next August, 
Mr. Pfund said the gathering would encourage 
the retailers to get together with the manu- 
facturers. 

Mr. Dower took the floor for a moment to 
emphasize the opportunity for ‘‘contact’’ at 
the National convention and to urge the re- 
tailers to make the most of their opportunities 
to be in Tacoma next August. 


FRIDAY AFTERNOON 


Cement was the first topic on the program, 
with leading address by Harry O. Strom, of the 
Jaite Co., Portland, Ore. ‘‘Should we go on 
record favoring the shipment of cement in 
paper bags exclusively?’’ was the question 
under discussion. Mr. Strom showed that the 
paper bag is not only strong, but water proof, 
being impervious to moisture, that it does not 
a sifting, and is superior to cloth. F. 

ean Prescott, of Fresno, Calif., stated that 
all the conditions were favorable to paper 
bags, but the margin of profit in handling 
cement was too narrow. Mr. Dower favored 
the appointment of a committee to get in 
touch with manufacturers. Mr. King, of 
Bakersfield, remarked that interstate condi- 
tions in the ten western’ States represented 


WINTHROP HOTEL, TACOMA, WASH. 


on numerous phases of dealer activity, with 
practical agreement on the point that the re- 
tail lumberman should handle all materials 
entering into building construction. The 
leader was O. A. Spear, of the Smoot Lum- 
ber Co., Provo, Utah, who explained that while 
the retail lumbermen used to be troubled on 
account of the things that were forced on 
them, ‘‘ We’re not that way any more.’’ His 
topic was ‘‘Should Retail Lumbermen Handle 
Building Specialties Other Than Lumber?’’ 
He referred to a lack of coéperation between 
cement manufacturers affecting gross profit, 
observing that he did not like to have any 
manufacturer place a commodity in his hands 
and then set the price at which the retailer 
was to sell it. Some constructive work was 
needed with the brick men, he remarked. ‘‘I 
believe the time is coming,’’ he said, ‘‘if it 
is not already here, when all manufacturers 
will believe the proper way to market their 
product is through the retail dealer.’’ He 
said that if the retailers did not keep track 
of commodity sales, and what the firm was 
making on them, they were overlooking a 
wonderful opportunity. 


Mr. Spear discussed the figures in a num- 
ber of charts, giving the record of gross sales 


ing material store; and we sell roofing, lots of it. 
The retail yard not only should carry a stock of 
roofing, but if it is to remain in business it is 
forced to carry such materials. 

I am not very old at this game—about eight 
years of it, he continued, and every yard I have 
worked in has had a stock of roofing. I’d be lost 
without it. If you’d wipe our roofing sales out, 
you’d take away 7 percent of our business. If we 
did not sell roofing, some one else would have 
sold the roofs on 75 percent of the buildings in 
Wenatchee, which were roofed or reroofed last 
year. Do you think we’d be willing. to throw 
that business away? I should say not! Not 
many years ago the. percentages were just the re- 
verse, and wood shingles were seen on every house- 
top—the flat decks only being covered with tar 
paper, asphalt and gravel. 

What has brought about this astonishing change 
and reversal of percentages? Advertising. 

Prepared roofing manufacturers have done for 
the lumber dealers what the wood shingle manu- 
facturers have never done, and with a few notable 
exceptions are not doing now. I haye never had 
a shingle salesman offer a sales suggestion or help 
in the sale of a roof, to say nothing of turning 
us an order for wood shingles. 

One exception to this is Bloedel, Stewart & 
Welch, of Vancouver, B. C., who are offering sales 
helps to dealers in the form of a series of en- 
velope stuffers, which set forth the merits of 
red cedar shingles. They are very good, too. 
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Shingle manufacturers are slowly awakening to 
the fact that their product is less and less in 
demand every year, and that they will be forced 
to adopt the methods used by prepared roofing 
manufacturers, or slut down all their mills.. Many 
of them are now out of business, and others only 
operating part time—while the roofing manufac- 
turers are building million-dollar plants in the 
middle West and on the Pacific coast to take 
eare of the increase in their business. 

Mr. Churchill closed his remarks by saying 
it would be commercial suicide to refuse to 
earry articles in stock and supply the wants 
of the trade. 

R. E. Borhek, architect of Tacoma, favored 
the use of insulating materials, saying it was 
important for the dealer to know all about 
such materials and to make his own investiga- 


tions. 
SATURDAY MORNING 


Red cedar shingles were given their inning 
by Arthur Bevan, assistant secretary of the 
Red Cedar Shingle Bureau-and manager of the 
Seattle headquarters. He combated the im- 
pression that the manufacture of red cedar 
shingles was a disappearing industry, and that 
in a brief time there would be no wood 
shingles. ‘‘That is not true,’’ exclaimed Mr. 
Bevan, and he then cited figures to prove that 
more wooden shingles are manufactured to- 
day than at any other time since the banner 
year of 1909. There was a big come-back in 
1925; and in 1926, said Mr. Bevan, more 
wood shingles were made and sold than in 
1925. The growth of the industry had been 
made entirely on the West Coast, where 94 
percent of the entire output was made. 
Shingles in every other kind of wood had 
showed a decline except redwood. Mr. Bevan 
sketched rapidly the inroads of substitute 
roofing, which starting in the East had swept 
across the country. ‘‘It is peculiar,’’ he re- 
marked, ‘‘that as the substitutes have swung 
toward the West, wood shingles have regained 
a footing in tee East, and are now gaining. 
There is a reason. A total of 99 percent of 
of the West Coast shingles is sold through the 
retail lumber dealer. We discourage any other 
outlet.’’ He cited the fact that the eastern 
dealer makes a wider margin of profit, and 
that he is tending more and more toward better 
and thicker shingles. ‘‘ We are going to make 
more of the better shingles,’’ said Mr. Bevan, 
‘fand we want you to help us.’’ He touched 
on reroofing over the old roof, and the prob- 
lem of anti-shingle ordinances, which were 
singularly persistent in those parts of the 
country where wood shingles were gaining 
ground, being one of the means, inferentially, 
to prevent what Mr. Bevan termed ‘‘the 
swing back to red cedar shingles.’’ 


Old and New Business 


Frank H. B. Richards, of the Copeland Lum- 
ber Co., Bozeman, Mont., opened a discussion 
on ‘Retaining Old and Securing New Busi- 
ness.’? He urged the retailers to play the 
game absolutely squarely. ‘‘ When you sell a 
bill, have the terms thoroughly understood 
and written out if possible. When the time 
comes for payments, see that they are made. 
Give the customer service, retain his respect 
and friendship, and you have his business for 
all time.’’ 

‘‘Handling Coal No Longer a Side Line,’’ 
was.a subject enabling W. C. Stark, general 
sales manager Independent Coal & Coke Co., 
Salt Lake City, to give the retailers a num- 
ber of practical hints in methods of con- 
ducting this department of their business. 
The discussion was continued by I. G. Kjos- 
ness, of Lewiston, Idaho, and by O. A. Spear, 
of Provo, Utah. 

On motion of John Dower, seconded by B. J. 
Boorman, the association, on assurances that 
the finances had been arranged, voted unani- 
mously to affiliate with the National Retail 
Lumber Dealers’ Association. 


Resolutions Adopted 


Mr. Boorman, as chairman of the resolu- 
tions committee, read his report. At the con- 
clusion of the reference to deceased members, 
the convention stood impressively, in silent 
adoption of the tribute to the departed mem- 
bers. The resolutions, in brief are: 


Expressing sympathy on account of the deaths 
of Joseph Martin, Fresno, Calif.; L. I. Heilman, 
Sheridan, Wyo.; Lee A. Copeland, Portland, Ore. , 
and William A. Ducker, Twin Falls, Idaho. 

Approving the California reforestation amend- 
ment, which relieves the owner of reforested lands 
from paying taxes for forty years. 

Commending the program of economy put in 
effect by the association executive committee and 
advisory board. 

Endorsing the forwarding movement of modern 
merchandising in the program of the National 
Retail Lumber Dealers’ Association and the edu- 
cational program of the West Coast Lumbermen’s 
Association—observing that the codrdination of 
all branches of the great lumber industry seems 
to be marching forward in the spirit of codperation. 

Looking with disfavor on proposed amendments 
or changes for the time being in lien laws that 
may deny the laborer or material merchant secur- 
ity to which they are entitled. 

Commending the trade press. 

Going on record as favoring downward revision 
of the capital stock tax, as well as the excessive 
tax of 13% percent on often potential profits. 

In appreciation of the attendance of Arthur A. 
Hood, Snark of the Universe of Hoo-Hoo. 

The resolutions close as follows: 

Things do not just happen. The details of this 
most profitable and pleasant conference have been 
thoroughly planned in a most masterly manner. 
To the Lumbermen’s Club of Tacoma permit us 
to express our genuine appreciation. You have 
extended the genuine human touch of hospitality. 
The golden chain of nobility and brotherhood of 
mankind has been lengthened and strengthened by 
this occasion. 

As we depart to our respective places of abode 
we go forward with pleasant memories and abun- 
dant gratitude, conscious of the privilege of having 











John Dower in front of model bungalow ez- 
hibited by the St. Paul § Tacoma Lumber Co., 
on roof of Winthrop Hotel 


met some of God's noblemen, the members of the 
Lumbermen’s Club of Tacoma. 

The resolutions were adopted, with the ex- 
ception of one supporting the Swing-Johnson 
bill, whieh resulted in the liveliest debate of 
the entire convention. Its passage was ad- 
voeated*by Mr. Boorman, but vigorously op- 
posed by Mr. Spear, Mr. Anderson, Mr.-Huss- 
man and others. The resolution was voted 
down. with only thirteen votes favorable 
to it. 

Mrs. Kjosness, on behalf of the ladies, pre- 
sented resolutions of appreciation, which were 
adopted. 

Election of Officers 


. John Kendall, chairman of the nominating 
committee, made a report, which was adopted 
unanimously, as follows: 


President—Robert M. Graham, Great Falls, 
Mont. 


Vice presidents: Arizona—W. A. Lamprey, 
Tucson. California (northern division)—A. J. 
Russell, San Francisco; (southern  division)— 
David Woodhead, Los Angeles. Idaho—B. J. 
Ostrander, Twin Falls. Montana—W. H. Boles, 
Lewistown. Nevada—Jesse E. Smith, Reno. Ore- 
gon (eastern division)—E. C. Van Petten, On- 
tario; (western division)—-J. W. Copeland, Port- 
land. Utah—R. M. Cross, Salt Lake City. Wash- 
ington (eastern division)—F. C. Kendall, Spokane ; 
(central division)—W. Deering; (western 
division)—John. Dower, Tacoma. Wyoming— 
George A. Heilman, Buffalo. 


Directors for three years—Hlmore King, Bakers- 
field, Calif.; George Burnett, Tulare, 73. Ws 
B. Hussman, Cottonwood, Idaho; Lewis Pettit, 
Pocatello, Idaho; H. J. Sawtelle, Miles City, 
Mont.; Richard N. Felt, Salt Lake City, Utah : 
S. A.’ Foster, Seattle, Wash.; BH. T. Foe, Salt 
Creek, Wyo. 

For director National Association—C. J. Bald- 
win, Bridger, Mont. 

The convention ratified changes in the con- 
stitution made at a special meeting in Spokane 
last July. 

On motion, the recommendation to fix the 
dues at $15 a year was adopted. ~aaat 

The decision was reached to retain. Spokane 
as headquarters .of the associatigutzy - 


Interinsurancg¢Organization Affairs 


F. Dean Prescott, speaking for himself-and 
H. J. Mattes as members of the adyisory com- 
mittee of the+dis@ctors of the Western Lum- 
bermen’s Interingurance Exchange, reviewed 
development in the affairs of that organiza- 
tion, reciting* that.A. L. Porter, attorney-in- 
fact for the exchange had entered into an 
agreement whereby he had transferred all his 
rights in subscribers’ agreements, insofar as 
they were held by Mr. Porter and by A. L. 
Porter & Co. (Inc.). Mr. Porter, he said, 
would remain with the exchange until March 
31, rendering to the advisory board assistance 
in its affairs. Meanwhile, Mr. Prescott said, 
every dollar of every risk was as solid a§ the 
Bank of England. 7 

Robert Anderson, chairman of the. 1928 in- 
stitute committee, submitted a report recom- 
mending Salt Lake City for the next meeting, 
seconded by Mr. Boorman, Mr. Crawford and 
Mr. Spear, adopted unanimously. 

Adjourned. 

THE EXHIBITS 


The twenty-fourth annual convention of the 
Western Retail Lumbermen’s Association was 
a convention actually featuring lumber. Re- 
tail lumber conventions have for years staged 
shows with exhibits of most everything else 
but lumber. This convention, however, has 
been notable for a show in which lumber 
manufacturers exhibited their products. The 
ratio of lumber vs. substitute building mate- 
rials was 11 to 7 in favor of lumber. 

Attractive in the extreme were three model 
bungalows, featuring numerous West Coast 
forest products, notably short lengths and 
methods of use so. as to keep waste at the 
minimum. Two of these bungalows were on 
the roof of the Winthrop. That of the West 
Coast Lumber Bureau has been described in 
a previous issue of the AMERICAN LUMBER- 
MAN. Near it, and quite as fetching in all 
particulars was the 10x12 ‘‘ bungalowette’’ of 
the St. Paul & Tacoma Lumber Co. The de- 
tail of construction appears in the following 
data: 


Roof—5/2-16 inch St. Paul & Tacoma Lumber 
Co. special extra clears. 

Front Siding—%x6 “C” grade hemlock bevel 
siding laid with 3% percent waste. 

Siding, North end—1x6 “D” grade, pattern No. 
116 laid with 5 percent waste. 

Siding, South end—1x6 “D’’ grade, pattern No. 
106 laid with no waste. 

Siding, Back side—1x6 “D” grade, pattern No. 
117 laid with 8 percent waste. 

Flooring—1x3 “D” grade V. G. fir laid with 
31% percent waste. 

Ceiling—%x4 “D” grade B&CB2S laid with 3 
percent waste. 

Cornice—1x6 4-foot “C” grade car siding laid 
with no waste. 

All material used came from regular stock with- 
out any special selection. 

Lengths used in all “D” grades were regular 
loading, including 20 percent 3 to 7 foot. 


A part of the exhibit was waste ends neatly 
tied in bundles for the inspection of visitors, 
giving an ocular demonstration of the fact 
that substantially all of the lumber specified 
was used in construction. A remarkable part 
of the dainty house was the doorstep, with 
placard telling the story: 

This half section of a Durable Douglas Fir log 
is 7 feet in diameter. 

Cut from a 82-foot log sealing 11,000 feet. 

This tree was approximately 200 feet high, and 
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sealed about 50,000 feet, equivalent of two car- 
leads of lumber. 

Tree was 442 years old, and began to grow 
seven years before Columbus discovered America. 


Another Bungalow Display 


Another bungalow, quite as much a center 
of interest as the two houses on the roof, was 





oO. A. SPEAR, 
Provo, Utah 
Took Active Part in Proceedings 


ROBERT ANDERSON, 
Logan, Utah 


that of the Long-Bell Lumber Co. It was dis- 
played as one of the finest exhibits in the 
Crystal ballroom. It was in charge of Seth 
E. Barwick, special representative, and set off 
to fine advantage door and window frames, oak 
flooring, fir lumber and sand-blasted panels. 
Each visitor at this bungalow received the 
present of a souvenir walking stick of fir. 


Another exhibit was that of the Excel 
Shingle Co., A. J. Wartes, of Seattle, setting 
off the red cedar product convincingly. Side 
by side with the modern shakes and shingles 
was a section of cedar roof (in good preserva- 
tion) of the General Harney home, Vancouver, 
B. C., built in 1858. This remarkable house 
is still standing with the original material 
intact. Its shingles were put on with 
wrought iron nails. 


The Wheeler, Osgood Co. exhibit featured 
a waterfall continuously spilling over a 
**Woeco’’ door which for the most skeptical 
was a strong enough test of the door’s stay- 
ing qualities. 

The Western Pine Manufacturers’ Associa- 
tion had an attractive booth of Pondosa pine, 
larch and Idaho white pine products. 

Other lumber exhibitors were: Seattle Cedar 
Lumber Manufacturing Co., Seattle; Tregon- 
ing Manufacturing Co., Seattle; Arkansas Oak 
Flooring Co., Pine Bluff, Ark.; Excel Shingle 
Co., Seattle; E. L. Bruce Co., Memphis, Tenn., 
and the Central Door & Lumber Co., Port- 
land, Ore. 


ENTERTAINMENT FEATURES 


The entertainment committee of the Tacoma 
Lumbermen’s Club, which fully sustained its 
reputation for hospitality, was composed of 
W. C. Deering, chairman, A. H. Landram, 
John Dower, L. B. MacDonald, J. G. Newbe- 
gin, P. H. Johns, Morris Kleiner and Frost 
Snyder. Thursday evening there was a get- 
acquainted dance and buffet lunch in the roof- 
garden ballroom, Friday evening in the grill 
room a Hoo-Hoo dinner and smoker, open to 
all lumbermen, complimentary to Arthur A. 
Hood, of Minneapolis, Snark of the Universe. 
E. A. Wright, Vicegerent Snark, Tacoma dis- 
trict, was master of ceremonies and Maj. E. G. 
Griggs, toastmaster. The dinner was preceded 
by a concatenation. 


For the ladiew there was a no-hostess 
luncheon Thursday noon, and Friday a dinner 
and musieal entertainment in the Army and 
Navy room, with later a party at the Broad- 
way Theater, from which the guests returned 





to the President’s suite in the Winthrop for 
refreshments. 


Saturday afternoon the Iumbermen and their 
ladies were given sight-seeing trips, with 
visits to lumber manufacturing plants, and 
Saturday evening the series of events cul- 
minated in the annual banquet in the main 
dining room of the Winthrop, with A. J. Bus- 
sell, of San Francisco, as toastmaster. 

Vocalists contributing in high degree to the 
success of the sessions of the convention were 
Mrs. Henry Skramstad, Mrs. R. C. Jorgenson, 
Mrs. George Duncan and Frederick W. Wallis. 
At the Friday morning session Mrs. C. J. Bald- 
win gave a delightful musical reading ‘‘ That 
Old Sweetheart of Mine.’’ 


ANNUAL BANQUET 


As is the usual custom, the crowning event 
of a glorious three days of entertainment was 
the banquet followed by a dance on the roof. 


That premier of all Pacific coast toast- 
masters, the silver-haired and silver-tongued 
Augustus J. Russell, known from Tia Juana 
to Vancouver as ‘‘Gus,’’ presided at the im- 
posing speakers’ table. Gus, as the red cedar 
shingle’s staunchest exponent, missed none of 
the opportunity afforded in the task of intro- 
ducing his friend, Sylvester L. Weaver, 
Weaver-Henry Manufacturing Co., Los 
Angeles, manufacturer of composition roofing. 
The ready flow of wit—tinctured, biting sar- 
casm exchanged between these old friends and 
competitors, both past masters in the art of 
repartee, kept the guests in an uproar, but none 
missed the pretty tribute when Gus told of the 
political fight in California to defeat anti- 
wooden shingle legislation. At that time Mr. 
Weaver was president of the Los Angeles 
Chamber of Commerce. The directors of that 
organization offered to publish an endorsement 
of the bill prohibiting wooden shingles. Mr. 
Weaver told his directors that such action 
would bring forth his immediate resignation 
as president of their body. He was not in 
favor of eliminating competition by legisla- 
tion. 


In the grand prize drawing two carloads of 
lumber and millwork were awarded, one to 
J. W. Burt, Forsythe, Mont., and one to E. L. 
Norton, Idaho Falls, Idaho, The ladies’ prize 
consisting of a beautiful corsage, within the 





Left to right: C. J. Baldwin, retiring president ; 
Arthur A. Hood, Snark of the Universe; and 
J. M. Brown, Spokane 


fold of which was a shining $20 gold piece, 
was drawn by the charming wife of the retir- 
ing president, C. J. Baldwin, Bridger, Mont., 
and she declared herself the wife of ‘‘ Lucky 
Baldwin’’ the second. 

This program was interspersed with music 
and vaudeville of unusually good talent and 
was followed by a dancing party on the roof 
garden, the popularity of which was evidenced 
by large numbers that stayed for the last 
dance. 

‘*Tacoma, the Lumber Capital,’’ and the 


a 


Tacoma Lumbermen’s Club had done them. 
selves proud. 


CONCATENATION AND DINNER 


The Hoo-Hoo concatenation, held Friday 
night on the roof garden of the Winthrop 
Hotel, was, according to an unbroken tradi- 
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Fresno, Calif. 
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JOHN KENDALL, 
Spokane, Wash. 


tion of twenty years’ standing, a big feature 
of the convention entertainment. 


With a galaxy of stars in the feline world 
headed by Snark of the Universe Arthur A, 
Hood, of Minneapolis, and comprising Maj. 
E. G. Griggs, Tacoma, Past Snark of the Uni- 
verse, J. M. Brown, Spokane, Supreme Senior 
Hoo-Hoo; Joe Lansing, Missoula, State coun- 
selor of Montana; H. J. Anderson, Portland, 
State Counselor of Oregon; Harry L. Potter, 
Portland, président Portland Hoo-Hoo Club; 
Roland Williams, Seattle, president Seattle 
Hoo-Hoo Club; Ed Rowles, Spokane, past 
president Spokane Hoo-Hoo Club, Donald H. 
Clark, Vicegerent Snark of Seattle; E. A. 
(Ted) Wright, Vicegerent Snark, Tacoma, and 
J. G. Dickson, president Tacoma Lumbermen’s 
Club, and others well known in Hoo-Hoo 
circles from Coast to Coast, the affair was 
in every way a success. 


Fifteen lusty kittens were led through the 
gardens. All withstood the tests and were 
able to attend the session on the roof. 

This was a real feature. No less than 215 
lumbermen sat down to a sumptuous dinner. 
Ted Wright, the Tacoma Vicegerent, was 
master of ceremonies and Maj. E. G. Griggs, 
of the House of Ancients, was toastmaster, 
and Arthur A. Hood, the Supreme Snark, was 
the principal speaker. Snark Hood had a real 
message and without equivocation or dodging 
any points at issue, he told of the mission of 
Hoo-Hoo. Here particularly in the ‘‘ Lumber 
Capital of America’’ he told the manufactur- 
ers they were neglecting to make use of a well 
established organization that presents the one 
best opportunity for them to stem the ever- 
widening breach between lumber manufactur- 
ers and their distributing agents, the retail- 
ers. 


He spoke of the tendency for retail lumber- 
men to change the name of their business from 
‘*lumber yard’’ to ‘‘ building material store’’ 
as an evidence that the retailer is losing his 
loyalty for lumber because manufacturers of 
other materials have been courting him by 
advertising and sales help. He stated the 
ratio of retailers to manufacturers in the 
membership of Hoo-Hoo is 4 to 1, indicating 
that manufacturers have failed to realize the 
value of the order. 

He said the outstanding tragedy of the busi- 
ness is the production of 37,000,000,000 feet 
and the sale of many billions of feet both by 
manufacturers and retailers without return- 
ing a fair profit. 

(Continued on page 86) 
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lowa Joint Convention 


Well Balanced Affair 


Des MoIngEs, Iowa, March 2.—The third an- 
nual joint convention of the Northwest Iowa 
and the Central & Northeastern Iowa Retail 
Lumbermen’s associations has attracted a big 
gathering of Iowa lumber retailers. Dealers not 
within the limits of these two associations are 
in evidence and have been formally welcomed. 
Hotel Ft. Des Moines is swarming with visitors 
and exhibits, and the meeting is moving off 
smartly with an interesting program in prospect. 

John Grant, of Rolfe, president of the North- 
western Iowa organization, stated in opening 
his address that he had nothing startling to re- 
port in regard to the year’s work. Organization 
of local groups has gone forward under direction 
of Secretary Badeaux, of the big Northwestern 
association. This, in President Grant’s opinion, 
is a movement of the greatest importance; for 
dealers become best acquainted with each other 
and with their mutual problems when they meet 
in small groups and in an informal way. Much 
remains to be learned and to be done in the 
business of retailing. Perhaps if enough prog- 
ress is made, dealers will eventually make as 
much profit on a sack of cement as a druggist 
makes on the sale of a cigar. Dealers may find 
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A. L. ALCORN, 
Cedar Rapids, Iowa; 
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of the Central & Northeastern Iowa Association 


JOHN L. DANIELS, 


Dubuque, Iowa; 


at length that they are their own worst enemies. 
Mr. Grant spoke of the matter of differentials, 
though he added that he did not like the word or 
the thing it represents. Too often it represents 
taking pay for work the payee did not do; pay 
thrown to him by the man who did the work, 
and resented by the final consumer. Mr. Grant 
expressed himself emphatically against the 
whole differential system, including the practice 
of the wholesaler or manufacturer setting the 
retail price. Mr. Grant expressed confidence 
that better times are coming, though he added 
that he didn’t know just when. 


Committee Appointments 


At the close of his address he appointed the 
following committees: 

Auditing—John Haire, Ft. Dodge; W. A. Wie- 
gert, Palmer. 


Resolutions—H. A. Morrill, Sioux City; F. M. 
Finkbine, Storm Lake. 


Nominations—John 
Sokol, Sibley. 

President John L. Daniels, Dubuque, of the 
Central & Northeastern association, then ap- 
pointed the following committees: 

Nominations—Fred Henry, Belle Plaine; Steph- 
en Brown, Waterloo; Harold Smith, Independence. 

Auditing—W. O. Sloan, Des Moines; A. T. Peas- 
lee, Dubuque. 


Resolutions—G. D. Rose, Dubuque; A. R. Bax- 
ter, Cedar Falls. 


Smith, Spencer; George 


Value of Associations and Cenventions 


President Daniels then spoke of the value of 
associations and conventions and stated that 
they were the best possible means of dealers 
keeping abreast of changing conditions, methods 
and credit fabric. The time is here when deal- 
ers must study and think in practical ways; for 
the only reason that lumber is sold through re- 
tail dealers is that these dealers are the most 
economical channel for moving these products. 
When they cease to be the most economical chan- 
nel they will be discarded. The country town 
is in a serious plight, but it will hold its own and 
more provided its business men are efficient. 
There has been a considerable clamor against 
substitutes; but President Daniels thinks that 
this word is a misnomer; that substitutes have 
proved themselves, or at least some have, and 
that they are necessary in building a complete 
service to fit customer’s needs. The big prob- 
lem is keeping abreast of times and needs. 

George Kiefer, of Pocahontas, secretary and 
treasurer of the Northwest Iowa association, 
made a financial statement and then discussed 
briefly the growing popularity and usefulness of 
district organizations. 

Robert Connor, of Des Moines, secretary and 
treasurer of the Central & Northeastern asso- 
ciation, presented a financial statement of his 
association and made a number of announce- 
ments about the program and entertainment fea- 
tures. 

Warren 8. Richardson, of Clarinda, Iowa, 
president of the Northwestern Lumbermen’s As- 
sociation that includes, all of Iowa, and several 
neighboring States, was introduced and spoke a 
brief word of greeting. Secretary W. H. Ba- 
deaux, of the same organization, spoke briefly 
of legislative matters pending in the various 
States covered by the association, including an 
antitrust bill and an income tax bill in Iowa 
and the attack on the lien law in Minnesota. He 
stated that the associations in an organized way 
could bring enormous pressure to bear to defeat 
foolish and harmful legislation. He also 
stressed the importance of traffic work. 

W. A. Porter, of the Retail Lumbermen’s 
Inter-Insurance Exchange, brought greetings to 
the convention and stated that insurance mat- 
ters were well organized and prospering. 


Legislation Affecting Retailers 


Henry L. Adams, of Des Moines, then spoke 
at length and in detail about legislative mat- 
ters of importance to retail lumbermen and out- 
lined a number of bills pending in the Iowa 
legislature. In prefacing his comment upon par- 
ticular bills, Mr. Adams stated he thought lum- 
bermen ought not to get entangled in instalment 
selling as that term is usually understood, There 
is a difference, however, between buying a car 
and buying a home on time. There are some 
things Iowa people can not afford. But any 
man who is married or is contemplating being 
married should think toward home ownership. 
Turning to legis e matters, Mr. Adams stated 
he thought the pérsonnel of the present legisla- 
ture is somewhat better than the former aver- 
age. It is showirg a tendency toward shifting 
the burden of taxation and to lighten the bur- 
den on the farmer. Mr. Adams then made de- 
tailed statements about a number of pending 
bills, some of which are harmful, some beneficial. 
In the course of his address he stated that ob- 
serving the involved laws has become the chief 
oceupation of business men and that their busi- 
ness has become incidental to this bigger job. 


WEDNESDAY AFTERNOON 


At the Wednesday afternoon session Howard 
J. Clark, of Des Moines, made one of the notable 
addresses of the day on the subject of ‘‘The 
Basis of Credit.’’ Mr. Clark, who is prominent 
in the public life of the State, has made more 
than a State-wide reputation by his study of the 
Federal Reserve banking system and its rela- 


District Meetings Favored 
and lowa Lien Law 
Changes Opposed 


tions with agriculture. He stated that no one 
could be happy over the decline in value of Iowa 
property. He added that it was possible, as he 
believed, to find a reason for this decline and at 
the same time to discover a way of placing Iowa 
property on an equality of value with that in 
other parts of the country. The Federal Re- 
serve is as dominant in credit as it is in its con- 
trol of the currency. Farming, like the steel 
industry, must be developed and operated on 
credit and it can not make this progress until 
its credit is stabilized. Prior to 1913, gold, sil- 
ver and national credit were the bases of busi- 
ness credit. The national bank note was the 
circulating medium. A national bank could 
send Government bonds of approved issues and 
kinds to the treasury of the United States and 
receive a proportional issue of national bank 
notes; thus extending the amount of currency 
in circulation in its community. Under the 
Federal Reserve system this is no longer done. 
A bank in the Federal Reserve system wishing 
more currency sends business paper to be redis- 
counted; and on that basis Federal Reserve 
notes are issued. 

But the Federal Reserve has classified the 














E. 8S. WEART, 
Laurens, Iowa; 


Vice President and Secretary-treasurer, respective- 
ly, of the Northwest Iowa Association 


G. H. KIEFER, 
Pocahontas, Iowa; 


property that may be used as collateral for re- 
discounted paper, and farm lands have been 
excluded. Notes secured by farm mortgages 
are not rediscounted. The billions of dollars 
worth of Iowa farm lands have been discredited 
as a credit basis; for banks, to be safe, will not 
take many if any notes that can not be redis- 
counted in an emergency. As a result, since 
this Federal Reserve classification has gone into 
effect, the value of farm lands has gone steadily 
down. No one wishes to invest in property that 
is not a recognized basis of a loan. It is no 
longer in demand, as it was constantly until 
this action was taken by the Federal Reserve. 
Agriculture, according to this classification, is 
not a basic industry, nor are the raw products 
of the farm basic commodities. Thus farm 
credit is no longer controlled by the local banker. 
A small group of men, few of whom know any- 
thing about the problems of the middle West, 
have been given this control by means of con- 
trolling the rediscount privilege. 

Mr. Clark elaborated his argument and pre- 
sented many illustrations. e compared the 
fate of the McNary-Haugen bill and the Mc- 
Fadden branch banking bill. The crux of the 
latter, he stated, was the making of foreign 
stocks and bonds and the obligations of for- 
eign countries a basis of issuing eredit by 
the Federal Reserve. He denied that he wished 

(Continued on page 91) 
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Wood Makes New Theater Design Possible 


Desirable and Necessary Features Obtained at Less 
Cost—Operating Expenses Reduced 


There has been completed and opened to the 
public in Glen Ellyn, Ill, a motion ag 
theater that, as far as can be ascertained, 
the first of its type to be built. This theater 
should be of some interest to the lumber indus- 
try and of considerable interest to that portion 
of it that is concerned in seeing the uses of wood 
extended and new mar- 


have been obtained had other building materials 
been used. The principles involved in the design 
are so sound and the building has proved so 
successful from operating and artistic stand- 
points that it is being predicted that this thea- 
ter will inaugurate a new type of construction 
for the smaller building of this character that 


will become popular in the smaller cities and 
towns. 

Since construction work was started on this 
building at least three other theaters of similar 
design and construction have been projected in 
the immediate neighborhood of Chicago. One 
of these is now under construction and it is 
probable that work on 





kets for the product 
opened up. 

Glen Ellyn, a suburb 
of Chicago twenty-two 
miles directly west, is 
a village with a popu- 
lation somewhat less 
than 7,000 people. The 
theater and the site on 
which it stands repre- 
sent an investment of 
about $250,000. It is 
not usual to make an 
investment of this 
magnitude in an enter- 
prise of this nature in 
a@ community as small 
as this, and from this 
standpoint alone, per- 
haps, this theater 
would be worthy of 
mention. But of great- 
er, importance there 
have been incorporated 
in the design and the 
construction of the 
building engineering 
and economic princi- : f 
ples that appear not 
to have been consid- 
ered seriously hereto- 
fore for use in theater 
construction. It is 
from these standpoints 
that the structure is 
of particular interest 
to lumbermen and the 
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the other two will start 
in the immediate fu- 
ture. Visits to the 
building and investi- 
gations being made of 
it by architects with 
theater commissions to 
execute, by theater 
owners, operators and 
investors lend belief to 
the thought that the 
Glen Ellyn design, if 
it may be designated 
as such, will be used in 
other sections of the 
country. And in all of 
these theaters to be 
built wood will play a 
most important part 
and will be used in 


ona 
1e#2 


been common in thea- 
ter construction here- 
tofore. 

The exterior of the 
Glen Ellyn theater 
building is of old Eng- 
lish design and the 
theater has a seating 
capacity of 1002 peo- 
ple. In the building 
are also several stores 
and offices, a barber 
shop, a bowling alley 
and other businesses. 
It is in the theater 
portion of the struc- 








lumber industry. 
Develops New Type 


Briefly, in the design 
and the construction 
of the theater portion of the building wood is 
called upon to serve some of the functions usual- 
ly given to steel in theater design. Through 
the use of wood, the designers were able to 
solve problems that could not have been solved 
otherwise and to conceive a building with a 
larger seating capacity and a greater potential 


The Glen Theater, Glen Ellyn, Il. 
















Through the use of wood all of the necessary thagy se 
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WORKING DRAWING OF DOUGLAS FIR TRUSS WITH SPAN OF 74 FEET 101. INCHES 
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One of the screens for the organ pipes.” The other screen is at the 
opposite corner 


ture, however, that wood plays an important 
part and is that portion of the building which 
will be considered here. 


What Is Gained by Use of Wood 

To understand fully the importance of wood 
in this theater and the principles underlying the 
reasons for its use in the Glen Ellyn design, it 
is necessary first to know some of the features 
that must be ineorporated and that are sought 
for in a building of this kind. Knowing these, 
it can be appreciated more fully just what was 
gained when wood was used and the conditions 
that have been created which make it probable 
that that design will find increasing favor as it 
becomes better known. 

Of first concern a theater must be safe. It 
must be designed with a factor of safety great 
enough to obviate the possibility of a collapse 
and the character of its construction must be 
such that the fire hazard and the danger from 
fire to those in it are reduced to a minimum. 
Provisions must also be made to provide good 
ventilation and the interior, particularly, must 
be pleasing to the eye. And in this connection 
it is interesting to note that the best theater 
designers are coming more and more to realize 
that it is important that theater decorations be 
of such a character that they will not unduly 
attract the attention of audiences from the en- 
tertainment being furnished. Above all, and 
this applies particularly to theaters to be erected 
in the smaller cities and towns on a compara- 
tively small investment, the first cost and the 
expenses of maintenance and operation must be 
kept down to points that will permit of profit- 
able operation and a fair return on the money 
expended. 


Roof Supported on Built-up Wood Trusses 


It will be seen from the accompanying illus- 
trations that the old English idea has been car- 
ried out within the theater with the same faith- 
fulness and attention to detail that characterizes 
the exterior. The roof is supported on built-up 
wood trusses and the interior is open from the 
floor to the peak of the roof. No suspended 
ceiling is used. These roof trusses were origin- 


ally designed to be built 
of longleaf southern 
pine but later the design 
was altered and they 
were constructed of fir. 
They have a span of 74 
feet 10% inches. Inso- 
far as the design of 
these trusses is con- 
cerned there is nothing 
out of the ordinary but 
the reasons for their use 
in place of the conven- 
tional steel trusses sup- 
porting the roof and a 
suspended ceiling are 
interesting and  im- 
portant. 

Through the use of 
these wood trusses all 
of the necessary and 
important features of 
design and construction 
have been obtained and 
they make possible a 
considerable saving in 
first cost of the build- 
ing and in the expense 
of maintaining and 
operating it. These mat- 
ters of costs were the 
paramount  considera- 
tions leading to the use 
of these wood trusses 
and they undoubtedly 
will be the factors that 
will influence the use of 
the design in many 
other theaters to be con- 
structed in the smaller 
cities. 

Because of the use of 
wood trusses and_with 
the interior open from 
the floor to the roof the 
problem of a _ simple, 
attractive interior is 
easily solved. In this case the effort was suc- 
cessfully made to keep the decorations in har- 
mony with the old English spirit of the general 
design. With the exception that the trusses 
have been stained weathered oak they are in 
the condition in which they left the hands of 
the fabricators. Resting on the trusses and 
bolted to them are 10-by 10-inch purloins to 
which the roof is fastened. This is composed 





The interior of the theater. 


of 3-inch planks between which and the %-inch 
roof boards are 2 inches of insulation. The 
under sides of the 3-inch planks—the ceiling— 
are painted and stenciled in neat designs. The 
wall decorations are carried out in a manner 
equally as simple and inexpensive. On the two 
sides oak paneling is carried up to a distance 
of about one-third, above which the wall is plas- 
tered, painted and stippled, with a line of 
painted crests at the ceiling. Oak is also used 
for screening in the organ pipes which are lo- 
cated at the two corners on each side of the 
stage. These organ screens are also stained to 
match the paneling and the trusses. 


Decorative Treatment Pleasing 


The effect of this decorative treatment is 
particularly pleasing and is so out of the ordin- 
ary as immediately to attract attention to it. 
Those who have been able to analyze their feel- 
ings on entering the building for the first time 
explain them as restful and tending to cause 
one to relax and in direct opposition to the state 
of tenseness and nervousness quite often pro- 
duced by the gaudy and elaborate fittings and 
decorations so common, particularly in the 
larger movie houses. If the simple, inexpensive 
treatment of this interior causes people to react 
in this manner the result is a worth while asset 
to the management and will show up very defin- 
itely in the box office receipts. Further, the 
cost of upkeep will be low and expense of re- 
decorating small, items of maintenance of no 
minor importance. 


Safety Advantages 


Insofar as structural safety is concerned, this 
can be obtained quite as readily with wood 
trusses as in other types of construction. In 
the matter of safety in the event of a fire, how- 
ever, the advantages of slow burning mill con- 
struction are too well known to be discussed 
here. In fact, the outstanding features of this 
design that induced the use of wood instead of 
steel trusses were the reduction of the fire 
hazard and a lower rate of insurance. 

The Glen Ellyn design reduces the fire hazard 
that is commonly present in buildings with a 
suspended ceiling. In the latter case there re- 
sults a loft that is likely to be visited but in- 
frequently and where dust and debris are apt 
to collect. Dangerous conditions might thereby 
be created and a fire start and gain considerable 
headway before it was discovered. In the Glen 
Ellyn design there are no dark, obscure and 
dirty rooms and out-of-the-way places. Because 
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Note the oak wall paneling and the organ pipes screen, also of oak 
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the building is open from the floor to the peak 
of the roof it is under inspection at all times 
without the necessity of special effort. The 
probability of a fire starting and gaining con- 
siderable headway before being discovered is, 
therefore, small. 

As was mentioned before, in a small theater 
the investment must be held down but at the 
same time a pleasing and attractive interior is 
essential. Insofar as roof support is concerned, 
if the interior is to be left open and not ob- 
structed by columns, the choice must lie between 
steel and wood. To make a steel truss as safe 
from fire as is slow burning wood construction 
it must be fireproofed or a suspended ceiling 
must be used. The expense of either of these 
treatments makes the first cost of the building 
greater than is often justified by the probable 
income, If the steel is used and the suspended 
ceiling dispensed with the saving made must be 
at the expense of an attractive interior. Wood 
trusses offer the way out, and furthermore 
through their use a saving in insurance is made, 
as compared with exposed steel trusses. As yet 





definite information on the rates and the specific 
savings that will be made im this particular case 
are not available but an inspection has been 
made by the underwriters and a lower rate has 
been assured. 


Perfect Ventilation Obtained 


In the matter of ventilation little needs to 
be said. It is obvious that in a building of this 
type there are more cubic feet of air per person 
within it than would have been the case had it 
been necessary to install a ceiling. Here again 
the design has a direct influence on the box 
office receipts and the income the building will 
earn. If a theater is warm in winter and cool 
in summer and if the ventilation is good people 
are more comfortable in it and will of course, 
patronize it oftener and in greater numbers. 

To sum up, the Glen Ellyn design makes it 
possible to erect on a sound business basis in 
the smaller cities and towns, theaters in which 
can be incorporated all of the necessary, im- 
portant and desirable features which heretofore 
have been possible of incorporation only in 


( a 


structures in the larger cities where the matter 
of first cost is not of great moment. Spegj. 
fically, through the use of wood in the shape of 
built-up trusses it is possible to obtain a greater 
seating capacity for the money expended ang 
at the same time secure a neat, attractive in. 
terior and reduce all items of expenses ang 
maintenance which concern themselves with the 
building itself. These things mean greater 
profits for the theater operators who build thea- 
ters of this design and should tend toward a 
considerable expansion of the motion picture 
industry in thousands of those communities 
where inadequate or makeshift theater buildings 
have been in use—a condition that should reaet 
materially to the benefit of the lumber industry, 

The Glen Ellyn Theater was built by Messrs, 
Hadley, Hoy & Spaulding, of Glen Ellyn. To 
the architectural firm of Betts & Holcomb, 32 
West Randolph Street, Chicago, Ill., must go 
the credit for the original Glen Ellyn design, 
This concern, by the way, is a firm believer in 
the use of wood for small theater construction 
in all details where wood can be used. 





A CLOSE-UP VIEW OF THE WOOD TRUSSES AND THE STENCILED ROOF BOARDS 


Indiana-Michigan Retailers’ Views of Future 


SoutH Benn, Inp., Feb. 28.—Retail lumber 
dealers in southern Michigan and northern In- 
diana, on the whole, while they can not be char- 
acterized as pessimistic regarding the conditions 
that will prevail in the industry during the com- 
ing season, can see few reasons at this early 
date to believe that business will be any better 
this year than it was last, if as good. While the 
winter so far has been unusually mild in this 
section few house bills have been figured. With 
the exception of one or two communities, it 
does not appear that as much building will be 
done during the coming season as was done in 
1926. The farm situation, also, shows little 
signs of improvement and but a small volume 
from the agricultural industry is expected this 
year. Following are some comments on business 
conditions by retailers who attended the annual 
gathering of the Northern Indiana & Southern 
Michigan Retail Lumber Dealers’ Association, 
held in the Oliver Hotel in, this city, on Wednes- 
day of last week: 


E. 8S. Story, South Bend, Ind.—Things are very 
slow at present and while it is too early to make 
definite statements it appears to me that we will 
have to hustle this year if we are to get the 
volume that we had last year. This should not 
be taken to mean that last year Wasa good yéar. 
The retailers in South’Bend did a fair business in 
1926 but it could have been better. It is my 
opinion that the business this year will fall betow 
the volume of last year unless the farmers start 
buying and as yet there are no indications that 


any considerable business can be expected from 
this source. 


O. 8S. Hixon, Indianapolis, Ind.—From condi- 
tions as they appear at present it is my opinion 
that in Indianapolis the volume and the character 
of the business that will be done this year will 
vary very little from that of 1926. There have 
been some big jobs started in our city this winter 
and more are in prospect. While last year could 
not be characterized as a good one, insdfar as 
volume was concerned, I believe the retailers will 
have few complaints to make if this year is no 
worse. 


W. F. McGary, Princeton, Ind.—Last year was 
the best year our business has experienced for six 
years. We did not do the volume in 1926 that 
we did in 1925 but our profits were better and, 
as I understand it, profits are what a man is in 
business for. We are fortunate in being located in 
a lake district that is developing rapidly. Last 
year we sold lumber for twenty-eight summer cot- 
tages. It is too early as yet to predict what is 
in store for us during the coming year. I can 
see few hopes of any considerable volume of busi- 
ness from the farmers. They are in no better 
shape than they were last year and I doubt if 
they will do any buying of lumber to speak of. 
I am sure there will be few if any new buildings 
erected on the farms in my section of the State. 
To date we have figured one or two house bills. 


Roy JoHNSON, Logansport, Ind.—I can see no 
reasons to believe that this year will be any bet- 
ter or worse than last year. In fact it must be, 
in a large measure, just what the lumber dealers 
choose to make it. If every retailer in the State 


will work for profits instead of volume and if 
every one will codperate to improve conditions 
and to solve the problems, there appear to be no 
reasons why anyone should suffer or have cause to 
complain when the books for the year have been 
closed. 


CLayTon Root, Crown Point, Ind.—If the num- 
ber of yards continues to increase I can see where 
the entire industry of the State will suffer sooner 
or later. The volume generally last year was 
not great enough in many yards to justify the 
investment and at this time I cannot see that the 
situation is going to be any better the coming 
year. Personally I believe fewer buildings will be 
erected during 1927 than were erected last year. 
Nor can the farmers be depended on to fill the gap, 
although farm buildings are getting in bad shape. 
There are problems in the retail lumber industry 
that need solution before the lumbermen can ex- 
pect the greatest prosperity. 


PRPS AZAZAAZAZAE: 


Lets Contract for Two Kilns 


JASPER, TEX., Feb. 28.—The Jasper County 
Lumber Co., of this city, reports that a con- 
tract has been let to the Moore Dry Kiln Co., 
of Jacksonville, Fla., for the installation of two 
modern and fully equipped Moore kilns of the 
progressive type. Dimensions of the kilns are 
20 by 110 feet each, and they are to be equipped 
with recirculating air conduits, automatic con- 
trols and special fireproof metal doors. A Moore 
engineer is on the job supervising work which 
is expected to be finished within the next thirty 
to sixty days. 
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What zke Associations Are 
Planning and Doing 


March 8—Appalachian Hardwood Club, Cincinnati, Ohio. 
Special meeting. 

March S—Roofer Manufacturers’ Club, Columbus, Ga. 
Monthly meeting. 

March 9-10—South Dakota Retail Lumbermen’s Asso- 
ciation, Coliseum, Sioux Falls, 8. D. Annual. 

March 16-17—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Idan-Ha Hotel, Cape Girardeau, 
Mo. Annual. 

March 19—Building Material Men’s Association of 
Westchester County, Hotel Astor, New York City. 
Annual. 

March 22-23—Southern Pine A 
New Orleans, La. Annual. 

March 22-23—Southern Forestry Congress, Jacksonville, 
Fla. Annual. 

March 24—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 


ociation, Roosevelt Hotel, 


April 1—Eastern Lumber Salesmen’s Association, Phila- 
delphia, Pa. Annual. 

April 12-14—Lumberimen’s Association of Texas. Texas 
Hotel, Fort Worth, Tex. Annual. 

April 13-15—National Association of Wooden Box Man- 
ufacturers, Palmer House, Chicago. Annual. 

April 14-15—Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 

April 20-21—National-American Wholesale Lumber Asso- 
— Ambassador Hotel, Atlantic City, N. J. An- 
nual, 

April 21-22—Millwork Cost Bureau, Congress Hotel, Chi- 
eago. Annual, 

April 28-28—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. uis, Mo. Annual. 





Texas Lumbermen’s Annual 


Fort Wortu, Trex., Feb. 28.—Local lumber- 
men are perfecting arrangements for the busi- 
ness program and accompanying entertainment 
features for the forty-first annual convention 
of the Lumbermen’s Association of Texas to be 
held here April 12, 13 and 14 at the Texas Hotel. 
Following registration on Tuesday morning, 
April 12, the men will assemble in the Crystal 
ballroom of the hotel where they will be greeted 
by a Fort Worth city official. At the same hour 
the ladies in attendance will meet in the Long- 
horn room to organize a ladies’ auxiliary, which 
it is planned to make an integral part of the 
annual conventions. That evening a Hoo-Hoo 
concatenation and smoker will be held at the 
Top O’ Texas, it being planned to make this 
one of the greatest and most impressive con- 
eatenations ever held in Texas. 

The plans include also the annual banquet and 
dance and a building materials exhibit, booths 
for which will be constructed in the Blue Bonnet 
court of the Texas. 

Convention headquarters have been estab- 
lished in the Texas Hotel, and Walter B. Sloan, 
general chairman, has issued a call for a general 
meeting of the various convention committees 
for a conference on program and arrangements. 
These chairmen include J. Lee Johnson, jr., vice 
chairman; Mrs. B. W. Owens, ladies’ commit- 
tee; Willard Burton, finance; George M. Hamil- 
ton, reception; Sam M, Wheat, accommodations; 
Sam Milstead and Clyde Penry, entertainment; 
Elmer Staude, publicity, registration and pro- 
gram; James F. Farmer, information; Shelby 
Owens and Scott Teel, golf; and E. L. Barrow, 
Hoo-Hoo concatenation. 

‘*Fort Worth business men are giving us 
splendid support,’’ said Vice Chairman Johnson, 
‘fand we are putting forth mighty efforts to 
bring the largest crowd of lumbermen ever 
gathered in Texas here for the three days.’’ 


South Dakota Program 


Stoux Fats, 8S. D., Feb. 28.—A very compre- 
hensive program has been prepared for the tenth 
annual convention of the South Dakota Retail 
Lumbermen’s Association, which will be held 
here March 9 and 10 at the Coliseum. The first 
morning will be devoted to registration and to 
inspecting the various building exhibits. 

At the Wednesday afternoon session, officers 
will make their reports, committees will be ap- 
pointed, and two addresses of note will be de- 
livered. Ralph L. Patty, chairman of the 
department of agricultural engineering, Brook- 
ings, S. D., will talk on ‘‘Farm Efficiency.’’ 
R. E. Saberson, of Minneapolis, Minn., will 
address the convention on, ‘‘Say It With Sales- 
manship.’’ A smoker will be held in the evening 
at the Coliseum at 7:30 o’clock. 

The Thursday eager, "pear ae will begin with 
a demonstration by the Northwestern Bell Tele- 
phone Co., followed by an address by Dean E. 
B. Woodruff, on ‘‘ Business Ethies,’’ and an 
address by Hawley W. Wilbur, president of the 


Wisconsin Retail 


Lumbermen’s Association, 
Milwaukee, on 


‘*Why Are Retail Profits 
Small?’’ These addresses will be followed by 
discussion. A buffet luncheon will be given in 
the convention hall by courtesy of the associa- 
tion and sales representatives in this territory. 


At the afternoon session, E. S. Miller, secre- 
tary, Associated Retailers’ Credit Bureau, Sioux 
Falls, will give an address on ‘‘ Credit—Its Uses 
and Abuses.’’ This will be followed by a play- 
let in two acts, entitled, ‘‘The Old Lumber 
Yard and the New Lumber Store,’’ in which 
the chief characters will be C. J. Blanchard, 
E. F. Miller, Miss Evelyn Schoeneman and M. 
K. Halvorsen. This will be followed by the 
committee reports and the election of officers. 
The annual banquet and entertainment given 
by the Tri-State Building Material Salesmen’s 
Association will be held in the evening at the 
Coliseum. 


Southeast Missouri Program 


St. Louis, Mo., Feb. 28.—Copies of the pro- 
gram for the annual convention of the South- 


east Missouri Retail Lumber Dealers’ Associa- - 


tion to be held at Cape Girardeau, March 
16 and 17, have been received here from Secre- 
tary W. T. Nethery, of Hayti. A most interest- 
ing and instructive program has been prepared. 


The convention will be called to order Wednes- 
day afternoon, March 16 in the Idanha Hotel 
assembly room by President Charles E. Kiefner, 
of Perryville. After singing of ‘‘America,’’ 
invocation will be delivered by Rev. Charles H. 
Morton. The address of welcome will be de- 
livered by Major James A. Barks, with response 
by W. C. Henry, of Poplar Bluff. Other rou- 
tine matters include the address of the president 
and reports of Secretary Nethery and Treasurer 
O. F. Pfefferkorn, of Chaffee, and the appoint- 
ment of committees. An address by E. E, 
Woods, secretary-manager of the Southwestern 
Lumbermen’s Association, Kansas City, and 
addresses on ‘‘Salesmanship’’ by Enny Earle, 
of Little Rock, Ark., and on ‘‘Fewer Bad 
Debts,’’ by E. D. Ferguson, E. C. Robinson 
Lumber Co., Blytheville, Ark., complete the 
first day’s program. 

The speakers and their subjects the second 
day follow: A. C. Gauen, Gauen Llumber Co., 
and former president of the Illinois Lumber & 
Material Dealers’ Association, Collinsville, IIl., 
‘* Collections; ’’ C. H. Walker, Cincinnati, Ohio, 
‘<Better Merchandising;’’ J. L. Leslie, vice 
president and general manager, Leslie Lumber 
& Supply Co., Leslie, Ark., ‘‘Trade Ethics;’’ 
Bob Ladd, Dexter, Mo., ‘‘The Golden Rule in 
the Lumber Business;’’ George Riddle, Dexter, 
‘<Should Lumbermen Be Bankers;’’ and L. R. 
Putman, Southern Pine Association, Chicago. A 
round-table discussion also will be held. 

The annual banquet of the association will 


be held in the banquet hall of the Idanha Hotel 


on the second evening of the convention. Presi- 
dent Kiefner will be toastmaster. The invoca- 
tion will be delivered by Rev. J. Pendleton 
Scruggs, and there will be an address by Robert 





Height 5%”’, length 10%”, . 
width 64”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beautiful 
metal trimmed Treasure Chest or Vanity Box that 
will be a delight to every girl’s heart. 


Made from Tennessee Aromatic Red Cedar, silk 
lined, mirror in top, large size with Corbin lock and 
key, given away FREE. With every LCL order of 
Oak and Maple flooring of 1;000 ft. or more at 
LCL prices we will deliver to you prepaid one of 
these useful Treasure Chests FREE. 


Just cut this out, pin to your order and you will 
get this unique Treasure Chest without charge. 
Price without order $3.50; West of Denver $4.00. 


Flooring a direct from mill, or locally from Chicago. 
y quantity, delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 











$3.25 for 1000 starements 


Choice of either 5% x8 or 54x 5% inches 


This is about half the usual charge. 


Paper —good pen and ink bond, ruled 
in two colors. Printing neat and clean. 
Black ink only 


Print your copy very plainly 

so it will not be misread. 
No cuts except small trade-marks or emblems 
usable at this price. Small extra charge if any of 
copy is to go below the heading. All orders 


either cash or C.O.D. Order your 1927 supply 
now. Special prices on quantities over 5000. 


HENRY NEWS - REPUBLICAN 
HENRY, ILLINOIS 














Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. 

' The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit- Indemnity Co. 




















OF NEW YO 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bidg., 
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NA dD ADH 


Create a 
Wood Favorable 


Atmosphere 


in Your Community 


Have you ever felt that 
if your community knew 
more about the wonder- 
ful qualities of wood and 
its uses you would sell 
more lumber? 


In its interesting new 
book, “Touch Wood!”, the 
American Lumberman 
has made it possible for 
you to bring home to 
people in your commun- 
ity the admirable qualities 
of wood. 


By sending copies of 
TOBE 
Wood! 


to some of the more promising 
prospects in your community, 
you can create a wood favor- 
able atmosphere which will un- 
doubtedly result in more lum- 
ber sales for you. 


“Touch Wood!” will give 
people in your community a 
greater respect and higher re- 
gard for your business. 64 
entertaining pages, fully illus- 
trated, easily understood. 


No one can read it without 
having a finer feeling for wood. 


Single Copies 50c. 


Sent on approval, money back if 
not satisfied. 


Write for special prices 
on larger quantities. 


431 So. Dearborn St. 
CHICAGO 
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L. Ward, of Caruthersville, Mo. There will be 
an entertainment program and dancing. 


Westchester Program Completed 


New York, March 1.—Secretary F. Herbert 
Brown, of the Westchester Building Material 
Men’s Association, announced today that he had 
completed the program for the annual meeting 
and banquet of the organization, to be held 
March 19 at Hotel Astor. Mr. Brown said in- 
dications were that the affair would be more 
largely attended than any previous annual and 
representatives of lumber organizations from all 
parts of the East would be among the guests. 


Wholesalers’ Convention Plans 


NEw York, Feb. 28.—Members of the annual 
meeting committee of the National-American 
Wholesale Lumber Association met at Pitts- 
burgh on Friday to diseuss convention and other 
association plans. The meeting to be held at 
the Ambassador Hotel, Atlantie City, April 20- 
21, will consider practical problems of vital in- 
terest to the wholesaler, particularly with a view 
of meeting a desire from the members to de- 
velop more efficient distribution. 

Such questions as the following will be dis- 
eussed: Will the wholesaler of the future be 
a volume distributer? How can he best con- 
vince manufacturers that some existing methods 
of so called direct selling operate to the mills’ 
disadvantage ete. Live, wide-awake whole- 
salers recognize the value of their function and 
it is expected the convention discussion will de- 
velop ideas which will make this function of 
greater value to both mill and customer. 

The wholesaler’s responsibility in the trade 
extension campaign will be considered and re- 
port submitted of the results to date. Steps 
will be taken to broaden this effort throughout 
the industry. 

The committee on the cost of conducting a 
wholesale lumber business is under way with its 
survey and, it is evident from the response so 
far received, that the convention will have in- 
teresting data before it in the way of definite 
cost exhibits, something heretofore not avail- 
able. 

Lumber credits constitute one of the most im- 
portant questions to the distributer today and 
J. H. Tregoe, exeeutive vice president of the 
National Association of Credit Men, and recog- 
nized as a national credit expert, will lead a 
discussion on this subject. 

The social arrangements will be ample to pro- 
vide enough diversion from the business side of 
the meeting, and Secretary Schupner states that 
the plans this year will bring a large attend- 
ance. 


Retail Credit Association Formed 


JACKSONVILLE, FLA., Feb. 28.—At a recent 
meeting of retail lumbermen of Jacksonville, 
the Jacksonville Lumbermen’s Credit Associa- 
tion was organized, with F. G. Pumpply as man- 
ager. His offices will be at 224 Graham Build- 
ing. The association was formed for the ex- 
change of ledger experiences of Jacksonville 
retail lumber yards through a central office. The 
plans of organization were based on the experi- 
ence of other organizations in the larger cities 
throughout the State. The new organization is 
functioning, and is getting out daily bulletins 
to its members. It is the purpose of the organi- 
zation to handle collections for the dealers. 


Celebrates Golden Anniversary 


New York, March 1.—The golden anniver- 
sary of the American Pulp & Paper Association 
was celebrated at the Waldorf Astoria last 
Thursday night at a dinner attended by nearly 
1,000 guests. Norman W. Wilson, of the Ham- 
mermill Paper Co., of Erie, Pa., the retiring 
president, was toastmaster. 

U. 8. Senator Charles L. MeNary, one of the 
propounders of the MceNary-Haugen farm bill, 
was the principal speaker. As chairman of the 
Senate committee on agriculture and forestry, 
he urged the paper manufacturers to prosecute 
an aggressive program for reforestation and 
forest protection, to the end that an adequate 


timber supply for the future national require. 
ments might be assured. 

Senator McNary predicted that the time wi} 
come when timber will be so profitable that 
farmers will contract with the mills to grow 
wood just as they do now with canners to grow 
peas and corn. 


Jerseyites Open Biggest Convention 
[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., March 3.—‘‘ America’s 
Playground’’ is the host today to New Jer. 
sey’s lumber legions. Men of the industry 
descended on the Hotel Traymore 400 strong, 
and at 2 o’clock this afternoon Edward Hamil- 
ton, president of the New Jersey Lumbermen’s 
Association, called to order the biggest conven- 
tion the organization has ever known. The 
lumbermen were assembled from every corner 
of New Jersey. Many came from New York 
City. Long Island was well represented. Paul 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association, was also among the 
early arrivals. Many cities in Pennsylvania are 
represented, including a big delegation from 
Philadelphia. 

All morning long the lobbies of the Traymore 
Hotel buzzed with talk of the lumber industry, 
and the AMERICAN LUMBERMAN news represen- 





Note: A full report of the annual 
meeting of the New Jersey Lumbermen’s 
‘Association will appear in the March 12 
issue of the AMERICAN LUMBERMAN.— 
Epitor. 





tative was impressed chiefly with the fact that 
the Jersey retailers are optimistic. Some go so 
far as to predict 1927 will be their biggest year, 
and all report business ‘‘ picking up.’’ 

President Hamilton is one of the chief op- 
timists. He told the lumbermen in his opening 
address that this convention has more to do 
than any in the past and that the program is by 
far the most pretentious the association has 
ever tackled. He emphasized there would be 
no waste of time and that every subject selected 
was designed to help the retailer improve his 
business and make more money. 

The ‘‘ Build a Home First’’ program seems 
literally to have taken the association by storm. 
Numerous favorable comments are heard on 
the campaign and nearly all the lumbermen re- 
ported they will help to spread the ‘‘ build a 
home’’ tidings during the coming building sea- 
son. Erwin Ennis, secretary, will speak to the 
convention on ‘‘ Build a Home First,’’ and will 
tell what Jersey has done in the way of pro- 
motion. 

Preliminary to the convention, more than 150 
guests attended the ‘‘Gypsy Camp’’ in the 
Traymore ballroom last night. The affair was 
a tremendous success. Women guests were tak- 
ing rolling chair rides on the boardwalk while 
the convention was in session this afternoon. 
All present will attend the annual ball tonight. 


New Ontario Association 


Toronto, OnT., Feb. 28.—A new branch of 
the Ontario Retail Lumber Dealers’ Associa- 
tion was organized at Simcoe, Ont., on Feb. 24. 
The members of the association will be drawn 
from Norfolk County and adjoining counties. 
The trade in this part of the Province has many 
serious difficulties to contend with and in the 
past they have never been organized. W. J. 
Bailey, of Jarvis, Ont., and C. H. Fick, of Sim- 
coe, were active promoters of the meeting. They 
secured the interest of many of the district 
dealers and the meeting, which was held in the 
Battersby Hotel, was well attended. 

W. J. Bailey was appointed chairman of the 
meeting and called upon Horace Boultbee, sec- 
retary-manager of the Ontario Retail Lumber 
Dealers’ Association, for a talk upon the work 
of the Ontario association and the general bene- 
fits of trade organization. 

J. B. Mackenzie, Georgetown, president of 
the Ontario Retail Lumber Dealers’ Association, 
followed with a good talk on the same subject. 
The discussion was then thrown open and all 
members took an active part in it. 

A motion was then carried unanimously in 
favor of organizing the district and temporary 
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officers were elected as follows: W. J. Bailey, 
Jarvis, chairman; R. G. Wyckoff, Vittoria, sec- 
retary; and W. R. Cutting, Simcoe; C. H. Fick, 
Simeoe, K. J. McCall, St. Williams, and A. 
Bailey, Hagersville, a committee. The final or- 
ganization meeting will be held at the Battersby 
Hotel, Simcoe, Ont., on March 10, and all dealers 
eligible for membership will be notified. 
Plans Frequent Group Meetings 

Kansas City, Mo., March 1.—Convineed after 
an experience of six months in attending them 
of the great value of district and group meet- 
ings of lumbermen, E. E. Woods, secretary- 
manager of the Southwestern Lumbermen’s As- 
sociation, is advocating more frequent gather- 
ings of this kind. To this end he is now urging 
lumbermen to plan ahead for such meetings and 
he is arranging a schedule for them as notifica- 
tions come in, and just as many meetings will 
be held, as often, as the dealers in Southwestern 
territory want. While the annual conventions 
have their value, and district meetings also, Mr. 
Woods believes that group meetings have a 
greater practical value than the larger gather- 
ings, because lumbermen there confer on the 
actual problems in their own territories. 


Pittsburgh Wholesalers Elect 


PITTSBURGH, Pa., March 1.—The Pittsburgh 
Wholesale Lumber Dealers’ Association held its 
annual election of officers at its weekly luncheon 
yesterday in the William Penn Hotel. For the 
twenty-third consecutive time, J. G. Criste was 

















J. G. CRISTE, 
Pittsburgh, Pa. ; 
Secretary 


F. R. BABCOCK, 
Pittsburgh, Pa.; 
President 


elected secretary and treasurer of the organiza- 
tion. Following is the list of officers chosen: 
President—F. R. Babcock, Babcock Lumber Co. 


Vice president—B. W. Cross, B. W. Cross Lum- 
ber Co. 
Secretary-treasurer—J. G. Criste, Interior Lum- 


ber Co. 

Directors—H. E. Kelley, Tionesta Lumber Co. ; 
E. H. Stoner, West Penn Lumber Co.; William 
H. Schuette, William Schuette & Co.; E. H. Picket, 
Picket & Volk Lumber Co.; A. Adelman, Adelman 
Lumber Co. 

The new officers will assume their duties next 
Monday, March 7. F. R. Babcock, president- 
elect, served as president of the association sev- 
eral years ago. Mr. Babcock is an enthusiastic 
believer in the efficacy of organization, and 
members of the association are looking forward 
to a year of achievement. 


California Pine Committees 


San Francisco, Cauir., Feb. 28.—Outlining 
the activities proposed by the California White 
& Sugar Pine Manufacturers’ Association, 
which will include the carrying forward of the 
proposed grade and trade-marking, additional 
advertising and trade extension work, the direc- 
tors have named committees for duties along 
these lines. The personnel of the various com- 
mittees were made public this week. They are: 

Officers of the association—D. H. Steinmetz, 





of the Pickering Lumber Co., president; J. M. 
White, Weed Lumber Co., vice president; Elmer 
H. Cox, Madera Sugar Pine Co., treasurer and 
C. Stowell Smith, secretary-manager. 


Executive committee—Willis J. Walker, Red 
River Lumber Co., chairman; J. M. White, D. H. 
Steinmetz; R. D. Baker, Lassen Lumber & Box 
Co.; and H. D. Mortenson, of the Pelican Bay 
Lumber Co. 


Auditing committee—H. D. Mortenson, chair- 
man; J. M. White and J. P. Hemphill, Madera 
Sugar Pine Co. 


Advertising committee—H. D. Mortenson, chair- 
man; B. A. Cannon, Sugar Pine Lumber Co.; J. W. 
Rodgers, Lassen Lumber & Box Co., and J. P. 
Hemphill. 


National directors—R. E. Danaher, Michigan- 
California Lumber Co., and D. H. Steinmetz. 


Mill Managers Hold Conference 


LAUREL, Miss., March 2.—On Tuesday, Feb. 
22, the Mississippi-East Louisiana Sawmill Man- 
agers’ Association convened at the Hotel Pine- 
hurst, here. The attendance was small, due to 
the fact that many of the lumbermen had meet- 
ings elsewhere to attend. Only six or eight of 
the out of town mills were represented. 

The meeting was presided over by D. H. 
Foresman, general manager Sumter Lumber 
Co., Electrie Mills, and president of the asso- 
ciation. The secretary, Eugene Bridgers, sales 
manager for the same company, was also 
present. 

The first topic under discussion was, ‘‘ How 
We Might Increase Our Attendance,’’ and it 
was decided that the association unite with the 
West Louisiana, Alabama and East Texas as- 
sociations in a joint meeting to be held at the 
Roosevelt Hotel in New Orleans on March 21, 
the day just before the Southern Pine Associa- 
tion annual. 

There was next discussed the adoption of 
sizes as recently revised by the Southern Pine 
Association. It seemed that very few had 
adopted the new sizes, particularly those of 
finish and 6-inch No. 2 S2S&CM. 

The question of insurance was also briefly 
discussed. Conditions of yard stock were like- 
wise considered, and it was learned that very 
few mills have a good assortment of dry yard 
stocks, due to the excessive rains of late. 

It was decided to hold the annual meeting in 
Laurel on April 12. 


Naval Stores Interests Meet 


JACKSONVILLE, Fua., Feb. 24.—The naval 
stores industry ended its three days’ annual 
meeting yesterday. More than two hundred 
men representing all branches of the industry 
attended, and the conference served to establish 
more firmly than ever a spirit of good fellow- 
ship, a feeling of mutual confidence, and a desire 
for unified action in all matters pertaining to 
the welfare of the naval stores industry. The 
three days were occupied by discussions of great 
value, and brought to light many matters of 
great importance. 

The business sessions were held at the new 
Carling Hotel. T. J. Ayeock, of the Thomas 
J. Aycock Turpentine Co., was chairman of the 
conference, and saw to it that all business ses- 
sions were handled with the greatest dispatch. 
Among the prominent speakers was Col. W. B. 
Greeley, United States forester, who spoke at 
the Monday night session on the importance of 
timber preservation and of reforestation. He 
told the assembly of the work being done by his 
department throughout the South, and the won- 
derful codperation of naval stores and allied 
industries in the preservation of the timber sup- 
ply. The evening session was also addressed 
by John Van der Vries, manager of the north 
central division of the Chamber of Commerce 
of the United States. Mr. Van der Vries 
stressed the importance of codperation in all 
business, and reviewed progress in the naval 
stores industry. A sumptuous banquet was 
served after the business session on Monday 
night, at which there were more than three hun- 
dred in attendance. A most interesting discus- 
sion was led by R. O. Walker with reference to 
the attitude of consumers to the selling of rosin 
by net weight or by the pound. It was shown 
by the present method, there is an appreciable 
loss to the consumer. A special committee was 
appointed to act on a suggestion as to rectifiea- 








1,670,000,000 CUBIC FEET 

National Forest Timber For Sale 
Embracing Two Pulpwood Projects in Alaska 

LOCATION AND AMOUNT—Each sale con- 
sists of all the merchantable timber 
marked or designated for cutting to an 
approximate total amount of 835,000,000 
cubic feet of western hemlock, Sitka 
spruce, western red cedar, Alaska cedar 
and other species of timber, . #2 | 
75 per cent hemlock and 20 per cent 

within the Tongass National 

orest, Alaska. The lands.to comprise 
the sale area or areas will be selected by 
the timber awardee of each sale subject 
to the approval of the District Forester, 
after the bids have been opened and the 
timber awarded and before the contract 
is executed and cutting is begun. 
he lands to comprise one sale will be 
selected from within the exterior boun- 
daries of Pulptimber Allotment ‘‘A” located 
in the general vicinity of the town of 
Juneau in the northern portion of south- 
eastern Alaska. There is no western red 
cedar in this allotment. 

The lands to comprise the other sale 
will be selected from within the exterior 
boundaries of Pulptimber Allotments “I” 
and “F’”’ located in the general vicinity of 
the town of Ketchikan in the southern 
portion of Alaska. 

SALE CONDITIONS—tThe purchaser of each 
sale project must agree to establish a 
paper mill of not less than 200 tons daily 
capacity in the general region of the sale 
area before April 1, 1932. The time 
allowed for the cutting and removal of 
the timber from either sale extends to 
April 1, 1982. Timber is to be paid for 
in installments of $10,000 to $20,000 each 
as cutting proceeds. The unit of measure- 
ment for pulpwood is 100 cubic feet of 
solid wood. prospectus and sample 
contract, including a statement of the 
procedure following award, may be_ ob- 
tained from the Forester, Washington, D. C. 

STUMPAGE PRICES—The bid rates will 
apply to timber cut prior to April 1, 1942. 
The lowest rates that will be considered 
are: For material to be used for pulp or 
its products, $0.60 per 100 cubic feet for 
Sitka spruce, western red cedar and Alaska 
cedar and $0.30 per 100 cubic feet for 
western hemlock and other species; for 
material sold by the purchaser or to be 
manufactured for sale in other forms than 
pulp or its products, $1.50 per M feet B. M. 
for sawlogs of spruce, western red cedar 
and Alaska cedar; $1.00 per M feet B. M. 
for sawlogs of hemlock and other species; 
1% cents per linear foot for piling and 

oles over 95 feet long; and cent per 
inear foot for piling and poles 95 feet or 
less in length. Rates to be adjusted by 
the Forester on April 1, 1942, and at 
five-year intervals thereafter. under the 
conditions and limitations stated in the 
sample contract. 

RELATION TO WATER POWERS—It is ex- 
pected that bidders for either sale project 
will previously have submitted applications 
to the Federal Power Commission for per- 
mit covering water power development for 
manufacturing pulp and paper from the 
pulpwood hereby offered for sale. Bach 
sale project is considered tributary to the 
water power sites in the same locality 
and the power permit will be granted to 
the timber awardee provided he meets the 
requirements of the Federal Power Com- 
missign. 

CONSIDERATIONS AFFECTING TIMBE 
AWARD —In awarding each sale considera- 
tion will be given to the rates bid, finan- 
cial ability to develop the paper manufac- 
turing plant required, and any other 
factors which may assist in determining 
the bidder best qualified to make a suc- 
cess of the enterprise and whose project 
would be to the best public interest. The 
right to reject any and all bids is re- 


served. 

DEPOSIT—With bid on each sale project, 
$25,000, to be credited to stumpage pay- 
ments, refunded or 20 per cent retained 
as liquidated damages, according to con- 
ditions of sale. 

OWING OF FINANCIAL ABILITY— 
Each bid must be accompanied by a state- 
ment of the assets of the bidder available 
for this project, of the plan of financial 
organization proposed, and of any definite 
assurances of financial participation in the 
enterprise received from parties known to 
be able to make them good. Such a show- 
ing must include sufficient assets in hand 
to enable the bidder to meet the require- 
ments of the water power permit applied 
for and to make the necessary innvestiga- 
tion of the timber during the period of 
the conditional award. It must also indi- 
cate that the men identified with the 
organization and management of the enter- 
prise have good business standing for re- 
egy ee experience and capacity in 
the direction of business affairs. 

FINAL DATE FOR BIDS—Sealed bids will 
be received by the Forester, Forest Serv- 
ice, Washington, D. C., for the sale in 
Pulptimber Allotment “A” up to 2 P. a 
April 25, 1927, and for the sale in Pulp- 
timber Allotments “‘E” 7 me & 

P. M., April 15, 1927. An extension of 
time of not to exceed three months for 
receiving bids for either sale will be 
granted at the request of responsible par- 
ties having legitimate interest to afford 
more time for field examinations. Before 
bids are submitted, full information con- 
cerning the character of the timber, condi- 
tions of sale, deposits and the submission 
of bids should be obtained from the Dis- 
trict Forester, Juneau, Alaska, or the For- 
ester, Washington, D. C. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








Some Attractive Values 
4/4 Hirt Be. 16. &B....350,000° 8/4 Waple No. 2 Common. ,75,000 
4/4 Birch No.2 Com. 75,000 4/4 Basswood No.1 C.&B..45, 

y - caveny 150,000" 8/4 Basswood No.1C.&B..28, 
a/atclehelC Ai” is tor 8/4 Basswood No. { 18, 
1 C. &B....100,000 8/4 Ash and ElmL. BR... 18, 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


[ente. 5p El Birch, Beech 
emlock,Pine 
ao. a Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 
Mershon, Eddy, Parker pore 


eye vest areal 


ASSWOOD ‘tke 
Rice cies 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 


ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages. 5x7 inches. red water- 
ned flexible leather, $4.00; black seal grain, $5 00; 


ue morocco leather, gilt edge 
tion leather, $3.00. 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Moroeco with Gilt Edg-, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Ii). 


s, $6 00; brown imita- 
‘ocket edition, 3'4x6 inches, 











tion of this discrepancy offered by a committee 
of consumers. 

Discussion of statistics of production, distri- 
bution, consumption and stocks came up after 
a statement by Dr. Carl F. Speh, secretary Tur- 
pentine & Rosin Producers’ Association, New 
Orleans, that sufficient codperation was not 
being given by the producers. Mr. Speh stated 
that the entire financial burden had been placed 
on the shoulders of a few, and recommended 
that some effort be made to have this burden 
better distributed, and to have the statistics 
more complete. 

Short and interesting addresses were made by 
Dr. Chas. H. Herty, Dr. E. R. Weidlein and I. H. 
Odell, of the Mellon Institute, Dr. Glenn Pack- 
ard and C. C. Concannon, and several others. 
Their talks had the undivided attention of the 
assembly. 

Among the entertaining and recreation fea- 
tures was a boat ride on the St. Johns River, 
and an oyster roast at Jacksonville Beach on 
Tuesday afternoon. There was also a golf 
tournament in which about fifty entries were 
listed. C. C. Gillican, of New Orleans, won the 
large silver loving cup donated by Bowring, 
Jones & Tidy, London, England. There were 
several other handsome prizes competed for. 

The entire conference was loud in praise of 
the handling of the meeting by Mr. Aycock and 
his fellow citizens of Jacksonville. Apprecia- 
tion of Mr. Aycock’s efforts was shown by his 
election as chairman of the 1928 conference. 


National Hardwood Activities 


The executive committee of the National 
Hardwood Lumber Association held a meeting 
on Feb. 24 at Chicago headquarters in the 
Straus Building, at which the following were 
present: Ben C. Currie, of Philadelphia, Pa., 
president; R. C. Stimson, of Memphis, Tenn., 
vice president; Charles A. Goodman, of Mari- 
nette, Wis.; Charles H. Barnaby, of Greencastle, 
Ind.; John W. McClure, of Memphis, Tenn., 
and Frank F. Fish, secretary-treasurer. 

The committee passed on 58 applications for 
membership received since Oct. 1, 1926. Chicago 
was decided upon as the meeting place for the 
1927 annual of the association, the time to be 
the latter part of September, the exact dates 
to be set after conference with the hotels in 
regard to accommodations for the large crowd 
which usually attends the National Hardwood 
annuals. Invitations were received from Mem- 
phis, Philadelphia, Montreal and Detroit, in ad- 
dition to Chicago, but it was felt that owing to 
its central location Chicago always draws the 
largest attendance. 

In connection with the standardization pro- 
gram, the executive committee decided to send 
communications to all the nationally organized 
wood using industries to ascertain how far they 
had gone in the matter of conducting tests as 
suggested at the 1926 convention of the Na- 
tional Hardwood Lumber Association. 

There was some discussion on the question of 
placing a National inspector in London, Eng- 
land, and it was decided to defer action until 
after a conference with the National Lumber 
Exporters’ Association. 


News From Hoo-Hoo Headquarters 


Sr. Louts, Mo., March 1.—Word was received 
at International Hoo-Hoo headquarters here to- 
day that Hoo-Hoo Club No. 62 had been or- 
ganized at St. Petersburg, Fla., on Feb. 24. 
The officers are: President, Walter Gregory, 
manager of the Pinellas Lumber Co.; vice presi- 
dent, Paul Schantz, assistant manager of the 
Sunshine Lumber Co., and secretary, Harry 
Lawson, of the F. H. Littrell Co. The club will 
hold a coneatenation on March 9. 

The following Hoo-Hoo appointments were 
announced: Smith 8. Randall, Augusta Lumber 
Co., Augusta, Me., to be Vicegerent Snark of 
the Augusta district. James N. Cook, secretary 
of the Enterprise Lumber Co., Little Rock, Ark., 
Vicegerent Snark of the Little Rock district, to 
succeed Harry B. Houck, State Counselor. 

The St. Louis Hoo-Hoo Club gave a dinner 
dance last Wednesday ages at the Coronado 
Hotel, with an attendance of 150. After dinner, 
George Geary and his entertainment committee 


—. 


presented a program of entertainment, includ. 
ing songs by B. E. Lemen and dancing by two 
professionals, and several impromptu numbers 
were furnished by local talent at the request of 
Harry D. Gaines, president of the club. 
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First District Club Meeting 


MILWAUKEE, WIs., March 1.—The Southeast- 
ern Wisconsin Lumbermen’s Club has beaten all 
other district clubs in Wisconsin by holding the 
first district club meeting of 1927. It will be 
at the Elks’ club at Watertown on March 16, 
This is the first time the Southeastern club has 
held a meeting outside of Milwaukee. The plan 
of the group is to hold monthly meetings for 
the rest of the year and to rotate the places of 
meeting so that every member will attend some 
of the meetings. 

Hawley W. Wilbur, president of the State 
association, will be the principal speaker and 
there will be other talks, and a program of en- 
tertainment is being arranged. 


Hear Lecture on Kiln Drying 


New York, March 1.—The Nylta Club had 
another of its ‘‘capacity nights’’ last Friday, 
when Dr. George A. Garratt, of Yale, delivered 
a lecture on ‘‘ Kiln Drying. *) Dr. Garratt told 
of the advantages and dangers of kiln drying 
and the defects of improper drying. He ex- 
plained a number of different types of kilns and 
illustrated his points with lantern slides. 

Edward P. Ivory, former trade extension 
manager of the Sugar Pine Sales Co., also spoke. 
Mr. Ivory explained the manufacture of Cali- 
fornia sugar pine and stated the reasons that 
the Coast mills turn out heavier lumber than 
those of the middle empire. He said that the 
chief reason is that the trees in California are 
larger. He said that 4/4 lumber is sold at a 
higher price than 5/4 because it is more dif- 
ficult to manufacture. 

Mr. Ivory also explained that the reason the 
common grades of California pine are held 
dearer than other pines is because there is a 
market in California for all of this stock that 
can be made and the mills can get a better priee 
at home than they can in other markets, where 
competition is a big factor. 

The board of governors of Nylta met at the 
Republican Club before the meeting. President 
Frank J. Williams presided and the question 
of membership was the chief topic discussed. 


Nylta Club 1927 Committees 


New York, March 1.—President Frank J. 
Williams, of the Nylta Club, has announced 
committees for 1927 as follows: 


Meetings and lectures—Wilfred BD. Murchie, 
chairman; Walter S. Pettit, Charles McDonald, 
Volney Leggett, N. A. Hoffman, Charles Rosen- 
brock. 

Dinner and entertainment—Conrad Pitcher, 
chairman; William S. Beckley, Andrew Dykes, 
Chester Stewart, Carlton Hub. 


Reception—W. C. Young, chairman; Charles 
Grim, Charles Rizzi, Harrison W. Ott, Walter 
Umla, Al Sieber, Louis Pflug, Joseph Walsh, 
Robert J. Henderson, a Bailey, H. S. Chit- 
tick, —- Viafore, G. A. Dorenbecher, J. T. 
White, J Jarnagin, Irving Benzing and Dwight 
Deyette. 


Executive—Frank Niles, chairman; Frederick J. 
Bruce, Jack Paterson, Frank J. Williams, James 
Thornton and H. B. Coho. 


Publicity and adyertising—Joseph KE. Cashin, 
chairman; W. H. Macfarlane, Joseph Masterson, 
Fred Lutz, Bob Ladue, Frank Herbek, A. H. Roth, 
Henry Boe. 


Ways and Means—Temple Tweedy, 


George Fox, Tom Jenkins, Tom 
Bayer. 


chairman ; 
alston, Ted 


Four HUNDRED and fifty acres of land on the 
Ohio River in Perry County, Indiana, will be 
donated to the State for a forest preserve if a 
bill soon to be introduced in the Indiana legis- 
lature is passed. W. F. Hutsteiner, of Tell 
City, owner of the land, has offered it to the 
State, provided it will be maintained as a forest 
preserve and it will be the purpose of the bill 
to enable the State to accept the tract under 
that eondition, 
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A House 


What’s a castle to a king? 
Home, and nothing more. 
What’s the worth of anything 
That we labor for? 
What’s the good of all your gold, 
Though you have a wealth untold? 
Good for this—to buy a cot, 
All that makes us rich or not. 


Oh, I’d rather have a house, 
Have a house I own, 

Than with strangers to carouse, 
Dine in state alone. 

Once a king had lost his way 

In the woods at close of day. 
Then what did the king desire? 
Just a shelter, and a fire. 


For to live, and really live, 
Babes need roof and wall, 

And a house is what to give, 
Give the first of all. 

Gold I want—not gold to spend, 
That is not life’s aim and end, 
Gold to lift a roof above 

Those I live for, those I love. 


We See b’ the Papers 


We don’t blame Babe Ruth for wanting 
$100,000. So do we. 


Mrs. Coolidge has four canaries. 
really needs is a parrot. 

Even the President of the United States has 
to get out at house-cleaning time. 


While President Coolidge is vetoing bills, he 
might do something about Bill Thompson. 


Evidently drawing at the Art Institute 
doesn’t pay as well as drawing at the baseball 
park. 


The longer Frank O. Lowden delays endorsing 
the President’s veto the larger the O seems to 
become. 


Pope Pius urges modesty and prayer, but 
people who don’t cover their knees are seldom 
found on them. 


The White House is to be repaired. Evidently 
someone has been reading about what can be 
done with old houses. 


And, by the way, speaking about permanence 
in materials, let us not forget that the White 
House is a frame building. 


The MeNary farm relief bill seems to have 
been a bill to relieve the farmers of something 
instead of from something. 


‘*Miss Chicago’’ has just secured a divorce, 
and East Chicago, Ind., is trying to change its 
name, and do you wonder? 

If we cared anything about comfort and good 
looks we’d hate to marry a prize-winning beauty 
and live in a prize-winning house. 

The American checker team beat the British 
checker squad in New York; but, of course, they 
were playing on their own grounds. 

The Chicago board of review proposes a lower 
tax on fireproof buildings, but it wouldn’t make 
much difference, as there are none. 


Winston Churchill says that ‘‘ what Woodrow 
Wilson did in April, 1917, could have been done 
in May, 1915.’’ But isn’t that true of most 
of us? 

That ‘‘affectionately’’ with which President 
Calles signed his letter to Mr. Borah probably 
means about as much as when one woman kisses 
another. 

_ Mr. Churehill tells us how much easier the 
war might have been won. We assume that 
Mr. Churchill wears his spectacles on the back 
of his head. . 

Congressman La Guardia, of New York, is 
trying to impeach a judge for suggesting ways 
to eatch bootleggers. What they ought to do 
is to impeach a few judges for not doing it. 


What she 


One reason why Bill Thompson thinks he 
should be elected mayor of Chicago is because 
he is in favor of the Boulder dam on the Colo- 
rado River. Meanwhile the dams in Chicago 
get bolder and bolder. 


Between Trains 
ConcorpiA, Kan.—No, it was a clothier, not 
a lumberman, who brought us to this town, and 
not a service club or the Chamber of Commerce 


but the Sunday School of the First Methodist 
Church that furnished the occasion. It just 


shows you how a lumberman fits in in the most © 


unexpected places, and carries everything from 
patent roofing to 90-day notes. They have good 
coéperation in this town, but they are trying to 
make it better. 

And, speaking of codperation, four railroads 
—the Missouri Pacific, the Burlington, the San- 
ta Fe and the Rock Island—all run in here, and 
each has its own depot, all of them within a 
block of each other. En route here, neither the 
Santa Fe nor the Rock Island would sell us a 
joint ticket over its own and another line. But 
that is no fault of the town. 

Concordia is the center of an important trad- 
ing territory, as you may judge by the number 
of railroads, but the railroads have not yet 
learned to trade with one another. We just wish 
they would extend each other the courtesy that 
Concordia extended us. 


MENOMINEE, MicH.—We never go to Menom- 
inee (and this was our third time with this 
bunch) that we don’t look up J. 8. Coman, un- 
less he beafs us to it. Mr. Coman started in the 
lumber business in Bay City in 1878, at which 
time we were trying to figure out if the slats 
were pine or persimmon. You will note that he 
came from Bay City, where one of the other 
grand old men of the industry, E. T. Lumber, 
holds forth—or it must be sixth or seventh by 
this time. Mr. Coman has been in the U. P., if 
our memory serves rightly, and it seldom does, 
since 1885, and has seen all of them come, and 
most of them go. 

The occasion, we might add, was the annual 
ladies’ night of the Rotary Club, and, God bless 
’em, we certainly did have a wonderful time. 


INDIANAPOLIS, IND.—The grass was green on 
the capitol lawn when we got here, which it 
wasn’t on the courthouse grounds at Escanaba. 
It’s wonderful what a whale of a difference a 
few miles make. Last night we mingled with 
the traveling salesmen who live in this city, at 
and under the auspices of the Chamber of Com- 
merce. The W. M. Simpson Lumber Co. had a 
whole tableful of folks from its office. Then to- 
night, just to show what a versatile guy we are, 
we talked to the assembled teachers of Indian- 
apolis, that is when the teachers weren’t talking 
themselves. 


Shade 


I never see a good man die, or see a tree come 


own, 

A friend who smiled at passers-by, a tree that 
eooled the town, 

But there’s a sadness in my heart, a sigh for 
many days, 

For each of them has done his part to shade 
life’s troubled ways. 

Man for a moral often looks, a code by which 
to live, 

He studies long in musty books advice the an- 
cients give, 

And yet I know no better plan, no better way 
to be, 

Than for a man to be the man that any tree’s 
a tree. 

A million many men have made, a million they 
were worth, 

Yet never threw a spot of shade upon the weary 

earth. 

But when they stood at Peter’s gate, with all 
that they possessed, 

They learned at last, but learned too late, the 
strong must shade the rest. 











Profits For Dealers 
in Our Mixed Cars 
Flooring and Trim 


Why shouldn’t you get all 
the profits there are in handling 
flooring and trim? This is what 
our five kinds of hardwood 
flooring and five kinds of hard- 
wood trim all in one car offer 
you. We can even load in 
some Poplar bevel siding and | 
hardwood items if you desire. 
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You get the benefit of carload 
buying without carrying a very 
big stock of each item. 


All of our products are manu- 
factured from famous West 
Virginia hardwoods and are 
good substantial quality, thor- | 
oughly reliable products which | 
will bring you repeat business. 


We serve both large and small dealers. 
Let us have your inquiries. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Birch 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Lumber 


Insurance 
Going UP 


Now. when insurance rates 
are going up, the conserva- 
tive lumberman who takes care 
of his property should protect 
himself by insuring in this reci- 
procal exchange which returns 
unused premiums and guaran- 
tees against extra assessments. 


Write or Wire 
LumBer UNDERWRITERS 


A. B. Banks & Co. 
LITTLE ROCK, 4&RKANSAS 


























Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


Touch 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


sicican ini 


431 So. Dearborn St., CHICAGO 
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Western Retailers Analyze Their Problems 


(Continued from page 76) 


Snark Hood stated he had attended thirty- 
one concatenations within the last six months, 
also visited twenty retail lumber conventions 
where 80 percent of all building material ex- 
hibits had been of materials other than lum- 
ber. He remarked particularly on the encour- 
agingly large proportion of lumber exhibits 
here. 

In his opening remarks Snark Hood compli- 
mented the Tacoma gathering saying: ‘‘ This 
is the livest bunch of self-starters I have ever 
seen. I have been in the State of Washington 
only four days but have seen more enthusiasm 
than in the previous four months.’’ 

The session closed with some lively musical 
and dance numbers. 


CONVENTION NOTES 
Among the western retailers who told of con- 


ditions in their respective territories and their 
comments were: 


B. J. BooRMAN, Boorman Lumber Co., Oakland, 
Calif.—No part of the United States is destined 
to have such great development as the five great 
zones in territory paralleling the Pacific Ocean. 
Within forty years California will have 20,000,000 
people. This means much railroad construction 
to serve that intense increase in population. This 
part of the country needs people. For the imme- 


diate lumber situation we look for no boom. Busi- 
ness will be conducted on a more sane and stable 
basis and there will be no industrial disturbances 


in the “Bay Cities” like there was during last 
year. 





ROBERT ANDERSON, Logan, Utah.—We have had 
lots of much needed moisture and the stage is 
set for a good year. Our business in 1926 was 
the best since 1921 and should be even better 
this year. Rural building has been good in spite 
of the fact that it was a dry year. This was due 
largely to development among the farmers. Dairy 
farming is growing rapidly and the farmers are 
bettering themselves by their own efforts. They 
are building many barns. 


J. M. CRawrorD, Walla Walla, Wash.—Hastern 
Washington and Oregon are in 100 percent better 
condition than for five years past. After a series 
of dry years we now have ample moisture. This 
improved condition will be reflected in lumber and 
all lines of business. 


Cc. J. BALDWIN, Bridger, Mont.—Business is good 
in our territory, both as to volume and price. We 
anticipate a continuation of prosperous times 
throughout 1927. There is nothing suggesting a 
runaway condition of any kind, but all the ele- 
ments appear to be present for business activity 
on a solid, sound, conservative basis. 


Curtailed Hardwood Production 


(Continued from Page 69) 


broken. Some upper grade maple is selling in 
5/4 and thicker, and a lot of new 8/4 stock is 
in pile. Basswood is scarce; Nos. 2 and 3 are 
about out of the market. Every item is moving 
to some#extent, maple being the only slow 
species. The flooring factories are taking in 
4/0 and 5/4 maple flooring stock. Prices on 
the No. 1 common and factory grades are pretty 
firm, while clear is dull. 

The Rhinelander mills are both running dou- 
ble shift and lumber is going into the yards 
rapidly. The Gagen Lumber Co. mill is op- 
erating steadily. The Hurlbut-Thielman mill, at 
Parrish, is shut down for this winter. 


Gums Are Moving Better 


WakrREN, ARK., March 1.—Demand for hard- 
woods continues quiet. There is very little 
rough oak moving to flooring factories, and oak 
is therefore weak. There has been a slight in- 
crease in demand for common red gum, FAS 
being quiet. Common and FAS sap gum are 
moving, but in small quantities. Demand for 
hickory continues slow. There is a slight de- 
mand for gum veneer logs in this vicinity. 
Weather this week has not prevented mills oper- 
ating full time, except in the bottom country, 
where high water has caused some mills to shut 
down. Stocks on yard are shipped pretty well 
up to green, and most stock now on sticks is 
too wet for shipment. 


Hardwood Timber Deal Announced 


LavurREL, Miss., Feb. 28.—The G. C. Younger- 
man Lumber Co. (Inc.), in moving its offices 
from Memphis, Tenn., to Laurel, Miss., an- 
nounces that it has closed a deal with S. K. 
Ingham, Oklahoma City, Okla., and John Hutch- 
ison, Laurel, Miss., involving all the hardwood 
timber owned by the Hutchison-Moore Lumber 
Co., Fouke, Miss., the Ingham-Burnett Lumber 
Co., Allison, Ala., and the Consolidated Lumber 
Co., Eutaw, Ala. This timber covers more than 
60,000 acres in Mississippi and Alabama. 

The company has asked for an amendment to 
its charter authorizing an increase in capital 
to $100,000, with 8S. K. Ingham and John Hutch- 
ison named as new directors, together with G. 
C. Youngerman; N. B. Reynolds, vice president 
and manager of sales, and M. Youngerman, Lex- 
ington, Tenn. 

The company will operate band mills at 


‘ Eutaw and Allison Ala., and at Fouke, Miss., 


manufacturing principally poplar, oak and gum. 


The mills will be equipped to kiln dry, surface 
and resaw. G. C. Youngerman will supervise 
manufacturing and N. B. Reynolds will handle 
sales. 


Woods Operations Continue 

MERRILL, Wis., Feb. 28.—Dry hardwood 
stocks from this winter’s lumber cut will not 
come into the market much before June 1. 
Logging is continuing at most camps in spite of 
soft weather the last week, which has been suc- 
ceeded by lower temperatures for the week end. 

Hemlock prices are low, No. 1 dimension, 2x4- 
inch, 12-foot, S1S1E, $29 at mill, and 1x6-inch 
No. 1 flooring in all lengths selling at $30 at 
mill. No. 2 shiplap, 1x8-inch in all lengths, 
is selling at $26 at mill. 


Consuming Trade Inquiring 


Boston, Mass., March 1.—Reports of hard- 
wood wholesalers on the state of current trade 
show some diversity, but careful consideration 
of the different accounts indicates that the con- 
suming trades are still inquiring and sales result, 
but few orders embrace very large quantities. 
Encouraging interest of buyers in oak, poplar 
and basswood are spoken of here as special fea- 
tures noted in the market for hardwoods. 

Indicative of the reported activity at New 
England boatyards specializing in the more 
costly type of pleasure craft have been the sub- 
stantial receipts of such items as ship knees 
from the Maritime Provinces and teak from 
India and the Straits Settlements. 

G. W. Allport, hardwood supervisor for the 
Long-Bell Lumber Co. and president of the Oak 
Flooring Manufacturers’ Association, has been 
in Boston and other parts of New England the 
last few days, visiting the trade. 


Southern Steamer Service Restored 


BALTIMORE, MD., Feb. 28.—The sight of two 
big lumber cargoes brought here on schooners 
from Georgetown proved too much for the 
officers of the Baltimore-Carolina Steamship Co., 
and induced them to restore promptly the 
steamer service between the southern port and 
Baltimore. But shippers are now inclined to 
hold back, adhering to conneetions which served 
them in time of need. 

H. B. Turner, who was for a time sales man- 
ager of the R. E. Wood Lumber Company, hard- 
wood producers and distributers, Baltimore, has 
formed a connection with the Patonia Lumber 
Co., of Huntington, W. Va. 
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Convention Reports Mirror Trend 
(Continued from Front Page) 


ideas in merchandising, advertising, yard opera- 
tion, or any other phase of the lumber business? 
Read the convention stories—you will find them 
there. Even if your time will not permit scan- 
ning all of the reports, at least go carefully 
through those covering meetings held in terri- 
tory in which you are specially interested, and 








HAVE just read in the AMERICAN 

LUMBERMAN the account of our re- 
cent convention, and want to thank you 
for the attention given us as well as the 
courtesy and effort to do his job right 
manifested by your representative — 
Luther C. Ogden, president Pennsyl- 
vania Lumbermen’s Association, Cape 
May, N. J. 




















learn what the dealers are thinking and talking 
about, and what they say about conditions, pres- 
ent and prospective. Or have one of the compe- 
tent young men or women in your office go care- 
fully through all the convention stories printed 
since the first of the year, and mark for your 
attention those paragraphs containing the infor- 
mation and ideas that you ought to have. This 
procedure will give a sort of composite picture 
of conditions, prospects, plans, methods and 
ideas that will be of immense value in shaping 
policies for the balance of the year, and one 
which can not be obtained from any other 
source. 


Memphis Gets Demonstration House 
(Continued from Page 71) 


The meeting was opened by H. C. Berckes, sec- 
retary of the Southern Pine Association, who 
after a few prefatory remarks turned it over 
to L. R. Putman, of Chicago, merchandising 
counsellor. Mr. Putman went into detail in ex- 
plaining the purposes of the campaign and the 
means whereby the demonstration house would 
be financed, built in one of the best residential 
sections of the city, and liberally advertised, all 
in codperation with the business men and pro- 
fessions concerned. 

Others of the Southern Pine Association pres- 
ent were J. F. Carter, New Orleans, field repre- 
sentative; L. E. Sigur, New Orleans, assistant 
advertising manager, and W. H. O’Brien, of the 
Chicago engineering staff. 

Following the luncheon there was a meeting 
of salesmen representing Southern Pine Asso- 
ciation subscribers in the Memphis territory, at 
which two permanent organizations were formed 
along the lines of those already functioning in 
most of the pine trade centers. One of these 
organizations will devote itself to the eastern 
part of Tennessee and the other to the western. 
Those selected to head the eastern body are 
Harry Lake, of Knoxville, representing the 
Wausau-Southern Lumber Co., and C. 8. Smith, 
Knoxville, of the Natalbany Lumber Co. The 
committee directing the activities of the western 
organization are C. H. Stevens, representing the 
Finkbine Lumber Co.; J. K. Foster, of the Lyon 
Lumber Co.; E. A. Marley, of the Gilchrist- 
Fordney Lumber Co., and Harry H. Council, of 


- the Foster Creek Lumber & Manufacturing Co., 


all with Memphis headquarters. 


Douglas Fir Representatives Confer 


MEMPHIS, TENN., Feb. 28.—A luncheon of 
Douglas fir salesmen in the Memphis territory 
was held here last Friday under the auspices 
of the West Coast Lumber Bureau, represented 
by H. 8. Stronach. Mr. Stronach made it plain 
that west Coast manufacturers expect Douglas 
fir to become a factor of growing importance 
in the southern markets as consumption gets to 
exceed local production, and the meeting was for 
the purpose of supplying the salesmen with the 
most recent data on western woods to enable 


them to engage more intelligently and aggres- 
sively in pioneering them in this section. 

On Saturday Mr. Stronach entertained a rep- 
resentative group of Memphis architects at 
luncheon, at which he told them the story of fir, 
supported with many scientific facts. On Mon- 
day he expected to entertain another group of 
architects and engineers at Louisville, Ky., pro- 
ceeding from there to Lexington, Ky., for a like 
affair. 


Inaugurates California-Mississippi Line 
(Continued from Page 61) 
engineers made a thorough survey and pro- 

nounced the proposition perfectly feasible. 

However, we could not make satisfactory con- 
tracts with any steamship line then in opera- 
tion, and we concluded to operate our own ship- 
ping service, provided we could get return 
cargoes to insure successful operation. In this 
we secured the full codperation of the railroads. 

Mr. Guild concluded by outlining the benefits 
which will accrue to Gulfport and to southern 
Mississippi through the establishment of this 
line and the perpetuating of the Wiggins and 
D’Lo operations. 


Forerunner of Greater Things 


Mayor J. J. Kennedy of Biloxi, Miss., con- 
gratulated the Finkbine-Guild interests for the 
courageous undertaking, saying he believed the 
start of this shipping line was a forerunner of 
greater things for Gulfport. He felt the entire 
Coast would be benefitted by the enterprise. 
William Rhett, foreign traffic manager of the 
Illinois Central, expressed the same opinion. 

Other speakers were W. T. Shepherd, of Har- 
lan, Iowa, a director in the Finkbine-Guild com- 
pany, and J. W. Somerville, vice president and 
general manager of the Finkbine-Guild Trans- 





portation Co.,-who is largely responsible for the 


establishment of the ‘‘ Redwood Line.’’ 

Following the luncheon a parade was formed 
downtown and proceeded to the West Pier where 
the Dochet was docked. Aboard, a transconti- 
nental telephone conversation was held between 
Mayor Milner, of Gulfport, and Mayor James 
Rolph, of San Francisco, Calif., and also be- 
tween the presidents of the Gulfport and San 
Francisco Chambers of Commerce. 

The State flag of Mississippi was then pre- 
sented to Capt. Patterson by Mrs. W. E. Guild, 
and L. J. Folse, manager of the State board of 
development, representing Gov. Whitfield, spoke 
briefly, praising the Finkbine-Guild interests 
for their work in encouraging diversified farm- 
ing in Mississippi. 


Seta aZeaeeaeanaaeaaeae 


Resigns to Join Butter Tub Concern 


MARSHFIELD, WIs., Feb. 28.—Leo Schoen- 
hofen, who for the last ten years has been sec- 
retary and sales manager of the Bissell Lumber 
Co., headquarters here, announces that he has 
severed his connections with that company and 
disposed of all stock therein, and has become 
associated with the Wisconsin Butter Tub Co., 
of this city, in the capacity of vice president 
and manager. Accompanied by Paul and John 
Blum, founders of the company, he expects to 
leave immediately for Marysville, Wash., to in- 
spect the plant of the Pacific Woodenware Co., 
a subsidiary of the Wisconsin Tub concern. This 
plant was put in operation last September for 
the purpose of making Sitka spruce staves and 
heading for use at the large Marshfield tub 
factory. 

Mr. Schoenhofen is a lumberman of long and 
extensive experience, and is well known through- 
out this territory. 





B. E. LEETE, assistant Ohio State forester in 
charge of the reforestation project in Scioto 
County, north of Portsmouth, announces that 
reforestation stock in that preserve is still im- 
mature and no seedlings will be sent out from 
that place this year. The nurseries in Ross 
County, which are to be abandoned, will take 
care of the orders that have been filed. It is 
planned by the forestry department to take care 
of orders for seedlings for forest trees from the 
State nurseries at Marietta, in Washington 
County, and Rock House, in Hocking County. 


C3 PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Raitvay Essent CHICAGO, ILL. 


2x4 


The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45S, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of 16’ and 18 
stock. 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 














West Coast 


HEMLOCK 








ames A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
oseph Lean, P. O. Box 744, Omaha, Nebraska 
k P_O. Box, 1187, Fargo, No: Dakota 


rank Probst, 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 


The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 
im Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 





Shipments via N. P. 
and Milwaukee Rys. 








— 
CALIFORNIA 


WHITE 
PINE 
You'll hke our quality. 
milling and prompt ser- 
vice. Try us next time 
you need 





H. B. HEWES, | 
BOX,SHOP w.tvecn 
and CLEARS Vice-President 
R. H. DOWNMAN 
J. W. McWILLIA MS 
Clover Valley C. D:TER WILLIGER 
Lumber Co, ~3<:Tiew.&Gen.Mer 
LOYALTON, CAL. *" Asst. See: & Trees, 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir —Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - ° ° 














or ogy 
Doors, arage 
Doors, Colonial 


Columns, Balus- 
ters, Porch Rail, 
O. G. Gutter, 
Mouldings and 
other items of 
Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 


WINDOW 
DOOR FRAMES 








When You Think Lumber 
THINK “HANSEN-NIEDER” 


Short Lengths 
ake You Money. 


HANSEN-NIEDER 
LUMBER Co,,IINC. 


1029 HenryBidg:, SEATTLE 























Lumbermen’s Exchange 
R. P. PRAY R. H. BROWN: 


California PIN E 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National 6 AN FRANCISCO 


Bank Building 











MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves telis how. $2.50, 

postpaid. American Lumberman, 431 So, Dear- 
St., Chicago, Ill. 






Fevestry Research BH letvedused 


[Special telegram to AMERICAN LUMBERMAN] 

WasHIneTon, D. C., March 2.—Representa- 
tive McSweeney, of Ohio, has introduced in the 
House of Representatives a bill drafted by the 
forestry program committee and proposing the 
adoption of a comprehensive policy of forestry 
research. The bill would not only place present 
research work on an authorized basis instead of 
leaving it to the uncertainties of annual appro- 
priation acts, but broaden it and establish an 
adequate scientific and fact foundation for the 
intelligent direction of both public and private 
forestry. The bill is the outgrowth of thorough 
study of the research problem as applied to 
forestry. A notable feature of the measure is 
a provision for a complete forest survey. Such 
a project has been discussed in the forestry 
world over a period of twenty years. This pro- 
vision contemplates an annual appropriation of 
$250,000 over a period of twelve years with an 
outside limit of $3,000,000 for the entire project. 

Other provisions of the bill contemplate an 
annual outlay of several million dollars. The 
bill was introduced at this late date not with the 
idea that it could receive consideration before 
adjournment at noon Friday, but in order that 
it may be before members during the long period 
between congresses. It will be reintroduced 
when the seventieth congress convenes the first 
Monday in December. 


Forestry Program for Women 


The Forest Service has issued Miscellaneous 
Cireular No. 91-M, ‘‘A Forestry Program for 
Women’s Organizations.’’ It is designed to aid 
women’s organizations throughout the country 
in preparing programs on forest conservation 
for club and other meetings. Mrs. Lillian T. 
Conway, of the Forest Service, is the author, 
and has included in the publication suggestions 
for practical work by women’s organizations in 
forwarding the forestry movement. 


Drive for Just Corporation Tax Rate 


In his latest communication to the lumber in- 
dustry on the subject of tax reduction, Frank G. 
Wisner, president of the National Lumber Man- 
ufacturers’ Association, points out that business 
men should continue to protest against the 
excessive corporation income tax rate. He urges 
that the drive be continued through the long 
recess between Congresses pick business men and 
corporation stockholders find themselves no bet- 
ter off at the end of the December session than 
at the end of the one which adjourned at noon 
Friday. Apparently everybody is agreed that 
the corporation tax rate should be reduced, but 
nobody reduces it. That politics is chiefly to 
blame can not reasonably be doubted, and the 
next national eampaign will be closer to the 
December session than to the one just ended. 
Hence the urge of Mr. Wisner that there be no 
slackening in the drive. 


(‘Sea aesaeaaats 


White Pine Blister Rust Regulations 


A revision of the regulations under the white 
pine blister rust quarantine has been approved, 
effective March 15. The revision involves no 
radical changes from previous regulations. For 
the most part the changes are corrections of 
minor errors and restatements to make more 
clear the requirements governing interstate 
movements of the articles concerned. 

As under the earlier regulations, interstate 
movement of five-leafed pines is prohibited from 
defined areas. Interstate movement of Euro- 
pean black currant plants, commonly known as 
cultivated black currants, is also prohibited ex- 
cept within and between certain States. 

All currant and gooseberry plants are pro- 
hibited movement from any infected State or 
county to any other State, except cultivated 
red and white currants, mountain (or alpine) 
currant and cultivated gooseberry plants. Ship- 
ments of the excepted plants must be inspected 


and certified by a Federal inspector and beg, 
a Federal permit tag of specified form. 

The infected States and counties in which white 
pine blister rust is now known to be present are 
Connecticut, Maine, Massachusetts, Michigan, 
Minnesota, New Hampshire, New Jersey, New 
York, Pennsylvania, Rhode Island, Vermont, 
Washington, Wisconsin, and seven counties— 
Clatsop, Columbia, Lincoln, Polk, Tillamook, 
Washington and Yamhill—in Oregon. 


January Production Data 


The output of raw materials was smaller in 
January than in December but greater than a 
year ago, increases over January, 1926, being 
registered in all groups except forest products, 
which declined, says the Department of Com. 
merce. Manufacturing production, after ad- 
justment for differences in working time, showed 
no material change from the previous month, 
but was lower than a year ago. As compared 
with last year, all groups were lower except tex- 
tiles, non-ferrous metals, leather, chemicals and 
oils, and tobacco, which showed increases. As 
compared with the preceding month, decreased 
activity was registered in textiles, lumber, 
leather, chemicals and oils, and stone and clay 
products, other groups showing increases. 

Unfilled orders for manufactured commodities, 
principally iron and steel and building materials, 
showed no change from the preceding month, a 
decline in the index for iron and steel being off- 
set by an increase in building materials. As 
compared with last year, the index of unfilled 
orders was lower, each group showing the same 
trend. 


Overhead Accounting Study 


Overhead, which with labor and material con- * 


stitutes the trilogy that determines the success 
or failure of an industry, still remains an un- 
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known quantity in many lines of American busi- 
ness. This conclusion was reached by the de- 
partment of manufacture of the Chamber of 
Commerce of the United States following the 
completion of a study of the evolution of over- 
head accounting. In handling the overhead, it 
has found, many otherwise progressive plants are 
still very much in the dark. The department of 
manufacture will attempt to determine what is 
fundamental in overhead accounting in order 
that the small manufacturer as well as the large 
may know how to proceed in laying this ghost. 


Federal Public Building Program 

The House has passed a bill carrying a total 
of $19,878,700 to initiate the Federal public 
building program already authorized by Con- 
gress. The items in the bill include $500,000 to 
begin construction of the new Department of 
Commerce Building, and the secretary of the 
treasury is authorized to enter into contracts up 
to $13,000,000 for the completion of this struc- 
ture, which is designed to house all of the offices 
of the department except such agencies as the 
bureau of standards, which occupies a group of 
permanent buildings suited to its needs. 


(SRE eaeaeeaeaes 


Block Floor Specialist Moving 


New York, March 1.—The Hasbrouck Floor- 
ing Co., of 501 East Seventieth Street, Manhat- 
tan, is engaged at present in moving its plant 
and offices to Long Island City. The company 
specializes in wood block floors laid on concrete. 
It has purchased a site in Long Island City and 
is now erecting a 4-story building. The com- 
pany was organized in 1898. John Hasbrouck 
is president and Olaf Birkland, secretary-treas- 
ure. Sa2eaceteaaaaan 

FOLLOWING the hearing to be held at Portland, 
Ore., on March 15, with reference to the pro- 
posed bridge across the Columbia River at Long- 
view, Wash., a second hearing will be held at 
Longview immediately following. 
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Petitions Filed With Commission 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 3.—The New Jer- 
sey lumbermen’s committee has filed with the 
Interstate Commerce Commission a petition to 
reopen and reconsider the decision of Division 
3 in Docket No. 16,457 on the ground that the 
report failed to dispose of all the questions at 
jssue. The petition is addressed to the entire 
commission. This proceeding grew out of the 
general readjustment in the North Carolina pine 
ease. Various decisions of the commission are 
cited in support of the petition for reconsidera- 
tion. 

The Krauss Bros. Lumber Co. has petitioned 
the commission for the reinstatement of Docket 
No. 15,348, involving a controversy with the di- 
rector general of railroads over certain rates 
that have been the subject of litigation in the 
courts. This proceeding was dismissed on mo- 
tion of complainant when the director general 
agreed to accept a nonsuit in the court without 
prejudice to future action. The director gen- 
eral is agreeable to the reinstatement of the 
ease before the commission. 


Pacific Coast Rates to Eastern Points 
[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., March 3.—The Blanchard 
Lumber Co. (Inc.) of Boston, Mass., has filed 
with the Interstate Commerce Commission a 
complaint against the application by the New 
York, New Haven & Hartford Railroad Co. of 
sixth class rates on shipments of Pacific coast 
lumber received at Boston and forwarded to 
Connecticut and Rhode Island destinations by 
rail. The complaint is based on the ground that 
the New Haven maintains lower commodity rates 
to certain Massachusetts destinations to which 
most of the other points are intermediate by rea- 
son of the routes over which shipments must 
move. 


Revenue Freight Loadings Decrease 


WASHINGTON, D. C., March 2.—Revenue freight 
loadings for the week ended Feb. 19 amounted to 
960,873 cars, a decrease of 7,444 cars compared 
with the preceding week. The loadings for the 
week of Feb. 19 were distributed as follows: Forest 
products, 68,887 cars; grain and grain products, 
43,453 cars; live stock, 27,542 cars; coal, 213,794 
ears; coke, 12,861 cars; ore, 10,481 cars; mer- 
chandise, 257,882 cars; miscellaneous, 326,473 
cars. 


‘Sa aaa: 

Decision Permits Joint Use of Line 

PORTLAND, ORB., Feb. 26.—From Washington, 
D. C., came word today that the Interstate Com- 
merce Commission has approved with modifica- 
tions, the proposal of the Southern Pacific rail- 
road to permit the Oregon Trunk railway joint 
use of its line between Paunina and the north 
switch at Klamath Falls, Ore., either party to 
construct the branches provided they do not ex- 
tend into territory tributary to the Oregon, Cali- 
fornia & Eastern railway. The proposal also pro- 
vides that the Oregon Trunk line be permitted 
to use the Southern Pacific through Klamath Falls 
as a bridge line to reach the property of the Ore- 
gon Trunk south of Klamath Falls. The Oregon 
Trunk railway is to pay rent at the rate of 5 
percent annually on one-half the cost of facilities. 
The Oregon Trunk proposed to pay its share of 
5 percent annually on the cost of the property 
in proportion to its use and proposed that it be 
permitted to buy and own half interest in the 
Oregon, California & Eastern railway at cost to 
the Southern Pacific. 

Claiming that it would result in unnecessary 
duplication, the commission denied the Oregon 
Trunk proposal to construct and own lines from 
Chiloquin, 27 miles north of Klamath Falls on 
the Natron cut-off, eastward to Sorague Landing, 
in event acquisition of the Oregon, California & 
Eastern is denied. The commission denied a peti- 
tion of the Oregon public service commission that 
the Oregon Trunk have access to the Klamath 
basin and to territory between Paunina and Kla- 
Math Falls, as requested by that company. 

The decision, which bears on the battle for 


AG 


supremacy between the northern lines and the 
Southern Pacific in south central Oregon, is taken 
by railroad men to mean that the Southern Pacific 
is to enjoy protection in the contested area which 
will some day furnish a lot of tonnage from its 
vast areas of timber. It is said that the decision 
will block the Oregon Trunk’s proposed $6,000,000 
link between Bend and Klamath Falls, permission 
to build which was asked of the commission in 
application filed Jan. 5 at the same time the Ore- 
gon Trunk turned down the Southern Pacific offer 
for joint usage of tracks. It is this offer the 
commission has approved. Since copies of the 
decision have not been received here as yet, rail- 
road officials reserved @xtended statements as to 
its ultimate effect, but the decision is taken as a 
victory for the Southern Pacific. 


Valuation Docket Findings 


WASHINGTON, D. C., Feb. 28.—The final value 
for rate making purposes of the Waycross & South- 
ern Railroad Co., owned and used for common car- 
rier purposes, is found to be $188,900, as of June 
30, 1918, according to Division 1 of the Interstate 
Commerce Commission. The value of property 
used but not owned is placed at $26.207. 

The carrier is an industrial railroad. Prac- 
tically all of its traffic comprises forest products, 
and the principal industry served is the Hebard 
Cypress Co., which controls the railroad. The 
road is a single-track standard-gage line, extend- 
ing southerly from Hebardville to Hopkins, Ga., 
a distance of 20.010 miles. The carrier also owns 
5.723 miles of yard tracks and sidings. 

In Valuation Docket No. 693, Division 1 finds 
that the final value of the Buffalo Creek & Gauley 
Railroad Co. was $910,697, as of June 30, 1918. 
This is a single-track standard-gage steam railroad 
extending from Dundon to Widen, W. Va., a dis- 
tance of 18.515 miles. The carrier likewise owns 
2.989 miles of yard tracks and sidings. It is an 
industrial railroad, serving principally the coal 
mines of the Elk River Coal & Lumber Co., which 
controls the road. 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries and 
orders for railway cars are reported as follows: 


INquIRIES—Pere Marquette, 1,000 underframes ; 
Duluth, Missabe & Northern, 250 ore cars; Great 
Northern, prices on repairs to 50 miscellaneous 
freight cars. 


Orpers—Colorado & Southern, 100 Hart selec- 
tive ballast cars with Rodger Ballast Car Co.; 
Canadian National, 200 automobile cars, with 
Eastern Car Co.; Chicago, Burlington & Quincy, 
200 Hart selective ballast cars with Rodger Bal- 
last Car Co., and 150 center sills for refrigerator 
cars with Ryan Car Co. 





New Mexico Companies Reorganize 


Atamocorpo, N. M., Feb. 28.—The New Mex- 
ico Tie & Lumber Co. and the Sacramento Tie 
Co., operating in the forests of the Mescalero 
Indian reservation under contract with the Gov- 
ernment for cutting 400,000,000 feet of timber, 
are to be re-organized and merged into one com- 
pany. The two companies were placed in the 
hands of receivers several months ago, and the 
plans of re-organization have been worked out 
by J. H. Hines, of Memphis, Tenn.,. president 
of both companies, in conjunction with the 
creditors. Additional capital to the amount of 
$720,000 is to be put into the two companies, 
Mr. Hines said. 

Under the re-organization agreement, credi- 
tors in amounts of less than $50 are to be paid 
off in full; those having claims of $50 or more 
will be required to take 50 percent of their 
claim in cash and 50 percent in preferred stock 
in the National Tie Co., the new company. A 
sinking fund will be created to pay off the pre- 
ferred claims. 

The Sacramento Tie Co. and New Mexico Tie 
& Lumber Co. have contracts to supply ties for 
4,000 miles of railroad on the Pacific coast. It 
is understood that the National Tie Co., which 
is a Delaware corporation, has contracts to 
supply ties for 4,000: miles of eastern railroads. 
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Sumpter Valley 


Soft Textured Pine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. ® 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


301-338 Northwestern 
Bank Building, Portland, Oregon 











Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Two Mills 
to Serve You 


We-can give you the same 


Old 
Growth 


















Joist prompt, satisfactory ver- 
vice we are giving 
Long buyers in the items listed 
Dimension opposite 
Surfaced — SELLING AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


The Griswold 
Lumber Co. 


Gasco Bldg.. 
PORTLAND, ORE. 








LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Portér Bidg., PORTLAND, ORE. 
Mill at Reedsport, Ore. 
( Capacity 150,000’ 8 Hours ) 
Member Weét Coast Lumbermen’s Association. 
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Buying in local lot shipments 
from Seidel at St. Louis as you 
need the stock is the new way 
of buying, particularly on un- 
usual or special items. 


Don’t tell your customer you 


haven’t got it. Tell him you'll 
have it by local lot shipment in 
48 hours. Then get in touch 
with us and we'll do the rest. 
Twenty-seven railroads handling 
local lots out of St. Louis. 


If it’s used in building, 


we sell it. 


Sernele 


LUMBER CoO. 
St. Louis, Mo. 




















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 




















White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














New Site? 


For thirty-seven years we have been 
designing and building sawmills and 
woodworking plants. This close con- 
tact with the lumber industry, and our 
intimate knowledge of timberlands, 
topography, etc., will prove helpful to 
mill men seeking new mill sites. 


Write today for names of lumber 


manufacturers we have helped, and lo-: | 


cation of mills we designed and built. 


JHRALL&S HEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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Why Dealers 


Lumber dealers after trying a stock of good 
knock-down window and door frames have not re- 
turned to their previous practice of making their 
own frames in the shop. That is one of the best 
answers to the problem confronting some dealers 
as to the advisability of discontinuing selling 
frames made in their shop and stocking standard- 
knock-down frames. There are still a few deal- 
ers who make their own frames. 

One of the most important points of compari- 
son is that of quality. For, after all, only by 
having satisfied customers can a permanently 
profitable business be built up. Price is soon for- 
gotten, but the quality, or,more emphatically, the 
lack of quality, always remains in the customer’s 
mind. Few customers come back if the quality 
is unsatisfactory. 

How does the stock knock-down frame made by 
a reliable manufacturer compare in quality with 
the frame made in the local shop? Most of us 
will agree that if a specialist is available and 
quality work is desired that it generally pays to 
employ that specialist. Manufacturers who pro- 
duce large quantities of frames are specialists, 
some of them making nothing but the one product 
—window and door frames—while some make 
just the one grade of frame using the same lumber 
entirely. 

If you would go through the factories of the 
frame specialists you would see a large army of 
machines. Practically every opération is per- 
formed by machines, sometimes two operations are 
done at the same time by these versatile machines. 
Often the machine has been designed especially 
for the particular job that it does. Others have 
been adapted from standard millwork machines. 

This modern equipment does the highest class 
of smooth and accurate milling. Working on the 
same kind of lumber daily and doing the same 
operation constantly, the machines can be adjusted 
to minute accurateness and the adjustment set to 
produce exact milling with unusually smooth sur- 
faces. 

Compare this condition with that of the average 
dealer’s shop or millwork plant where the ma- 
chines are performing different types of jobs daily 
and working on different varieties of wood. 

The labor in the plant of the frame manufac- 
turers who produce frames only is specialized. 
Skilled mill operators are thoroughly trained in 
the particular work they are assigned to. Day 
after day these men perform the same operation 
accurately and efficiently. 

Can any one expect the frame made in the 
dealer’s shop or by the local carpenter, made by 
hand with the few primary machines and tools 
available, to be as accurate and finely milled as 
the frame made in a factory with special ma- 
chinery and trained workmen? This is emphasized 
by the fact that the production of the frame fac- 
tory runs into hundreds of thousands yearly, while 
ordinarily the dealer makes very few, compara- 
tively. 

The organization of the manufacturer who is 
specializing in frame production is continually 
studying construction as it applies to window and 
door frames. All of the effort can be directed to 
the one product. Improvements are being made 
in the design of the better stock knock-down frames 
that make those frames better fitted to perform 
their particular job in home construction. 

These improvements are designed to make the 
frames as weather tight as possible, to make the 
frames easier for the dealer to handle and stock, 
and to make them more adaptable for the builder 
in his construction needs. 

When it comes to the material to be used the 
frame manufacturer, because of his large volume 
production, can use better lumber in the finished 
product at a lower cost than can the dealer who 
is making a few frames in his own shop. No 
dealer can use the same high-grade lumber that 
goes into the best stock knock-down frames with- 
out a great deal of extravagant waste. 

The quantity purchasing power of the large 
manufacturer enables him to obtain the usual bet- 
ter price arrangement of quantity buying. 

The larger manufacturers specializing in frame 
production can purchase economical grades of 
rough lumber and still have the finished product 
made of virtually clear stock that will conpare 
favorably with the highest grades of the variety 
of lumber used. Knots and defects are cut out 
of the raw stock in the manufacturing processes 
in such a way that even the shortest clear cut- 
tings are utilized for the different frame parts. 


—_—— 
*President Andersen Lumber Co., 


Bayport, 
Minn 


i 


Favor Knock-Down Frames 


[By Fred C. Andersen*] 


The lumber that is not used for frame parts 4 
sold as a by-product by some of the larger many. 
facturers. Small cuttings not usable for the frame 
are converted into screen molding and stock fo; 
veneered door cores, pine sash, toys, shade rollers, 
shade slats and silk spindles. The shavings ap 
baled and sold to other industries. Even the 
knots and defective pieces are sold as kindling, 

That is why a stock knock-down frame can be 
made of good material and still be sold at a low 
price. The dealer can not possibly use the same 
grade of lumber that appears in the finished prog. 
uct of the larger frame manufacturers without 
considerably higher price per frame. Or he must 
sell at a price that does not net any profit if he 
is in competition with other dealers who handle 
factory-made frames. 

Instead of continuing to make window and out, 
side door frames in their shops and selling them 
at a loss in a competitive market most dealers 
are directing their efforts to producing other 
articles that can be made and sold at a profit, 
Some of the items these dealers are now ma 
are: window screens; stair treads, risers, newels, 
balusters and thresholds; inside door frames, and 
inside trim; medicine cabinets; kitchen cabinets; 
bookcases; bread boards; ironing boards; and 
lawn furniture, including trellises and pergolas. 

The experiences of dealers on a subject like this 
is always interesting. The A. C. Jefferson Lumber 
Co., St. Paul, Minn., up to three years ago had 
been making all of the material that went into 
their frames. A. C. Jefferson in a recent letter 
states, “I believe that the manufacture of frame 
stock on special fast-feed machines by specialized 
labor produces a frame approaching a degree of 
accuracy and uniformity not attainable with the 
equipment of the average lumber yard.” 

D. W. Butz, president Indiana Lumber Co. 
Kokomo, Ind., says, “Still another objectionable 
feature is the fact that we cannot make as good 
an article usually as we can buy.” 

Formerly, the Knox County Lumber Co., Vin- 
cennes, Ind., made its own frames in its mill, and 
probably like a good many other planing mill 
operators, knew that it could not make them as 
cheaply but thought it was making a better frame 
than a ready made knock-down frame. President 
J. L. Klemeyer, in a recent letter, states that the 
stock knock-down frame the company is now sell- 
ing is “superior in quality to the average home- 
made frame and can be sold at a better profit 
to the dealer than a frame that he can make 
himself.” 

It seems only fair to say that it is just as im- 
practical to try to equal in a small shop the qual- 
ity of the frame made in the larger factories as 
to expect to make stock doors or sash as well 
and as cheaply in a small way as they are now 
made by the large sash and door factories. 


SASH, DOORS and MILLWORK 


As the spring building season approaches there 
is more activity in millwork circles. Columbus and 
central Ohio plants report considerable figuring on 
new homes and apartments. Orders have been 
booked which will take the output of many plants 
for the coming month. Labor is plentiful. Door and 
sash stocks are being accumulated for the spring 
building season. Prices are still low, and competi- 
tion is reported very strong. 


Kansas City (Mo.) plants report demand slacked 
off a little in the last week, but a better volume 
of business in sight for March. Suburban demand 
has been slow, but should begin to pick up now. 
Prices are weak as there is strong competition for 
business. 


The Baltimore (Md.) sash and door trade is 
probably reflecting conditions generally prevalent 
throughout the country. Volume is limited, with 
returns held down to narrow margins. 














The sash and door factories of Los Angeles, 
Calif., have had a very fair amount of business 
during the week but there is plenty of room for 
improvement. The larger proportion of volume is 
coming from surrounding cities. 


The most important development of the week in 
the glass industry, from a distribution standpoint, 
was the announcement of the American Window 
Glass Co. that, effective Feb. 23 and extending 
until March 17, 1927, the selling price of B quality 
single in all brackets is reduced 6 percent, with A 
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quality in these brackets selling one point higher 
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New Owner for Sash and Door Plant 


BIRMINGHAM, ALA., March 1.—A. N. Tippins, of 
the Tippins Realty Co., a former sawmill operator 
in Blount and Sumter counties, last week pur- 
chased from E. V. Sanders and Gordon C. Colson 
the plant of the City Sash & Door Manufacturing 
Co., of Birmingham, and will assume management 
immediately. The plant will be remodeled and 
capacity increased. The new company will be 


known as the Tippins Manufacturing Co. HB. V. 
Sanders, who jointly with Mr. Colson owned the 
stock of the old company, will continue the whole- 
sale lumber operations, as well as his manufactur- 
ing interest at Eutaw, where he and Mr. Colson 
have operated for several years, and for the pres- 
ent the retail business of the City Sash & Door 
Manufacturing Co. will continue until stocks on 
hand are sold. The Tippins company will not 
enter the retail lumber business. Product of the 
plant will go largely to the dealers here in the 
district. 


lowa Convention Well Balanced 


(Continued from page 77) 


to destroy the system but stated emphatically 
that it should be made the servant of all the 
people of the United States. 


Modern Merchandising Methods 


David P. Livingston, of the Meredith Pub- 
lishing Co., Des Moines, began his discussion 
of ‘‘Modern Merchandising’’ by stating that 
there probably has been an overselling of ad- 
vertising since the Great War. He quoted an 
army officer to the effect that while artillery 
is invaluable, an army never captures a position 
until it occupies the position. Mr. Livingston 
used this as a comparison with selling; and he 
stated that while advertising, national and 
local, may, like the artillery, prepare for the 
capture, the sale isn’t made until someone 
actually sees the prospect and closes the deal. 
If lumbermen are to sell to the owners of the 
213,000 farms in Iowa, they must see the prob- 
lem as the farmer sees it. He made a number 
of practical suggestions. He suggested that 
dealers see the editorial matter in the farm 
journals coming into their territory, draw from 
it the matters of importance to their business 
and follow these matters up. One such idea 
is portable hog houses to escape swine diseases, 
the germs of which remain in the ground. This 
involves not only portable hog houses but also 
hog-tight fences. 

Mr. Livingston divided the market into spon- 
taneous, potential and latent sales and stated 
that many retailers have been content with 
the first; thus overlooking perhaps the greater 
part of their opportunities. e suggested 
methods of approach and figuring to show that 
building and repair are really investments and 
not expenditures. He urged finally intelligent 
personal selling but warned against oversell- 
ing and thus compromising credit. % 

C. L. Haines, of the Iowa Good Roads Asso 
ciation, made a brief plea that dealers see their 
legislators and urge the passage of pending 
bills to create a State system of primary roads 
and to aid in financing them. 

This evening the annual banquet and dance 
were held in the ballroom of the Ft. Des Moines 
Hotel. A large number of ladies are in at- 
tendance at the convention. 


THURSDAY SESSIONS 


[Special telegram to AMERICAN LUMBERMAN] 

Des Moines, Iowa, March 3.—The morn- 
ing session was marked by two extraordinary 
inspirational addresses. First was one by 
Fred Kamueller, of Dubuque, who is actively 
engaged in farming and who spoke on the sub- 
ject of ‘‘Selling Friendship.’’ With infinite 
humor and homely philosophy, the speaker 
drove home the idea that there is a great 
partnership running through agriculture and 
the business world, and he begged for mutual 
sympathy and understanding and friendship 
and mental disarmament between country and 
town. He described some of the codperative 
efforts being made in and around Dubuque to 
this end. 

The second speaker was Curtis M. Johnson, 
of Rush City, Minn., a hardware dealer who 
has made a national reputation for building 
big business in a little town and for doing it 
on a kindly and neighborly basis. He is a 
well known speaker at lumber conventions. 
He spoke on the subject of ‘‘Boosting the 
Average.’’ With many illustrations, he spoke 
of ways of pulling up the average of accom- 
plishment in personal and community and 


national affairs. He mentioned a few gen- 
eral objectives for the middle West, such as: 
the Great Lakes and Mississippi River water- 
ways to the sea, accurate soil surveys, a 
junior college in every high school, and the 
like. These things serve as ideals or pic- 
tures to which accomplishments may be fitted. 
He closed with a splendid tribute to the oppor- 
tunities offered in the United States. 


Officers Elected 
At the final session officers were elected for 
the respective associations as follows: 
Central & Northeastern lowa Association 


President—A. L. Alcorn, Cedar Rapids, Iowa. 
Vice president—Glen Newton, Nevada, Iowa. 
Secretary-treasurer—Robert Connor, Des Moines, 


Iowa. 
Directors—Ben Webster, Mason City; John 
Daniels, Dubuque; C. R. Burgess, Cresco, and 


Howard Rice, Boone. 

Northwest lowa Lumbermen’s Association 

President—John Grant, Rolfe, Iowa. 

Vice president—E. S. Weart, Laurens, Iowa. 
. aay ee H. Kiefer, Pocahontas, 
0 ° 

A joint resolutions committee reported ap- 
proval and advocacy of district meetings; op- 
posed changes in the Iowa lien law, and ex- 
pressed thanks to the speakers, the hotel, the 
local committee of wholesalers who managed the 
banquet, and to all others aiding in making the 
convention a success. 

The joint convention has been largely at- 
tended and is considered the most successful of 
all joint meetings held. Interest and enthusiasm 
ran high and the officers of both organizations 
are looking forward to future successful and 
augmented joint conventions. 


Building New Mill Plants 

JACKSONVILLE, FLA., Feb. 28.—Arrangements 
for the moving of the sawmill operations of the 
Putnam Lumber Co, from Jacksonville to Sham- 
rock, near Cross City, Fla., in Dixie County, 
have been completed. The location is on the 
banks of the famous Suwannee River. 

The company is erecting a new pine mill. It 
will consist of two single band mills, a horizon- 
tal resaw, a gang and two gang edgers. The 
order for the entire equipment has been placed 
with Filer & Stowell, Milwaukee, Wis., and the 
mill will be thoroughly uptodate. It will have 
a eapacity of about 75,000,000 feet a year. In 
addition to the mill, there will be ten Moore dry 
kilns with electric transfer cars leading to the 
large dry lumber sheds and to the planing mill. 
The planing mill will be one of the largest of its 
kind in the South. It will be electrically op- 
erated throughout, each machine on an indi- 
vidual motor. 

Some of the machinery now used in the ecy- 
press mill at Ortega, near Jacksonville, will be 
used in the new mill at Shamrock. The cypress 
mill will be equipped with a single cutting 9-foot 
band and a slash gang. On a night and day 
shift, the mill will produce about 40,000,000 
feet annually. The cypress mill will be equipped 
with two dry kilns. Yard space sufficient to 
carry more than forty million feet has been 
acquired. The alleyways will be paved with 
rock and asphalted, as the company intends to 
use electrically operated Ross carriers in trans- 
porting the lumber to and from the mill. 

The Putnam Lumber Co. will continue to 
operate its fleet of ocean-going vessels, and will 
maintain docks at Fernandina or Jacksonville. 

The company is building a town at Shamrock 
which will be modern in every respect. 











Maple Flooring Gives 
the Best Service 


In Schools 


The sand and grit carried into 
the school rooms on the chil- 
dren’s shoes constantly grind the 
surface of the flooring. The 
compact fibre of Michigan Hard 
Maple withstands this steady 
wear better than most woods. 


That is why “Old Reliable” 
Maple flooring is preferred for 
use in schools, hospitals, homes, 
office buildings, factories, ware- 
houses, etc. When your custom- 
ers want long wearing, econom- 
ical flooring, recommend “Old 
Reliable” Maple flooring. 


Probably 20% or better of all 
Maple, Birch and Beech flooring 
sold has been manufactured by 
us. Our flooring is truly the 
“Old Reliable” in every sense of 
the word and will sell readily 
for you. 


Mail Coupon Today 
so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture Hard and 
Softwood Lumber, Lath, and Posts. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable” 
Hardwood Flooring. 


I would like to receive future lists as 


me in any way. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 


have a daily capacity of 
| 300,000 feet of 


BAND SAWN AND KILN DRIED | 


N. C. PINE 


ROUGH or DRESSED LUMBER 








right and our quality | 
unexcelled in | 


| 

| a You'll find our prices 

| © 

| Be am | 
<s Partition, Ceiling, | 

Moulding, Trim, 


%, 
¥ Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. | 


Surry Lumber Company 


Incorporated 1885 
Trust Building, Baltimore, Maryland 


Manufacturers 











© Why Worry 


about holding your trade when 
you can get lumber like our 


nia sma pezies 
_—— N. C. Pine a 
Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., "Ricumono: va 












W. M. CARNEY MILL CO. 
SPA Atmore, Ala. SPA 


Grade Marked Southern Pine 











Lumber Manufacturers 
——— Since 1881 —————— 











Yellow Pine 


‘Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fila. 


.q LUMBER 
Gypress foam Duct 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 















CAPT. F. WILBERT, president of A. Wil- 
bert’s Sons Lumber & Shingle Co., and one of 
the leaders of the southern lumber industry, 
died suddenly Monday morning, Feb. 28, at his 
honie in Plaquemine, 
Louisiana, aged 75. Ad- 
vices from Plaquemine 
state that his health had 
gradually been failing 
for some time, but he 
had been attending to 
his business affairs as 
usual and his death was 
wholly unexpected. For 
many years Capt. Wil- 
bert played a leading 





THE LATE 
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part in the cypress in- 
dustry. Elected presi- 
dent of the Southern 
Cypress Manufacturers’ 
Association on its or- 
ganization in 1905, he 
served continuously in 
that capacity to the day 
of his death and his an- 
nual re-elections were 
always unanimous. He 
was also a director of 
the Louisiana Red Cy- 
press Co., which markets the output of his com- 
pany’s mills along with others. In addition to 
their extensive lumber enterprises, the Wilbert 
interests are rated among Louisiana’s leading 
sugar growing and manufacturing concerns. 
Busied as he was with the conduct of these 
varied enterprises, Capt. Wilbert found time to 
devote to the political affairs of Lousiana, serv- 
ing several terms as State senator and being 
the close friend and adviser of a number of the 
State’s governors. He enjoyed a state-wide ac- 
quaintance in political circles and a nation-wide 
acquaintance in the lumber industry, wielding 
an active and useful influence in both fields. 
Capt. Wilbert is survived by five brothers: Dr. 
Benjamin, George, Charles, Henry and Joseph 
Wilbert; by three sons: Frederic P., Anthony 
and Thomas Wilbert; and two daughters: Mrs. 
Philip Kearney and Mrs. L. P. Laville; all resi- 
dents of Plaquemine. The funeral was held at 
Plaquemine Tuesday afternoon, March 1. Among 
those attending were C. S. Williams, of the F. 
B. Williams Cypress Co., and J. F. Wigginton 
of the Louisiana Red Cypress Co., both directors 
of the Southern Cypress Manufacturers’ Asso- 
ciation, and Secretary J. R. Black of the asso- 
ciation, all from New Orleans. 


B. G. HALE, 60 years of age, operating a 
lumber business at Hickman, Ky., was found 
dead in bed at a hotel in Dyersburg, Tenn., on 
Feb. 24, death apparently being caused by 
heart trouble. He had left Hickman on a busi- 
ness trip to Memphis, stopping off at Dyersburg, 
on the way. Hale was a large land owner in 
Kentucky and Tennessee. A daughter and two 
sons survive him. 


JAMES FLYNN, pioneer lumber manufacturer 
and outstanding Charleston, W. Va., business 
man, died, Feb. 26, of ailments incident to his 
advanced years, the immediate cause being 
angina pectoris and some bronchial trouble. He 
would have been 82 years old had he lived until 
next July. Mr. vee was born. at Meeramachie, 
New Brunswick, July 11, 1845, one of a family of 
13 children. The family moved to Clearfield, Pa. 
in 1855. For many years he organized and con- 
ducted lumber operations in Pennsylvania and 
developed large sections of timber lands in the 
vicinity of Altoona, and in other parts of the 
State. As the years passed Mr. Flynn saw the 
great lumber resources of Pennsylvania become 
more and more depleted until they were finally 
almost exhausted and the business began to 
wane. It was then that he t about for new 
fields of endeavor and his atteftion was directed 
to West Virginia. He went to that section in 
1903 and at once became extensively indentified 
with the lumber business. In 1900 Mr. Flynn 
established the Leatherwood Lumber Co. and 
was elected its president. Its operations were 
in Clay County and lasted for twelve years or 
until the tract was cut over. Later he organized 
the Flynn Lumber Co., with operations at Swiss. 
W. Va., the Lackawanna Coal & Lumber Co., at 
Seth, W. Va., of which he was general manager, 
and the Spice Run Lumber Co., at Locust, W. 
Va., of which he was president. Mr. Flynn went 
to Charleston in 1904 where he interested capi- 
talists of southern Pennsylvania in the develop- 
ment in southern West Virginia lumber and 
coal tracts. In this he took the leadership, and 
it was largely due to his organizing ability and 
superior business acumen that these natural re- 
sources of the State were so quickly developed. 
Success followed his efforts, and he soon became 
known as one of the leaders of the logging and 
lumber manufacturing business in Kanawha, 
Greenbrier and other counties in that State. At 
one time he operated five band sawmills in and 
around Charleston, the largest lumber .manu- 











faeturing operation in the section. Mrs. Flynn 
survives him, as do a brother, D. C. Flynn, of 
Philadelphia, and a sister, Mrs. Madge Smith, 
of Chippewa Falls, Wis.; a daughter, Mrs. W. 
T. Burdette, of Charleston; a son, George M., 
Flynn, of Tampico, Mexico, and three sons who 
live in Charleston, James A. Flynn, D. K. E. 
Flynn and Gus K. Flynn. He is also survived 
by seven grandchildren. 


DAVID BAIRD, former United States Senator 
from New Jersey, who was a political leader in 
south Jersey for many years, died last Thurs- 
day, Feb. 24, after a long illness at his residence 
in Camden, N. J. Senator Baird established a 
lumber mill in Camden in 1874 at the foot of 
Linden Street and operated it for more than 
fifty years, amassing a fortune. At the time of 
his death, he was financially interested in rail- 
roads and banking institutions. After holding 
several county offices, he was appointed by 
Governor Edge in February, 1918, to replace 
United States Senator William Hughes, who died 
in office. The following Fall, Mr. Baird was 
elected for the remainder of the term, which 
expired in March, 1919. In the last few years of 
his life, Mr. Baird expressed a desire to “sit 
back and watch the parade,”’ but his office, 
from which he watched his lumber business as 
well as politics was a scene of many important 
conferences. Mr. Baird was born in County 
Derry, Ireland, and came to this country when 
he was sixteen. 

Mr. Baird is survived by his widow, his son, 
David Baird, Jr., and a daughter, Mrs. Elizabeth 
Baird Robinson. 


MRS. ALICE McCREIGHT, wife of Job Mc- 
Creight, and mothef of C. V. McCreight of the 
Cc. V. McCreight Lumber Co., of Pittsburgh, Pa., 
died Friday, Feb. 25, at her home in Indiana, 
Pa., after an illness of three weeks. Death 
ensued after she had suffered a third stroke of 
paralysis during the period of her last illness. 
Mrs. McCreight, whose maiden name was Alice 
Sleppy, spent the sixty-four years of her life in 
Indiana, Pa. She was a member of First United 
Presbyterian church of Indiana, and took an 
active part in all its work. She is survived by 
her husband and three sons, C. V. and J. B. Mc- 
Creight, both of Indiana, being associated in the 
Cc. V. McCreight Lumber Co., of Pittsburgh, and 
W. L. McCreight, a teacher and athletic in- 
structor in the Curwensville, Pa., high school. 
Her mother, Mrs. Margaret Sleppy, of Atwood, 
Pa., also survives at the age of eighty-four; two 
brothers, W. D. and J. M. Sleppy, live in Pitts- 
burgh; a sister, Mrs. D. R. Wineman in Sharon, 
Pa., and another sister, Mrs. Lincoln McCul- 
lough, in Atwood, Pa. Funeral services were 
held Monday, February 28, at 1 p. m. from the 
home, 1230 Philadelphia street, Indiana, Rev. 
Dr. Pinkerton, pastor of the deceased, officiat- 
ing. Burial was in Oakland cemetery, Indiana. 


FRANCIS XAVIER DIEBOLD, aged 51, prom- 
inent in the lumber business of Pittsbur, and 
Philadelphia, died Saturday afternoon, Feb. 26, 
in Mercy hospital, Pittsburgh, where he had been 
a patient since Christ- 
mas. Death was at- 
tributed to heart dis- 
ease. Mr. Diebold was a 
native of Pittsburgh, 
having been a son of the 
late Michael Diebold, 
also prominent in the 
lumber business in 
Pittsburgh and widely 
known in lumber circles, 
who died two years ago. 





THE LATE 
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After his graduation 
from Duquesne Uni- 
versity, Pittsburgh, Mr. 
Diebold followed in the 
footsteps of his father 
by becoming identified 
with the lumber busi- 
ness. His first practical 
experience was acquired 
as a piler and inspector 
for the Yawkey-Bissell 
Lumber Co. of Bay 
City, Mich. Later he 
was in business in Memphis, Tenn. Return- 
ing to Pittsburgh in 1905, he became president 
of the Lamona Lumber Co. of that city, and 
when that company was absorbed by tne Forest 
Lumber Co., of Pittsburgh, he became presi- 
dent of the merged company. He still held that 
position at the time of his death, but for the 
last thirteen years had been in charge of the 
company’s branch office in Philadelphia, where 
he directed the activities of the sales force up 
and down the Atlantic coast. In addition to his 
interest in the Forest Lumber Co., Mr. Diebold 
was president of the Diebold Lumber Co. of 
Atlantic City, and was a member of the boards 
of directors of the Carnegie Lumber Co., Car- 
negie, Pa.; the White Top Railroad Co., Abing- 
ton, Va.; the Diebold Investment Co.; the Has- 
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singer Lumber Co., Konnarock, Va.; the Die- 
pold-Hassinger Co., Damascus, Va.; the Brady- 
Hindle Lumber Co., Philadelphia, and the Kon- 
narock Store Co., Konnarock, Va. Mr. Diebold 
was also a member of the Manufacturers’ Club, 
the Penn Athletic Club, the White Marsh 
Country Club, and the Rolling Green Golf Club, 
all of Philadelphia, and the Sea View Golf Club 
of Atlantic City. He was a member of Sacred 
Heart Catholic church, Pittsburgh, and of the 
Knights of Columbus. Mr. Diebold never mar- 
ried. He is survived by his mother, Mrs. Michael 
Diebold; six brothers, Edward M., of the E. M. 
Diebold Lumber Co.; Elmer A., of the Higgins 
Lumber Co.; A. J., C. J., and L. J. Diebold, all 
of Pittsburgh, and a sister, Mrs. Frank A. Brady 
of Philadelphia. Funeral services were held 
Tuesday morning, March 1, from Sacred Heart 
church, Eastend, Pittsburgh. He was laid to 
rest beside his father in Calvary cemetery, 
Hazelwood avenue, Pittsburgh. 


0. H. BACHTEL, one of the most prominent 
of eastern Ohio retail lumbermen, and a past 
president of the Ohio Association of Retail Lum- 
ber Dealers, died suddenly at his home in Can- 
ton, Ohio, Monday, March 1, following an attack 
of heart trouble. Mr. Bachtel was 68 years old 
and had been identified with the retail lumber 
business all of his business life. Born in Can- 
ton, he lived in that city all his life. He organ- 
ized the company which: bears his name, the 
Bachtel Lumber Co., in 1901 and had success- 
fully conducted it for twenty-six years. Mr. 
Bachtel was active in association work. He 
served as president of the Ohio association for 
several terms, and was largely instrumental in 
forming the Canton chapter of that organiza- 
tion. At the time of his death he was president 
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Association, 
which he was also instrumental in founding. 
An active church member, a 32nd degree Mason, 
and a Rotarian, Mr. Bachtel was also affiliated 
with a number of other fraternal and social 


of the Canton Lumber Dealers’ 


organizations. He was popular and warmly 
regarded in all his business and social connec- 
tions and will be greatly missed in future 
association meetings. A widow, two daughters 
and two sons survive him. 


JOHN WILLSEY CHAMBERLIN for many 
years the Buffalo, N. Y., correspondent of the 
American Lumberman and other trade papers, 
died at his home, 350 Elmwood avenue, in that 
city, on Feb. 26, aged 78. Death followed a 
stroke sustained two weeks earlier. Until his 
sudden seizure, age had apparently not lessened 
his ability or his desire to attend to the daily 
detail of news writing, and even then he ex- 
pressed impatience that he could not resume his 
business calls at the office of: his friends. Mr. 
Chamberlin was born in Westford, Otsego 
County, N. Y., in 1848, and entered Cornell Uni- 
versity in one of its earliest classes, graduat- 
ing in 1873. He always retained an interest in 
the university’s progress and in the lives of his 
classmates, and always looked with eagerness 
to the time of annual commencement, when the 
old graduates came back to greet each other. 


‘Four years ago he attended his fiftieth com- 


mencement and he had planned to go again in 
June of this year. Most of Mr. Chamberlin’s 
mature years were devoted to the writing of 
news, beginning about forty years ago, when he 
started as a reporter on the Buffalo Express. 
He did all-around newspaper work and later 
became the marine editor, a position which 
brought him in daily touch with many business 
men in various lines, including lumber, grain, 
coal, ore and package-freight. After some years 
on the daily press, he took up trade-paper cor- 
respondence and made it a specialty for the re- 
mainder of his life. He was a familiar and wel- 
come figure at the lumber, coal and flour offices 
for more than a generation. He knew the story 
of the rise or of the decline of many a Buffalo 


business house, and he could have written very 
entertaining and valuable reminiscences, had 
not the work of today, rather than that of 
yesterday, claimed his attention. 

Surviving are his widow, Mrs. Sarah Drake 
Chamberlin, and his sister, Miss Rose E. Cham- 
berlin. The funeral was held at the family home 
on March 1 at 2:30 p.m., Rev. George A. Buttrick 
officiating. The active bearers were from the 
lumber and coal trades: A. J. Chestnut, A. A. 
Mason, F. J. Durdan, J. T. Roberts, E. H. Read 
and F. A. Mohr. Burial was in Forest Lawn 
cemetery. 


GUY A. PORTER, prominent West Virginia 
lumberman, with interests in New Mexico and 
other lumbering sections, died at the Mercy 
Hospital, in Chicago, on Saturday, Feb. 26, the 
result of injuries sustained when he fell in 
Detroit, Mich., about the middle of last January. 
Mr. Porter was in Detroit on business at the 
time of the accident and planned to go on to 
New Mexico to visit his lumber holdings. As he 
approached the Michigan Central station he slip- 
ped on the icy pavement and fell. Not realizing 
the seriousness of the injury, Mr. Porter insisted 
on continuing his journey, but in Chicago found 
himself unable to go on and was taken to the 
hospital. It was discovered that his leg was 
fractured and he had also suffered a severe 
heart shock. Mr. Porter was 70 years old and 
the shock finally proved too much for his 
strength. His daughters and sons were sum- 
moned and were at his bedside when he died. 
His home was in Charleston, W. Va., and the 
body was taken there for burial. 

Guy A. Porter was a lumberman of many years 
experience and was active in the business up to 
the day of his accident. The major part of his 
activities were always connected with lumber- 
ing though he had other interests. As a youth 
he became interested in timber cuting and the 
operation of sawmills in various parts of Kan- 
awha County, West Virginia, and became an 
expert in estimating the value of standing tim- 
ber. Advancing years did not slow up his ac- 
tivities and several years ago when most men 
would have been ready to retire from active 
business, Mr. Porter went into what was by 
far the largest timber and lumber enterprise of 
his entire career. He learned of a great tract 
of virgin timber in New Mexico, near the city 
of Albuquerque, and went there to look it over. 
He was enthusiastic from the first and immedi- 
ately organized a company including some of 
Charleston’s most astute and successful finan- 
ciers,-and went back to secure the lands. The 
vast prospect of developing the new property 
did not alarm him and he undertook the presi- 
dency and general management of the White 
Pine Lumber Co., as the new concern was called. 
He set to work to build a lumber town, rail- 
roads and mills. He took machinery over the 
long distance and into the forests and made 
repeated trips across the continent. The heavy 
work did not seem to trouble him and he kept 
at it tintil the last, developing in the few short 
years a great lumber operation in a new region. 
Mr. Porter had associated with him in the enter- 
prise his two sons, Frank H. and Lyman A. 
Porter, who make their home in Albuquerque. 
Another son, G. Callie Porter, lives in Charles- 
ton. Two daughters, Mrs. W. H. Coley and Mrs. 
C. A. Williamson, also live in Albuquerque. Mrs. 
Porter, who before her marriage was Miss Mary 
C. Huddleston, daughter of a pioneer family of 
the Kanawha Valley, also survives and one 
brother, Stuart Porter, living in Kanawha City. 
Mr. Porter was a director of the Citizens’ Na- 
tional Bank, of Charleston, and one of that 
city’s most noted residents. 


GEORGE RATHBONE, founder of one of the 
oldest and largest retail lumber businesses in 
the city of Toronto, Ont., known as George 
Rathbone, (Ltd.) died suddenly at his home in 
that city on Saturday, Feb. 26, in his 80th year. 
Mr. Rathbone was born in England, and went 
to Canada in his 19th year. He started in the 
lumber industry in Hamilton, and 47 years ago 
went to Toronto, where he established the 
company that has ever since borne his name. 
During his business career there, he built the old 
Union Station, the Mercer Reformatory, and a 
number of the city’s churches. He was one of 
the oldest members of St. Anne’s Church, and 
a charter member of Cheltenham Lodge, Sons 
of England. He is survived by his widow, form- 
erly Miss Elizabeth Bateman, one son, Thos. E., 
and two daughters, Mrs. Harry Sherin, of Lake- 
field, Ont. and Mrs. W. H. Barnes, of Toronto; 
six grandsons and one granddaughter.. One son, 
George Henry, who served in the Great War, 
page the Flying Corps, was ‘reported missing” 
n 1917. 


RILEY HALL, aged about 79, one of the oldest 
retired lumbermen of eastern Kentucky died at 
his old home near Hemphill, Ky., Thursday, Feb. 
24, after an illness of several months. Many 
years ago he was an active sawmill operator, 
and for years also operated splash dams. 


JOHN E. GEORGE, of the Panhandle Lumber 
Co., Panhandle, Tex., died in that city on Feb. 26, 
according to word received at headquarters of 
Hoo-Hoo International, of which he was a mem- 
ber. Mr. George was 27 years old. A concatena- 
tion scheduled for the day he died was postponed 
for a week in his memory: He is survived only 
by his mother. 


LEONARD S. FLECKENSTEIN, president of 
the Fleckenstein Planing Mill Co., operating a 
plant at Easton, Md., died at his home there on 
Feb. 23. He was 82 years old and had enjoyed 








Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N. C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BPOWN 


CYPRESS CO. 


Vale Royal Mill, Savannah, Ga. 
In territory east of Pittsburgh. 


Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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HARDWOODS 


That Satisfy 


Factory Men 


We are regularly supplying 
an increasing number of factory 
buyers with our superior values 
in Southern Hardwoods. When 
you need hardwood lumber it 
will pay you to address your in- 
quiries to us. 

We try at all times to main- 
tain a fairly good assortment of 


dry stock in 
Hew Qak, Gum, Ash, Elm 
= Cypress a specialty. 


The BREECE-WHITE 


Manufacturing Co. 


SALES OFFICE: 
Bank of Commerce Bldg., 


MEMPHIS, TENN. 


Sales Representatives: 
Boyd White, - - 1145 Pendergast, 
Jamestown, N. Y. 
1. J. Newsome, Room 1200 First National 
Bldg., Chicago, Il. 
Frank Handeyside, - Appleton, Wis. 


Mills: Arkansas City, Ark.— Fondale, La. 

















CI LOUISIANA Co 









HAM MOND.LA. ieee 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Malle ot 
CANDY, LA. 





Office. 
RUSTON, LA. 




















Manufacturers 


Short Leaf Pine and Hardwoods 





fair health until arty before his death. Mr. 
Fleckenstein was prominent in business circles 
of the Eastern Shore and had many friends. 
One of his sons is a prominent physician in 
Baltimore. 


THOMAS MULLINS, aged 54, formerly a 
prominent lumberman, died at his home at Lost 
Creek headwaters near the Knott County border, 
Kentucky on Monday afternoon, Feb. 21, after 
an illness of several months. Mr. Mullins leaves a 


New Mills and Equipment 


ALABAMA. Red Bay—Berthod & Jennings Lumber 
Co. will have new mill in operation within forty days 
and will specialize in long rough timbers. 

CALIFORNIA. Los Angeles—Los Angeles Ladder Co. 
will erect a new mill; cost, $5,000. 

GEORGIA. Forsyth—H. H. Hardin reported will 
erect planing mill and a number of sawmills. 

ILLINOIS. Wood River—William Groves reported to 
be planning to erect planing mill. 

INDIANA Tell City—Tell City Furniture Co. will 
install dry kiln; later will erect addition to plant. 

LOUISIANA. Bogalusa—Lamar Lumber Co. (Inc.) 
will erect two kilns, planing mill, band mill etc. 

OREGON. Portland—F. H. Call, table manufac- 
turer, will erect factory 

Klamath Falls—Shaw-Bertram Lumber Co. erecting ten 
dry kilns. 

Portland—Western Cooperage Co. building factory. 

SOUTH CAROLINA. Sumter—Booth-Parker Lumber 
Co. purchased tracts of timber in Dillon County and 
will erect a large sawmill near Hamer; Harry E. 
Parker, general manager, at Dillon. 

TEXAS. lLufkin—Boynton Lumber Co. 
kilns and will build planer and dry sheds. 

VIRGINIA. Norton—Jackson Bros. Lumber Co. has 
begun construction of camp at Dooly, Va. A mill will 
be erected, nine miles of narrow gage railroad built 


installing dry 


ete.; timber, ties, poles, pulp, and bark wood will be 
handled. 
ASHINGTON. Morton—Christ Carlson, of Pe Ell, 


will erect lumber mill at Kosmos. 
Raymond—Fred Rapp and Omer Cox will begin opera- 
tion of a sawmill as soon as buildings are completed. 
WISCONSIN. Antigo—Vulcan Last Co. will erect 19 
dry kilns, two drying sheds and a new office. 
Elkhorn—S. F. Svenson of this city is planning erec- 
tion of furniture factory in Delavan, Wis., it is re- 
ported. 
Sheboygan—Northern Furniture Co. erecting new plant. 


Business Changes 


ARKANSAS. Hot Springs—Green-Thornton Lumber 
Co. and T. J. Reynolds Lumber Co. merged into’ Valley 
Lumber & Supply Co., incorporated; capital, $100,000. 

CALIFORNIA. Boyes Springs—Boyes Springs lumber 
yard sold to Louis Kearney who will consolidate stock 
with his own yards at El Verano and Fetters Springs. 

Los Angeles—E. D. Tennant moving to 626 Chamber of 
Commerce Building. 

Oakland—Bryan Hardwood Co. sold to Strable Hard- 
wood Co. 


DELAWARE. Greenwood—Greenwood Lumber Co. 
succeeded by Greenwood Lumber & Trading Co. 


FLORIDA. Coral Gables—Jones-Young Lumber Co. 
taken over by G. T. Bailey, of Bailey Lumber Co., who 
will enlarge. 

GEORGIA. Savannah—Gulf Red Cypress Co. moving 
headquarters to Jacksonville, Fla. 


ILLINOIS. Chicago—Battery Parts Corporation suc- 
ceeded by Smith-Starbuck Co. 

Fowler—Middendorf Lumber Co. has been sold to 
William Wittler and Earl Sloniger who have discontinued 
the lumber yard, stock being moved to the Ursa yards 
with Frank Middendorf in charge. 

Medora—Medora Lumber Co. purchased by George 
Barnes, of Fidelity. 

INDIANA. Argos—Marshall 
Veneer Lumber & Plywood Co. 

Beech Grove—W. 8S. Newcomer succeeded by New- 
comer Lumber (Inc.). 

Indianapolis—Phoenix Lumber Co. moving from 1448 
Sheldon St. to 1317-19 N. Capital Ave. Will open hard- 
ware store in addition to lumber yard. 


IOWA. Merrill—S. H. 


Mfg. Co. succeeded by 


Bowman Lumber Co. suc- 
ceeded by Jake Lampert Lumber Yards. 
MASSACHUSBETTS. Boston—Pacific Coast Lumber 


Co. moving from 88 Tremont St. 
80 Boylston St. 

MICHIGAN. Pinconning—R. & A. Lumber Yards 
moving yard from Linwood and consolidated with local 
yard. 

MINNESOTA. Clarkfield—Bowman Lumber Co. 
to Youman Lumber Co. 

Hamburg—Fred W. Bergmann succeeded by H. F. 


to 554 Little Building, 


sold 


Bergmann. 
Nassau—S. H. Bowman Lumber Co. succeeded by 
L. P. Doliff Lumber Co. 


Peterson and Rushford—OC. L. Colman Lumber Co. 
yards sold to Botsford Lumber Co. 


MISSISSIPPI. Holly Bluff—Wallin Hardwood Lum- 
ber Co. changing name to Lake George Hardwood Lum- 
ber Co. 


MISSOURI. Bonne Terre—Bonne Terre Lumber Co. 
succeeded by Waggener Store Co.; headquarters, Festus. 

Kirksville—Baxter Lumber Co. and Independent Lum- 
ber Co. succeeded by Chellis-White Lumber Co. 

St. James—-Verkamp Bros. succeeded by Otto Krueger. 

Sikeston—Sikeston Concrete Tile & Construction Co. 
succeeded by Leslie Lumber & Supply Co., of Pine Bluff, 


NEBRASKA. Lawrence—Farmers’ Union Lumber Co. 
sold to Byers Lumber Co., of Hastings. 


——e, 


wife, four sons and two daughters besides 
—— in the lumber fraternity in eastern Ken. 
tucky. 


DAVID SMITH, aged 45, a lumberman, dieg 
at his home near Fisty, Ky., Feb. 21, after a 
brief illness. It is believed that Mr. Smith sul. 
fered an acute heart attack. He leaves a wif, 
and two young daughters. For several years 
Mr. Smith operated sawmills in the eastern 


Kentucky hardwood section. 





Winside—George M. Jordan succeeded by Ludwig 
Schomberg. 

NEW YORK. Wellsville—Hanks 
ceeded by Hanks & Hopkins. 


NORTH DAKOTA. Rugby—Bovey-Shute & Jackson 
(Ine.) succeeded by Piper-Howe Lumber Co. 

OHIO. Niles—East Ohio Lumber Co. sells local yard 
to Niles Lumber Co. 

Payne—Local branch of Robert Hixon Lumber (o, 
sold to Jerry Strayer, of the South Side Lumber (Co,, 
who will consolidate the two yards under the name of 
Strayer Lumber & Builders’ Supply Co. 

OREGON. Portland—J. C. ae Lumber Co. sue. 
ceeded by C. H. Fisher Lumber Co 

SOUTH DAKOTA. Edgemont—Bartlett & Co. sold to 
Citizens Lumber Co. 


TENNESSEE. Memphis—G. C. Youngerman Lumber 
$16 moving to Laurel, Miss., and increasing capital to 


& Vickland sue. 


TEXAS. Canyon—J. T. Service and W. 
succeeded by Service Lumber Co., 
prop. 

VIRGINIA. Danville—T. T. Adams Lumber Yard sold 
to A. P. Surles. 

Leesburg—Business of Norris Bros., lumber and mill- 
work, sold to J. Terry Hirst, of Purcellville. 

WASHINGTON.:~ Ellensburg—E. BH. Sutton has sold 
his sawmill in Klickitat County to Frank Jarvis. 


WEST VIRGINIA. MHuntington—Huntington Sash, 
Door -& Trim Co. sold to West Virginia Rail Co. 


WISCONSIN. Appleton—Lothar G. Graef, of the 
Graef ‘Mfg. Co., planing mill, sold interest to J. 
Verstegen, formerly of the Little Chute Lumber & Fuel 
Co., of Little Chute, Wis. Mr. Verstegen acquired the 
interest of Leonard Graef three years ago. 

WYOMING. Sheridan—J.:'N. and’ Harry Churchill, 
father and son, ——s the interest of Bert Cass 
in the Wyoming Lumbe 


iecsninindinens 


DELAWARE. Dover—Northern Hardwood Sales Cor- 
poration, incorporated; capital, $150,000. 

Dover—General Logging Co., of Cliquot, 
tained a Delaware charter to engage 
business; capital, $200,000 

Dover-—Keystone Wooden oueel Co., of Philadelphia, 
incorporated; capital, $200. 


A. Brasher 
A. W. Sterenberg, 


Minn., ob- 
in thé logging 


FLORIDA. Fort Bae H. Stevens, in- 
eeeerenen capital, $100,000; to handle roofing mate- 
als. 


ae inane Sash, Door & Millwork Co., 

porat 

Olustee—Lake City Stave Co., incorporated. 
GEORGIA. Macon—Phoenix Lumber & Mfg. 

corporated; capital, $2,000 

, = Lumber. Co., incorporated; cap- 
ta 


ILLINOIS. ey oe & Bromstad 
increasing capital to $100,000 

Chicago—Andrews Building Material Co. 
capital from $100,000 to $150,000. 

Chicago—A. L. Randall Co. 
$100,000. 


incor- 


Co., in- 


Holmes 
increasing 
‘increasing capital to 
ee ‘wemeeed Co., increasing capital 
from $135,000 to $150. 
Chicago—Wilbul Mice Co., incorporated; 
$9,000; wood products; 3926 Elston Ave. 
Peoria—Peoria Cabinet Works, incorporated; capital, 
$10,000; to manufacture radio cabinets. 
INDIANA Muncie—Dry Wood Bending Co., 
porated; capital, $150,000. 
Osgood sgood Lumber Co., 
$12,000. 
KENTUCKY. . Louisville—Inman Co.., 
facturer, in¢reasing capital to $1,300,000 
Paducah—Bissell Scott Co., incorporated; capital, $25,- 
000; to operate a tie business. 
Vanceburg—Wamsley Lumber Co., incorporated; 
ital, $25,000; to manufacture items from lumber. 
MASSACHUSETTS. Boston—Miller Corporation, in- 
corporated; capital, $100,000; retail lumber. 
Boston—Ruggles White ‘Pine Oo., incofporated; cap- 
ital, $10,000; wholesale. 
Lowell—Mitchell Wood Heel Co., incorporated; 
ital, $25,000; to manufacture wood heels. 


MICHIGAN. Chesaning—Chesaning Furniture Co., in- 


capital, 


incor- 


incorporated; capital, 


veneer manu- 


cap- 


cap- 


corporated; capital, $200,000 

MICHIGAN. yo pe Lumber Co. increasing 
capital from $60,000 to $150 

ae ggg gg Lumber . Coal Co., incorporated; 
capital, $200,000 

MINNESOTA. " St. Paul—Thompson Yards (Ine.) de- 
creasing capital to $4,320,000. 

MISSOURI. 2pwe—snee Lumber Co., increasing 


capital to $50,000 

St. Lonis—Landau Mfg. Co., incorporated; 
$100,000; to manufacture furniture. 

NEW JERSEY. Ridgewood—Isaac E. Hutton, in- 
corporated; capital, $500,000; old concern. 

Spring Lake—McGill Lumber Co., incorporated; cap- 
ital, $100,000. 

Trenton—Cook Lumber Co., 
$25,000. 

NEW YORK. Brooklyn—Engel Bro. Lumber Corpora- 


capital, 


incorporated; capital, 


gar 
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tion, incorporated; capital, $20,000; address, Jack Engel, 
958 Hart St., Brooklyn. : 

Hempstead—Baldwin Sash, Door & Trim Co., in- 
corpora ted. 

New York—B. N. C. Box & Lumber Co., incorporated; 
capital, $20,000; address Samuel Boyarsky, 985 Fox St. 

North Tonawanda—Enterprise Lumber Co. increasing 
capital from $25,000 to $250,000. 

NORTH CAROLINA. Charlotte—Seaboard Mfg. Co. 
increasing capital to $30,000; to manufacture clothes- 


Mirabor—Tabor Furniture & Mfg. Co., incorporated; 
capital, $100,000. 

OHIO. Cincinnati—Queen City Barrel Oo., _ in- 
corporated; 500 shares no par value; to manufacture 
parrels, kegs, boxes, staves and lumber. 

Cleveland—Better Built Homes Co., incorporated; 
capital, $100,000; to do general home building business. 

Cleveland—tTriangle Sash & Door Co., incorporated; 
capital, $20,000. é 

Columbus—White Hall Lumber Co., incorporated; old 
concern. 

OREGON. Klamath Falls—Southern Oregon Lumber 
Co. increasing capital from $50,000 to $100,000. 

Tillamook—Tillamook Spruce Veneer Co., incorporated; 
capital, $70,000. 

PENNSYLVANIA. Philadelphia — Philadelphia & 
Suburban Mill, Stair & Cabinet Co., incorporated; cap- 
ital, $100,000. : f 

Philadelphia—Henrico Lumber Co, increasing capital 
to $500,000. 

TEXAS. Pampa—Fox Rig & Lumber Co., 
porated; capital, $175,000. 

Houston—E. J. Burke Lumber Co., incorporated; cap- 
ital, $50,000. 

Sweetwater—Jennings-Long Lumber Co., incorporated; 
capital, $20,000. 

West—Higginbotham Lumber Co., incorporated; cap- 
ital, $30,000. 

UTAH. Clearfield—Clearfield 
porated; capital, $15,000. 

WASHINGTON. Seattle—Nakata Co., 
capital, $25,000; lumber, logs and timber. 

Seattle—Puget Sound Veneer Co., incorporated; cap- 
ital, $30,000 

WISCONSIN. Milwaukee—Quality Millwork Co., in- 
corporated. 


incor- 


Lumber Co., incor- 


incorporated; 


BRITISH NORTH AMERICA 
ONTARIO. ‘Toronto—Dominion Timbers (Ltd.), in- 
corporated; capital, $250,000; Dominion charter; manu- 
facturing and wholesale lumber; head office, 1106 Excel- 
sior Life Bldg. Will take over business of Chedworth 
(Canada) Ltd, 


- New Ventures 


ALABAMA, North Birmingham—E. H. Posey Lum- 
ber Co. opening retail lumber business. 

Huntsville—Geron Lumber Co. opening lumber yard. 

ARIZONA. Phoenix—N. H. Huey has started a whole- 
sale lumber business. 

ARKANSAS. Harrisburg—M. C. Pickett Lumber Co. 
has started a retail yard. 

Yellville—Doshier & Estes have started a retail lum- 
ber business. 

CALIFORNIA. Lancaster—Hayward Lumber & In- 
vestment Co. will open modern lumber yard and build- 
ing materials business. 

Compton—Owl Cabinet ‘Works is the name under 
which F. E. Sutton and Dick Baker have engaged in 
business on the corner of Acacia and Olive streets. 

Hollydale—Hollydale Show Case & Fixture Co. has 
engaged in business on corner of Kentucky and Morton 
streets, 

Torrance—Southwest Materials Co., 1420 Marceline 
Ave., has engaged in the hardwood flooring business; 
Lambert J. Acree manager. 

Vallejo—N. E. Nelson has started a retail 
business. 

CONNECTICUT. Norwalk—Jones & Raymond have 
opened a retail lumber yard. 

DISTRICT OF COLUMBIA. Washington—Independent 
Lumber Co. opening retail yard. 

FLORIDA. McKinnonville (P. O. Bay Springs)— 
J. A. Jernigan has started a sawmill. 


lumber 


ILLINOIS. Broadlands—Broadlands Lumber & Coal 
Co. opening retail yard. 
INDIANA. Milan—Milan Table Co. has started a 


table manufacturing business. 
Rising Sun—Granite Brick Lumber Co. 
gan a retail lumber business. 
KENTUCKY. Monticello—Gulf Red Cedar Co. has 
started operating a new wood plant which is turning 
out cedar pencil stock. 


recently be- 


LOUISIANA. Wisner—E. R. Kiper has started a 
retail lumber business. 

MASSACHUSETTS. Medford—Associated Building 
Crafts (Inec.) have begun business; general lumber, 


building materials and real estate. 

MICHIGAN. Brighton—Brighton 
Started a retail business. 

MINNESOTA. Red Wing—H. L. Trimble Lumber Co. 
opening lumber yard. 

MISSISSIPPI. Grenada—Boone Cooperage Co. has 
leased the Grenada property formerly owned by the 
Anchor Sawmill Co. and will establish a slack barrel 
stave plant employing about 60. 


Lumber Co. has 


MISSOURI. Flat River—Independent Lumber Co. 
opening retail business. 
NEW YORK. Brooklyn—F. Albert Lutz opening 


wholesale lumber business at 827 Jefferson Ave. 


OKLAHOMA. Oklahoma City—Arkansas Valley Lum- 

r Co. opening wholesale lumber business. 

Seminole—-Davis Lumber Co. opening retail 
business. 


SOUTH CAROLINA. Denmark—Goolsby & Son Co. 
(Ine.) will put in a plant for manufacture of hampers 
for cucumbers. 

Manning—Meehan Lumber Co. opening building mate- 
rial business. 

Rock Hillk—J. C. Rosemond installing a plant for 
manufacture of cedar lumber. Branch of J. C. Rose- 
mond Co., of Hillsboro, N. C. Will also install dis- 
tilling process for extracting cedar oil from sawdust. 


lumber 


SOUTH DAKOTA. Groton—Independent Lumber Co. 
opening retail lumber business. 

TEXAS. Amarillo—Pioneer Lumber Co. opening yard. 

Mexia—Mexia Planing Mill Co., new concern. 

Midland—Prideaux Lumber Co., of Amarillo, opening 
branch at Midland. 

Monahans—Burton-Lingo Lumber Co. putting 
lumber yard. 

Plainview—C. L. Smith Lumber Co. 
yard. 

VIRGINIA. DeBusk—Jackson Bros. Lumber Co. has 
started a sawmifil. 

WASHINGTON. Seattle—Hammond Lumber Co. open- 
ing at 960 Stuart Bldg. 


New Sheds and Yard Improvements 


ARKANSAS. Yellville—Doshier & Ester will erect 
new lumber sheds on Church 8t. 

CALIFORNIA. Huntington Park—Los Angeles Lad- 
der Co. will erect a lumber shed at 1630 Central St. 

La Mesa—Park Lumber Co. will build store build- 
ing on Lookout and Dale avenues. 

MISSOURI. Kansas City—Foster Lumber Co. will 
erect office and yard at 13th and Walnut. 

TEXAS. Mission—J. E. Walsh is putting in a lum- 
ber yard; sheds being erected. 

UTAH. Salt Lake City—Granite Lumber & Hardware 
Co. erecting addition to present quarters to cost $20,- 
000; will be used for display and salesroom. 


Casualties 


CALIFORNIA. Los Angeles—Patten & Davis Lumber 
Co., loss by fire in lumber piles. 

GEORGIA. Sandersville—Red Bird Lumber Co., plan- 
ing mill and dry kilns destroyed by fire; estimated loss, 
$50,000; boiler house, engine shed and three dry kilns 
filled with lumber destroyed besides the planing mill; 
plans for building will be made at once. 

LOUISIANA. Good Pine—Good Pine Lumber Co., 
loss by fire in commissary etc., $70,000. 

MISSISSIPPI. Vicksburg—Houston Bros. Lumber 
Co., commissary, warehouse and barns destroyed by fire; 
loss between $30,000 and $40,000 

TEXAS. Rosebud—Rosebud Lumber Co., loss by fire, 
$2,000; will rebuild. 

VIRGINIA. Petersburg—Appomattox Box & Shook 
Co., loss by fire, $100,000. 


HYMENEAL 


FOX-BROWN.— Miss Dorothy E. Brown, 
daughter of Mr. and Mrs. E. F. Brown, Iron 
Mountain, Md., and Abbott M. Fox, son of Mr. 
and Mrs. J. Fox, of the same city, were 
married Tuesday evening, Feb. 28, at the bride’s 
home in the presence of a fashionable assem- 
blage of about a hundred. Rev. A. C. McMullen 
of the First Presbyterian church, officiated. The 
wedding was a brilliant affair, attended by a 
number of people from distant cities. The bridal 
couple left the same evening for a trip to Chi- 
cago, New .York and other cities. The groom 
is a son of M. J. Fox, of the Von Platen-Fox 
Lumber Co., and is associated with his father 
in the lumber business. 


in a 


opening retail 


HOLT-DORSEY.—Donald R. Holt, son of Mr. 
and Mrs. W. A. Holt, Oconto, Wis., was married 
on Feb. 26 to Miss Elizabeth Dorsey, daughter 
of Mr. and Mrs. N. Worthington Dorsey, Wash- 
ington, D. C., at Washington. W. A. Holt is 
president of the Holt Lumber Company and 
other interests at Oconto. 


MULLINS-ADAMS—At Ebolia, Ky., Saturday, 
Feb. 26, William M. Mullins, a well known young 
lumberman of that section was married to Miss 
Pearlie May Adams, the daughter of William 
Adams, a farmer, of Flat Gap, Va. For several 
years the groom has been engaged in the lumber 
business at Eolia. After a brief honeymoon they 
will be at home to friends at Eolia. 


(SHARES 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Of- 
fice. Copies may be obta'ned from R. E. Burnham, pat- 
ent and trade-mark attorney, Continental Trust Build- 
ing, Washington, D. O0., at 20 cents each. State num- 
ber of patent and name of inventor when ordering: 

1,615,867. Rut filler for logging roads. Joseph Ber- 
nier, Lac Frontiere, Quebec. 


1,615,893. Wood shaper. Edward F. Wagner, South 
ee Ind., assignor to Studebaker Corporation, same 
place. 

1,615,901. Universal sawing or cutting machine. 
Charles J. Carlson, Helena, Mont. 

1,616,340. . Saw tool. Adelard Turcotte, St. Just of 


Bretonnieres, Quebec. 
1,616,468. Wood preserving composition. 
Raschig, Ludwigshafen-on-the-Rhine, Germany. 
1,616,478. Guard for circular saws. James B. Wat- 
son, Mattapan, Mass, 
1,616,505. Portable sawing machine. 
Henry F. Nelson, White Bird, Idaho. 
1,616,618. Crate or box. Bennie EB. Gaylord, Lake- 


wood, Ohio, assignor to Weyerhaeuser Forest Products, 
St. Paul, Minn. 


Friedrich 


Nels M. and 


1,616,745. Woodworking machine. Samuel W. Green, 
Philadelphia, Pa. 

1,616,876. Dogging device (in a log feeding mechan- 
ism). Fred C. Sittkus, Potlatch, Idaho. . 


1,616,880. Sawing device. 
Coronado Beach, Cal. 

1,616,909. Automatic pin-trimmer. Charles Lorenz, 
Emil Kunish, and Delmer BD. Seitz, Manitowoc, Wis. 


Charles J. Swanstrom,’ 






This Brand 
On Every 
Stick 


And 
Build 
For 
Safety 


Whatever your building 
problem may be the 
strength of long leaf 
pine is of importance to 
you. 


The cheapest building is 
the one that lasts long- 
est. Long leaf pine, 
because of inherent 
strength and rot-re- 
sistance (unequalled by 
any other wood), will 
satisfy the demand for 
permanence and safety 
in construction. 


For framing, for tim- 
bers, for every place 
where stress is a factor, 
long leaf pine will prove 
your most economical 
lumber. 


—And Calcasieu is 
the best of the long 
leaf. 
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Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 




















Bedna Young Lumber Co. | 
JACKSON, TENNESSEE 


Manufacturers of 


OO ATHITE AND RED OVA | 
GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATED. | 


* Pelahatchie ‘a 


Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


ee Joists, Boards, Shiplap, K. D. Rough Finish. “ 
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News Notes from Ame!" 


TACOMA, WASH. 


Feb. 25.—Officers and trustees of the Western 
Retail Lumbermen’s Association were guests at 
the regular weekly luncheon of the Tacoma Lum- 
bermen’s Club held today at the Winthrop Hotel. 
The meeting brought out one of the largest at- 
tendances at a club meeting for some time. J. G. 
Dickson, president of the club, welcomed the re- 
tailers to Tacoma and presided during the meet- 
ing. “We feel a bond of fellowship with the 
retail branch of the lumber industry,’”’ Mr. Dickson 
said. “You are one of the essential parts of our 
industry. We must work together as we have 
common interests and common problems. You 
pass our lumber on to the consumer. We have 
been having difficulties, some of us feel that we 
have been making more lumber than you can pass 
on. Perhaps we did so, but it is also true that 
we may not have educated the consumer to all 
the possibilities of lumber. The American public 
is not using enough lumber, and we want your 
help and suggestions in our present efforts to rem- 
edy this condition.” 

Mr. Dickson then called on C. J. Baldwin, presi- 
dent of the retailers’ association, who responded 
by repeating some of his statements made yester- 
day to the convention when he declared the retail- 
ers must improve their selling methods or be 
driven out by competitors. Mr. Baldwin followed 
Mr. Dickson’s suggestion by pointing out that 
there are many tses for lumber overlooked today. 
As an example he suggested specialty advertising, 
using as a text the canes distributed to the dele- 
gates by the Long Bell Lumber Co. The dealers 
themselves, he declared, would be glad to purchase 
large quantities of such specialties. 

Cc. J. Hogue, of the West Coast Trade Extension 
Bureau, was called upon and outlined the program 
of the bureau for developing a larger demand for 
lumber from the general public. 

Adolph Pfund, of Chicago, complimented the 
elub on its advertising work which has made 
Tacoma known as the Lumber Capital of Amer- 
ica and on the efforts which will result in the 
holding of the National Retail convention in Ta- 
coma next August. He said the present outlook 
is for an exceptionally large representation from 
the East and middle West at the convention. 

J. M. Brown, of Spokane, Senior Hoo Hoo, read 
a message from Snark of the Universe Arthur A. 
Hood outlining the new Hoo-Hoo plan for educat- 
ing the country to the fact that timber should be 
treated as any other crop. 

W. C. Deering, chairman of the entertainment 
committee, told the visitors of the plans for en- 
tertaining the delegates during the remainder of 
the session. 

Frost Snyder, president of the Clear Fir Lum- 
ber Co., was suddenly called to the East on busi- 
ness, and as a result the annual banquet of the 
Tacoma Lumbermen’s Club, which was to be held 
early in March, must be again postponed until 
after his return. Mr. Snyder is past president 
of the club and in charge of the arrangements for 
the banquet. He expects to return early in April, 
and the final date for the affair will be decided 
on after his arrival. 

The local door market has shown considerable 
improvement during the last two weeks, according 
to the reports of the Tacoma manufacturers. 
Prices have shown little change, but the demand 
is much better. 

The Tacoma mills have been visited by many 
of the delegates to the Western Retail convention 
during the last two days. A large number of the 
visitors arrived in town the day before the con- 
vention opened. Many of the visitors had their 
first opportunity to study at first hand the meth- 
ods pursued by the larger manufacturing plants 
in the Puget Sound district. 

Cargo shipments of lumber from the Tacoma 
docks during the last week: From the Shaffer, 
Baker and McCormick docks and Portacoma piers, 
3,500,000 feet ; Wheeler, Osgood Co., 300,000 feet; 
St. Paul & Tacoma Lumber Co., 2,500,000 feet; 
Tidewater Mill Co., 450,000 feet; Fairhurst Lum- 
ber Co., 200,000 feet; Mountain Lumber Co., 50,- 
000 feet; Dickman Lumber Co., 100,000 feet; 
Puget Sound Lumber Co., 1,000,000 feet, and De- 
fiance Lumber Co., 1,500,000 feet—a total of 
9,600,000 feet. Destinations: Atlantic coast, 
4,525,000 feet; California, 4,475,000 feet, and Bu- 
rope 600,000 feet. Other than lumber: The At- 
lantic coast took 3,500,000 shingles, 1,150 bun- 
dies broom handles, 1,600 doors and 28,000 feet 
cross arms. California took 40 tons box shook. 
Canada took 200 bundles broom handles. Burope 
took 20 tons plywood and 22,000 doors. The 


Hawaiian Islands took 300 tons box shook and 
900 doors. 

Prospects for the successful organization of the 
proposed merger of Pacific Northwest lumber mills 
are bright, according to Maj. Everett G. Griggs, 
president of the St. Paul & Tacoma Lumber (Co,, 
who returned last Wednesday from a month’s ab- 
sence in the East and middle West during which 
he attended the Feb. 3 meeting in Chicago of the 
committee chosen by the lumbermen to work out 
the details of the consolidation. ‘The Chicago 
meeting was the finest meeting of West Coast lum- 
bermen I have ever seen,” Maj. Griggs declared. 
“The merger is not at a point where a great deal 
more can be said than was given out at the time. 
It will take a lot of work to put it over. Lum- 
bermen must find a way to stabilize their indus- 
try.” Maj. Griggs declared the outlook for the 
Atlantic Coast market to be excellent. The mid- 
dle West is still too frozen up to have developed 
a spring market. He also visited Washington, D. 
C., and spent two days at the headquarters of the 
Chamber of Commerce of the United States, of 
which he is one of the directors. 

Arthur A. Hood, Snark of the Universe, who is 
in Tacoma for the retailers’ convention, was sud- 
denly taken ill last night following the opening 
session. Mr. Hood’s illness was diagnosed as 
ptomaine poisoning. His response to treatment 
was prompt, and he is expected to be able to at- 
tend the Hoo-Hoo banquet set for tonight. 

The plan of the city water department to use 
Lake Kapowsin as a storage basin for water for 
industrial plants will be opposed by the St. Paul 
& Tacoma Lumber Co., which now uses the lake 
in its logging operations. The city has already 
made application to the State authorities for the 
inclusion of the lake in the watershed. 


BELLINGHAM, WASH. 


Feb. 25.—The Bloedel Donovan Lumber Mills 
now employ about twenty-five hundred men, a large 
proportion in the woods on the Olympic Peninsula. 
The Heaton-Olsen Logging Co. is logging again and 
will resume shipments about March 1. The Erick- 
son-Fuhrman Logging Co. has made such good 
progress in the area it is logging within the 
Mount Baker national forest that it will have 
the last log out about June 1. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, introduced H. E. Byram, receiver 
for the Chicago, Milwaukee & St. Paul Railway, 
when he spoke this week before business men of 
Bellingham on the proposed merger of the Great 
Northern and Northern Pacific. Mr. Byram said 
that Bellingham will gain if a merger of the Mil- 
waukee with either of the above named roads is 
permitted by the Interstate Commerce Commission. 

The Bellingham Safety Council, in which nine 
lumber concerns hold memberships, has elected 
Ben Hammond as safety engineer to succeed R. A. 
Mullenger, resigned. 


PORTLAND, ORE. 


Feb. 26.—Approach of spring is said to be 
bringing improved business, inquiries being more 
frequent than for some time. But business is far 
from good yet. 

An unexpected and exceedingly heavy rainstorm 
swept in on Oregon during the early part of the 
week, and sent most of the streams high up on 
their banks and over the lowlands, with the result 
that a number of mills had to suspend operations 
for several days. The Willamette River went on 
rampage, in its upper reaches particularly, and 
flooded highways and byways and in some in- 
stances the tracks of the Southern Pacific, inter- 
rupting both highway and railroad traffic. The 
Charles K. Spauling Logging Co.’s mill, Salem, 
shut down for three days while the surplus water 
ran off. A couple rafts of fir logs broke loose 
in the lower Willamette and caused some damage 
before capture, but on the whole the loss through 
the sudden rise in the river was not serious. 

The lumbermen’s club of Eugene, Oregon, held 
an interesting meeting Saturday night, Feb. 19, 
and heard valuable talks by Robert Allen, secre- 
tary-manager West Coast Lumbermen’s Associa- 
tion, Seattle, and Lioyd J. Wentworth, of Portland, 
who spoke on curtailment. The importance of 
lumber inspection at the smaller mills in the dis- 
trict was also discussed, and as a result an ar- 
rangement may possibly be made to have an 
inspector from the West Coast association assist 
in this work. 

E. 8S. Collins, president Ostrander Railroad & 
Timber company, the Silver Lake Railway & Lum- 
ber Co., the Curtis, Collins & Holbrook Co. and 
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ica’s Lumber Centers 


the Mount Adams Pine Co., has been named a 
member of the Portland dock commission, succeed- 
ing J. O. Elrod, who resigned because he is head- 
ing a company that is to develop a large terminal 
proposition on the old site of the North Pacific 
Lumber Co. Mr. Collins is one of the best known 
lumber manufacturers and logging operators in 
the Pacific Northwest. 

The Mott bill providing for a system of re- 
forestation on privately owned logged-over lands 
was overwhelmingly defeated in the State legisla- 
ture which adjourned at Salem today. The meas- 
ure had been prepared with great care by a num- 
ber of men interested in the lumber industry. 


SEATTLE, WASH. 


Feb. 26.—Charles B. Monday, sales manager 
Mumby Lumber & Shingle Co., Seattle, Wash., has 
just returned from an extended trip among trade 
connections. He visited representatives covering 
North and South Dakota, Minnesota, Iowa, Nebras- 
ka, Kansas, Missouri, Oklahoma and Texas, and 
also put in a few days at his former home in 
Lake Charles, La. He returned by way of Los 
Angeles and San Francisco. Mr. Monday was 
much impressed by the attitude of the dealers 
toward the manufacturers. Several dealers ex- 
pressed themselves as being favorable to paying 
the manufacturer a fair profit on his lumber. 
Their need, as Mr. Monday found, was not the 
lowest possible price, but a stable price, and the 
retailers said that they were agreeable to paying 
a profit to the manufacturer on his product if 
he would only make a price and keep it at the 
same level during most of the year. In much 
of the territory he found the dealers desirous 
of having their lumber’ coming in either kiln dried 
or air dried, and planed just, before shipment, so 
that the stock will be clean and bright upon 
arrival. In just a few of the localities, which 
have used fir for a long time, did they prefer to 
have it come in green in dimension stock, timbers 
ete. 

M. V. Hamlin, of J. E. Harroun & Co., wholesale 
lumber dealers, Watertown, N. Y., called on Ted 
Connor, of Carpenter & Connor, wholesale lum- 
bermen, last week. Mr. Hamlin will visit some 
of the other lumber districts before returning to 
his home city. 


ABERDEEN-HOQUIAM, WASH. 


Feb. 26.—Grays Harbor supply of logs is lower 
than at any time in recent years, according to the 
log sealers’ bureau and mill operators. The fir 
log supply is sufficient only to fill the daily needs 
of Harbor mills, and the amount of cedar avail- 
able is so low that if it were not for the en- 
forced shutdown of the shingle mills during the 
present strike, the supply would be far below de- 
mands. The supply of hemlock is normal, but 
such surplus as does exist is in the hands of two 
sawmills. There is a considerable supply of low 
grade spruce logs on the market, but there is an 
acute shortage of high grade spruce. Log prices 
have remained firm during the week. Camps are 
operating at about 80 percent capacity, while the 
sawmills are running at about 75 percent capacity. 
Log prices that prevailed at the opening of the 
week are: Fir, $13, $19 and $25; spruce, $12, $19 
and $30; hemlock, $10 to $14; cedar, $8, $17 
and $30. 

Watson A. West, of the A. J.: West Lumber 
Co., is in San Francisco on business. The mill 
of the A. J. West Lumber Co. is down temporarily 
for lack of logs. 


SAN FRANCISCO, CALIF. 


Feb. 28.—Retail conditions throughout the San 
Francisco Bay district and the valley region are 
reported much better than at the beginning of the 
year. Peaceful settlement of labor difficulties, not 
only in San Francisco but in inland cities, has 
done much toward aiding the building industries. 
There is sustained demand for industrial ‘woods. 
Manufacturers and retailers alike look forward to 
the season being one of the best of recent years. 

Austin Black, advertising manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation, returned this week from a trip through 
the Redding and Red Bluff districts where he was 
searching for specimens of white pine houses 
which are still being used after more than fifty 
years of service in the snow-clad mountain re- 
gions. Thursday Mr. Black will address the an- 
nual convention of Caifornia Purchasing Agents at 
Sacramento. His talk will be “Keeping a String 
on the Lumber Dollar.” 


* lumber circles. 


B. A. Cannon, vice president of the Sugar Pine 
Lumber Co., Fresno, spent a part of the week in 
San Francisco in connection with the directors’ 
and committee meetings of the Caifornia White & 
Sugar Pine Manufacturers’ Association. 

W. G. Kahman, sales manager McCloud River 
Lumber Co., and B. W. Lakin, also of McCloud, 
have just returned from a six weeks’ trip to the 
East. They attended the meeting of McCloud of- 
ficials at Minneapolis. 

R. E. Danaher, of the Michigan-California Lum- 
ber Co., Camino, Calif., spent the week in San 
Francisco preparatory to the opening of the mill. 
Snow is reported throughout the Sierras, which 
will delay several of the openings. 

A. D. Davis, of Portland, Ore., is spending this 
week installing statistical service for the Cali- 
fornia White & Sugar Pine Manufacturers ’Asso- 
ciation. The new service will become effective in 
March, 

Mason & Stevens, forest engineers, Portland, 
Ore., have announced the establishment of a Cali- 
fornia office in the Merchants Exchange Building, 
San Francisco, which will be under the direction 
of Lawrence C. Merriam. 


SPOKANE, WASH. 


Feb. 26.—Improved volume this week, and very 
definite stiffening of lumber prices at the mills, 
are factors causing an increasing optimism in 
Broken stocks, with no new dry 
lumber to be expected for at least a couple months, 
make advances probable as soon as the normal 
spring demand begins. Meantime the new cards 
issued recently are being closely followed. 

Development work which will cost between 
$375,000 and $400,000, and open up the areas 
embraced in three recent Government timber sales 
covering some 567,000,000 feet of timber, mostly 
Pondosa and Idaho white pine, is announced by 
the Hedlund Lumber & Manufacturing Co. through 
D. Arthur Hedlund, secretary-manager. The 1927 
program is the most extensive in the history of 
the company. A railroad to cost $300,000 is under 
construction from the Twin Lakes and Sherman 
Creek sales areas, and the ground is surveyed for 
a sawmill to be built at the West Fork unit near 
Republic. Dry kilns will be heated by waste. Ma- 
chinery has been ordered. There is 100,000,000 
feet of Pondosa pine contiguous to the mill which 
will be sawed there and shipped to Spokane for 
remanufacture. 

J. P. McGoldrick, president McGoldrick Lumber 
Co., and Mrs. McGoldrick left Wednesday night 
for a trip to California, where they will visit their 
daughter, Mrs. John Otterson, at Piedmont. 


LOS ANGELES, CALIF. 


Feb. 26.—Although weather conditions in this 
section have curtailed retail trade considerably 
during the last two weeks, better business is now 
reported. Both manufacturers’ representatives 
and wholesalers tell of increased buying. Prices, 
both wholesale and retail, are firm, and advances 
are freely predicted. Reports from the metropoli- 
tan yards are to the effect that business is gradu- 
ally improving. and this is evidenced by the siz- 
able increase in the volume of orders they are 
placing with mills and wholesalers. The sash and 
door factories say they have sufficient work to 
keep them busy. 


JACKSONVILLE, FLA. 


Feb. 28—Volume of orders received by south- 
eastern pine mills during the last week compared 
favorably with that of the previous week. But 
prices are weak. These mills have been making a 
determined effort to re-establish themselves in the 
eastern, middlewestern and southern markets, and 
the greater part of the business recently booked 
has been from these territories. Several yard sched- 
ules of timbers amounting to several million feet 
have recently been placed. Most of these orders 
have gone to the larger southern Florida mills, pro- 
ducing dense longleaf stock. It is understood that 
prices have permitted the manufacturers a margin 
of profit. Orders for shed stock have been scarce. 
The Florida yards are dving everything possible 
to get their stocks down to a minimum. All mills 
in this section are overstocked on such items as 
flooring, ceiling and siding, and are moving very 
‘little of the better grades. The orders coming in 
are mixed and call for No. 2 common mostly but 
the mills have plenty of lower grades on hand. 
Several of the larger operators have discontinued 
manufacture entirely, it being impossible for the 
small mills to operate at a profit on a low market, 
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FULLY 
PROTECTED 
BY PATENTS 


How women hate wob- 
bly ironing boards. How 
live lumber dealers who know 
this are using the above con- 
vincing test to sell Graf Built- 
in Ironing Boards. 

Install a Graf in your service room. Get 
up and walk on it as you show it. Why man 
you've no idea how that sells the Graf! 


One Sold Always Sells Others. 

All you have to do is introduce the Graf. One 
woman pleased doesn’t take long to pass the news 
around. From then on sales come to you with 
almost no effort. It’s best to carry at least a sample 
in stock, but you can sell em from our literature 
without investment if you like. 


Write for folders without obli- 
gation 


Sold toDealers Only by 
WETZELG RIETER | 
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CEDARBURG,WIS.- 
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garage under the same roof. 
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HOTEL BENSON 


Portland, Ore. 


E_ believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
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that offers more to 
the traveler. 
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WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 
CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 











Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 











Established 1857 


A. Leschen & Sons Rope Co. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest 


honors Panama- Pacific GRAND PRIZE 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS *"2 270" fORGINGS. Daily tac- 
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Framing is moving at low prices, and at so low 
prices that it goes direct to yards and not through 
wholesalers. 

Manufacturers of Bé&better kiln dried shortleaf 
finish have been forced to curtail their production. 
B&better is being sold around $37 and $38 at the 
mill, and No. 4 common around $28, which prices 
leave no margin. Roofers are moving satisfactorily, 
but are being somewhat overproduced, conse- 
quently, the prices range around $17.50 for 6-inch 
and $18.50 for the wider widths. Shortleaf fram- 
ing is a drug on the market. Cypress mills are 
holding to their price list. Some of the larger 
mills are carrying an abnormal stock. Codéperative 
advertising is again giving cypress a place in sev- 
eral communities, and last week’s volume of orders 
compared favorably with that of any recent week. 
Of course some of the smaller mills are reducing 
prices on straight car orders. Mixed car orders 
are bringing regular list. 

Southern hardwoods inquiry has been better. 
These inquiries are coming from users. About the 
only stock moving in any volume is No. 2 common 
sap and tupelo gum, ash and poplar. This stock is 
moving to the crate manufacturers and to the box 
trade. Prices have held up exceptionally well. 

Several days of hard rain last week further 
curtailed logging. There are plenty of logs at all 


mills. 
KANSAS CITY, MO. 


March 1.—A number of sales managers here hav 
said that January and February 
better than that done in 
the first two months of 
1926, and yet there is a 


business was 





F. J. Thomas, sales manager, Louisiana Reg 
Cyress Co., returned last Saturday from a busi. 
ness trip to Chicago, Milwaukee, Lincoln, Neb, 
and points in Iowa and Indiana. 


NORFOLK, VA. 


Feb. 28.—There has been a much better tone 
to the North Carolina pine market, even though 
orders have been rather scattered. Some mills 
have been able to dispose of much stock by mak- 
ing prices attractive to buyers. If business does 
develop quickly, buyers can look for prices to be 
affected just as quickly. In and around Norfolk, 
demand is very quiet and transit cars are really 
hard to give away. Quite a bit of rain has been 
falling, so that production and shipments have 
fallen off somewhat. 

There has been very little demand for 4/4 edge 
No. 2 and better. Much stock is being offered 
by large and small mills, and anxiety to sell ig 
causing some millmen to place rather low prices 
on their stock. Band sawn prices are holding 
up pretty well. Edge 4/4 No. 3 has not been 
active, yet some sales are being made in the 
South. No. 2 and better 4/4 stock widths, both 
band and circular sawn, continue very quiet. 
Sales will pick up during March, with good 
weather in the North and East. Prices have hit 
bottom even though band mills are accumulating 
surplus stock. The good circular mills are pro- 
ducing less of the better grades, due to adverse 
weather retarding logging. No. 3 4/4 stock widths 
are moving a little better, rough and dressed, with 
prices holding steady. No. 2 and better 5/4 and 





great deal of complaint 
about the dullness of the 
market. Present dullness 
is more apparent than 
real, for the reason that 
buyers more than ever 
are placing orders as they 
need the stock rather 
than buying ahead. Just 
now, of course, there is 
rather a light demand 
from the country. Roads 
have been more continu- 
ously bad this last win 
ter in this section than 
for many years. The con- 
sequence is that deliv- 
eries are hard to make 
in the country, and the 
country dealer, therefore, 
is delaying his buying un 
til he can move his stock 
out, knowing that he can 
get quick shipment when 
he is ready to place his 
orders. Sales managers 
note also that more 
strings are being placed 








ieee” le 
eg ‘i « 





to orders nowadays, 
meaning that the buyer 
is asking for exactly 
what his immediate re- 
quirements are, rather 
than estimating ahead 
what his customers may 
demand. Incidentally, 


the State. 


This old time water power mill stands in the heart of a virgin pine 
forest in Sabine County, Tex. 


It is thought to be the last of its kind in 


The mill grinds corn between old fashioned stones and gins 
cotton in a gin of hand hewn timbers. 
is constructed is also hand hewn 


The lumber with which the mill 





this practice of the buy- 
ers, one sales manager said, is operating against 
the commission man and the transit car. 


NEW ORLEANS, LA. 


Feb. 28.—Increase in southern pine bookings is 
reported for the week, but the general comment 
goes to the effect that the market developed little 
change. Cypress was reported a shade less active. 
Southern hardwoods seem to have moved in about 
the same volume, and at about the same prices as 
for the preceding week. The general market was 
characterized as “lacking pep,’ with little or no 
speculative buying and the trade apparently wait- 
ing for the last of winter. From a majority of the 
consuming -fields the word is that a season of 
fairly active building is in prospect whenever the 
weather lets up, and that the stocks in retail 
hands are going to need heavy replenishment. Just 
at present, however, the trade seems disposed to 
restrict takings to immediate needs. 

Word comes from Waynesboro, Miss., that the 
C. A. Mauk Lumber Co., of Toledo, Ohio, has es- 
tablished a branch office at Waynesboro, with L. U. 
West in charge as manager. Mr. West formerly 
was connected with the Turkey Creek Lumber Co., 
and the Graves-Cochran Lumber Co. 

Washington advices state that a bill was intro- 
duced last week by Representative Wilson of 
Louisiana authorizing the Fisher Lumber Corpora- 
tion to erect a bridge across the Tensas River. It 
is understood that the span is to serve the com- 
pany’s logging operations. 


thicker, continues very quiet. Nos. 1 and 2 bark 
strips and miscuts have not begun to move well. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been light, for box makers are not finding 
a very good demand for pine shooks, but are hav- 
ing a pretty good call for gum lumber. There 
is a good demand for good air dried, but this has 
not been plentiful, due to rainy weather. No. 2 
4/4 edge box continues to move well, but box 
makers do not like any. red heart or pitch in this. 
Many mills do not care to separate the red heart 
and pitch from No. 2 box, for these items by them- 
selves are hard to dispose of. No. 1 4/4 stock 
box, kiln dried and air dried, rough or dressed 
and resawn, have been in good demand and prices 
are a little stronger. Prospects are rather good. 
No. 2 4/4 stock box is one of the few low grade 
items dragging. Box bark strips, 4/4 rough and 
dressed, have been very active and mills have little 


to offer. The price naturally is strong and will 
advance again if demand continues active in 
March. 

Thus far there has not been very much im- 


provement in the demand for flooring, ceiling and 
partition, either in straight or mixed cars. Yards 
will buy at “bargain” prices if d@btainable, but 
even then want shipments held up. Quotations 
show a very wide range. Kiln dried and air dried 
roofers continue to drag along. Some very low 
prices are being quoted on air dried stock in 
transit. Dressed framing continues very slow. 
The northern yards claim they have good stocks, 
and are finding business very qniet. 
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DULUTH, MINN. 


March 1.—Sentiment in this market has im- 
proved as a result of advances of 50 cents to $1 
jp a number of northern pine items. These ad- 
yances, say sales officials, have been accepted by 
dealers as notice that shadings need not be looked 
for during the coming season. Mills have been 
receiving orders from operators of retail yards 
over wide areas who had been awaiting, develop- 
ments. A larger number of orders for mixed car- 
lots came in last week. Medium grades are being 
found in better demand from retailers. Nos. 4 
and 5 pine boards continued in good demand from 
pox manufacturers over the middle West. Mill 
stocks of box lumber are said to be at the lowest 
point in several seasons. More interest is shown 
in lath offerings. Lath offerings of smaller opera- 
tors are expected to be light, and ties and pulp- 
wood supplies will be subnormal. Premiums were 
reported offered for pulpwood f.o.b. Duluth, and 
ties, now 85 to 95 cents, are stiffening. 

Conditions in the woods are much more favora- 
ble. Most operators, however, are finding them- 
selves hampered by shortage of labor, numbers 
of camps having been broken up on account of un- 
favorable operating conditions. The Weyerhaeuser 
interests at Cloquet, the Virginia & Rainy Lake 
Co., at Virginia, and the International Falls 
Lumber Co., at International Falls, are pushing 
ahead with redoubled energy. It is expected that 
their operations will be largely completed by the 
latter part of this month. The Scott-Graff Lumber 
Co. is receiving trainloads of logs preparatory to 
starting sawing. 


SHREVEPORT, LA. 


Feb. 28.—In the southern pine market there has 
been a little more buying, but very little change 
in prices. There seems to be keen competition for 
what business is in sight. Rather disadvantageous 
railroad rates from southern pine mills to con- 
suming territory in Oklahoma and Texas are hurt- 
ing pine, while fir is invading that territory, and 
some cheap lumber is coming from California to 
southern coastal points by vessel through the 
Panama Canal. Present market basis for pine is 
too low to stimulate production, which is certain 
to decline under present conditions. The weather 
has been better, but floods, especially throughout 
the delta region and along the bayous, will preven 
early resumption of logging. ° 


LAUREL, MISS. 


Feb. 28.—With better weather prevailing ship- 
ments of pine for the last few days have been 
well up to normal, as has also production. Order 
files have shown a decided increase. New business 
has come in much more freely than for some time. 
Prices are firming up on some items. The entire 
market seems to be in better shape than for a 
good many weeks. The demand for car material, 
for heavy timbers and for all items of export stock 
continues good. Large quantities of export lum- 
ber and timbers have been sold recently. Thirty 
cubic average merchantable sawn timber is being 
sold freely at $45 to $46 delivered on the coast. 
Export stocks are not large, and as a result a 
good deal of purchasing is being done for future 
delivery. 

Brig. Gen. and Mrs. J. W. H. McKinery, of the 
McKinery Construction Co., Capetown, South 
Africa, were recent visitors to Laurel, the former 
calling on the local mills and inspecting the plant 
of the Mason Fibre Co. 

Jerry H. Bates, of the Griffith Lumber Co., Cin- 
cinnati, was a Laurel visitor during the last week. 


BOGALUSA, LA. 


Feb. 28.—During a visit here last week, Col. 
Cc. W. Goodyear, president Great Southern Lumber 
Co. and of the New Orleans-Great Northern Rail- 
road, commented on the present building activi- 
ties in Bogalusa and felt that this city is more 
fortunate than many others throughout the coun- 
try, where building is not so active. Of real in- 
terest and importance to this section is the 
prophecy of Col. Goodyear that the Burlington 
route, with which the New Orleans-Great North- 
ern has made traffic arrangements, will be run- 
ning through freight trains from Bogalusa to 
Chicago, St. Louis and other northern points with- 
in the next four months. Work is being rushed 
on connections at Jackson, Miss., and it is expected 
that when this additional service is installed 
there will be much more activity in the railroad 
shops at Bogalusa. 

J. K. Johnson, chief forester of the Great South- 
ern Lumber Co., as the beginning of an effort to 
restore wild life on reforested lands, has released 
on the “Company G Memorial Tract” of his com- 
pany a small herd of deer and a flock of fifty 
Mexican quail. This section used to be a favorite 
haunt of deer, but these and much of the other 


wild life disappeared as the timber was cut away. 
Now that the company is engaging in a reforesta- 
tion project on a very large scale, it is believed 
that this wild life can be restored. 

In accordance with the legal requirements in 
this State, the charter of the recently organized 
Lamar Lumber Co. is being published in the Boga- 
lusa Enterprise. This charter shows that the com- 
pany is incorporated for $1,000,000, the largest 
stockholder being V. M. Scanlan, of Hattiesburg, 
Miss., who owns 2,406 shares with a face value 
of $240,600. W. H. Sullivan, vice president and 
general manager of the Great Southern Lumber 
Co., also is a stockholder and has been elected 
as one of the directors. The Lamar Lumber Co. 
is building a mill here for the manufacture of 


hardwoods. 
HOUSTON, TEX. 


Feb. 28.—Heavy rains and overflows in eastern 
Texas have curtailed production of hardwood and, 
to a lesser extent, that of pine. Both pine and 
hardwoods are moving well, although there are a 
number of quiet items in each list. 
ments have increased during the last ten days, 
and railroad purchases have augmented the vol- 
ume of business. Prices of southern pine are 
pretty stable, in spite of concessions made by two 
large companies. Orders are nearer production 
than they have been in a month or more. Large 
mills in eastern Texas are keeping up production 
pretty well in spite of the heavy rains. There is 
a good demand for pine yard stocks. Railroads 
are buying fairly well and foreign shipments are 
unusually large. High water has crippled hard- 
wood production in eastern Texas. Prices are 
good but orders are scarce. There is a good 
demand for sap gum, elm and oak flooring, but 
common red gum, rough oak and cypress are mov- 
ing slowly. 

John H. Kirby, head of the Kirby Lumber Co. 
and a State representative, has returned to the 
State capitol, Austin, after a three weeks’ ab 
sence due to sickness. Representative Kirby stated 
he regained his health in Arizona. He has taken 
an active part in the State house since taking 
the oath of office on Jan. 1. 


BEAUMONT, TEX. 


Feb. 28.—Dealers continue hand-to-mouth buy- 
ing, and pine mills are shipping slightly more 
than they produce. Virtually all orders are for 
rush shipment, showing clearly that yards and 
wholesalers are ordering barely sufficient for their 
day-to-day needs. Mill men argue that this means 
a big increase in orders when spring building 
really opens up next month. 

Hardwood inquiries and sales are on the in- 
crease, except for oak. Prices as a whole are 
strong and show an upward tendency. Orders are 
ahead of shipments, and shipments still lead pro- 
duction by a wide margin. 


WARREN, ARK. 


Feb. 28.—The demand for Arkansas soft pine 
has been light, and concessions on some stock are 
being made by the manufacturers. Items being 
most in demand are finish and finish products, and 
prices on these are virtually firm. Inquiries from 
the dealers are in only fair volume. Most dealers 
are placing mixed orders, very few straight car 
orders being booked. Industrial buying is lighter 
than for some time. Car material is moving in 
very limited quantities at fair prices. Shipments 
have been somewhat heavier than new business, 
but considerably below production, which is fa- 
vored by good weather. Stocks are heavier than 
at any time during the last four or five months. 
Labor is plentiful and there is a surplus of cars 
for loading. Small mill production this week is 
heavier than for some time, due to good weather 
and the drying out of roads. Some small mills 
are still down, and probably will not start up 
until spring. 


BIRMINGHAM, ALA. 


Feb. 28.—The Wholesale Lumber Dealers Asso- 
ciation—C. N. Huggins, secretary—last Friday 
held its monthly executive meeting at the Southern 
Club. The wholesalers as a whole report busi- 
ness quiet, but that spring days have brought out 
a larger number of inquiries from retail dealers 
generally, and good spring business from the North 
and East was predicted freely by those who have 
traveled through those sections. 

E. D. Stringfellow, of Tuscaloosa, Ala., is on 
the directorate of the newly organized Bankers 
Insurance Co., Birmingham. Mr. Stringfellow has 
devoted all his energies in the past to the lumber 
business, having executive offices in manufactur- 
ing, wholesaling and retailing concerns. 

The E. H. Posey Lumber Co. announces the 
opening of its retail yard in North Birmingham. 


(Continued on page 111) 
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W. C. Steele, of the W. C. Steele Lumber Co., 
Cincinnati, Ohio, was in Chicago last week calling 
on his friends in the local trade. 


Donald Jenkins, of the Forster Lumber -Co., 
wholesaler of Milwaukee, Wis., was in Chicago 
March 1 calling on the local trade. 


Cc. A. Clark, retailer of Gladstone, Mich., was 
in Chicago Monday of this week calling on some 
of his friends in the local trade. 


J. F. Liddle, sales representative for the Long- 
Bell Lumber Co., has moved his headquarters 
from Des Moines, Iowa, to Columbus, Ohio. 


William Kelley, of the Kelley-O’Melia Lumber 
Co., wholesaler of Milwaukee, Wis., made a busi- 
ness trip to Chicago on Friday of last week. 


Dan Shelby, sales manager of the Clark & Boice 
Lumber Co., Dallas, Tex., spent a day in Chicago 
last week calling on his friends in the trade. 


Clyde H. Wilson, manager of the Chicago office 
of the Deer Park Lumber Co., Pondosa pin manu- 
facturer, left March 1 on an eastern business trip. 


E. Samuels, president of the Douglas Lumber 
Co., retailer, returned this week from a ten days’ 
trip to some of the mills in Alabama and Missis- 
sippi. 


J. W. Andes, president of the Tennessee Lumber 
& Manufacturing Co., oak flooring manufacturer 
of Knoxvile, Tenn., made a business trip to Chicago 
this week. 


L. P. Pringle, assistant manager of advertising 
of the Long-Bell Lumber Co., Kansas City, Mo., 
spent a day at the Chicago office of the company 
this week. 


Sam Boyd, sales manager of the B C Spruce 
Mills (Ltd.), of Lumberton, B. C., spent several 
days in Chicago this week getting a line on local 
conditions. 


Rodney E. Browne, 
Bryan, New York City, 
a few hours Feb. 
southern trip. 


P. J. Willis, vice president and general man- 
ager of the Berwyn Lumber & Coal Co., Berwyn, 
Ill., returned this week from a two weeks’ vaca- 
tion in the South. 


Rudolph Miller, sales manager of the Thunder 
Lake Lumber Co., hardwood manufacturer of 
Rhinelander, Wis., spent several days in Chicago 
this week on business. 

W. J. Yardley, general sales manager of the 
Sabine Lumber Co., St. Louis, Mo., spent several 
days in Chicago last week getting a line on con- 
ditions in this territory. 


M. Hodge, of the 


of Browne, Lockridge & 
stopped off in Chicago for 
28 on his way East following a 


Hodge-Hunt Lumber Co., 
southern pine and hardwood manufacturer, of 
Hodge, La., spent a day in Chicago this week, siz- 
ing up the local situation. 


W. D. Baker, president of the Battle Creek Lum- 
ber Co., Battle Creek, Mich., when in Chicago 
last Friday reported the outlook for retail trade 
favorable in his territory. 


Al. Michaely, manager of the Tolleston Lumber 
& Coal Co., Gary, Ind., is on an extended pleasure 
trip through the South, 


and expects to visit 
Florida and Cuba before returning home. 
H. H. Shepeck, of the I. Stephenson Co. Trus- 


tees, Wells, Mich., stopped off in Chicago for a 
day last week on his return from a trip to New 
Orleans, Biloxi and other Gulf coast points. 


M. L. Pease, of the Galloway-Pease Lumber Co., 
who returned from Los Angeles, Calif., recently, 
left March 2 for St. Louis and Poplar Bluff, Mo., 
where the company operates a hardwood mill. 


R. B. White, president of’ the Exchange Saw- 
mills Sales Co., Kansas City, Mo., was in Chicago 
on Thursday of last week conferring with F. R. 
Linroth, manager of the company’s local office. 


Fred C. Rose, formerly assistant traffic manager 
of the Marsh & Truman Lumber Co., has been ap- 
pointed traffic manager of the company in place 
of R. M. Broaddus, who has been promoted to 
other duties. 


James Brannum, president of the Brannum 
Lumber Co., retailer of Racine, Wis., when in 
Chicago this week reported things starting to open 
up in that section, with indications pointing to 
a good season’s business. 


W. J. Whyte, secretary and treasurer of the 
Gregertsen Bros. Co., cypress specialist, left Feb. 





28 for a four weeks’ business trip, during which 
he will visit Detroit, Toledo, New York City ang 
other eastern consuming points. 


A. E. Hart, sales manager, and W. M. Kirby, 
credit and claim agent of the Dierks Lumber ~& 
Coal Co., Kansas City, Mo., are in the East on a 
business trip, and expect to return to headquar- 
ters via Chicago in about a week or ten days. 


J. A. Gillespie, manager of the northern office 
of the Peavy companies, left the latter part of 
this week for an extended business trip to the 
East, during which he will call on the consuming 
trade in Detroit, Toledo, Cleveland, Pittsburgh, 
Harrisburg and Philadelphia, Pa. 


F. K. Weyerhaeuser, of Minneapolis, Minn., 
assistant general manager of the Weyerhaeuser 
Sales Co.; Ralph McCartney, of the Cloquet 
(Minn.) mills of the Weyerhaeuser Sales Co., and 
D. H. Bartlett, service manager of Weyerhaeuser 
Forest Products, St. Paul, Minn., spent several] 
days in Chicago last week on business. 


A. Q. Powell, of Grand Rapids, Mich., western 
Michigan representative for the Hilgard Lumber 
Co., spent several days in Chicago last week con- 
ferring with the head office. While business has 
been somewhat quiet in western Michigan terri- 
tory during the last few weeks, stated Mr. Powell, 
prospects are encouraging for spring trade. 


Eliot Cobb, president of the Bliot Cobb Lumber 
Co., southern pine manufacturer of Meridian, 
Miss., spent several days in Chicago this week on 
business, following a trip to Cleveland, Ohio; 
Buffalo, N. Y.; Detroit, Mich., and other consum- 
ing centers. He reports a fair volume of orders in 
the territory he visited and is quite optimistic 
over the outlook for spring trade. 


Frank J. Thomas, sales manager of the Louisi- 
ana Red Cypress Co., New Orleans, La., was in 
Chicago on February 24 and 25 conferring with 
L. E. Hooper, Jr., manager of the company’s local 
office. While in the North Mr. Thomas attended 
the annual conventions of the Nebraska retailers 
at Lincoln and the Northern Indiana & Southern 
Michigan retailers at South Bend, Ind. 


J. P. Carroll, sales representative of the Inter- 
national Lumber Co., returned March 3 from a 
visit to the company’s mills at International Falls, 
Minn., and Keewatin, Ont., and a business trip 
to Duluth, Minn. M. C. Green, superintendent of 
the International Falls mill, spent a few days 
in Chicago last week conferring with E. W. Ket- 
tlety, manager of the Chicago office of the com- 
pany. 


Charles E. Foster, president of the Chicago Lnm- 
ber Sales Co., with his wife and son-in-law, Frank 
Clifford, are enjoying the balmy breezes of the 
Southland, making their headquarters for a few 
weeks at St. Petersburg, Fla. Early this week 
there arrived at the local office of the Chicago 
Lumber Sales Co. a box of oranges from President 
Foster, who knows the predilection of the local 
staff for citrus fruit. 


F. H. Burke, district manager of the Weyer- 
haeuser Sales Co., announces that A. R. Cavanagh 
is covering southern Illinois for the company and 
making his headquarters at Decatur, Ill. Mr. 
Cavanagh became connected with the Weyerhaeuser 
Sales Co. Feb. 1. He has had many years’ experi- 
ence in the lumber business, having been con- 
nected with several concerns on the Pacific coast 
as well as Inland Empire and northern Minnesota 
mills. 


W. B. Vanlandingham, of the Vanlandingham 
Lumber Co., returned this week from a business 
trip through the Alabama, Georgia and Mississippi 
producing territory. He stated that the small 
mills were having difficulty in handling lumber 
to the railroads, due to excessive rains and bad 
roads. Business with the small mills has picked 
up materially during the last week or two, and 
when weather conditions improve a satisfactory 
turnover is expected. 


J. H. Krueger, president of the Krueger-Brough- 
ton Lumber Co., of Minneapolis, Minn., accom- 
panied by Mrs. Krueger, was in Chicago last week 
inspecting some electrical machinery for the com- 
pany’s planing mill at Bemidji, Minn., which is 
being motorized and the steam plant taken out. 
Mr. Krueger said that logging conditions have been 
very severe, with loggers having difficulty in filling 
contracts, owing to swamps being soft as a result 
of mild winters. Indications are that there will 
be a shortage in some of the items from the 
Bemidji section. 
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Don’t Cash These Checks 


The AMERICAN LUMBERMAN has received from 
¢, W. Hornibrook, of the sales department of the 
Hutchinson Lumber Co., Oroville, Calif., a letter 
dated Feb. 26, 1927, in which he says: 


“One W. T. Butt, a former employee of our 
shipping department, has been representing himself 
as being connected with our sales department and 
js requesting various parties to cash checks in 
small amounts for him on the plea that he is re- 
turning to the plant from a vacation. 

“There are several bad check charges pending 
against this man and we would appreciate your 
giving this matter publicity to guard against other 
lumbermen cashing checks or making loans to him. 
Should he be apprehended, the sheriff of Butte 
County located at Oroville, Calif., would be glad, 
indeed, to have any information relative to his 
whereabouts.”’ 


To Represent Two Southern Mills 


Announcement has been made that E. H. McGill, 
who for the last two years has been connected 
with the A. E. Boatright Lumber Co., of Chicago, 
specialist in railroad and car material, on March 
1 entered the service of the Sumter Lumber Co. 
(Inc.), of Electric Mills, Miss., prominent manu- 
facturer of southern pine. 
Mr. McGill has opened an 
office at 20 West Jack- 
son Boulevard, Chieago, 
where he will handle the 
railroad sales of both the 
Sumter Lumber Co. and 
the Pioneer Lumber Co., 
of Elrod, Ala., an asso- 





E. H. McGILL, 
Chicago ; 
Who Will Handle 
Railroad Sales of 
Sumter and Pioneer 
Lumber Companies 





ciate company. Previous 
to his connection with 
the Boatright organiza- 
tion, Mr. McGill handled 
the timber and railroad 
sales of some of the larg- 
est southern pine manu- 
facturers, and is thor- 
oughly conversant with this class of business. 
The mills of the Sumter and Pioneer Lumber 
companies are producing a special grade of car 
lining, which has found favor with the railroads 
as it gives them a grade of stock to meet their re- 
quirements. The Sumter Lumber Co. also has a 
considerable quantity of longleaf timber on its 
holdings, and it is the purpose to convert as much 





‘of this longleaf as possible into railroad items, 


as the timber will permit the company to manu- 
facture considerable quantities of merchantable 
and heart longleaf pine which the railroads recog- 
nize as a most desirable construction lumber. Both 
the Sumter and Pioneer companies have big oper- 
ations in cut to length stock and other items 
worked to pattern, and it is their slogan, “If it 
can be cut from yellow pine, we can cut it.” They 
were among the first mills to cater to the trade 
demands by giving the buyer the stock the way he 
wants it. This class of business is growing in 
volume, and this handling of the railroad business 
is just another forward step in their progressive 
movements along this line. ; 


To Open Building Materials Exhibit 


Lumber manufacturers and associations in many 
of the leading producing sections of the country 
are planning to sign contracts for exhibition space 
in the new and comprehensive permanent build- 
ing material exhibition which beginning May 1 
will be housed in the Builders’ Building, now 
under construction on Wacker Drive and LaSalle 
Street, Chicago. This exhibition, which will in- 
clude every class of building material and equip- 
ment, is expected to become one of the most com- 
plete ever arranged, and will occupy two floors of 
the gigantic building. It will be conducted under 
the supervision of the Building Construction Em- 
ployers’ Association. 

Every facility will be given the prospective 
home builder to study the various classes of con- 
struction and to secure information on any prob- 
lem that might arise. Clarence Craig, manager 
of the exhibit, outlines this service as follows: 
“The prospective home builder who desires to 
build a home for, say $8,000 to $10,000, will be 
able to go to an architect and lay his home build- 
ing plans before him. Then, accompanied by the 
architect, he may visit the various booths at the 
exhibit to inspect and compare materials and 


appliances before he makes any final selection. His 
selections will guide the architect in the final 
preparation of his plans. This procedure will 
mean a saving of time and effort, as well as a sim- 
plification of procedure, to both builder and archi- 
tect, as the few hours that will be spent at the 
exhibition now requires the visiting of numerous 
display rooms and several days’ time, if the trouble 
is taken at all.” 


The great need of a central permanent building 
materials exhibit has been keenly felt in Chicago. 
The demand for space is lively and it is reported 
that the two floors are rapidly being signed up. 


Gives Stand on Collect Telegrams 


At the annual convention of the National Asso- 
ciation of Commission Lumber Salesmen, held in 
Chicago, Feb. 9 and 10, the following important 
resolution was adopted: 


“Resolved At the annual meeting of this organ- 
ization, February, 1926, the organization went 
squarely on record as opposed to the sending of 
collect telegrams by commission men to mills and 
wholesalers except where said telegrams conveyed 
a bona fide order at the shipper’s price, or in 
response to a request for wire reply. This action 
was taken voluntarily and based upon the con- 
viction that it was unjust to impose this expense 
upon the shippers of lumber. It was assumed 
that the manufacturers and shippers of lumber 
would coéperate with this association to the ex- 
tent of refusing all unauthorized collect telegrams 
from all commission sources, but it has been evi- 
dent, beyond any question of doubt, during the 
last twelve months, that the association has not 
had this codperation from a vast number of mills 
and shippers, but that on the other hand, while 
they have been accepting paid messages from mem- 
bers of this association, they have been accepting 
and paying for unauthorized collect messages from 
commission men who are not members of this 
association, and it is the sense of this organiza- 
tion that unless this principle is applied uniformly 
to all commission men by shippers and manufac- 
turers, this association will be justified in revok- 
ing the stand it took at its last convention.” 


Elected Vice President of Corporation 


The Falk Corporation, of Milwaukee, Wis., an- 
nounces that at the recent annual meeting of the 
board of directors, Arthur Simonson was elected 
a vice president of the corporation. Mr. Simon- 
son was born in Sheffield, England, and educated 
at the public schools and the Sheffield Technical 
School, later being employed as an apprentice in 
the steel foundry department of Edgar Allen & Co. 
(Ltd.), of Sheffield. In 1900 he came to the 
United States as representative of Alexander Tro- 
penas, inventor of the side blow converter, and 
installed the process in various plants. Mr. Simon- 
son was for some years general foundry superin- 
tendent of William Wharton, jr. & Co. (Inc.), 
of Philadelphia, Pa. Since 1910 he has been con- 
nected with the Falk Corporation in various capac- 
ities in the steel foundry, being sales manager of 
the steel foundry department since 1916. 


Exhibit to Encourage Home Building 


Due to the success of preceding exhibitions de- 
spite their limitations, the Chicago annual archi- 
tectural exhibition this year will be held in com- 
modious quarters at the Art Institute and the time 
extended from June 26 to Aug. 1. One of the 
several rooms to be occupied will be devoted to 
small homes, with models, photographs and draw- 
ings. The exhibition is being arranged by the 
Chicago Architectural Exhibition League’ pri- 
marily for the purpose of stimulating public inter- 
est in home building, and the small home will be 
particularly featured inasmuch as it is the type 
within the reach of the great majority. Rudolph 
J. Nedved, president of the league, will go East 
this spring for the purpose of inviting the leading 
architects in that section to participate in the 
local event. 


Improved Mail Service From South 


Quick mail service between Chicago and Hatties- 
burg, Miss., is assured in the future, as a result 
of the Railway Mail Service utilizing the north 
bound Panama Limited on the Illinois Central Rail- 
road, which arrives in Chicago at 9 o’clock every 
morning. This means that mail placed in the post 
office at Hattiesburg by 1 p. m. reaches Chicago at 
9 a. m. next morning, practically cutting twenty 
hours off the actual delivery time in the north bound 
service. For over a year the Marsh & Truman 
Lumber Co., of Chicago, has been working on this 
matter, and the decision of the Railway Mail 
Service to take advantage of this fast service over 
the Illinois Central is: the result of such efforts, 
which will benefit the lumbermen of the Chicago 
territory. 





WEEDS—= 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wilson’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water) and sprinkle around your yards. One good ap- 
plication a year is sufficient. 
Send in a trial order today ! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 
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SPRINGFIELD NEW JERSEY 














Industrial Buyers! 


Let us supply your needs in 


PORT ORFORD CEDAR 


P. O. Cedar Boat Stock 
Straight or Mixed Cars. 


Air Dried Rgh. P. O. Cedar 
and Rgh. Spruce in stock. 


Can forward on through 
rate, east and south. 


R. L. Smith Lumber Co. 


1900 Armour Road, North Kansas City, Mo. 














SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
, Tables; Felling Trees; 
GrowthofTrees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


throughout the United States 
and Canada. 


seny FOST- 50 Cents 


S. E. FISHER, P.0. Box 197 














ROCHESTER, N. Y. 
WIGG I N S Peerless Patent 
Book Form Cards 
assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 






SOTEEL COMPANY 
PITTSBURGH. PA 
CLOHER OVILOINe 

cnicaseo 


The John B. Wiggins Company 


Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO) 
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More Dealers 


Each Year Are Sell- 
ing Homes Complete 
Rather Than Lum- 
ber Per M Feet. 


Each succeeding 
year finds more lum- 
ber dealers equipping 


themselves to help 
home builders select 
plans for modern 


homes and-take care 
of the actual work of 
building. Many of 
these dealers have 
found our house plans 
helpful. Our 


New House 


Plan Book 


embraces 23 late plans 
and is compiled so that 
you can loan it to pros- 
pective home builders 
for selecting the house 
plan best suited to their 
needs. You can get a 
copy FREE by writ- 
ing us today. 


It will help you show 
home builders the value 
of building for looks as 
well as for comfort. 


431 South Dearborn St., 
CHICAGO, ILL. 


Est. 1873. 


Read wherever lumber is 
cut or sold, 
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Review of Foreign Lumber Situation 

WASHINGTON, D. C., Feb. 28.—Perhaps the out- 
standing development of the foreign lumber situa- 
tion during February was the quick sale of some 
400,000,000 feet of Russian White Sea lumber 
offered in the United Kingdom market for delivery 
this year. Trade Commissioner A. B. Boadle re- 
ports to the Department of Commerce that these 
offerings were taken almost at once. This Russian 
lumber is of excellent quality and easy to work. 
It is greatly desired in Great Britain for joinery 
purposes. The expectation ig that the quantity 
recently sold will be about all that will come 
out of the White Sea region this year. Many 
Russian sawmills are depreciating rapidly and 
are badly in need of heavy repairs. 

The understanding is that the Russian exporters 
have stopped dumping and are now getting “the 
market” for their lumber. Until about a year 
ago they were underselling Finland and Sweden, 
taking a loss of something like $5 a thousand feet. 
Most of the mills are owned in part by the State, 
which doubtless accounts for the dumping in the 
effort to get back into the European market. Some- 
body evidently passed the word down the line to 
stop selling below the cost of production. 

Mr. Boadle states that improved industrial con- 
ditions at the beginning of February had had little 
effect on the lumber trade. There is the cus- 
tomary dullness in the house building industry. 
Prices are generally firm with an upward tendency. 
American hardwood lumber forward business was 
quiet, arrivals are heavy and stocks are increasing 
with a light demand from consuming industries. 
Southern pine was in better demand, with prices 
firm. The Douglas fir trade was quiet pending 
the stabililization of ocean freights, with stocks 
light. 

Swedish and Finnish Softwoods 

Forward business in Swedish and Finnish soft- 
woods has been small because of previously re- 
ported heavy buying in November and December, 
with domestic demand quiet but usual for this 
time of year, stocks on the light side to carry 
trade through to first open water and prices firm 
and advancing on some items. 

In this connection cable advices from Stock- 
holm indicate that the outlook for the future is 
satisfactory to Swedish exporters despite tempo- 
rary dullness in the British market. Swedish sales 
up to the middle of February for 1927 delivery 
aggregated 842,000,000 feet, including 178,000,000 
feet of planed goods. 

Finnish sales likewise have been about 50 per- 
cent of the expected total output and are con- 
sidered satisfactory. 

With a large percentage of northern European 
stocks of softwoods for the coming season’s de- 
livery already sold, no reduction in prices is 
looked for in Britain for some months to come. 
Japan Wants High Tariff on Imported Lumber 

There is much interest in reports from Japan 
that the forestry association is actively agitating 
the clamping on of high tariff rates to curtail im- 
ports of North American lumber. Figures quoted 
are as high as $4 a thousand feet on logs, $8 on 
timbers and $12 on inch lumber. Such tariff rates, 
if put into effect, would go far toward closing the 
Japanese market to American and British Colum- 
bia forest products. How serious the agitation 
is remains to be determined, but those behind it 
are emphasizing the wisdom of developing domestic 
resources and keeping as much as possible of the 
money at home. 

Normally Japan takes about 800,000,000 feet of 
American Pacific coast lumber. There are indica- 
tions that forthcoming Japanese figures will place 
the total for last year at about 1,300,000,000 feet. 
Some 300,000,000 feet of this total, however, 
should be eredited to British Columbia, although 
the vessels that carried the cargoes ultimately 
cleared from American ports. These vessels got 
most of their cargoes from British Columbia ports 
and called at American ports before starting across 
the Pacific. Latest West Coast estimates place 
American shipments to Japan last year at 868.000.,- 
000 feet, including lumber of all kinds and logs, 
and credit British Columbia with 347,000,000 feet. 
Final Federal Government figures are not yet 
available. 

Whether Japan could herself supply the major 
part of the lumber and forest products now im- 
ported is open to some doubt. Official Japanese 
figures indicate that the Island Kingdom now sup- 
plies about 75 percent of its requirements. By 
over-cutting the remaining 25 percent plus possi- 
bly could be made up for a time. Accurate statis- 


tics of Japan’s timber resources are not available 
here. 


In this connection a translation from the Tokio 
Zaimoku Shimbun, under the caption, “Completion 
of the Kirin-Tunhua Railway Will Help to De. 
velop the Lumber Resources in Southern Map. 


churia,” is of interest. This article points ont 
that with the progress of the construction of the 
Kirin-Tunhua Railway the South Manchurian Raj). 
way Co. and the Japanese department of agricul. 
ture and forestry will start shortly the investiga. 
tion of the timber stand. The timber land of 
southern Manchuria, it is added, centers aroung 
the Shanbosan Mountains. The species of trees 
found in this district include Korean pine, Korean 
fir, spruce, and broad leaf trees such as nara, 
kurumi and others. The area of timber land is 
given as 4,445,000 chobu (chobu equals 2.45 acres) 
and the amount of timber stand is estimated to be 
2,248,000,000 koku (koku equals 120 board feet), 
The article states that people concerned in the 
lumber business in these fields have long been 
seeking an opportunity to develop the resources in 
the mountains of Kirin and around the Tumen 
River as the coniferous trees in the Yalu district 
have become less. Development has been hindered 
by lack of transportation. 


River Plate Markets for Southern Pine 


While the River Plate markets for southern pine 
continues somewhat depressed, hope is expressed 
that improvement will come in the not distant 
future. There has been a sharp falling off of im- 
ports from the United States. This has been due 
not to the lumber trade primarily, but to general 
economic conditions in Argentina and the other 
markets. 


French Market for American Woods 


George Orr, consul in charge at Paris, reports 
that there appears to be a revival of interest in 
American lumber and the indications are that in 
1927 business may become more normal. It is 
reported that lumber stocks are low in France 
and that those dealers who are well supplied are 
making no great effort to sell because, having 
bought when foreign exchange was high, they are 
now reluctant to pocket a loss. Buyers, on the 
other hand, are hesitating, thinking that if they 
wait the high priced stock will be taken off the 
market and they will ultimately benefit by a re 
duction in prices. The same situation applies to 
nearly all lines of business and it is probable that 
before conditions return to anywhere normal deal- 
ers as well as consumers must make some mutual 
sacrifices. 

Mr. Orr states that the demands for airplane 
spruce are steadily decreasing, owing to the fact 
that many planes today are made of metal, 
aluminum or duralumin. 

He also states there is a keen demand for Rus- 
sian lumber in France. The 1926 contracts were 
filed, but so far as is known no additional sales 
to France had been arranged when the report 
was written. From a manufacturing standpoint 
Russian lumber gives satisfaction, both as to 
quality and workmanship. The demand for Polish 
lumber likewise has been increasing of late, the 
main drawback being the difficulty in regard to 
satisfactory deliveries. 


American Wood Imports into Canada 


A report from Lynn W. Meekins, trade commis- 
sioner at Ottawa, states that nearly 98 percent of 
the lumber imported into Canada comes from the 
United States, which supplied $10,259,596 of the 
total imports of $10,473,692 during the fiscal 
year ending March 31, 1926. The most important 
item was oak, imports of which totaled 35,575,000 
feet, valued at $2,404,979. Imports of gumwood 
totaled 16,382,000 feet, valued at $855,144. South- 
ern pitch pine imports were 21,600,000 feet, valued 
at $819,723. Other species imported in substan- 
tial volume included cherry, chestnut, hickory, 
walnut, yellow poplar, mahogany and white ash. 
The Province of Ontario was the destination of 
more than 78 percent of the imports of the species 
mentioned. 

The principal distributing centers in Canada for 
United States lumber are Toronto, Montreal, Win- 
nipeg and Vancouver. The furniture industry con- 
sumes annually approximately $3,000,000 worth of 
American woods, chiefly oak, gum, cedar and ma- 
hogany, according to reliable estimates. Some o 
the other wood-using industries, said to number 
about 5,000, employ an appreciable proportion 
of United States lumber, especially those produc- 
ing agricultural implements, automobiles, wagons 
and other vehicles, and cooperage, but, together 
with the furniture industry, obtain the bulk of 
their requirements from Canadian sources. A 
considerable quantity of United States lumber, 
particularly oak and southern pine, is used in 
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puilding and construction work, and to some ex- 
tent the requirements of the railroads, the ship- 
yards and the Dominion and the Provincial govern- 
ments are obtained from this country. 

The improvement in general trade conditions in 
Canada during the last year has been accompanied 
py the expansion of industrial activity and a ma- 
terial increase in building and construction work, 
with the result that the demand for lumber has 
been stimulated. Over-production and keen com- 
petition in the domestic industry, however, have 
lowered prices and reduced profits. This situation 
tends to limit the demand for American lumber 
to those kinds which do not compete to any ex- 
tent with Canadian woods. 


Increase in Spanish Lumber Imports 


Charles H. Cunningham, commercial attaché at 
Madrid, cables that Adriatic hardwood and red 
gum imports into Spain have increased substan- 
tially, although red gum gains headway slowly. 
Decreased demand for American lumber is reported 
at present. The house building trades are quiet, 
due largely to the failure of the Government pro- 
gram of loans for construction of cheap dwellings. 
A reduction has been made in Baltic lumber prices. 

Lumber imports into Spain for the first nine 
months last year totaled 98,067,000 pesetas, 
against 101,620,000 pesetas in the corresponding 
period of 1925, or a relatively small decrease. 
The United States and the Scandinavian coun- 
tries, exporters of the principal lines, held the 
usual relative position. 


TROUBLE AND LITIGATION 


NEW ORLEANS, LA., Feb. 28.—A suit involving 
40,000 acres of timber lands in Nicaragua was 
filed in the United States district court here last 
week, by the Rio Grande Timber & Turpentine Co., 
a Louisiana concern headed by Crawford Ellis, 
vice president and southern manager of the United 
Fruit Co. Angel Caligaris and the Commercial 
Bank of Spanish America, a New York corporation, 
are named as parties defendant. The plaintiff 
avers in its petition that it acquired the timber 
tract and had the title thereto registered in the 
name of the defendant Caligaris, a citizen of 
Nicaragua. It is averred that Caligaris later 
“misused” the power of attorney given him and 
secretly conveyed the property to the Commercial 
Bank of Spanish America, which is charged with 
aiding and abetting Caligaris in an effort to de- 
fraud the Rio Grande company. Last fall, the 
petition alleges, Caligaris opened negotiations with 
the Bragman’s Bluff Lumber Co. for the sale of 
the lands. The Rio Grande company, it is added, 
knew of the negotiations but presumed they were 
being made in its name and interest and permitted 
Caligaris to proceed toward the sale. Recently it 
learned of the Spanish America bank transfer and 
thereupon applied to the federal court for an 
order enjoining the proposed sale. United States 
Judge Burns issued a temporary restraining order 
citing the defendants to show cause on March 9 
why they should not be enjoined from selling the 
Nicaraguan timber tract involved in the con- 
troversy. 


STEVENSON, WASH., Feb. 26.—William G. Dun- 
lap, attorney of Portland, has filed for record with 
the county auditor a certificate of redemption for 
$141,000 in the matter of the foreclosure of the 
Greenleaf Lumber Co. For several years the com- 
pany operated an extensive logging business on 
Hamilton creek, west of Stevenson. The United 
States marshal’s certificate of redemption covers 
all of the real property of the old Greenleaf com- 
pany, the standing timber on the land, the right- 
of-way and the logging road from the river to 
the timber in the hills up the creek. Further- 
more, it conveys the property to the Namrogo 
Lumber Co., a Portland concern, which, it is under- 
stood, was formed in order to redeem the property 
from the forced sale. The purchase includes sev- 
eral million feet of exceptionally fine standing tim- 
ber. Also there is accessible to the logging rail- 
road a large block of privately-owned timber. 

BALTIMORE, Mp., Feb. 28.—National Lumber 
Products (Ine.), successor to the Lafayette Lum- 
ber Co., went into the hands of receivers today. 
The court named Frank B. Ross, R. B. Browne, 
jr., and John T. Scheuch receivers, with the con- 
sent of the corporation. A schedule filed in the 
case places the assets at $115,000 and the liabili- 
ties at $82,000. The action was taken on the 
petition of the Morocto Roofing Co., which has an 
office in the Munsey Building and which alleged 
that the defendant company is indebted to it in 
the amount of $6,322 and that it is insolvent. 
The directory names R. B. Browne, jr., who was 
designated as one of the receivers, as the general 
manager of the corporation. 








ABERDEEN, WASH., Feb. 26.—E. B. Arthaud, of 
Hoquiam, has been appointed receiver for the In- 
dependence Logging Co., one of the concerns af- 
fected by the failure of the Hayes & Hayes bank 
on Feb. 7. During the hearing before the superior 
court of Lewis County it developed that five asso- 
ciated companies, Humptulips Logging Co., Hump- 
tulips Driving Co., River Logging Co.. Grays Har- 
bor Boom Co., and Independence Logging Co., owed 
Hayes & Hayes Bank about $527.000. Of this 
the Independence company owed $110,000. 

















Trim and Mouldings 


Direct from Car to Customer 


Increase your profit. Save those extra handling, 
costs which are eliminated when you buy trim 
and mouldings sanded at our mill. Reduce too, 
the risk of damage and loss incurred when finish- 
ing, bills are completed at local planing’, mills. 
Deliver fi -m car to customer—save the differ- 
ence—and please your trade. 


Case-Fowler trim and mouldings are shipped witk 
all flat surfaces sanded, in prime condition ready 
for the painter's brush. Our Hardwood Trim 
and kiln-dried moulding, in Red and Sap Gum, 
Yellow Poplar, Cypress as well as Short Leaf finish 
and yard stock are manufactured and marketed 
under our own management. We ship the product 
of our own mills exclusively. All items can be 
loaded in straight cars or mixed with Hardwood 
lumber. 


On your next requirements address the nearest office or 


~ 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 





Branch Offices and Sales Representatives 


CHICAGO DETROIT NEW YORE NEW JERSEY ST. LOUIS NEW ENGLAND 
J. N. Woodbury vV._B. Churm 8S. F. Mackelduff W. A. Fundinger Wm. Dings J. J. Bertholet 
Vv. B. Churm 1553 West Madison Spencer Arms P. O. Box 2131 Ry. Exchange 7 Columbia Terrace 
1558 West Madison Street Apartment Phone 5861 Bldg. Brookline, Mass. 
Street Chicago, Ill, 69th and Broadway Camden, N. J. 
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The following f.o.b. mill prices are taken from sales made during week ended Feb. 26 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat-. Kan- Hat- Kan- 
tles- sas ties- sas ties- sas ties- sas ties- sas 
burg. City, burs. City, oe, City, Sere On tare. fits. 
83. 0. 38. 0. 83. le 8s ° ° . 
Flooring Finish Casing and Base Dimension, $181E Dimension, S1S1E 
See Ge & cacecses 78.48 «+++! B&better rough: rw en . en , Me. 8, Sut” ....... 11.15 15.45 
pumettes. 67.85 67.63 1x6 to 12”....... ce ee ee ; geerteconres 61.3 9 2x 4”, 10’ ....... 23.07 26.92 — oe 13:14 
teeeeees 54.83 ...-.) 1x6” ........000+ 46.47 43.00 « ponents 66.56 66.57 12 ....... 2276 26.71 ae ees Soee ae 
D teeeeeee oes ; SE SE a casnnakoben 56.10 44.50| B&better: Jambs _Rtnaets 23.53 26.88 ae ee 13.38 
No. 2 33.02 ..... 435 & 10” ..2000 57.91 55.00} 1%, 1% & 2x4&6” ..... 78.00 18 & 20’ 26. 33.27 2x12” (|. ” 3.75 13.89 
FG B&better coves 47.78] 15197 20... c cece 56.57 57.00] No. 1— Fencing, 81S MS WS cavacic akers 24.17] No. 2 x better log run: ’ 
D wseseeee --+.. 38.61 14xt, to 12”..... GEE scexs i en Sages 36.60 OM deco 21.97 23.54| “ox 4" 19... 
ae 3 BeOS om og | 5/4x8" «-- eee eee 48.00 ..... Other Igts. <2: 36.60 16’... 2... 22.12 24.68 ¢ poe 19.59 1..." 
. 1S < servo surfaced: WS decane keen 39.57 , 18 & 20 24.87 29.63| ox 6”, 12’ ....... YS eee: 
1x4 EG B&better eeeere 66.71 Oth let 39.57 2x 8 ae . * gem 16’ 17.42 
TL EEE eae eh 45.50 1x6 a - eee = ther lgts. eocce aa) * 49° 22:70 23.98 » et ansee 7 6ebee 
oe ET song 1x4” admaamcalstevenns 41.13 51.37 No. 2 (all lengths): ace Parisien: 24.22 26.82] ox gv 4 & 20’. 20.22 walt 
” BD ccoeccccceces ol. U6-4O |  j <S2RR se eeeees sesee . hy e 4 € ~- , me seeseee SkeOOS cecoce 
si Bavettér meee eee 53.52 65.35 hc ceccrees : aeuet 20:11] , .., 18,& 20°... 25.08 29.72} 2519" yor 112211) 35.00 1... 
manna ers scan | «1n5 & 16"....... 60.14 64.24) No. $ (all lengths) : 2510", 10) .-0+00- 24.54 27.75 eiling 
No 2 18.23 23.67) 112” ........... CRP GEEEt 4 BH cwcccees cvecs 13.14 12” weeeeee 25.07 27.24 x4” Ba&better 35.75 
sso. @ —~  SSUTT 68 ss te 12” 59.00 i 15.54 We sevecces 26.22 31.78 coe eccee “fo 
No. 3 ee Goo. e 1 4, x 3 a ie isochet 4 sseeeesse <«sese . 18 & 20’ 25.83 30.20 i Uh tiienes mnie 25.25 
1x6” No. 1.0. M 3483 °°: G/4z4" oo ce sesees wai 65.96 Boards, S1S or 82S x12”, 10’ ....... 26.75 .....| x4” B&vetter 35.47 33.76 
°. 2, Cc. M. SE os rm i eoccecccece 66.10 65. No. 1— 4 12’ seat 96.11 33.72) j= 0-4 ceueees 30.82 82.88 
“~ <> oo « yee eee arveascee® gatas se 1x 6” to 12" aes: 41.50 .....  Geraeiertnae 24.89 39.02 NO. 2 .eeeeee 18.30 19.61 
Partition = 1908 T ry > 1x os BOG Wess caves 36.53 18 & 20’ 30.00 40.53 % x4 Babeiter socn Se: aweas 
‘se Dt. preeneehs 73.17 78.12 Other igts. 36.63 36.53 . 
lxt &6” B&better.. 44.13 46.80] 6/4 @& 8/4x4” *. 63.56 10”, 39.22 No. 2— Drop 8i 
ye ssteueses 40.50 ..... 6/4 & 8/4x6"...0 63.56} 2* Othe ats. b6dd aeae| 2% 4% 1 ....... 23.78 28.42 | 1x4 or 6” Ba&better. 40.60 42.81 
BO, B sveccesees 22.67.2006 6/ 4 & 8/4x8”.... |... 63.56] 13197, 14 416. |... 48. 12’ wees 21.72 23.02 No. 1... 37.61 38.83 
Car Material — Url CCUM OO ee ° . eee 44 24.76 Neo. 2... @S2 27.8 
Other iets, 42.26 4844 18 & 20’ 05 29.51 No. 3... 11.31 
(All x4 & 6”): a OP Be ecoescs 41.84 ..cce Now 2, (all 10 to 20’): ” 40 i "4 I + Oh seen 
B&better, 10 & 20’ ..... 4 a Aree 42.16 2.006] 1x8” oo cce seco cee snes ones) Os @ eos: 7 wi Longleaf Timbers 
Be ssce cece 48.25 1x6” evevecevecos 41.22  ..oee ee ee anpaaek's 21.05 22.62 see 18.80 21.86 No. 1 Sq.E&S S4S, 20’ 
No. 1,5 & mulpls. swnee 30. St’. scostineness Gee. eaves pinata ‘90 27.87 18 & 20°. .! 20:60 22°18 & under: 
Me. 3 POMECMccccce saves 22.17 2 ccnenke’ ee. seens No. 3 (all lengths): ox 8”. 10° e ° 21:93 i ctagentmeeees vidnes 30. 
: ieee SE “beeke 1x6, t apa 6.67 ..... x ,  CHOOCCe Sores . 2 <apeweneonees -“saxnce 32.10 
No. 1— Shiplap 5/4x8” 2.0... .e0. 45.80 ..... TN yg cllontalctn 17.24 17.00 12” weeeeee 18.42 21.50) 49" ooo cccce cccce 40.42 
Sx 8. 14 & 18... cccce 35.63] 5/4x5” & 10” — a oe ""** S050 17:33 16 teeeees 18.09 22.89 14” ¢° : 50.64 
ra10", oeeet igts. 2.52 35.63) 5/4x12” .......+- SS sense ARES? cccccscecs: UENO SRS8) wecge Set OD cenccrerccese coves 59.15 
an 4 & — ware “29 Car Sills No. 4, all widths & a “bes | 20.05 ¥ Shortleaf Timbers 
Other lIgts. 38.32 S48. SaE paar 4 7.87 — .05 21.00 N “ 
No. 2 (10 to 20’): ay ay ag 91.78 BthS ..+eee-- wees —_ehecaienents 20.33 27.00| No.1 S48, 20’ & under: — 
Sa <Gouyan> 20.00 21.29] Up to ©, Sf to SS. ...-. 45°87 Plaster Lath 18 & 20’ 22.10 37.31] 6” «+--+. reese 21.72 «004, 
imo” 22020, 21.07 21.92] UP to 12" pap SRS B00 | NO: 1, Bh", A eweeee 3.62 230) 2x12”, 10’ ....... 19.14 ..... Byrkit Lath 
No. 3 (all lengths): Up to 12", Sh to Be. ..... ont 1 5 KE Ee 2.23 Oe assesses 20.65 26.50/14 & 6’.........0000  ceeee 12.47 
BEE” seecses 17.71 17.42 Stringers Roofers eres Se ME OF OD cecewacceece 000% 15.00 
SEO usesads cakes 17.72!|No. 1 rgh., 30 to 32’ ..... 50.58! No. 2, 1x6”........ 21.80 ..... 18 & 20’ 25.10 33.61'12’ & longer....... ..... 16.00 
Following are f.o.b. mill sales prices from Shreveport (La.) territory, made during the period ended Feb. 23: 
Flooring Finish Casing and Base Shortleaf Dimension, S1S1E|Longleaf Dimension, SISIE] Mixed Dimension, SISI1E 
1x3” EG sap B&bet... 66,75] B&bet. rough: YE 57.28| N°. 1 i. tee 15.45 
FG sap B&bet... 56.00] 1x5 & 10”.......... 68.25] ge 107 Tt! 63:55| 2* 4”. r DN ccwaiticcwen 13.33 
1x4” EG sap B&bet... 70.00] B&bet. surfaced: = # | ~~~ “""********* _ 1 Be Longleaf Timbers 
_ No. 2 - 26.50] 1x4” oo. e eee eeeees 50.83 Boards, 818 or S2S . No. 1 Sq. B&S, 84S 
FG sap B&bet. . - oe 1x6” Cee ewer eneeees 51.63 No. ‘ 1x8”, other Igts. 37.00 2x 6”. . tei 20’ & under: eae 
Me. 3 OO... GABOR 29". cccccccvcccess 54.51) Tape other late 40.54 : 2 : _ 
BO. DB esccse SEIU BEE D I ..ccnccees 63.83 dele”. y 4 pe 51.00] - : 8" & und......... 2 4-4 
No. 2 apes. 22.908 UE12" .nccecscceces 69.35 2 Gil 10 to 20’): 2x 8”, 12 7 5, a ereccccrecccces ry 
1x6” No. 1, C. M..... 39.00 5/4x4”, 6 - éaune 63.54 we 2 21.47 1 i 3 14” ee ne eee eee 51.00 
No. 2, O. M..... 19.18) 5/4x10" & 12..;.-. 44.69 & - “apes 21.25} 2x10”, 10’ 44] 2x 8”, 12’ .... Re ota | wi’ 
No. 3, C. M..... saa i ~ aaa, 10/16’... ... 26.56 . ares "16° °...1111) 27/18] Heart Longleaf No. 1 S48 
age pactory Flooring LO AKO" eeeeeeeeeeeees 41.00] jxge oS 20 TT 18 & 20°22... 3219] 2at0, 12°. 212 $e-00] No. 1 S48 20" 
2x6" ATY «ee eeeeeeees TACT 2x8" ocr cccccceces SE EE - nicnnxnneasiva 17.45] 2x12”, 16’ ......... 41.00) 16" 222225521 3302] _8” & und.......... 38.52 
Ceiling BED & Wr ccccecscsse @ 52.50 ; 1x12” ... eccecseees 18.00 18 & 20’..... 43.13 2x12”, 12’ ......... 38.00 BE ob esdtswess races 50.00 
be 4 rey oseeeees 34.50 Fencing, S18 No. > a widths 9.00| 8° 2— . sutaseues 43.67 Shortleaf Timbers 
xi” B 3 34.831. ” mM BeSeeer ane ° Ox 4”, 10" .....205. 23.80 Oe 2 eer 42.86 , 
ay oo | No. 1, 1x4”, other lgts. 37.00 J x . ™ No. 1 rough, 20’ & und.: ; 
NO. 2 ereveeeeee 19.23)" 1x6”, other Igts.... 38.76 m. Shiplap ine 12 3 Ne. o a on.63} a0 & Uade------s 26.59 
Bove Sidi No. 2 (all lgts.): No. 1, 1x8”, other Igts. 37. 2x 4”, 12’ .......4. 25. O  idemmnana hides 3.25 
4x6” B&be cence 0.00 xa” =—— eee 1 er t p (10 "to 20’): ~ he peeagees 9 a a” <saekiievessnes 40.00 
BT ee aed ie ad 20.1 Or . ccsssenesecens Oe 55 wv. 29.4% Material 
Drop sant No, 117 No. 8 (ali Igts.): Deemer pee 22°10 2x 6”, 12’ ......... 22.79] an at ae _ 
ix4 or 6” B&bet. €) err 13.33 | No. 4 (all Igts.): rr 23.791 No. 4 & 18’....... 38.33 
i Ee acces 41.68 1x6” shieundenmaets 15.388] 1x8”) ....ee eee eens 17.28 18 & 20 - 26.00] “° “+ 2" ‘00 
No. 2..... 27.43 , 1x10” Ceececccccces 18.28 2x 8”, 12’ ........ , 24.00 eeteen 40/33 
d Car Decking Dn, teidbvennaanae 19.07 SR 27.00 No 2 random obiGedade 19.91 
Car Sills, S48 1905 merch. grade, Byrkit Lath 18 & 20’..... a oer ers ; 
S4S, SqE&S.: 2% to 3”, 9, 10, 18, eo | Peet erwaeer 12.50 Bxi2", 12" ......00e 33.00 Partition 
Up to 9”, 38 to 40’.. 44.00 SS Era 41.00012? & lamMer... cece. 17.00 18 & 20’..... 33.001 1x4 & 6” No. 2....... 20.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 25: 
Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” Bé&better Cc No. 1 No. 2 aso 0 de.3 ae, : 
Tn” ein ne bendadeeesa whee’ 71.50 mr «usveaneseecestuus 64.50 50.00 12, 14, 10, 18, 12, 14 10, 18  * eee 4, \ 4 
Be cae “EREE D game Titeseeeseeeeses sErb0 62°00 16’ 30° 16°20" | axe” lll! 36.50 20.00 16.25 
on: wsessdaneen $7 40.20 x0 coeeereseeeeosceees " ‘al 18.00 
ditideebcanatesindh, Maden 67.50 | 1x5, 8, 10” ............ 72.50 654.00 | $26.00 $28.00 2x 4” $24.00 $25.25 | 1x8” ......... 35.00 21.50 18. 
SED \nntticeetrustesss 74.25 64.00 | 24.50 26.00 2x 6” 20.50 21.75 | 1x10” ......... 37.00 22.25 18.00 
Flat grain— 1%, 1%, 2”x4 to 8”... 75.75 .... 26.00 27.75 2x 8” 21.00 22.50 | 1x12” ......... 49.00 26.50 19.00 
B&better 54.00 44.75 | 1%4, 1%, 2”x5, 10, 12”.. 77.25 26.75 28.50 2x10” 23.75 25.50 Casing and Base 
GS per penedottoae: 43.00 37.56 a . 28.50 30.25 2x12 25.25 27.00 B&better 
SE asc cekueomenns 23.00 21.50 Ceiling and Partition 1x4. 6, 8” $74.00 
Clg. Clg. Cig. Part. S2S&CM—Shiplap 1x8’ 3’ pale 17:75 
: A. No.1 No.2 No.8 eS Us oc cnwaxwriadnaaiedwens : 
Moldings B&be otter -$40.0 00 ) $42. 50 $42. 5 $44.00 ee $35. 50 $20. 50 $16.50 Lath 
1%” and under. .28 percent discount se aint 36.5 ; ? 3a Se 35.00 21.75 17.75 No. No. 
1%” and over...23 percent discount No Oo «sans 20. HY a 22.50 18.00 ES ers $4.25 $3.40 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 Hemiocke Boarps, 818S— No. 1 HEMLOCK, | a 
8’ 10° 12’ 14’ 16’ 18&20’ 8/16’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
. - mre, 9, $27.00 $27.00 $27.00 $28.00 e+ 50 $27.00 | £ Mere 0 $30.00 $29.00 $28.00 $30.00 $32.00 $34.90 
Ee” cccotee Be .50 29.50 29.50 31.00 33.50 29.50 | 2x 6” ....... 26.00 27.00 27.00 27.00 29.00 31.00 34.00 
i. sscoeca mee 31.50 31.50 31.50 33.00 35.50 31.50 mS ssecace Bee 30.00 29.00 29.00 30.00 * 32.00 34.00 
De”) cccecee Ghee 32.50 32.50 32.50 34.00 36.50 32.50 SEIS” ccccscse Se 31.00 31.00 31.00 32.00 33.00 35.00 
a covease 32.50 s s tied sino R y? N = 7 ™ 44 P oS Re” eccesee- ee 32.00 32.00 32.00 33.00 34.00 36.00 
r merchantable S1 educt rom price of No. or No. educ Sg 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. pee. ym rough, 6’ and longer, 2x4” and wider, $21.00, 1x4” and 
Cratin stock, Sl or 2S, 6” and wider, 6’ and longer, No. 2, $25.00; | WiG@er, 92.00. 
No. 3, $21.50. For No. 2 dimension, deduct $4 from price of No. 1. 
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il NORTHERN PINE 


Duluth, Minn., March 1.—Quotations in northern pine lumber are being maintained. Improvement has been shown in demand, and shipments of 
mixed carlots are increasing. Prices f.o.b. Duluth follow: 
































CoMMON BoarpDs, RoucH— FENCING, RougH— 
p 6’ 8’ 10’ 12’ 14’ 16’ 18’ 20’ 6’ 8’ 10, 12 & 14’ 16’ 18 & 20’ 
No. 1, 87. -ceeeee $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” NO. 1 ..cceeseceececcees $51.00 $55.00 $59.00 $61.00 $61.00 
OT icovines 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 Be, ac evenesevesiesines 38.00 41.00 43.00 46.00 46.00 
DE vicevere 67.00 70.00 77.00 77.00 72.00 72.00 177.00 177.00 DE, Et beecqessnenseeeenee 28.00 30.00 32.00 33.00 33.00 
No. 2, 87 ..cceees 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 47% No. 1 cerccececceeeeeeecs 47.00 50.00 56.00 62.00 62.00 
rrr. 38.00 40.00 49.00 45.00 45.009 45.00 53.00 55.00 ES er rer ee 33.00 36.00 41.00 47.00 45.00 
as +3 oo-es aos aye yd ap ores een eee 25.00 28.00 29.00 30.00 29.00 
s 3, LC—C—?—— ° . . 5 ° ° e e w 7 + Qn 
oo ee 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 aay 6-toet and — mixed widths, 4”, $26; 6°, $28.60. 
Kan- _ Seebpees 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
City, For all white pine, Nos. 1 and 2, add $1. AR white pine, Wes. 1 and 5, an6 $1. 
Mo. Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30.50; No. 5, $21. S1 or S2, add 75 cents; SISIE, add $1. 
, For S1 or S2, add 75 cents; SIS1B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
tr Drop siding, ‘grooved roofing and 0.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
15.97 Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
ine No. 1 Piece Sturr, 81S1E— SIDING, 4 AND 6”, 4 TO 20’— 
$30 '50 $34.50 $32 ‘50 $32 50 $33 50 $35. 50 $35. 50 a A A 
oval 2x 4” 2. 4. . . . . ae CO DINE. «OD cs ctnsccnnnesoness +2 0.00 $22.00 
aa 2x 6” 29.50 32.50 32.50 32.50 32.50 34.50 34.50 wg. Thy eet ' j 
Re ox 8” - 28.50 31.50 33.50 33.00 33.50 33-50 35.60 35.50 Zicceaveveccsosencoces MAR EE OND, Sees Pe 
a ait pena the 32. oy = > 4 <te oe S 3 ae fy SD Pay Siding may contain not to exceed 20 percent of 4- and 9-foot. 
thee No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M | ma run to O.G., $2 a thousand extra; product of the strip as it 
oeeaa or S48, add grades. 
35.9 Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
15 
25.25 
33.76 
a NORTH CAROLINA PINE WESTERN PINES DOUGLAS FIR 
awe Norfolk, Va., Feb. 28.—Following are typical a yee oe oe [Special telegram to AMERICAN LUMBERMAN] 
average f.o.b. Norfolk prices, made during the p . d & Portland was, 
42 card No. 2, which became effective Jan. 22: ortiand, Ore., March 3.—F.o.b. mill prices on 
aaa week ended Feb. 25, as reported to the North > ; actual sales of fir, Feb. 26 to March 1, direct 
27.28 Carolina Pine Association: Pondosa Pine, te rere —" $ No.4 No.6 | 24 wholesale, reported by West Coast mills to 
cova gol 4” RO $28.00 $18.50 Sos lacie ee. the Davis Statistical Bureau, were as follows: 
4/4 - sencnenanes 42.00 28.00 21.50 ..... oo00e 
an TRIBE... cviacsvneenedacernresesenns $53.00 | 8” :.....00.. 40.00 24.00 20.50 ..... Dua Vertical Grain Flooring 
30.86 MO acacncakdeuctnedabeondedacetatshased See © OP ssacseenen 42.00 24.00 19.50 ..... oun B Bé&btr. C D 
32.10 PE wscenenedeseusassesne dee eetene ewes 23.75 Oe avndcceees 44.00 25.00 20.50. ..... : ‘duatenessawirn $35.75 $36.00 $29.50. ..... 
40.42 ee errr re ee 20.25 OB WER c cicse ceces = cece $15.00 $ 7.00 | 1x3” pte ene eee tenes See) eecen - veiven 
50.64 . No. veel No. 3 No. 1 box | Pondosa Pine Shop— BFE hae cettnss sence fh ere eee ee 
59.15 1x r seucdeanenbaawune PID.UU wee e et ee ns Factory ® 
1 een 59.75 ...- $26.75 C. No.1 No.2 No.8 Com. | j.,, Flat Grain Flooring 
DED  xcastateomesbetid a | eteen 28.75 5/4 Me 6/4 ...961.50 $41.50 $86.60 S1E.08  cccce | SEE, coceeeceececs ceeee 25.50 20.25 ..... 
sides 1X12” se essseeeeseeeeeee 71.00 «ee 31.25 | 874 .......... 71.50 61.50 36.50 16.50 ..... | 1X6” ...---.ee--ee eee 80.75 27.00. ss. 
~ Edge, No. 2&better, oii: : < ; é ‘ ; : : ; ; : , : : ; . ; : a Y3 4/4 eoecccesee coos © ece0e ece00e e000 $24.50 a Mixed Grain Flooring 
50 Bark strips, Nos. 1 & 2 ...:+s+ssscreeeeeee seep | CeO WN Ei, ee, eg a en ren oneee antes $15.75 
[6.00 No. 1 pine lath eee eee eee eee eee eseeeeeeseee 5.25 4” ah. ere $47.00 $39.00 $23.00 ie eh ce Ceiling 
Dressed: = dunwleswiar a8 at on.38 nents arial bol i aeeneeh Peae 20.30 10.38 Fig 
Flooring, #”— ” Per ain . a Sa = Me 8 4 eee cee ee Hb96-8 . Oe cesce 
1E OE secevoucs - 62.00 37.60 27.50 ..... eeeae 
~ are soerneevecersesees adh & pt hneem =: 69.00 41.00 27.00 oe Oe. Drop Siding, 1x6” 
3°33 yell pilin t 46.75 4” & wider...... re ale ee 8S 8. errr ee 28.75 ae. wrens 
Bark strip partition : White Fir, 6- to 20- Foot, Inch— re silat Sle Sk Sith ital aiding 30.75 26.50 =... 
Box bark strips (dressed or resawed)..... 15.75 - rey 22 a0 $2600 set a sar 00 Ps fT Peer ease eee a see FRED 9 eee Re 16.50 
ns *Air Os. seeee Finish, Kiln Dried and Surfaced 
7.58 Roofers: No. 1 dried ae : cccccece 00 18.00 19.00 20.00 $14.0 1x6” 1x8” 1x12” 
4.50 | Bicaaemamnieter, te, ° eadniteniontaer: eee Wf ARNE -sneveneenesers $48.75 $48.25 $47.00 
1.00 SEM 5 cwiisgnsiivadatsnveieteees aime 19.00 [Special telegram to AMERICAN LUMBERMAN] Common Boards, and Shiplap 
S48 DE dation ccnk densa aaa ed mane i ere Portland, Ore., Feb. 28.—The following are 1x6” 1x8” 1x10” 1x12” 
*F.o.b Georgia-Alabama mills. f. o. b. Chicago prices on Pondosa pine shop, S2S: | No. 1 ............ $17.25 $18.00 $17.00 $20.00 
3 52 . No.1 No.2 No.3 Oe ere 11.25 11.25 14.50 12.00 
000 RED CEDAR SIDING 5/4 a a Ng $56. 6.00 $41. 00 $33. 00 OLE cvscdeneeess 7.75 8.25 keer 
Seattle, Wash., Feb. 26.—Prices of red cedar Above shop ‘prices ‘'are for pon of No. 3 P ‘ ne ‘ P . 
3.59 lumber, new bundling, 8-18’, f.o.b. mill, are: and better. For straight cars of specified grades, | 1, 1, © aoe. id 16 18’ 20’ 22&24’ 26-32 
3.25 Bevel Siding, /-Inch ace ©. “" 416 00 $16.00 $18.25 $19.25 $19.50 
Width— Clear “A” “B” ys 18.00 $21.75 $21.00 
5 .2.$25.00 $24.00 $16.00 CALIFORNIA PINES 8”.. 15.50 1:0 1100 1160 1190 19:76 "2100 
SIME ooo cccccccccceses 27.00 25.00 20.00 San Francisco, Calif., Feb. 26.—The following | 12):: 1625 16.25 17.25 18.00 17.75 21.75 22.25 
3.38 SEE ccacteacvenperial 30.00 28.00 24.00 | - , Pt — ale gate ~ | ee ee gle Se tea ee ne a ae 
+4 DE nnbewcentesdeebs . 35.00 on ..ee | are average prices of California pines as com- 2x4”, 8’, $15; 10’, $17.25; 2x6”, 10’, $16 
7 GE kava sewancxedsces 43.00 **** | piled from the report of the California White pe. 2x4” 2x6” 2x8” 2x10” 2x12” 
F , & Sugar Pine Manufacturers’ Association for | No. 2 ........ “ 00 “. 50 =. ™ $10.25 $10.00 
, 8-inch om hepanmesigetyl os %-inch aT $46.00 | the week ended Feb. 26. Prices are f. o. b. mills OS ccqeeee =CTS 5.75 oeae eos 
= SEE 4.cnxacencesbeselsabenieuee aevaniane 57.00 | and those on commons represent 1-inch stock 
GEE avacccnsesesececs cakoneucaedideinie :. 65.00 | only: > ) See Timbers 
California White Pine 3x3 to 4x12” to 20’, surfaced ............. $19.25 
1 Sap OO Teen’ CO G0", SOME eccccccccccces 18.25 
RED CEDAR SHINGLES ae $63.26 eT No. 35 40 5x5 to 12x12” to 40’, surfaced ............. 19.75 
‘ . 26.— ‘w. ; 62.60 53.20 55.30 Fir Lath 
. Seattle, Wash., Feb. 26.—Eastern prices f.o.b. 59.30 46.30 ee Ok he A ae es a $3.00 
75 mill are: seentihit ‘ita 69.95 54.75 65.85 
4 ateaniee é on i Geen Callfornia wor Pie on B&better, Flat Grain Car Siding, 9 or 18’ 
sel. sel. No. 3 clr. SED akecibandeye auGndends a ahedis bien eeiaiun ° 
00 First Grades, Standard Stock $89.15 $71.55 SE BIE Vain vase bess russe be nccscenesesenkieee orO00 
00 Mxtra stare, 6/2 ..ccccccce $1.72@1.76 $2.15@2.20 80.10 64.30 64.40 
a. aan 188Q1 92 3362. 40 LW. ! $6.68 73.18 i, 2 
MEFS CICATS .ccccceccccece ° . Ww. ° le . 
or Perfects, 6/2 ........+..+- g3124, 226200 | Sugar Pine Shop ie Pine Shop WEST COAST LOGS 
SS sceeeeeeeeeseseees ° e e . c doe es oa 7 
75 Perfections st ansiveos neat 2.85 3.90 No. “1 shop, b/ix i 5 Se ne [Special telegram to AMmRtcan LUMBERMAN) 
irst Grades, Rite-Grade Inspected Stock [| A.W. .....+--+> 45.10 No. "3 shop, 6/4x Portiand, Ore., Feb. 28.—Log market ta- 
2 Extra stars, 6/2, ....-.-.++. $1.84 $2.30 No. 2 wnop, C/E og eee 24.35 | tions: 4 bese 
xtra stars, 4B wcccccccce AS i ESS SRSER ER, Sr ee ee 4 . 
5 Extra clears .............. 2'16@2.20 2:70@2.75 “White Fir Panel, %xa.w. .. 66.55 | Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 
Perfects, 5/2 ..........0. 2:45@2.53 3.05@3.15 | C&btr. ......... $35.25 Mixed Pines Fir, red: Ungraded, $16.50. 
Burekes EE ee 3.5503.55 $.45@8.50 Bo. saber. 4/4x nm ie. 3 CommmnOR. . .908.08 Cedar: $16. 
i re ’ 05 = =—=«_ ft __ BAW. cece evecee . o. 2 common... 32.60 Hemlock: No. 2, $12 to $13; No. 3, $11 t 2 
Second Grades, Standard Stock No. ‘3 dimen., 1/5 Box, No. 1 ..... 20.90 -N ti. 2 et $ O $13. 
' A. Girton seen 20.95 Timbers 25.95 Spruce: No. 1, $25; No. 2, $19; No. 3, $12. 
3 Common stars, 5/2 ....... $0.80@ .84 e. 00@1.05 No. 1 dimen... iz < — 
0 Common stars, 6/2 96 1. 2 Douglas Fir 7 a i 
+4 fee oe [2 wseeeee ‘ ae ao Pt eo”... $36.55 OE eres Raton 19.20 Everett, Wash., Feb. 26.—Log quotations: 
0 ‘ Meg A 8 Nagel ; No. 3 clr. ...... 36.00 Lath, No.1..... 5.25 Fir: No. 1, $25; No. 2, $19; No. 3, $13. 
+ British Columbia Stock, Seattle a Common ........ 17.35 Lath, No. 2..... 4.05 
+ XXX (Canadian) ......... ..:. $3.00 Ties & timbers. 20.75 Lath, 32” ....... 1.75 | ,.Cedar: Rafts of shingle logs only, $18 base; 
MEE GH, UD ++<cercoes $2.73 3.40 Dimension ...... 17.45 Exp 25 cents added for each 1 percent of lumber logs. 
d DEE cdigenseuets wteeen 2.88 3.95 Cedar Australian, t/ 4x Hemlock: No. 2, $13 to $14; No. 3, $11 to $12. 
i. ere 3.07 4.15 Miscellaneous ...$25.10 eee $54.25 Spruce: $1 higher than fir. 
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CYPRESS 


St. Louis, Mo., Feb. 28.—The following are 
current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades— Factory No.1 


Tank Selects Shop Box 
OPP snevceesséuss $116.75 $68.75 $51.75 $31.75 
| | eee 121.7 78.75 63.75 33.75 
Met Sieceectenere 123. 81.75 66.75 33. 75 
eee 131.75 88.75 73.75 = 
a ere 136.75 93.75 78.75 
eae 136.75 93.75 78.75 ‘ 
Pt shhenavececet 141.75 98.75 93.7 i 
Peck random, 4/4”...... iiredhebeetentecennes $24.75 
Common Rough— No. 1 No. 2 No. 3 
DEE” ssccdedevevscesnse $54.75 $43.75 $32.75 
Sl ‘cosine senseheeeademhhe 1.75 50.75 34.75 


Add $2 ‘for specified lengths on common grades. 
Finish, S1S or S2S— 


Heart A B Cc D 
.$103.75 $ 98.75 $ 93.75 $ 83.75 $73.75 


1x4—10” ... 
wan acpad 110.75 106.75 101.75 91.75 80.75 
i” <eniees 120.75 115.75 110.75 102.75 xan 
1x16” ....... 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— A B Cé&btr. 
Ort. beeeneueitabesestoecas $53 $45 $43 
Di” santaseeccivegseatads 55 53 
Dl 1¢eneneraceneaokes et 70 61 59 
Sows Siding— A B Cc D 
eapeaecabent $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select Shop com. com. 
Bree $ 72 $59 $36 $31 $26 
te seeseeeees 75 62 48 35 29 
Pe. eeesen ccx 63 50 35 29 
a Sescendnas 82 68 55 37 31 
| ee 100 75 65 “4 ws 
Boards— No. 1 com. No. 2 com. 1” random 
mw acess ooeee 6942.50 $33.00 
i seescocessesees Ge 34.00 
i cpanaeminineied eee 43.50 35.00 mys 
 K“stessseeé ccovs Gee 36.00 iane 
Gt, ZEED covccsee coe “een $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Feb. 28.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles— Best Primes Economies 
i” iskctebadessanesae $5.70 .20 nioura 

7 caknaieenienwnetae 6.7 4.85 $3.90 

i sivédeetdavavcavns 6.95 5.45 4.30 

i” cadcenwudenweneous 6.95 5.45 4.30 
a 4-Foot, a 

_ i ree 8.90 TS eee $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Feb. 19, as reported by the Oak Flooring Manu- 
facturers’ Association: 

Hx1%" Hx2%" %x1%" M622" 
Cir. qtd. wht.. om. 43 $125.21 $100.07 $92.98 
Ss Gh BORiwes cesas Saat adver  “xheus 
Sel. qtd. w.&r.... 68.58 74.46 61.00 56.50 
Clr. pln. wht.... 85.37 83.17 58.33 63.26 
Clr. pin. red.... 65.03 75.59 54.32 60.10 
Sel. pln. wht 57.01 68.72 45.69 49.24 
Sel. pln. red.... 55.62 67.73 47.43 46.62 
No. 1 common... 42.35 46.93 27.86 27.79 
No. 2 common.. 16.40 18.64 ore 

%x1 1%” 4x2” ts X1 %,” aso" 
Clr. pln. wht....$ 76.64 $ 73.88 ..... $ 86.64 
Clr. pin. red..... 73.09 ee cxaws 71.52 
Sel. pln. wht.... 62.50 65.24 $60.00 60.91 
Sel. pin. red..... 61.83 Cee 6 isws 55.50 
No. 1 common... 39.61 ae. w#ex ns 38.38 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
ef maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
averaged as follows, f.o.b cars flooring mill basis, 


during the week ended Feb. 26: 
MaPLe— Clear No. 1 Factory 

4x1)” . $63.65 a 060 Gees 
Oh. SRR ty C—O 
Da siencsdeewae 70.40 61.27 $38.55 
Brrcen— 

i” (6s weéwed cubs 67.23 





BLACK WALNUT 


Cincinnati, Ohio, Feb. 28.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

25; Sit gtecnnen 5/4, $245@250; 6/4, $250@ 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 
No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, 130. 
No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Feb. 28.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— onn.ee 
BT sacedves . $73.00 Motte eee eeees 
1x4—10" ...... 62.00 1" weeeeeeeees oes 

Bevel siding— , icadckinwen ee 

a satipaiaatnahe 29.00 Lath altel aati iweb 4.00 
Me “scadeseuu 31.00 Green box lumber 19.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- 
and 16-foot, containing not more than 10 percent 
of shorts nor more than 50 percent of 16-foot: 


D&btr. No. 1 No. 2 No. 3 
is 2° $60.25 $54.50 $43.00 $32.50 
1x 6” 65.25 55.00 44.00 34.50 
1x 8” 65.25 54.50 40.00 34.50 
1x10 75.25 54.50 40.00 34.50 
82" 90.25 58.50 41.00 35.00 
Random ‘widths, 6- to 16-foot lengths— 

No. 4, 4/4, $30. 50; 5/4, $34.50; 6/4, $38.50; 
8/4, 342. 50. 
No. 4/4, $25.50; other thicknesses, $29.50. 


For ail rough stock, add $2.50 


Spruce lath, 4-foot No. 1, $8.45; No. 2, $6.95. 





HARDWOOD LOGS 


Memphis, Tenn., Feb. 28.—Following are ay- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inches and up in diameter, - 
and 12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Red and white oak. .$35.00@40.00 $27.00@32.00 
eee eee 37.00@ 42.00 29.00@34.00 
NS Seana arhaee nad 37.00@42.00 28.00@33.00 
SE ithe ii asain cee erable etait 37.00@42.00 29.00@34.00 
Ash, 12” and up..... 45.00@50.00 38.00@43.00 
Hickory, 12” and up. 35.00@40.00 27.00@32.00 
Maple, 16” and up... 35.00@40.00 27.00 @33.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Feb. 28.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Feb. 22, as reported to the Hardwood Manufacturers’ Insti- 


tute 



























































RED GUM BLACK. GU-CONT'D RED OAK-CONT'D ASH-CONT'D CHESTNUT 
QUuar tered Quartered ain Plain 
figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev hgo Clev 
Firsts & Seconds No I Com & Sels Firsts & Seconds No 3 Common Firsts Ps Seconds 
4-4 132.50 ... 4-4 41.00 ... 5-8 63,50 92,7>|| 4-4 23.75  ... 4-4 eee _ 98.00 
No I Com & Sels 5-4 49.00 ... 3-4 72.00 ..e. SOFT MAPLE 5-4 e++ 122,00 
4-4 OS yaa 8-4 50.00 eee 4-4 81.5° 111.25]| Pirsts & Seconds. No I Com & Sels 
Plain No 2 Common 5-4 97.285 eee 6-4 eee 84.75 4-4 eee 59.75 
Figured Wood 4-4 32.00 — 6-4 105.25 eoe 8-4 eee 79.50 5-4 eee 66.75 
Firsts 4 Seconds Plain 6-4 114.50... No I Common & Sels 6-4 ees 61,00 
4-4 116.75 eco Firsts & Seconds No I Com @ Sels 6-4 eee 64.75|| No 2 Common 
quartered 4-4 43,00 “ee 5-8 40.50 eee 8-4 63,0 one 4-4 ecco 34.50 
Firsts 4 Seconds 5-4 42.50 coe S-A 852.25 ees No 2 Common Sound Worpy 
4-4 108,50 eco lio I Com & Sels 4-4 7,75 67,75 5-4 36.00 eco 5-8 coc 36.75 
5-4 108,25 eee 4-4 33.50 eee 5-4 4.75 77,50 6-4 38.50 ccc 4-4 39.50 42.50 
6-4 109,00 ... 5-4 32.50... || 6-4 6.00 ... 8-4 34.25. 6-4 se+ 46,00 
8-4 101.75 eae TUPELO 8-4 77.50 eee 8-4 eos 47.25 
No I Com & Sels Firsts & seconds No 2 Vommon Pivets & Seconds 5 
5-8 47.50 eee 4-4 47.75 een 5-8 30,00 eee ee 72.00|| Firsts & Seconds 
4-4 60.00... 5-4 57.25 ... 3-4 43.25 awe ne t Com & Sels 5-4 eco 87.25 
5-4 69.00 a 6-4 48.25 ies 4-4 44.50 52.00]| 4-4 eee 52.00}| No 1 Com & Sels 
6-4 69.00 pe No I Com & Sels 5-4 47.50 54.75 5-4 eee 66,00 4-4 eee 60,00 
8-4 72,00 ... 34 31.25 ... 8-4 52.25 : No 2 Common uo 2 Gommon 
o 2 Common 4-4 35.50 Mee >ound Worny Mixed 8-4 aaa 38.00 || 4-4 eee 33.00 
6-4 40.25 ... 6-4 38.25 ... 4-4 40.75 as. BEECH No 3 vommon 
8-4 41.75 eee Wo 2 Common 5-4 39.50 eee Firsts & Seconds 4-4 ons 26.50 
Plain 4-4 29.00 ese 8-4 ose 69.50 6-4 62.00 eee &£ 
Firsts & Seconds - POPLAR Ke I Com & Sels Quarterea 
4-4 105.00 ... Quartered Quartered 6-4 47. -es || Firsts & Seconds 
5-4 115.50 eve Firsts & Seconds No I Com & Sels No 3 Common 4-4 70,75 eee 
6-4 105.00 eee 5-8 96,00 eee 4-4 eee 79,50 4-4 eee 23.75 || No I Com « Sels 
PS I Com & Sels 4-4 129,00 eee Plain 8-4 23.50 see 4-4 55.75 ess 
1-2 75 ore 5-4 138,00 ee Parel & Wide No. 1 HICKORY 
3-4 50.00 ees 6-4 155.50 ove 4-4 eee 140.25||Pirsts & Sec mas No I ae & Sels 
4-4 58.50 eos 8-4 165,50 ese 13-17" Box Boards 8-4 73.50 eee 8-4 6.25 eee 
5-4 65.75 eee No I Com & Sels 4-4 eee 122.251|) 10-4 80.00 coe No 2 suman 
6-4 65 .50 eee 4-4 77.75 eve Firsts & Seconds No I Com &@ Sels 4-4 29.00 222 
8-4 84.25 ove 5-4 85.75 eee 4-4 89.25 120.25 8-4 52.50 eee 
No 2 Common 6-4 90,00 eve 5-4 eee 123,00]) 10-4 51.00 eee Firsts & Seconds 
4-4 36.25 ..- || 8-4 98,50 eee 6-4 ees 122.25]!'No 2 Common 5-8 53,50 eee 
12-4 107,00 eco Saps 8-4 35,50 cece 4-4 74.50 eee 
Tuar tered lio 2 Common 4-4 eee 89.75 || 10-4 38.50 ees o-4 71.75 ooo 
Firsts & Seconds 4-4 56,00 owe 5-4 eee 86.75 SOFT ELW 8-4 78.25 eee 
4-4 65.00... Plain Selects Firsts & Seconds 10-4 95.75 eee 
5-4 67.25 ose Firsts & Seconds 5-8 eee 94.75]| 4-4 52,00 4... || No I Com & Sels 
6-4 68.75 ese 5-8 60,50 eee 4-4 eee 81,00 6-4 65.50 ece 5-8 38.50 ooe 
8-4 71.75 eee 4-4 88.25 1159.00 5-4 eee 78.75 8-4 68 .5U eee 4-4 48.50 eee 
0-4 38,00 ese 5-4 109.00 129.50 6-4 78.75 || 10-4 75,00 eee 6-4 B3.75 ece 
2-4 89.00 eee 6-4 115.50 129,.50]| Saps and “Selects 12-4 75.25 eee 8-4 58.25 ove 
© I Com & Sels 8-4 133,00 140,00]] 4-4 64,25 eee No I Com & Sels 1U-4 75.75 occ 
4-4 53,00 eve 12-4 177.75 174.75 5-4 72.50 eee 4-4 37.00 coe Wo2 Vommon 
5-4 56.50 ae 16-4 eee 184.75 6-4 74,50 ooe, 6-4 50.00 cee 5-8 21.50 eee 
6-4 59.50 obe No I Com & Sels No I Com & Sels 8-4 53.50 ove 4-4 29.75 eee 
6-4 61.25 ... 1-2 444.50... 4-4 ese 60.25]//10-4 60,00 ... 5-4 32.00... 
0-4 80.25 eve 5-8 45.25 eee 5-4 eee 60.751) 12-4 60.25 eee 6-4 32.50 eee 
io 2 Vommon 4-4 62.50 72.25|| No I Common No 2 Common 8-4 33.25 ese 
0-4 50.25 eee 5-4 Fm 84.50 4-4 54.25 61.25 4-4 25.50 eee 
Plain 6-4 72,00 64,50}]] 8-4 57.50 ... 5-4 26,50 ... || No I Tom & Sels 
13-17" Box Boards 8-4 83.75 82.50]) No 2 Common 6-4 28,75 éee 4-4 eee 132,50 
4-4 67.75 eee 10-4 eee 105.50 4-4 eee 47,00]' 8-4 32,75 eve No 2 Common 
Firsts & Seconds 12-4 100.75 ove No 2 A Common 10-4 29,50 aes 5-4 eee 62 .50 
5-8 43.75 ese 16-4 111.75 eee 4-4 39.25 42.75 No 3 common 
3-4 51,75 eee No 2 Common 5-4 41.25 46.75]/ Panel * Wide No. 1 4-4 35,00 
4-4 60,25 coe 5-8 31.75 ees 8-4 38.25 eee 4-4 4,50 eee 
5-4 63.00 eoe 4-4 47.75 56.25]| No 2 &B Common 13-17", i soards Firsts & Seconds 
6-4 65.25 eee Ne 3 vom-rlg Grade 4-4 29.25 30.75|| 4-4 82.25 eee 5-4 109.75 eos 
© 1 Vom & Sels 5-8 21,0u eee 5-4 29.75 eee 9-12" Box boards io I Com & Sels 
5-8 32.25 ase 4-4 30.7. 31.,00|| 6-4 29.78 33.00]] 4-4 68.00 ... 4-4 66,75... 
4-4 48,75 ooo No 3 Common No 3 Common 13"& War. FAS 5-4 74,75 
5-4 50,00 eee 4-4 eee 23.75 4-4 eee 29.75 4-4 71.75 eee 1G 
6-4 01.75 eee o-4 ° 23.75|| 5-4 22,75 ose Firsts & Seconds Pirsts & Seconds 
8-4 58.75 ere Fas Vormy 4-4 59.00 eee 4-4 25 
2 Vommon 4-4 ess 74,50|| Firsts & Seconds S64 66.80 8 ove 
4-4 26.00 ose Sound Worgy 4-4 76.25 coo 6-4 59.50 ooe No 3 Common 
5-4 28,00 eee 4-4 45.0u 52,50 6-4 95,00 eee No I Com & Sels 4-4 23.75 
6-4 29,00 eee 8-4 aie 73.00|| 8-4 114.00 125.00|| 4-4 42,75 ees 
fio 3 Common 10-4 112,50 eee 5-4 42.50 ... 
4-4 20.25 ove Quartered 12-4 130,75 coe 6-4 44,50 eee 6-4 100.00- ... 
5-4 23,00 Firsts & Secente No I ar Sete No 2 Common 12-4 118.25 4... a 
3-4 225 oot 4-4 4. eee 4-4 36,25 ace Firsts & Seconds 
Quarterea 4-4 111.00... 5-4 53.25 eee 4-4 78.75 eee 
Firsts & Seconds No I Com & Sels 8-4 76.25 90,00 Quartered 5-4 684.50 ... 
4-4 -- eee 3-4 58.75 eee 10-4 87.50 eee Sound Vorny 6-4 86,75 eee 
Bt 82:09 sss] tt 72-00 +s Hg Compop, i At 52.75... |] Ot 87.75 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 28.—Average wholesale prices, carlots, Cincinnati base, on Virginia, West 
virginia and Tennessee hardwoods today: 





4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QuarTereD WHITE OaK— Basswoop— _ 
Pt 651bunes $135@145 $1 $145@155 $155@185 _. cannon +o ae By $ ae Be $ ge as 
as es ooo? ae 85 — 2 a = No. 2 com..... 28 31 33 38 38 43 
No. 2 com..... 45 54 59 55 60 CHESTNUT— 
Sound wormy. 43 rt 52 57 55 60 Snag ahs sates ale $ pow sige ea tha 
RED Oux— iO F Clic ccse 
—_ No. 3 com... 20 21 21 22 21 22 
SL ccavkikues $110@115 Jue) eed eke aa A F 
No. 1 com..... ass na Sawa Sao - wormy an 
2 com a 45 No. 2 com... 36 38 38 40 40 42 
No. 2 com..... eee eee eee eee Sd. wormy and 
PLAIN WHITE AND Rep OaK— No. 1 com. & 
Oe ccoccceos $105@110 $115@120 $125@135 SO a0 as's-4 38 42 43 45 45 47 
Selects ....... 70 7 75 80 85 90 Bpircn— “ 
No. 1 com..... 60 65 70 7 75 80 ea $ 95@105 $105@115 $110@120 
No. 2 com..... 42 45 47 50 48 52 fag a ASS 
No. 3 com..... 22 24 23 25 24 27 ML skankats 65 70 70 7 70 175 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 38 40 
"a: ... @105 $ 95@105 Beas $ 60@ 65 $ 65@ 70 $ 70@ 75 
nh. caerbabwe eos ove $ 95@105 95 | errr ie 
Hn fe iarer on “eee 65 70 65 70 No. 1 com..... 40 43 45 48 45 50 
No. 2 com..... ee 35 40 35 40 No. 2 com..... 25 28 28 30 30 33 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
reer $ 72@ 77 $ 77@ 82 $ 85@ 90 $ sos $110@115 
Bo. 1 COM. cocccccccecese “avn 48 53 60 65 65 70 80 85 95 
No. 2 COM... ccccces naebeauows 31 36 35 40 40 45 i 50 50 53 
WHite ASH— 
ree eet Te ee $ 90@ 95 $105@110 $110@115 $125@130 $150@160 
Ma. 1 COM. ADE GE cccscvccccece 53 58 70 75 75 80 95 110 100 105 
Be: BS GOs cd ccscvscosesepeseve 32 35 35 40 40 45 45 50 50 55 
The following list represents present values of Following are prices of Wisconsin hardwood 
hardwoods, f.o.b. Lower Michigan mills: f.o.b. mill points: - sa: Seats 
0.1 0. 0. 
No.1 No.2 No.3 FAS Selects com. com. com. 
FAS Selects com. com. com. AsH— 
BasSSwooD— 4/4 $ + al 4 $ > td 4 2 =e +4 oes ee 


a 


4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $27@29 $21@23 5/4 100 
6/4 , 10@ 75 ' 809 65 ‘ 110 50 8 30 23@25 6/4 110 its $5 100 0 13 0 43 20 21 
6/4 75@ 80 65@ 70 52@ 55 33@35 23@25 8/4 115 120 100 105 75 80 45 50 23 24 


8/4 80@ 85 70@ 75 57@ 60 38@40 ...... Bass woop— 
BeecH— 5/4 72 7 62 65 650 53 30.32 22 24 


5 78 68 70 65 57 32 34 23 2 
5/8 No.2 common and better 30@32 12@14 Hr 4 90 75 80 : . 
fORG ease Bee Boe BSE | waco 
5/4 5 a i l 
Ft ee ay Bee bo tom 42 30@32 2022 | 4/4 100@105 80@ 85 48@ 50 30@32 20@21 
8/4 75@ 80 65@ 70 50@ 52 -33@35 20@22 5/4 105 110 85 90 53 55 34 36 21 22 


BircH— 8/4 115 120 95 100 75 80 42 44 23 24 


100@105 80@ 8 52@ 55 33 
6/4 105@110 85@ 90 57@ 60 38 


4/4 95@100 75@ 80 47@ 50 a 18@20 | 10/4 125 130 105 110 90 95 55 60 ....... 
5/4 


8/4 110@115 90@ 95 70@ 75 40@45 ..... 4/4 67@ 70 57@ 58 44@ 45 27@28 20@21 
10/4 120@125 1059110 sa 85 50@55 ...... 5/4 <e 14 62 64 47 «+50 30 32 21 23 
12/4 125@130 110@115 @ 90 50@55 ...... 6/4 80 85 70 75 55 60 30 32 21 23 
16/4 140@145 120@125 1989110 pabeed anhnee 8/4 8 90 75 80 65 70 35 40 23 26 
Sorr ELm— 10/4 sos & © FS WW Wh @ B svvecs 
12/4 95 100 85 90 75 80 45 50 ..... ° 
Vi Se gee see Hem Bett | noce mx 
5/4 75@ 0 5 @ i — 
6/4 85@ 90 70@ 75 60@ 65 30@32 22@24 4/4  T70@ TS .cecweee 45@ 47 25@28 19@21 
8/4 90@ 95 75@ 80 65@ 70 35@40 ...... 5/4 a; Seeeeree re 50 53 30 32 20 22 
10/4 95@100 80@ 8 70@ 75 40@45 ...... 6/4 83 85 we eee eee 55 660 32 35 20 22 
12/4 100@105 8s5@ se Us Re mat wiaca iain 19/4 =. 4 coececes - = ° 21 23 
16/4 120@125 105@11 00 50@55 ...... | 10/4 95 98 cecceeee 40 FG 43 BO woccee 
/ @ @ @ @ Sere. Tee BR wecsneee % 80 GO GB cccocee 


Harp Mar_Las— 


1/4 $ 10@ 75 $ 60@ 65 $ 47@ 50 $28G30 $15@17 Gase Marna— 
5/4" 80@ 85 65@ 70 55@ 58 30@%2 17@19 


8/4 95@100 8 68@ 71 38@40 20@22 | $/f $8 88 ff fe oS 16 38 40 20 22 
Ws WOGHS Beis 8.8 Be BGs | ot wae 8 Re Bo 
Ww a 

14/4 140@145 125@130 115@120 50@55 ...... 13/4 115 120 106 110 90 9 6S © ...... 
16/4 160@165 145@150 135@140 50@55 ...... Sort MaPLp— , 

Harp MAPLE FLOORING STOCcK— Hy se 4 a 4 eo ys Os nes 
OE. iccanecs, <deveses 40@ 42 28@30 18@20 6/4 80 85 70 75 655 60 32 35 21 22 
We. sethspen covenens 438@ 45 28@30 20@22 8/4 90 95 80 85 65 70 38 40 21 22 
Sort MAPLE— OaK— 


6/4 80@ 85 70 
8/4 85@ 90 75 


END Driep WHITE MAPLE— 


4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 4/4 95@100 75@ 80 60@ 65 38@40 20@22 
5/4 75@ 80 ne 70 50@ 55 33 20 5/4 100 105 80 85 65 70 40 42 22 24 


22 8/4 110 115 90 95 75 80 47 50 23 25 








4/4 105@110 715@ 8 ola 
5/4 115@120 85@ 9 ote CROSS TIES 
8/4 1200126 S5@ 20 ssesrs seeee | St. Louis, Mo., Feb. 28.—The following cross 


tie prices prevail f.o.b. St. Louis: 
Oaxk— 








Untreated 
4/4 90@ 95 55@ 60 33@35 18@20 White Southern 
fie te BS 1) how Nei ae 
No. 5, 7x9”, oe 9-inch face.....$1.45 $1.25 
8/4 105@110 75@ 80 43@45 ....-» | No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-iInch face..... 1.20 1.00 
No. 2, 6x7”, 5° q-inch face..... 1.10 85 


SOUTHERN PINE TIES No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 
Red oak and heart cypress ties, 10 cents less 
New York, Feb. 28.—Following are quotations than white oak; tupelo and gum cross ties, 15 
on southern pine railroad ties, f.o.b. New York: | cents less than white oak; sap cypress, 20 cents 
less than white oak. 





All 8’ 6”— Sap Heart Switch Bridge 
SP ee ee ES $1.45 $1.85 Tles Plank 
Brenton te te peat: eines 1.75 | White oak ........cccceeceeees+$438.00 $42.00 
6x8” eereeeee eeeeeeeeree eeeene ene 1.25 a oak weeeeeeeeeeeeeeeeeeeeeee .00 i. 


20 6/4 105 110 85 90 70 75 44 46 22 24 





VALLEY HARDWOODS 


Cincinnati, Ohio, Feb. 28.—Average wholesal- 
ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 


Rep GuM— 4/4 5/4&6/4 8/4 


7 red— 
RES -S198o18 $298@219 $105 618 
Ne 1 com.. 
Qtrd. red, sap no yh. 
re 49 52 54 
No.1 com... 47 52 52 
Plain red 
YY 2 104@107 105@110 105@110 
No. 1 com... 54 56 58 60 63 68 
Sap GuM— 
one” ~ SRE Th: 8cs see eve ose 
Plain FAS, ft 
& wider. 55@ 59 58@ 62 62@ 67 
No. 1 com... 25 25 26 29 
No. 2 com... 24 25 26 29 
CoTToNn WwoOoD— 
FAS, 6” & wdr.$ 55@ +4 2 Se 63 ren 
No. 1 com..... 40 42 ond 
es ae ae 36 os ene 
Sort ELM— 
SA $ 65 $ 70 ST sew 
ee 47 52 GF ced 
No. 2 com..... 25 29 SO see 
MaPLe— 
Spot worms N. 
D. log run...$ 40 $ 55 $ 60 
QUARTERED RED OAK— 
DN. Susisra ete ics $105@110 
No. 1 com..... 65 ee esek iret Seid 
No. 2 com..... 35 MS see s0é ‘meet wen 
PLAIN WHITE AND ReD OaAKkK— 
oo) $ 82@ 87 $ 95@100 $105@110 
I aeic's00% 63 68 68 72 72 76 
Wes. 2 BOB 0:0 53 58 58 638 63 £68 
No. 2 com..... 42 44 45 ned 45 50 
No. 3 com..... ae . ate 25 30 


Sound wormy.. 37 38 40 45 -45° 50 
QUARTERED WHITE OAK— 





ye - Soe $1301 $183@138 
DEE: wacinees 97 97 102 102 107 
No. 1 com.....- 70 75 75 80 80 85 
No. 2 com. cee 40 45 45 50 386560 55 


Cincinnati, Ohio, Feb. 28.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Sort TExXTURE— 4/4 5/4&6/4 8/4 
ae See $1206 129 $17901>° 
Saps & select. 72 77 
No. 1 com..... 50 55 83 0 70 S 


No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 


VALLEY— 


oo Te $ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 86680 
No. 1 com..... 45 48 52 55 55 #4260 


No. 2 com. A.. 35 36. 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 


POPLAR BEVEL SIDING 


Louisville, Ky., Feb. 28.—The poplar siding 
market has been fairly steady, while demand 
has been fair. Bad weather is retarding local 
consumption somewhat. Orders from out in the 
State have been more numerous, and the general 
outlook is — Prices at Louisville read: 





ear Select No. 1 No. 2 
6-inch . $1085 $38@40 $28 $20@22 
5-inch ... 54@55 37@38 25@28 19@22 


4-inch’ ... 16@80 36@37 22@24 18 





CHICAGO LUMBER RECEIPTS AND 











SHIPMENTS 
Reported by J. J. Fones, Secretary of Board of 
Trade 
RECEIPTS FROM Fes. 1 TO Fes. 28, INC. 
Lumber Shingles 
BOE Keisene Meeee mea 279,983.000 16.200.000 
DE seamen cacscence OO 27,481,000 
ee ee 23,259,000 11,281,000 
RECEIPTS FROM JAN. 1 TO FgB. 28 
Lumber Shingles 
CO eee 529,463,000 86,441,000 
BEE skceedcsoeess ++ 576,162,000 45,934,000 
DOCPERSS scccccvess 46,699,000 9,493,000 
SHIPMENTS FROM Fes. 1 TO Fes. 28, INC. 
sumber Shingles 
SE, nde s00040 5000-00 119.738.000 16.489,000 
BD 6 s5.40 0064608 «+++ 163,654,000 29,657,000 
Decrease ....... --- 43,916,000 13,168,000 
SHIPMENTS FROM JAN. 1 TO Fes. 28 
Lumber Shingles 
DOE kcccosdsccscices Se 37,337,000 
DP Gossesveseaew ene 316.652.000 49,836,000 





Decrease ......... 94,776,000 12,499,000 
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LEAD 


paint—you can tell it. 
and then get the price. 
as the quality. 


It’s Priced to Sell 


Write us today. 


Incorporated 


LOUISVILLE, KY. 





other paint like 


80~20 


100° Pure Paint 


Here’s Your Proof FREE 


Get this sample (Sent Free to any Dealer). 
You don’t have to be a chemist to recognize a superior 
Satisfy yourself about the quality 

The price is just as interesting 


Kurfees quality and Kurfees prices on the complete 
Kurfees line is a money-making combination for you. 
Get the sample—and the facts. 


J. F. KURFEES PAINT Co. 





A comparison of Formulas proves that! 


Here’s Kurfees 
Pure Carbonate Lead... .80% 
Pure Zinc Oxide........ 20% 
Test it. 100% 


‘Tinted with Pure Colors, 
Ground and Mixed with Pure 
Linseed Oil and Dryer—that’s 































Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











For Editorial Review of Current Market Con- 
ditions See Page 49 


NORTHERN PINE 


CHICAGO, March 2.—Practically all northern 
pine items are moving freely in Chicago terri- 
tory as well as further north. Inquiries are for 
prompt shipment, indicating that consumers’ 
stocks are low. Mill stocks are becoming badly 
broken., On common and dimension, prices are 
strong. 


BUFFALO, N. Y., March 2.—Trade in northern 
pine is quiet, due in part to stormy weather. 
Industrial demand is not showing any renewed 
activity, so far as the better grades are con- 
cerned, but the outlook is for increased demand 
during the present month. The box shops report 
a little brighter prospect in their line, though 
many of them are carrying fair stocks. 


MINNEAPOLIS, MINN., March 1.—Demand 
for northern pine on the part of consumers has 
stimulated buying by retailers and factories. 


This week’s improvement in the market has 
been noticeable and manufacturers and -.whole- 
salers said they believed it was due to actual 
improvement in business conditions, rather than 
a change in the policy of buyers to purchase 
for forward shipments. There has been no 
further change in prices. 


EASTERN SPRUCE 


BOSTON, MASS., March 1.—More snow and 
severe weather are holding up building opera- 
tions, and retailers are buying very little eastern 
spruce. The call for frames is so quiet that 
some sellers are conceding $1, and base quota- 
tion now ranges from $38@40. Request for Pro- 
vincial random is dull, and prices are a shade 
easier. Few orders for boards are being booked, 
but prices keep steady. Wholesalers report a 
light winter cut of eastern spruce and predict 
advances when spring buying begins in earnest. 


HARDWOODS 


CHICAGO, March 2.—The last few days in 
February witnessed a slight let-up in the 


demand for northern hardwoods. All consum. 
ing interests are placing some orders for im. 
mediate requirements, but future buying is at q 
minimum at present. Mill stocks of dry bags. 
wood items are still scarce, as are also thick 
stocks used by the automobile trade. There is g 
scarcity of 3-inch maple hearts, 3x6 and wider, 
used for building purposes. Prices are steady, 
In southern hardwoods, oak is fairly plentify 
but moving slowly. Good grades of sap and re@ 
gum are in demand and somewhat scarce, 
Tupelo is in fair supply and demand for this 
wood is picking up due to the scarcity of good 
grades of sap gum. 


NEW ORLEANS, LA., Feb. 28.—Little change 
is noted in the hardwood market. Call for sap 
gum is said to have eased off a little but is 
still rated active. Thick elm is still selling well, 
and southern maple has shown improvement, 
Red gum and the flooring grades of oak barely 
maintained the selling pace of the preceding 
week. Prices are reported fairly well main- 
tained all round. Curtailment of production is 
continued. 


ST. LOUIS, MO., Feb. 28.—Wholesalers are 
encouraged over the southern hardwood situa- 
tion, as automobile manufacturers are coming 
through with a substantial volume of business, 
Their orders are largely for thick elm and maple 
and sound wormy oak. Sap gum is still scarce, 
The general demand has picked up within the 
last few weeks, and there is activity in nearly 
all items on the list. The outlook for spring 
business is now rated better than normal. The 
St. Louis Automobile Show, just ended, was the 
most successful ever staged here. 


CINCINNATI, OHIO, March 1.—The hardwood 
market is only fairly active and volume so far 
has not been up to the seasonal normal. Ap- 
palachian hardwoods have been steady, with a 
fairly good demand. Valley hardwoods have 
been somewhat firmer, there being less range in 
quotations. Plain sap gum has shown consider- 
able strength lately. In red gum there has been 
some firming up on inch lumber, but the thicker 
sizes have not participated in the strength. 
Wholesalers and mill representatives say that 
the market demand has been improving some- 
what during the last week. 


BUFFALO, N. Y., March 2.—The hardwood 
demand has picked up a little recently, though 
trade is inclined to be spotted. Some industries 
are beginning to find their stocks running low, 
and are adding to them in a conservative way. 
It is noticeable that small lots in mixed cars 
constitute the majority of sales, and various 
woods are thus participating in the demand. 
Among the leaders at present are oak, poplar, 
birch and maple. Prices are holding steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 2.—The fir market is 
developing a better tone, especially on common 
and dimension, stocks of which are somewhat 
broken. The open weather of the last few weeks 
has stimulated demand from the local trade, 
but the volume of business is hardly up to what 
is expected at this season of the year, retailers 
buying for immediate needs only. Prices are a 
little stronger out on the West Coast, most 
mills taking a firm stand for more remuner- 
ative returns on their lumber. Long joists have 
advanced 50 cents to $1 during the last week. 


NEW YORK, March 1.—A survey of retail 
yards discloses that, contrary to general im- 
pressions, they are not well stocked with fir 
and this fact has given encouragement to whole- 
salers, who feel that a concerted buying move- 
ment will set in very shortly. There is com- 
paratively little transit lumber in the harbor, 
and the market has taken a stronger tone. 
Cargo space is quoted at $14, and prices on mill 
shipments are described as fairly satisfactory 
and steady. 


BALTIMORE, MD., Feb. 28.—The demand for 
fir has remained relatively narrow of late owing 
to the curtailment of building operations. Quo- 
tations are just about maintained. 


KANSAS CITY, MO., March 1.—Fir demand 
here has not developed heavily, though there 
is a fair regular demand divided between city 
and country yards. Improved weather would 
widen the market, as there has been consider- 
able inquiry from country yards which has not 
yet been followed up. 


LOS ANGELES, CALIF., Feb. 26.—Wholesal- 
ers report a general betterment in the fir market 
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and a firmer tone of prices. Stocks are ade- 
quate to take care of retail demand. Rural 
puying continues to feature the market. 


CYPRESS 


NEW ORLEANS, LA., Feb. 28.—According to 
local report, the cypress sales volume was not 
quite up to the mark of the preceding week. 
One of the infrequent realignments of cypress 
quotations is predicted during the coming month, 
with a few changes both up and down, but those 
who forecast it predict that the changes both 
ways will be within narrow ranges. Current 
production is rated about normal. 


CHICAGO, March 2.—The improved demand 
for cypress noted last week continues, and the 
movement to retail yards and industrial con- 
sumers is larger than for some weeks. It is ex- 
pected that the volume will steadily increase as 
the season advances. Mill stocks are well as- 
sorted and prices are unchanged from the last 
few weeks. 


ST. LOUIS, MO., Feb. 28.—Demand for yellow 
cypress shows no improvement, and there is not 
much interest in anything save low grade stock. 
Prices are unchanged. The red cypress market 
is quiet, and prices are unchanged. 


HEMLOCK 


CHICAGO, March 2.—Retail yard trade in 
northern hemlock is holding up in a satisfactory 
manner. Dry mill stocks are not plentiful, 
especially in Nos. 1 and 2 grades. Prices are 
steady at $5 off the list, with a few scarce items 
advancing. 








NEW YORK, March 1.—Prices are steady, but 
demand seems slow in developing. Wholesalers 
are not pleased with the outlook for western 
lumber. Though retailers are not stocked, they 
have been holding off on inquiries. The harbor 
situation is satisfactory. Very little eastern hem- 
lock is available. 





BOSTON, MASS., March 1.—Eastern and 
northern hemlock are dull, but quotations keep 
about steady. Both eastern and northern clipped 
boards are offered at $31, and the random at 
$29@30. Offerings of western hemlock are being 
urged hard, and prices have weakened. Ordi- 
nary schedules of 2-inch dressed lumber are 
$28@30 c.i.f., and the comparatively few sales 
reported last week were around the lower range. 
Western hemlock boards are easier. 


WESTERN PINES 


CHICAGO, March 2—Retailers are replenish- 
ing their stocks of western pines for spring 
trade, and other consumers are placing orders 
right along. Under the influence of an increased 
volume of business, prices are on a firmer basis, 
with advances recorded in some items, 


SAN FRANCISCO, CALIF., Feb. 26.—There 
was a sustained demand for pines during the 
week, with prices showing firmness but with 
very little change. The changes reported, how- 
ever, have been upward. Rail business is im- 
proved, export demand shows activity, but local 
demand suffered a slight slump. Retail business 
is, however, slightly above normal for the month. 


NEW YORK, March 1.—Items in western pine 
common are firm and scarce. Idaho lumber is 
a little more plentiful and prices a little shaky. 
Dealers in Idaho and Pondosa report increased 
activity on the part of buyers. 


BUFFALO, N. Y., March 2.—The western pines 
are called quiet, but a little more inquiry is 
coming in and occasionally consumers show a 
desire to add to their stocks. They wait until 
the last minute before ordering in most cases, 
and do a good deal of shopping around, even 
where only small amounts are involved. Cali- 
fornia sugar pine prices show stiffening in some 
items, though few advances have been reported. 


KANSAS GITY, MO., March 1.—There is a 
good demand for No. 3 wide boards, but they 
are hard to find and mills that have them are 
limiting the quantity they will supply in any 
one car. There is also a good call for No. 2. 
There is a better volume of business in western 
pines, both California and Inland Empire, and 
prices appear a little stronger. 


LOS ANGELES, CALIF., Feb. 26.—The Cali- 
fornia white and sugar pine market continues 
sluggish, with prices just about the same as 








Low First Cost 


and Economical Operatione 


Economy and efficiency go hand in hand when you 
install the Universal Vacuum Dryer. Our prices save 
you money on the cost of the dryer itself. You save 
again because the equipment is simple and easily 
placed in your old dryer building with a small amount 


of labor. 


UNIVERSAL 








Vacuum DIRYER 


The modern efficient Universal operates at lowest 
possible daily cost. Gives you controlled circulation 
which means more economical, more uniform drying. 
Practically no maintenance cost—once the Universal 
is installed it assures year after year of inexpensive 
drying results. Easy and simple to operate. 


The Universal Vacuum Dryer is daily proving a 
money-Saving advantage for other firms. It will pay 


you to investigate. 


Write for Further Information 


Get all. the facts. Send today for low first cost esti- 
mates. We will gladly explain further how the Uni- 
versal Vacuum Dryer can be quickly and easily in- 
stalled in your present dryer building. 


UNIVERSAL VACUUM DRYER CO. 


5097 Gateway Station 


Kansas City, Mo. 

















This trailer is preferred by lumber- 


Hemming s=s°8-Wheel Trailer 


men who use tractors for hauling trains 
of logging trailers because it gives a 
steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 
6-, and 8-wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 











SPECIFICATIONS: 
AXLES 4”’ x6”’ split hickory. 
SKEINS 3°4”’ x10” or 4”’ x 12”, long sleeve 
malleable 
WHEELS 34” diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4’’x 11” 6’ long; side bars, 4’’ x 6”; 
center bar, 4)4’’x63¢”’, with 3’’x5”’ built-up 


bars. ‘ 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6’’, 11’ long 
CAPACITY 10 tons. 








HEMMING WAGON FACTORY, Meridian, Miss. 
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QUALITY KNIVES 


[GUARANTEED] 


No matter how good your planers and matchers, 
moulders or surfacers may be, their successful per- 
formance depends, to no small extent, upon knife 
Dowd has specialized in woodworking 
machine knife manufacture for eighty years. Wood- 
workers everywhere testify to their hardness, their 
edge-holding qualities and serviceability. 
every Dowd Knife is guaranteed to give satisfac- 
tion. You are invited to try a set for ten days and 
compare their performance with others. 
are not satisfied, return the knives at Dowd’s ex- 
Send in your order today. Prompt deliv- 


R.J. Dowd Knife Works 


Makers of better cutting knives since 184, 
Beloit, Wis. 


And 


If you 








they were a week ago. However, wholesalers 
are expecting improved conditions within an- 
other ten days or two weeks. 


REDWOOD 


SAN FRANCISCO, CALIF., Feb. 28.—The 
demand for redwood continues to keep ahead 
of production. California business was reported 
to be looking up, and rail shipments seemed to 
have showed a gratifying gain through the last 
week. There has been no noticeable change in 
prices. Retail business is good. 


LOS ANGELES, CALIF., Feb. 24.—The de- 
mand for redwood, and especially lower grades, 
continues very satisfactory. Wholesalers report 
a slight increase in buying on the part of the 
country dealers, as well as a substantial in- 
crease from metropolitan areas. Prices are 
steady and stocks are adequate. 


SOUTHERN PINE 


CHICAGO, March 2.—The volume of southern 
pine business has increased under the influence 


of the open weather experienced for the last 
few weeks. Retail yards are buying for spring 
needs and industrial consumers are also placing 
orders with a fair degree of regularity. Crating 
material is scarce at many mills, and stocks of 
4-inch No. 2 in 6-foot lengths are also in short 
supply. Prices show a firmer tendency. 


NEW ORLEANS, LA., Feb. 28.—Mill reports 
show gains for the week in bookings, cut and 
shipments, orders climbing to a practical parity 
with production, with shipments somewhat be- 
low the other two divisions. Some local com- 
mentators, however, diagnose the market as 
rather disappointing in sales volume. Prices are 
reported fairly well held, with slight and rela- 
tively unimportant fluctuations involving a few 
items in good supply and light request. Inquiry 
is rated fair. Despite the mill showing of in- 
creased production, it is insisted that a lot of 
the small mills are producing far less than their 
normal output as a result of the yvecent rains 
and high water. 


ST. LOUIS, MO., Feb. 28.—There has been 
very little change in the southern pine market 


within recent weeks. Buying is light, without 
emphasis on any particular items. Mills are 
offering specials from time to time, but prices 
in general show no change. Some sections of 
the South are flooded, while others have stock 
available for quick shipment. 


KANSAS CITY, MO., March 1.—Some increase 
in the demand for southern pine, mostly mixed 
cars of yard stock, was reported last week. Not 
much finish is being asked for at present, and 
prices on the upper grades are inclined to be 
weak. However, there is not a great deal more 
strength in lower grades, and some low prices 
have been reported, made mostly by small mills. 
There is a better inquiry from country yards in 
the middle West, but these yards have been slow 
to place orders because of bad roads. 


NEW YORK, March 1.—Demand for roofers 
has taken quite a brace, with supplies no better 
than they were a week ago. Some wholesalers 
reported demand ‘“‘very good.”” General lumber is 
also in improved demand, and as much may be 
said for timber. A strengthening of prices is 
forecast with development of spring trade. 


BOSTON, MASS., March 1.—New England 
customers are taking very little southern pine. 
Retailers have very moderate stocks and will 
have to do considerable filling in. Longleaf tim- 
bers, dimension and plank keep about steady, 
but other items. are subject to concessions. 
Bé&better rift flooring, 1x4-inch, is being offered 
at $78@80. One Alabama mill's representative 
claims to have secured some business in this 
grade at $86, however. The top price for B&bet- 
ter partition, }4-inch, is $54. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., March 1.—Demand 
for red cedar shingles has failed to develop in 
this market. Wholesalers say the price situa- 
tion is growing more unsatisfactory as produc- 
tion increases in the West. Wholesalers are 
confident that when the demand improves there 
will be stiffening of prices. Clears were quoted 
at about $2.30, and stars at $2.10. .The demand 
for northern lath continues light. Producers and 
wholesalers here are not attempting to force 
buying, since they look for higher prices on 
balsam and jack pine products. Large buyers 
still are delaying. 


KANSAS CITY, MO., March 1.—Shingle de- 
mand is reported a little better the last week, 
clears selling at $2.20@2.25, and stars at $2. 
Some of the shingle men here are asking a 
premium of 5 cents on transit cars. The de- 
mand for lath is slightly better and there is 
beginning to be more country demand for siding. 


NEW YORK, March 1.—Eastern spruce lath 
are quoted at $7.25 wholesale, f. o. b. New York 
docks, with the usual difference for rail ship- 
ments. Demand now is described as fair. 
Shingles are in good demand, but competition is 
extremely keen and supplies are plentiful. 





NEW ORLEANS, LA., Feb. 28.—Continued 
fair demand for cypress shingles is reported in 
southern territory, with prices as they were 
and mill supplies showing little accumulation. 
Cypress lath are said to be selling in satisfac- 
tory volume at unchanged prices, their move- 
ment being mainly in mixed cars. 


BOXBOARDS 


BOSTON, MASS., March 1.—Boxboard prices 
have been slowly gaining strength though no 
substantial advances are yet reported. This is 
due more to the reduction of stocks in first hands 
and curtailment of production than to any ma- 
terial increase in demand. Some large users are 
buying ahead, while the average small box and 
shook manufacturer is following a hand-to- 
mouth purchasing policy. Round edge white 
pine boxboards, inch, are quoted $27@30. 


CLAPBOARDS 


BOSTON, MASS., March 1.—Few orders for 
clapboards have been placed by New England 
retailers so far this year. Yard stocks are light. 
Quotations on West Coast clapboards have 
grown steadier of late. Well made eastern 
spruce and white pine clapboards are scarce and 
prices are firmly held. 
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News Letters 


(Continued from page 99) 
NEW YORK, N. Y. 


March 1.—Judging from talk in wholesale cir- 
cles, and to some extent among retailers, there 
will be a sizable exodus of lumbermen from the 
Greater City on Wednesday and Thursday, the 
occasion being the annual convention of the New 
Jersey Lumbermen’s Association, to be held Thurs- 
day and Friday at the Traymore in Atlantic City. 
The several retail associations will be represented, 
including the New York Lumber Trade, the Long 
Island Dealers, the Building Material Men’s Asso- 
ciation of Westchester County, the Lumber Dealers’ 
Association of Connecticut and the Northeastern 
Retail Lumbermen’s Association. 

The turn into March has found the lumber mar- 
ket a little better off than it was a week ago, 
but progress still is slow. Some wholesalers re- 
port a decided, improvement in inquiries and 
orders, but others complain that they have to dig 
for every bit of business they get. The last two or 
three days have been bright and sunshiny, but an 
experienced wholesaler hit the nail on the head 
today when he said “you can’t fool the retailers 
with a day or two of sunshine in early March.” 
The one hopeful sign, as it has been shown in re- 
cent surveys, is the fact that few of the yards are 
stocked to any extent, and sooner or later there 
must be considerable buying. Stocks of fir in the 
yards at present are considerable less in volume 
than they were this time last year. 

George Lewis, treasurer of the Ely Lumber Co., 
of Holyoke, Mass., sailed recently from New York 
with his wife, to spend six weeks touring in 
Europe. 

Walter B. Cleary has been appointed assistant 
manager of the New York office of the Guernsey- 
Westbrook Co. Clinton G. Bush is the manager. 
Mr. Cleary was formerly with the Shepard & 
Morse Lumber Co. 

Capt. M. W. Haney, of the William Schuette 
Lumber Co., is on a trip to the Pacific coast. 

S. K. Prentice, of the Baker Moulding Co., 
Baker, Ore., recently visited the firm’s eastern 
representative, R. J. Oliver. 

Lucien A. Hold, president Hold-Meredith Lum- 
ber Co., sailed last week with his family on a 
pleasure trip to Europe. 


LAKE CHARLES, LA. 


Feb. 28.—Business in southern pine is disposed 
to lag. Most orders are for immediate needs, 
and are being shipped promptly by the mills. 
Mixed cars are not in good demand. The market 
for upper grades and finish is still weak. Com- 
mon stocks and lower grades are in fair demand— 
especially boards, shiplap and 2x4- and 2x6-inch 
dimension. ‘Timbers are in strong call; oil field 
demand is satisfactory and the export market con- 
tinues to hold up well. Mill stocks are low and 
badly broken, and as yard stocks are wet, demand 
for kiln dried stock is strong. In many sections 
the woods are flooded and logging is difficult. But 
most of the larger mills are operating full time. 
The smaller mills are finding it difficult to operate 
full time, as it is almost impossible for them to 
move lumber to cars. Prices are too low to 
ensure a satisfactory profit for either large or 
small producers, and discourage activities of the 
smaller, high-cost mills. The larger mills are 
making no concessions, holding to regular lists. 


BROOKHAVEN, MISS. 


Feb. 28.—Weather has been much more favor- 
able for operating, and in fact entirely too warm 
for this time of year. Volume of business for the 
month closing today has been very satisfactory as 
it will run possibly 10 per cent above production 
for the month. Rains have retarded shipments, and 
they will hardly equal production for the month, 
but there will be a nice carryover of business that 
can be shipped the early part of March. Present 
orders are more pleasing to the mills, as they run 
heavier toward shed stocks and other items in 
surplus that can be put through the machines and 
sent out quickly. 

Orders for 3- and 4-inch flooring are coming 
much more freely, and surplus stocks are being 
bitten into heavily. The 3-inch No. 2 flooring has 
been the outstanding seller. Drop siding items are 
showing material pick-up and orders are very much 
more freely offered. Ceiling, %x4-inch and %x4- 
inch, in upper grades, has been more in demand, 
and lower grades are still showing some movement. 
Partition, %x4-inch, are in light supply and some 
business is being received right along. 

Shortleaf finish and molding business has shown 
a decided improvement, and molding machines are 
snowed under with work for possibly thirty days. 
There is a fair mill stock of finish that can be 
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The Trade Marks of “Pioneers” 


The pioneers of the West est, most dependable and 
never guarded the cattle longest lived files on the 
branded with their “trade market. 

marks’? more jealously than - . 

the master workmen at our And for years in the lumber 
Providence and Philadephia industry, pioneers in saw fil- 
factories watch over each  inghave recognized Nicholson 
manufacturing process of and Black Diamond saw files 
every file bearing the Nichol- as standard—and used them 
son and Black Diamond _ exclusively. 

trade marks. 


For years these brands have the Nicholson File Company 
represented pioneer work in trade marks are the trade 
the development ofthe sharp- marks of pioneers. 


So, in a double sense, the 


NICHOLSON FILE CO. 


Providence, R.1., U.S. A. 








Philadelphia Factory 
G. & H. Barnett Co. 
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put through the surfacing machines with slight 
delay. The heavy oversale is for molder work. The 
thicker sizes of B&better finish have not shown 
very heavy movement, but output is small. The 
export sap market has been showing considerable 
activity and is absorbing nicely the longleaf fin- 
ish in No. 1 and better grades. The automobile 
body manufacturers have been taking the No. 1 
and C stock right along. 

There has been a very heavy movement of 4-inch 
No. 2 fencing strips and the entire surplus of both 
longleaf and shortleaf has been absorbed. Export 
orders for 6-inch No. 2 in longleaf have been very 
generous. Stocks of this item in shortleaf are 
very low. No. 2 longleaf in 8- and 10-inch remains 
_closely sold up, while there is a good supply of 
8- and 10-inch No. 2 shortleaf. No. 2 longleaf in 
12-inch is oversold for thirty days or better, while 
of shortleaf there are fair stocks, confined very 
largely to 14- and 16-foot lengths, the 18- and 20- 
foot lengths being sold well ahead to the oil field 
trade, No. 2 5/ and 6/4 has moved well, and stocks 
are very low. No. 3 4-inch fencing remains heavily 
oversold, particularly in shortleaf, and this is also 
true of 6-inch No. 3 fencing, while there is a fair 
surplus of 6-inch No. 3 flooring, in a drippings 


grade obtained from running No. 2 common stock. 
No. 3 boards and shiplap in 8-, 10- and 12-unit 
are in fair supply. 

No. 1 kiln dried lath are still well sold ahead, 
and the situation on No. 2 is very easy. Pine 
shingles remain about as reported last week. 

There has been a decided improvement in the 
movement of longleaf dimension items, and stocks 
are getting very badly broken. The 2x6-, 8- and 
10-inch are showing most strength. No. 3 dimension 
items have moved out heavily, and there is prac- 
tically no surplus. Longleaf timbers are sold well 
ahead, and the range of cutting is excellent. The 
mills are well sold ahead on small timber cutting, 
an unusual situation. Shortleaf timber prices are 
not so very satisfactory. The export market re- 
mains in fine shape and an extra good volume of 
business has been coming from overseas. 

The hardwood market remains fairly firm, with 
many mills shut down by heavy rains. Sap, gum, 
beech, cypress and poplar have shown the best 
movement, The market for oak is slow on account 
of the shutdown of hardwood flooring mills. 

Fred Ferguson, of the Gayoso Lumber Co., 
Memphis, has been visiting mills in this section, 
and reports the hardwood market fairly firm. 








Trackson Doubles Daily Hauls! 


you will get in all the logs you figured on—if you put 


the Trackson-Fordson to work. 


It is the only 2-ton 


crawler tractor that can do all your work from snaking to 
long distance hauling. And it will do so at surprisingly 


low operating cost. 


Besides its hauling capacity, it has no equal for loading, 


skidding, snaking, decking, and snow removal. 


on steep, rough grades, in wet swampy land, in sand, in 
snow, in underbrush under conditions where no horse or 


heavy tractor could work. 
With a single operator‘it does the work of six 


horses and with greater certainty of getting the job done. 
Its cost is so low that you can buy and operate three of 
them for less than the cost of one larger tractor. Just the 
right size for the average logging job — a fleet of these 


Trackson-Fordsons will cut your costs in half. 


Mail the attached coupon back to us NO W and by return 


mail we shall gladly send you full information. 
back today. 


Trackson Company 


—™ MAKERS OF FULL ~- CRAWLERS 


510 CLINTON ST. 
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Trackson Company ; 
510 Clinton Street, Milwaukee, Wis. 


Fordson for logging work. ; 
Winter Logging Summer Logging 


Name__— 


a 


MILWAUKEE .wW156. 


Gentlemen :—Send me as soon as possible specific infor- 
mation (illustrated) telling me how I can use Trackson- 


These 
6 Advantages Are 
Combined in no Other 
Crawler 


' 1. All-steel construction— 
no cast iron parts. 


It works 


to eight 


2. Fewest working parts~ 
lowest upkeep cost. 


3. Patented non-clogging 
track of specially hard- 
ened alloy steel. 


4. Greater track area, bet- 
ter traction less ground 
pressure. 


Send it 
5. Oil reservoir type dirt- 
proof bearings. 


6. Simple steering—no 
complicated clutches. 



























MACON, GA. 


March 1.—Roofer mills throughout this section 
are either running on short time or have shut 
down, because of poor demand for their product. 
Wholesalers insisted this week that they were 
buying at $17 and $18 a thousand, while roofer 
manufacturers insisted that they were getting 
more than that. Some sales were reported at 
$17.50, and on up to $18.50 and $19.50. Trading 
is light, but the mill owners are hopeful of a 
decided improvement as soon as business opens 
up in the East. 

Longleaf pine mills in southwestern Georgia and 
southeastern Alabama began to feel the effects 
of the rainy spell this week, according to reports 
reaching this city. Many of the mills are said 
to be operating under difficulties. Demand con- 
tinues good, with takings equaling production. 

There will be a good sized delegation from this 
city to attend the March meeting of the Roofer 
Manufacturers’ Club at Columbus, Ga., on next 
Tuesday, March 8. 


HATTIESBURG, MISS. 


Feb. 28.—Fair weather has prevailed during the 
last week, but rains are coming close enough to- 
gether to hold the small mills on a very low pro- 
duction basis, as the woods are too boggy to do 
much team logging. The demand for yard and shed 
stock continues to improve, and special cutting in 
longleaf that has been strong throughout the 
winter is becoming stronger. There is also more 
activity in export items. The local demand through- 
out southern Mississippi has been heavy for sev- 
eral months, and so far no indications of a slow- 
ing up are in sight. Some of the mills are get- 
ting away from the old idea of the sawmill mak- 
ing nothing but straight stock, and are forming 
connections with plants in the North using special 
sizes and quality of lumber and are putting in 
machinery to partly finish the stock before it 
leaves the mill, and while their costs run higher 
they are able to get much higher prices. 


DENVER, COLO. 


Feb. 28.—Some improvement has been noted in 
the Denver market during the last week. Snow has 
still further improved the farm crop ouflook, and 
country prospects are improved. Some orders have 
come in from country yards during the last week, 
and inquiries are increasing. Business in Denver 
is good for this season ; some building is under way 
and considerable more is being planned. Denver, 
Colorado Springs, Pueblo, and Boulder, Colo., 
showed an increase in building during January 
as compared with the same month last year. 

L. C. Freeman and associates have secured 
from the Forest Service permits to cut 2,500,000 
feet of ties and mine props on the Northfork near 
Cody, Wyo. 


MILWAUKEE, WIS. 


March 1.—Milwaukee lumbermen enjoyed a con- 
tinuance of good volume during the last week, 
despite colder weather and snow in some sections. 
Building in the city made progress, however, and 
more jobs were put under way. There has been 
considerable figuring on jobs recently, mostly small 
apartment and business blocks and a lot of homes. 
It is believed there will be as many new homes 
erected in Milwaukee and its suburbs this year as 
there were in 1926. Hemlock experienced a better 
demand, and it is reported that mill stocks of 
some sizes and grades are short, with dry stocks 
badly broken. Industrial users of lumber have been 
in the market lately, taking fair lots. Northern 
birch has moved to interior trim factories in a 
fair to good volume recently, while there is an 
active demand for basswood, and maple is show- 
ing some life. Prices on hardwoods have an up- 
ward trend, but no changes are reported. Western 
lumber shows a stronger tendency. Flooring manu- 
facturers here are doing a small volume on maple 
flooring. Box plants are operating at about the 
same capacity as throughout the winter. Mill- 
work plants continue to report that business is 
holding up well. 


MINNEAPOLIS, MINN. 


March 1.—With a turn from a severe winter 
to spring, there was a buoyancy to the lumber 
market in the Northwest this week. While it is 
true that buying still is light, there are more 
positive evidences of improved business. In the 
northern pine market, for instance, there was more 
active buying this week on the part of factory 
users and retailers than at any time since the 
first of the year. There is greater actual con- 
sumption of northern pine in small towns through- 
out the territory, and yard buyers are coming into 
the market to purchasé because stocks are moving 
to consumers. The country roads throughout the 
Northwest still are in poor condition. For that 
reason, there is not expected to be early improve- 
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ment in the country trade. Minneapolis and St. 
Paul lumber retailers this week reported that 
actual sales are improving steadily and that they 
are figuring on a large number of prospective or- 
ders. More building being done in the Twin Cities 
than is normal at this time of year. 

A peculiar situation has developed at the Minne- 
sota Transfer yards, in that there are today more 
transit shipments of lumber available than there 
are of shingles. Normally the shingle carloads 
outnumber lumber. 


PITTSBURGH, PA. 


March 1.—Wholesalers report business about 
the same as it was a week ago. The rural districts 
are still feeling the effects of the big snow-storm 
of a little more than a week ago and although 
several days of fine weather since then took away 
much of the snow, there have been additional 
snowfalls within the last few days. Retailers 
report that although they have been doing a good 
deal of figuring on homes to be built by individual 
owners, no contracts have been let since the big 
snowfall, which has also operated as a check on 
the big building, industrial and manufacturing 
trade. However, the dealers continue optimistic, 
and in some localities unexpected buying by the 
yards has developed. Wholesalers report a little 
improvement in prices on some items. The mills 
say that where they have offered slight concessions 
to move surplus stocks, these surpluses have been 
quickly picked up in most cases. Hardwoods show 
the greatest strength, and there are apparent 
shortages of all items in Appalachian white oak. 
Thick maple’ in common and better is in good 
demand, especially in 5/4 and thicker, and at 
slightly advanced prices. The situation in the 
southern and western pines is unchanged from 
last week. Generally speaking, the wholesalers 
and manufacturers feel more optimistic. 


BOSTON, MASS. 


March 1.—Wholesalers are looking for a revival 
in the lumber market this month. Frequent snow 
storms and continued severe weather are reminders 
that winter is still here, but retail yards stocks 
must soon be filled in. There are few New England 
dealers who have done much buying during the 
last two months and retail stocks are generally 
low. 

Uneasiness was expressed in some quarters today 
among lumber merchants canvassed by the repre- 
sentative of the American Lumberman, on the 
score that selling pressure is increasing on West 





Paul’s pine paddle paddles pals. 
Have you sent in your Piperism? See page 67. 





Coast softwoods. It was stated that cargoes lately 
arrived at New England ports, in transit or 
ordered forward are somewhat in excess of early 
requirements, and that prices are easing off ap- 
preciably. Conservative wholesalers say that to 
get a fair return they should ask at least $31 
cif for an ordinary schedule of fir. Some claim 
to be asking even 50 cents more. But bids of $30 
from buyers in good financial standing are not 
being turned down very often, and it is asserted 
that even this price has lately been shaded some- 
times to $29.50 and even to $28, ship’s tackle 
Boston. Similar lots of western hemlock are sell- 
ing for $1 less than the fir. 

Paul M. Lachmund, sales manager Winton Lum- 
ber Co., Minneapolis, Minn., was in Boston last 
week looking over the market. 


License Covers Manufacture and Sales 


BIRMINGHAM, ALA., Feb. 28.—Alabama law re- 
quires a license for the operation of a sawmill, 
but the operator of a sawmill requires no license 
to sell lumber at either wholesale or retail, from 
the mill the finished product or lumber manu- 
factured by the mill. 

This ruling by the supreme court of Alabama 
was made in an opinion rendered by Judge W. H. 
Samford, reversing the action of the trial court, 
and remanding the case of BE. V. Nash, appealed 
from Lamar County, Alabama. 

Nash was charged with failure to take out the 
license required of wholesale lumber dealers. Hav- 
ing paid a license for operating a sawmill, he 
refused to pay the license required of each ex- 
porter, wholesale dealer or jobber of lumber and 
timber, claiming that whatever business was done 
by the sawmill corporation of which he is man- 
ager was covered by the sawmill license. 

The license which Nash had paid, the higher 
court held, applies to the manufacturer who takes 
crude material and by aid of machinery and skilled 
labor converts it into a higher and more finished 
product. As such, it was ruled, the manufacturer 
has a right to sell and dispose of his product 
under a sawmill license. 








Advertisements will be inserted in 
this department at the following rates. 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 
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Prudent purchasing plus prompt payments pro- 
motes permanently profitable production. 


Have you sent in your Piperism? See page 67. 





WANTED—DRY KILN MAN 
Experienced in handling hardwoods for outside trade. 
Four chambers in up to date kilns. Testing, weighing, 
recording, steam pipe repairs, and be able to take care 
of two boilers, Corliss engine, pumps, etc. We furnish 
fireman and extra help when very busy. Reading must 


be taken Sundays. Good pay and pleasant living con- 
ditions in Cairo. Last man held this job eight years. 
Write or wire for further information to 
CAIRO WOOD PRODUCTS, 
Cairo, Ill. 


WANTED 
Man of unusual ability in handling a large lumber yard, 
where executive ability particularly is wanted in the 
way of initiating labor saving devices and machinery and 
organizing the work into different units to cut costs to 
minimum, for yard handling all kinds of lumber in Chi- 
cago. No ordinary foreman need apply; prefer man of 
medium age, who has initiative and ability to organize 
and supervise; liberal compensation for right man. 
Address “M. 102,’’ care American Lumberman. 


MILLWORK DETAILER AND DRAFTSMAN 
Must be capable to take off sash, door and interior fin- 
ish quantities, measure at job and detail and bill into 
the mill. Give experience, salary desired and when 
available in first letter. 

Address “LL. 104,’ care American Lumberman. 


ESTIMATOR—SALESMAN 
Will need be thoroughly experienced and capable of 
listing large jobs from blueprints, making details, and 
handling own correspondence. Inquiry from vicinity of 
Philadelphia. 
Address 











“K. 104,’’ care American Lumberman. 


WANTED 
By plant manufacturing hardwood lumber; also mould- 
ings and finish energetic office man. Must be good book- 
keeper with hardwood experience, in good health and 
willing to work. 
WRITE BOX 1067, Asheville, N. C. 


WANTED—MANAGER 
All round go getter. Must have absolutely clean record 
all the way through. Used to meet strong competition. 
Thorough. In Michigan. No trifler need apply. 
Address “L. 101," care American Lumberman. 


WANTED 
Experienced northern hardwood lumber inspector. Steady 
position for good man. State full particulars regarding 
experience, age, family and salary. 
JAMES R. ANDREWS, Escanaba, Mich. 


MANAGER WANTED 
For lumber yard and hardware in a good small town in 
southwest. Health conditions good. Three to five thou- 
sand interest in the business required. 
ddress “Pp, 2,’* care American Lumberman. 
WANTED—YOUNG MAN 
Yard bookkeeper. No cigarette smoker. 
habits clean. Pusher. Wages $100.00. 
Address “L. 102,’ care American Lumberman. 
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WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 

Modern plant, individual electric drive. Open shop. Ex- 
cellent working and living conditions. 

Qualified men seeking improvement and permanent po- 
sitions and willing to submit their history and refer- 
ences may write for enrollment blank. 





SASH AND DOOR BILL CLERK 
With experience by wholesale house. Splendid opportu- 
nity for right man. 
Address “K, 118,’"’ care American Lumberman, 


WANTED—COMBINATION ESTIMATOR 
Detailer and biller. Graduate of Cost Book ‘‘A.”’ State 
salary first letter for millwork factory. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 








MASTER MECHANIC WANTED 
By a northern lumber company. Must have general ma- 
chine shop experience on sawmill machinery and loco- 
motives and be a good handler of labor. Give age and 
experience. 
Address 


“M. 101,’ care American Lumberman. 





YOU CAN GET GOOD EMPLOYEES 


By advertising in the Wanted Employees column of the 
AMERICAN LUMBERMAN., 


You get results from our ads. 





ATTRACTIVE POSITION AS FIELD 
REPRESENTATIVE AND INDUSTRIAL 
CONTACT ENGINEER WITH OLD 
ESTABLISHED LUMBER ASSOCIATION. 
Enlarged trade extension program requires services of 
experienced, capable, thoroughly informed man with 
practical knowledge of lumber species and manufacture. 
Must have ability to develop and sell new industrial 
markets. Would also handle association exhibits at 
conventions and building shows. An exceptional oppor- 
tunity for the properly qualified man. Position will be 
filled at once. 
Address “T,, 105,’’ care American Lumberman. 

WANTED—SALESMAN 

Now employed by Wholesale Lumber Company. Prefer 
man who has good position and an established trade. 
Large wholesaler maintaining offices in Portland, Ore- 
gon; Spokane, Washington, and Meridian, Mississippi, 
will offer an attractive proposition—drawing account 
and percentage of profits. 

Want to place men particularly in Indiana, ITlinois, 
Kentucky, Pennsylvania, New York, New Jersey, New 
England and Wisconsin. 

Address “A. 116,” care American Lumberman. 


COMMISSION SALESMAN ATTENTION 
Sell our ‘‘Mothdoom’’ Tennessee aromatic red cedar 
closet lining as a side line. Plenty of sales available. 
We pay a very liberal commission. 
THE M. B. FARRIN LUMBER CO., 
Cincinnati, Ohio. 











Pine producers publishing pamphlets picturing 
pretty plans, provide prospering parents pleas- 
ant pastime planning permanent place. 


Have you sent in your Piperism? See page 67. 





FOR EASTERN OHIO 
One who knows retail trade intimately and has thorough 
knowledge of Inland Empire products, yellow pine and 
West Coast lumber. Salary and bonus basis. State 
age, experience, salary expected. 
Address “G, 127,’’ care American Lumberman. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 





High-class references required and given. Exclusive 
territory. 
Address ““R. 23," care American Lumberman. 





WANTED—PROFIT SHARING SALESMEN. 
Men with retail experience to sell complete line lumber 
and millwork to contractor and manufacturer, Pennsyl- 
vania, New York, Ohio. 

Address ‘“‘EXPERIENCE,”’ care American Lumberman. 


SALES AGENCY, REPRESENTING 
Daily capacity of 725,000 feet West Coast woods, wants 
reliable commission salesmen, exclusive territory. Ref- 
erences asked. 
Address ‘“L, 27,’’ care American Lumberman. 


WANTED—BY MIDDLE WEST 
Sash and door manufacturer—experienced salesman for 
earload trade, eastern territory. One acquainted with 
this territory preferred. : 
Address “D. 138,"" care American Lumberman. 
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WANTED HARDWOOD SALESMAN 
High grade man to represent manufacturer and whole- 
saler in Western New York and Canada. 


Address “L. 115,"" care American Lumberman. 





Peter Pepper plans pleasant porches, picturesque 
pergolas, placing permanent panels, producing 
profitable patronage. 


Have you sent in your Piperism? See page 67. 








POSITION WANTED 

thoroughly reliable and experienced lum- 
ber and shingle salesman who is pérsonally and favor- 
ably acquainted with the retail lumber and industrial 


By responsible, 


lumber consuming trade throughout the central and 
eastern states generally, as sales representative for high- 
class Pacific coast mill or group of mills. Have well 
established office, with every necessary modern equip- 
ment for conducting high-class representation and re- 
quires no further expenditure for fixtures or equipment. 
Prepared to produce business immediately and without 
the usual expense to become established. Have sold 
Pacific coast lumber and shingles continuously for fif- 
teen years, know the stock and know the users. 
Address “*K, 110," care American Lumberman. 


WANTED—POSITION AS 
Saw mill superintendent. Twenty years’ experience op- 
erating and building. Ten years in last place. Five 
as general superintendent in mill of one hundred and 
fifty thousand capacity. Mill burned reason for leaving. 
Know pine and spruce thoroughly. Best of references. 
West or Southwest preferred. 
Address “L. 120," care American Lumberman. 


A COMPETENT HIGH CLASS 

Retail lumberman, 15 years’ experience desires connec- 
tion with high-grade concern. A business getter; knows 
how to buy, appreciates care necessary in credits and 
accustomed to carrying full responsibility. Reputation 
and ability well known. Best of references. Available 
reasonable time. Prefer Michigan, Ohio or Indiana. 

Address “KK. 122,"" care American Lumberman. 


MASTER MECHANIC 
Now employed who has had several years’ experience 
in sawmill work, is very desirous of connecting with 
some good mill in any part of the country. I am also 
a thermit and act-oxy welder. Can furnish A-1 refer- 
see. “MECHANIC,” 5100 Ist Ave. N., Birmingham, 
Ala. 














POSITION AS BUYER 
Douglas fir, hemlock, cedar, spruce in Portland or Se- 
attle section. Know grades and mills thoroughly. Now 
buying for Jarge wholesaler. Want one or more connec- 
tions to buy for, depending on requirements. Salary 
or commission. Good references. 
Address “HH. 134."" care American Lumberman. 


WANTED—POSITION SALESMAN 





Wide acquaintance C. F. A. territory; bought, sold 
Y. P., fir, Inland Empire products, yards, industrials, 
railroad car shops nine years. Single. Guarantee pro- 
duce results. Best reference. 


Address “M. 108,’ care American Lumberman. 


EXPERIENCED FORESTER 





Experienced technical forester, college graduate, 38 
years, five years with S. Forest Service, ten years 
in private work, wants connection with large timber 


operator in east or south. 
Address “M. 106,"’ care American Lumberman 


SELLING ARRANGEMENT WANTED. 
To handle lumber for good manufacturers on commis- 
sion; yellow pine, fir and West Coast products. Have 
had twenty years’ experience in retail yard, two years 
as salesman on the road. 
A‘jidress ““M. 112," care American Lumberman. 


WHO NEEDS A GENERAL MANAGER? 
Schooled in all phases of the lumber and box industry. 
One capable of taking full charge of big operations. 
Can furnish highest recommendation as to character and 
ability. Can go anywhere at any time. 

Address “K. 119," eare American Lumberman. 


WANTED POSITION—SALESMAN 
Have wide acquaintance and travel experience in Ohio, 
New York, Pennsylvania, West Virginia. Production 
always good. Cypress, Pine, Hardwoods Western Lum- 
ber. Capable Salesmanager. 
Address SALESMAN, 504 Marshall Bldg., Cleveland, O. 


ELECTRICIAN EXPERIENCED MAINTENANCE 
And construction desires permanent employment in north- 
west, 34 years old, married, good habits, steady worker. 
State wages paid. 
Address “MM. 














105,’’ care American Lumberman. 
WANT POSITION AS 

Line yard buyer, manager of large yard, 

position. 40 years old, 
Middle west preferred. 

Address “M. 107,"" care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Wants change yard or road if permanent. National expe- 
rience; Al references. Now employed as buyer. Con- 
sider north or south. 

Address “K,. 105,"" care American Lumberman. 


MILL WORK EXECUTIVE—THOROUGHLY 
Familiar all branches, discontinuing present connection 
March 15th. Open for negotiations. 

Address “G. 101,"" care American Lumberman. 

POSITION WANTED—YARD MANAGER 
Thorough knowledge of retail yard management, 
ing, estimating, box igre and collecting. 

Address “G. 112,"" care American Lumberman. 
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married. sest of reference. 
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THOROUGHLY EXPERIENCED 
Young lumberman, age 28, married, college law educa- 
tion, desires position with working interest in good es- 
tablished business. Have eight years’ manufacturing 
and wholesale experience in southern pine. For past two 
years have been general manager of a large retail yard. 
Experience includes bookkeeping, selling and buying 
wholesale. Feel qualified for any position in lumber 
business and want to get into business where ability will 
offset capital. Employed at present and will not con- 
sider changing unless good opportunity for advance- 
ment. Excellent reasons for changing and can furnish 
best of references. 
Address ““M. 104,”’ care American Lumberman. 


WHAT HAVE YOU TO OFFER 
A good, live, experienced lumber and millwork man, 
estimating, accountant, credit man, office manager, bill- 
ing millwork into factory, building, experience mak- 
ing lumber and mill bills for customer. Want to go 
with a good live concern. Would accept a good yard 
manager position. Available about March 10th. 
Address “L. 126."" care American Lumberman. 


GERMAN, 36, SINGLE 
15 years’ lumber experience, at present employed, wants 
to get position as manager of lumber yard in good sized 
town; prefer Minnesota and Dakotas. Will come on 30 
days’ notice. 8 years with present firm. 1 year selling 
experience as manager of private yard in South Dakota. 
Member of A, F. A. M. and Oddfellows. 

Address “L. 108,"" care American Lumberman. 


LUMBER AND MILLWORK EXECUTIVE 
Fifteen years’ practical experience in every department, 
now located in Southern F'orida, finds it necessary to 
form new connection. Experienced lumber, millwork 
and building material manager, salesman, estimator, ac- 
countant. 

Address “M. 120,”" care American Lumberman. 


NEW ENGLAND REPRESENTATIVE 
Eight years’ experience selling hardwoods in New Eng- 
land. Services of high-grade salesman with established 
trade are available. We, his present employers, are giv- 
ing up our hardwood department and wish a high-grade 
connection for a high-grade man. 
Address “S. 2," care American Lumberman. 


POSITION WANTED 
Have had fifteen years’ experience as manager of lum- 
ber yards, four years in hardware, at present employed. 
Desire change April lst. Reference from present em- 
ployer. 
Address 

















“M. 118.”’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber and material yard by high grade man of 20 
years’ experience. Is thorough bookkeeper, able to 
handle National Retail Lumber Dealers’ Association 
Uniform Cost System. Would take small town yard. 
Address “L. 129,’ care American Lumberman. 








Properly planed Pondosa Pine pleasing particular 
people pays princely premiums. 


Have you sent in your Piperism? See page 67. 





HIGH GRADE SALESMAN 
Desires to represent reliable wholesaler or manufacturer 
with established trade Ohio, Western Penna. Married, 
38 years old. Best of reference. Salary and bonus. 
Address “M. 121,”’ care American Lumberman. 


SUPERINTENDENT WANTS POSITION 





21 years’ experience in eastern lumber from stump to 
market. 16 years as supe rintendent. teferences, 
Address **M. 122,.’’ care American Lumberman. 





MILLWORK ESTIMATOR 
Wants position, estimating, detailing; ten years’ expe- 
rience, familiar with cost book *‘A.”’ High class ref- 
erence. Middle west preferred. 
“ESTIMATOR,” care American Lumberman. 


THOROUGHLY EXPERIENCED 
Capable yellow pine sales manager wants position with 
good company. Best references. 
Address “M. 116,’ care American Lumberman. 


POSITION WANTED 
sy experienced hardwood buyer and inspector. 
road job. Will go anywhere. A-1 references. 
Address “M. 115,’ care American Lumberman. 


REPRESENTATION BY A COMMISSION 
Salesman desired in the metropolitan district on gum 
doors and sash, carload shipments. 

Address oD. 124," care American Lumberman. 


DRY KILN OPERATOR 








Prefer 








Competent engineer and operator, both practical and 
technical. Am employe d but want change. 
Address *“*M. 110,"’ care American Lumberman. 





WANTED POSITION AS BOOKKEEPER 


By man with fifteen years’ experience, mostly lumber 
experience. 
Address “K, 115,’ care American Lumberman, 





POSITION WANTED 
As manager or assistant to in retail yard. Single, ten 
years’ experience. Can go anywhere. Best of refer- 
ences. Address ‘‘K. 106,’’ care American Lumberman. 


ACCOUNTANT & GEN’L OFFICE BOOKKEEPER 
Desires permanent position with future. Fifteen years’ 
experience, wholesale and retail. 

Address “E. 26,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 











20 years experience. Reference. 
J. L. ROBINSON, Cumberland Hotel, Knoxville, Tenn. 
ACCOUNTANT 


Seven years hardwood sawmill experience. Now em- 
ployed. Address “‘H. 144,"’ care American Lumberman. 








HARDWOOD SALESMANAGER 


With seventeen years’ experience with mills and whole. 


salers and at present employed with northern whole- 
saler; with present firm four years, desires new connee- 
tion April 1st. Excellent reason for leaving. Can fur- 
nish best of references frum present and past employers. 
Now selling to high class consuming trade. Personally 
acquainted with my trade and with the mills. Thorougly 
versed with every phase of the industry and capable of 
taking charge of any operation. Desire to connect with 
some reliable mill or wholesaler who wishes to get top 
prices, increase your sales and sell to consumers. Will 
accept any attractive proposition where advancement wil] 
keep step with results produced. Write J. P. MOYER, 
eare Woodruff-Powell Lumber Co., South Bend, Indiana. 


SALES MANAGER 
Twenty years’ experience car, railroad and yard trade, 
fir and yellow pine, located Chicago and now employed, 
desires change. Have extensive acquaintance both con- 
sumers and producers. Established trade and can pro- 
duce results. 
Address 





“PF, 127,” care American Lumberman. 


HARDWOOD LUMBERMAN 
Wants position. Fifteen years’ experience as lumber 
inspector, yard foreman, mill foreman, cut-up mills su- 
perintendent; also general mill superintendent. A-1 
references. Personal interview if required. 
Address *“*K, 126,”’ care American Lumberman. 


PLANING MILL FOREMAN 
Desires position. Over 20 years experience. 








Capable of 


taking charge large mills. Thorough knowledge of all 
machinery and saws. References. 
Address “*“M. 124.’’ care American Lumberman. 





EXPERIENCED LUMBERMAN 


Wants position as general superintendent of a pine 


operation. Best reference. Know latest method of 
manufacturing; results guaranteed. 
Address “L, 122,’’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
Of a retail lumber and supply business, by a man thirty- 
four years old, with a high school and college educa- 
tion and twelve years’ experience, 
Address “K. 116,’ care American Lumberman. 


YELLOW PINE BUYER 
Wants connection with good wholesaler or line yards 
as buyer. Know all the mills in Arkansas, Louisiana and 
East Texas. Best of reference. 
Address “L. 123,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Desires to make change. Young, trained in the business, 
estublished trade. At present employed. Best of ref- 
erences. Address “F. 140,’’ care American Lumberman. 


CAPABLE LUMBERMAN OPEN FOR POSITION 
As yard manager or dry kiln. Expert on grades. Long 
experience. Prefer western states. 
Address “DPD. 114."" care American Lumberman. 
PLANING MILL FOREMAN 
Desires production end on @11 mill and cabinet work; 
accurate; long modern experience; reference. Calif. 
Address “G. 108," care American Lumberman. 


YOUNG LADY STENOGRAPHER 

















Wants position in Chicago. 6 years’ lumber experience. 
References. 
Address “M. 117,’’ care American Lumberman. 





BAND AND RESAW FILER 
Want job any kind of timber; 20 years’ experience. 
THOMAS WALKER, 93 Huron St., Houghton. Mich. 


LIST ESTIMATOR & GEN. OFFICE MAN 
Wants position. 5 years’ experience. 
Address “L. 125,’’ care American Lumberman. 
LOGGING SUPERINTENDENT 
Fine record on big work; wants to make a change. 
Address “S$. 21." care American Lumberman. 











Peter Piper’s perfect pine planer planed Perry 
P. Parson’s pesky pine pieces perfectly. 


Have you sent in your Piperism? See page 67. 





DO YOU WANT EMPLOYMENT 
Or a better job? Advertise in the Wanted—Employ- 
ment coluwns of the AMERICAN LUMBERMAN. 





WILL BUY 4/4 LOG RUN OAK 
Straight No. 2 or No. 3-A common and No. 3-A and 
better tie siding if priced right. Address 
KENTUCKY FLOORING COMPANY, 


Orange, Va. 


WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, 
WANTED 
By New York State manufacturer, price on cut to size 
door and sash stock, No. 1 in white pine, spruce and fir. 
Address “L. 117,"’ care American Lumberman. 


WALNUT LOGS WANTED 
12” and up in diameter. 





Twelve inches and up 
We inspect at ship- 


Piqua, 0. 











J. W. FRYE LBR. & VENEER CO., 
415 Mutual Home Building, Dayton, Ohio. 
WANTED 


Clear poplar logs. 
WARREN ROSS LUMBER Co., 
Jamestown, 





BAND SAW FILER OPEN FOR POSITION 
20 years’ experience. Will go anywhere. Reference fur- 
nished. Address ‘‘B. 125,'’ care American Lumberman. 





POSITION WANTED BY MILL FOREMAN 
Any species of timber. Best references. 
Address “K., 107,"’ care American Lumberman., 





WANTED MAPLE, BIRCH, sinc PICKETS 


48”x1"x1". 
Apply C. LACOMBE, Alexandria, @nt., Can. 
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